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Perfect pisTom ine SET 


a 
so ath 


for features that mean PARE 


Perfect Circle 2-in-1 chrome set with the New type ‘‘98’’ chrome oil ring 


@ ‘Top compression ring was specially designed to perform half of all passenger cars produced in the 
where pressures are greatest heat is highest, lubrication equipped with Perfect Circle J yp 


poor at 


@ Both ring ire plated with thich 

e Type 98"" chrome oil ring with self-expanding spacer wear, more than doubles the life of 

assures uniform seal against cylinder wall. And it provides ring Means thousands of extra 

a positive side sealing ction on the ring Zroove More than ind sustained power! what every car owner! Vii 


PERFECT CIRCLE piston rings 


The standard of comparison 


Perfect Circle Corporation, Hagerstown, Indiana; The Perfect Circle Co., Ltd., Toronto, Ontario 





RAM, DYNAMITE 


$110,000.00 . Ieee 


ah 


CONTEST Wii 


for dealers and wholesaler salesmen - 
. PLUS 1,204 (OTHER PRIZES! 


L BOND Yi 
20—1Ist PRIZES 
$1,000.00 SAVINGS BONDS =x, 
wae! 


100—5th PRIZES 
24—3rd PRIZES BLACK & DECKER 


21” PHILCO TY SETS DRILL KITS 


HUNDREDS OF * OIL + AIR * FUEL * WATER 
ADDITIONAL \ 
20—2nd PRIZES PRIZES! 


BENDIX DUOMATIC WASHERS 40—4th PRIZES 
AND DRYERS 8MM REVERE CINE CAMERAS 


sain tebe n. Viable = — eee — 





ates’ 





TRICKS OF THE TRADE jvm PERMATEX 





i : ’ 

§ . ; : : 

COAT CHROME DISCS Annoying rattle often develops when gravel or small STOP Ol SEEPAGE Apply form-A-Gasket No. 3 on both sides of gasket 

get behind the chrome discs on car wheels. A thick coating of Form-A to stop oil seepage around valve cove ne nd pan. It makes a perfect 
4 @ é f nove tl 


stones 
ompletely eliminates the noise seal won't harder 


Gasket No. | on the inside of the disc: 


FORM-A-GASKET 


Universal Sealing Compounds 
LEAKPROOF—PRESSURE-TIGHT 


Check tips like these for new ways you can use 
Form-A-Gasket, best sealant going for leakproof, 
pressure-tight assemblies. Form-A-Gasket resists 
hot or cold oil—many other liq 
uids and gases. And it’s specially made to with 
pressures of high-compression engines 


gasoline, water, 


stand the 


Every Shop Needs All 3 Types 


RMA 


‘ 


FOR VAPOR LOCK TROUBLE Coat th: 


PERMATEX COMPANY, INC. 


Brooklyn 35, N.Y. - Kansas City 15, Kans. 


1. Sets quickly No. 2. Sets slowly No. 3. Brushable 


dries hard remains pliable i quid — remains tacky 
More than 50 Chemical Products for Better Automotive Maintenance 


Hundreds of uses around the house, too 
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Appearing in... 


The Saturday Evening 


HASTINGS 

OST 7 OIL FILTER 

| 2 ) CARTRIDGES | 
KEEP OIL CLEAN | 


FROM FILTER 
Car and truck owners by the CHANGE 10 
millions nt ee, FILTER CHANGE 


change to filter change"’—through 





Hastings new series of colorful, 
big-space advertisements in 
The POST. The first of this series 


: is Densite . . . 
is shown here in reduced size The reason is | ensite t 


he amazing new filtering 
material, pressure-packed 


into each cartridge, 


—TMaTINGS 


OIL FILTER CARTRIDGES 


HASTINGS MANUFAC TURING COMPAN 


Y- HASTINGS MICHIGAN 
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featuring 


COLD VULCANIZATION 


JG PATENT PENDING 


@ Permanent repairs can be made with the 

Akro Dual-Duty Tubeless Tire Repair in 
less time because of the Akro COLD VUL- 
CANIZATION feature. Dual-Duty plugs 
have cushion-gum facing — pure, uncured 
rubber that, when used with Dual-Duty 
cement, acts as a built-in vulcanizer 
welds repair to casing during wheel spin 
as securely as though hot vulcanized! 
Everything needed to make permanent 
tubeless tire repairs is in this kit: three 
plug sizes, plug pulling tool, cement, buffer 
and puncture gauge! 
When tubeless tires are repaired the Akro 
way, repair man can show customer the 
inside of the casing ... can show cus- 
tomer when extensive damage makes fur 
ther repairs advisable. 


“Automotive Service & 


Know-How Since 1929’ 


CANTON 1, OHIO 
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SCREWDRIVER 


LOW in Cost, 
HIGH 
in Quality 


a .-) 
"Cia, TOO 





37 NEW SCREWDRIVERS... 
AT YOUR DEALER'S NOW! 


Ruby Red, Fire-Resistant Plastic Handles « Powerful, 
Comfortable Grips «+ High Grade, Heat-Treated Steel Bits... 
Hard and Tough « Fully Plated for Rust Protection 
Sparkling Appearance « Keystone, Cabinet and Phillips 
Types ¢ 22 Meet Mil. Spec. GGG-S-121-C 
“Ruby Line” screwdrivers were specially designed by 
PROTO to meet your demands for high quality at low cost. 
Manufacturing economies give you years of service for a 
modest price. It’s a complete line of 37 different screwdrivers. 
Bit widths range from 1/8” to 5/16”, with blades from 1-1/2” 
to 9-3/4”. In Keystone, Cabinet and #1 and #2 Phillips types. 
Buy them from your PROTO dealer today. Send 10¢ for 
catalog of entire line to PROTO TOOLS 
2203 Santa Fe Ave., Los Angeles 54, Calif 0 188) 0 L5 
Eastern Factory — Jamestown, N.Y. « Canadian Factory —London, Ont PROT 


PROTO means PROfessional TOols 
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SPOTLIGHT 














March, 1956 


Sell ‘em safety belts while you're "selling" spring tune-ups and other seasonal 
This issue, heavy on service merchandising and bigger on technical articles 
bit helpful toward boosting your shop's volume. (With 50% of the shops rep: 
downturn--on page 55--maybe you can use a new idea or 





The '57s are going to begin appearing by mid-summer, with m: 
already looking forward to this as a shot in the company pock 
Automobile Dealers Association reported Feb. 24 that a majori 
new-car and new-truck dealers operated in the red in January 


A 


month was “nearing alarming proportions," said NADA 





Fuel injection is upcoming on some of the more expensive cars by 19! 
from an expert who should know. For a picture of what's ahea 
Goldbergian ideas of that expert, turn to page 188 





Four front headlights instead of two are destined for some 
GM cars and possibly Packard, according to one well-known 
sat in on a meeting with some top factory brass. Hig! 





even lower-slung units are around the corner, 


Southerners came to the front in elections of two big: 
tions at San Francisco Feb. 21-22. Jay T. Davis of The Mo 
Texas, became vice-president of Motor and Equipment Wh 





J 


Cameron of MacMillan & Cameron Co., Wilmington, N. 
Luce of Electrical Equipment Co., Miami, Fla., became 
procedure Davis would become president next year. 


Hal Miller of Womwell Automotive Parts Co., Lexington, 
c 


presidency of National Standard Parts Association 
vice-presidency--two years away from the presidenc 





Straus-Frank Co., Houston, Texas. 


Is Uncle Sam getting ready to sue the biggest 

bigness? Assistant Attorney General Stanley N. 
government's top anti-trust enforcement officer, told 
Wholesale Dry Goods Association in New York that if the 
concentration of economic power in this industry 





most certainly require action of some kind." Barnes 

pinpoint any one company or to comment on what action 

noted in his speech that the "Big Three" have expanded the 

the market from 85% in 1949 to 95.5% in 1954. GM account 

50% of production this past January and Ford about 507 

Daytona Beach, Fla., was the "testing ground” for virtually everyone 

month. Under the arrangements of the Nationa 
Racing (NASCAR) , factories sent down some of 
achievements were chalked up on the 





internationally known strand. It 
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nor cox NOT 90% BUT ALL 


major car manufacturers 

use Sealed Power compression 
and oil rings for original 

| equipment and/or service. 
Gin! gis is the Sealed Power 1B-10U 
OE Chrome Top Compression Ring 


29 leading engine builders use Sealed Power Top Chrome Rings in original equipment 
Sealed Power also supplies many of these builders steel oil rings for original equipment use 





This is the new 
Sealed Power CS-50U 


Side-Sealing Oil Ring 


Excessive oil cannot escape around 
ring under high vacuum conditions 
caused by deceleration, because the 
crowned spring forces side rails snugly 


against sides of ring groove. New 





spacer design assures a full flow of oil 


and resists sludging. 


©) Sealed Power Piston Rings 

















Automotive 


MARKETS 














Buick Claims the Lead 
On Power Steering 


— Motor Division led the 
world in the production of 
automobiles equipped with power! 
steering in 1955, Ivan L. Wiles, 
general manager of Buick and 
vice-president of General Motor 
reported last month 
Wiles said Buick built 384,701 
cars with power steering in 1955 
some 20,000 more than any other 
manufacturer. This amounted to 
49.2% of Buick production last 
year, Wiles added 
Powe! steering tandard 
equipment on Buick's Roadmaster 
and Super series and optional on 
all other model 
Executives of Studebaker Division posed with two of their better known 
dealers last month during the dealer meeting in Atlanta, the first of : eae 
20 sales sessions over the country. Shown are (I. to r.): standing, Ruby Commercial Credit s Net 
Catlin of Jacksonville, Fla., and Rush Stallings of Montgomery, Ala.: Is Largest in 1955 
seated, A. L. Christian, Atlanta zone manager, and William A. “Big Bill” 
Keller, general sales manager of Studebaker. NOMMERCIAL Credit Co.’s con 
C olidated net income for 1955 
was $26,184,930, larger than in an‘ 
yreviou year in the company 
Studebaker Urges Oomph on Dealers hi tory it ha been poet by 
E. C. Wareheim, chairman of the 
board, A. E. Duncan, founder 
chairman, and E. L. Grimes, presi 
dent 


RANCHISED CAR dealers “have got to do the things I know they know 
how to do, but to do them better and a little harde1 

At least that’s true of Studebaker dealers, according to William A when ORs - a 
“Big Bill” Keller, general sales manager of that factory, He told Phe 1955 figure — reader 
SOUTHERN AUTOMOTIVE JOURNAL in an interview at Atlanta last month with e Bane ome fot — a n 

“My theme at these meetings (with dealers) is to ask the dealers to do _ $n6,228 13S, ONG Ges,06r,00! 
the things that I know they know how to do, but to do them better and for 1953. Net income per share of 
a little harder 

“Last month we were 19% ahead of last January, while the industry 


common shares outstanding at the 
end of each period adjusted for di 
generally was about 30 to 35% off tribution of one mare poe ~_— 

a : , hare held July 1, 1952, was $5.22 

There is one thing we need in this business and that is you don't get for 1955: $4.86 for 1954 and $5.21 
anything unless you work for it. I think a lot of our dealers, and the “we cies” ail gta, ett 
others, too, have become too complacent about it 

“We have the quality and the product. The next thing is to get the 
dealers to get out and do their part, and that is why I am out on this 
trip.” 

He told of one of his most successful dealers who had become that 
through realizing “the best deals are found on the outside”’—not the 
ones in the showroom, Brake reline jobs will be needed 

Will this be the highest car sales year in history? He replied, “I think on 12.500.000 million vehicles dur 
it can be, but I don’t believe it will be.” ing 1956, greatly increasing sale 

Studebaker is shooting for 240,000 units this year, compared with opportunities, William S. Simpson 
120,000 last year, Keller said. To help achieve this, he said, Studebake: vice-president and general man 
is expanding its field organization by 20%. ager, Raybestos Division of Ray- 

“The South will continue to be Studebaker’s fastest growing market,’ bestos-Manhattan, Inc., told Ray- 
he said. He reported that almost one third of initial 1956 orders have bestos sales representatives at the 
come from the South and that shipments during 1955 were 31% ahead 1956 national sales conference a 
of 1954 and 20% greater than the increase nationally in sale: sridgeport, Conn 


1953. There were 438,465 more 
hares outstanding at the end of 
1955, compared with the similar 


per iod of 1953 


Brake Business to Be Big 


| 
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NOW’S THE TIME TO MAKE ’EM MOVE 


Springtime is used car time, And here’s help in getting those unsold units on the 





road—fast. Associates’ Prompt-Action Used Car Sales Plan gives you complete 
one-stop finance and insurance service that fills every buyer requirement 
right at the time of the sale. It puts you in control. It gives you every tool 
to close the sale without letting the buyer go shopping for finance and 
insurance—and maybe get lost. It gives you fast okays on credit, a 
simplified plan that is quick and easy to use, a complete finance and 
insurance package wrapped up and ready to deliver as a sales clincher! 
Get set now. Line up auto finance specialists on your side. 


Just call your nearest Associates office. 


he, ld Sige haype... E- y ssociates 


“If you can't move used cars in the 


spring, you can't move used cars.” 


Associates Investment Co v 
(The Old Sage is a composite of all the Associate In tment mpan) 


successful dealers we've known in over Associates Discount Corporation 


f t the field.) . . 
a ey ee Emmceo Insurance Company 


South Bend, Indiana 
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Beacham of Georgia 
Heads Ford Sales 


PPOINTMENT of Charles R 
Beacham a Ford Division 

manager was an 
month by Robert S 
Ford Motor Co 


and division general 


sales 
nounced last 
McNamara 
president 


general 


vice 


manager. 

Beacham ha 
Ford Division 
region, with headquarter! 
York, since 1953 

L. W. Smead, division general 
manage! ince 1950, is 
of absence due to ill health 
McRae, Ga., Beacham 
company January 
onvile, Fla as a 


ol 


ale 


been manage! 
northeastern 


at New 


ale on 
leave 

Born 
tarted with the 
26, 1926, at Jack 
traveling representative 

Until 1936 he remained 
Jacksonville, advancing through 
the of promotion, 
wholesale and a 
He then went to 


in 


in 
position sale 
manage! 


Va., a 


istant 
Norfolk 


Sales Manager Beacham 


Ford’ 
turned to 
1938, 


as 


in 


1941 to Chester, Pa., 
company 


When 


sistant 
and wa 


the 


manapgel > Te 
Jacksonville 


transferred 


managel 
in 


a5 mManagel 


set up it 


first regional sales organizations in 
gE g£ 


1944, Be 
Southeast 


-acham 
regional 


Was 


ale 


appointed 
manage! 


George Boring, service manager of Milner Pontiac, Inc., Tulsa, Okla., 
stands beside an identified pictorial array of mechanics which brings 
favorable comment from customers. “When a mechanic does a job that 
pleases a customer, he usually wants the same mechanic next time, but 
doesn’t know the man’s name,” Boring explained. “So the customer can 
pick his mechanic from among the pictures framed and mounted along- 
side the cashier's window.” The display is facetiously referred to among 

shop employees as the “rogues gallery.” 
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Spring convention of 
Wholesalers of Okla- 
Hotel, Oklahoma 


March 11-12 
Automotive 
homa, Biltmore 
City 

March 14-15 Spring convention of 
Virginias Carolinas Automotive 
Wholesalers Association, O. Henry 
Hotel, Greensboro, N. C 

April 6-8—Annual convention of In- 
dependent Garage Owners of A 
merica, Hotel Lassen, Wichita, Kan 

May 6-8—Annual convention of 
North Carolina Automobile Dealers 
Association, Carolina Hotel, Pine 
hurst 

May 10-13—13th Southwest Automo- 
tive Show, Coliseum, Houston 

May 12-13 Annual convention of 
Independent Garagemen's Associ- 
ation of Texas, Houston 

May 14-15 Annual convention of 
Missouri Automobile Dealers Asso 
ciation, Hotel Muehlebach, Kansas 
City 

May 24-25 Biennial Southeast Au 
tomotive Show Conference, Ashe- 
ville, N.C 

May 26-28 
South Carolina 
Association, Ocean 
Myrtle Beach 

June 3-6—Annual convention of 
Automotive Engine Rebuilders As 
sociation, Hotel Sherman, Chicago 

Sept. 20-22 Annual convention of 
Automotive Parts Rebuilders As 
sociation, Edgewater Beach Hotel, 
Chicago 

Sept. 30-Oct. 2—Annual convention of 
Tennessee Automotive Association, 
Gatlinburg 

Oct 21-22 Annual convention of 
Oklahoma Automobile Dealers As 
sociation, Skirvin Hotel, Oklahoma 
City 

Oct. 21-23 Annual convention of 
Florida Automobile Dealers Asso 
ciation, Fort Harrison Hotel, Clear 
water 

Oct. 25-26 Annual convention of 
Automotive Wholesalers of Texas, 
Dallas 

Nov, 11-13 
Kentucky 


ociation 


Annual convention of 
Automobile Dealers 
Forest Hotel, 


convention of 
Dealers A 
Hots l, 


Annu i] 
Automobile 
Seelbach Lui 

ville 
Jan. 26-30, 1957 

tion of National 
ers Association, 

Calif 
April 25-27, 1957 Biennial South- 

east Automotive Show, Dinner Key 

Auditorium, Miami, Fla 
May 9-12, 1957—-Midwest Automotive 

Service Industries Trade Show, St 

Louis, Mo 


Annual conven 
Automobile Deal 
San Francisco, 





it’s ALWAYS EASIER eos WITH FO EE OP $ 
‘ tty Gt Zz -=~—<aidééde ANOTHER MORNING 
oe samen g Z Fa ucv soe! SHOT! You'D THINK 
WAITING FOR | TH’ BOSS WOULD 
HiS CAR! BOSS - SOON AS pro: THAT'S GET CORDOMATIC 
WE UNTANGLE (\" i vecy. _ £ DROP LIGHT REELS- 
THESE © 294%. Y tic you're 


DROP LIGHTS! /\ PULLING! ra YOU WANT ‘EM WHEN 
‘ae! YOu WANT ‘EM! 


YOU'LL ALWAYS SAVE TIME WITH 





Coidaomatic DROP LIGHT REELS 


Dept. B,17th & Indiana Ave., Philadelphia 32, Pa. 
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Highway Death Toll persons were injured in non-fatal 


Continues Upward traffic mishaps, with a total prop 
erty damage figure of $1,750,- 


— nation-wide accelerated 000,000. 
safety campaigns, the toll of The report stressed that except 


deaths on the streets and highways in January and February, traffic 


of the nation involving motor ve- deaths in each month rose steadily 


hicles rose again last year by 8% over the corresponding month of 
over the 1954 level, the National the previous year, But the all-time 


Safety Council has announced record of 39,969 traffic deaths set 
Vehicular accidents brought in 1941 was 1,670 ahead of last 

death to 38,300 persons in 1955 a year’s figure 

compared with 35,386 deaths the Only 13 states of the 47 which 

previous year, according to the reported had decreases from 1954 

council’s annual report. The sta- with Idaho leading the way with a 

tistics also revealed that 1,350,000 23° drop, followed by Arizona 


with 11° and Minnesota, 10% 

The death rate for 100 million 
vehicle miles was estimated at 
6.4°o, or 2% higher than in 1954, 
the lowest rate on record. Eighty- 
one cities of 10,000 or more re 
ported not a single death 

Decreases were reported by 207 
of the 531 cities reporting last year, 
while 232 listed increases and 92 
had no change 


Factory Leaves Detroit 
For Kentucky Site 


ERSNICK Mfg. Co., Inc., manu- 

facturer of tools and materials 
for repairing cracked or damaged 
cylinder blocks, and a cracked 
block liquid seal, recently started 
manufacturing operations in a new 
plant in Madisonville, Ky. The 
company was formerly situated in 
Detroit 

The 29-year-old firm has been 

upplying cylinder sleeves and 
valve seat inserts to American 
automobile manufacturers, includ 
ing Ford, General Motor and 
Chrysler, for the past ten yea! 
Versnick also manufacture re 
placement units of these parts for 
the service industry in addition to 
tools and mending compound 


Missourians Meet in May 


The 17th annual convention of 
the Missouri Automobile Dealer 
Association will be held at the 
Hotel Muehlebach in Kansas City 
May 14-15, Manager James A 


Gorman announced 


Construction of a $1,000,000 automotive products man- tion could be improved and shipping time lessened 
ufacturing plant at Dyersburg, Tenn., was announced through location of a new plant close to the nation’s 
last month by Heckethorn Mig. & Supply Co., Little- principal automotive markets.” The plant will be on a 
ton, Colo. Officials said “it was felt that distribu- 38-acre site. The firm manufactures shock absorbers. 


SX \ N 
Wi 
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THOR 


THOR... 
highest speed power 


THOR... 
constant power under load 


THOR... 
easiest to handle 


THOR... 
highest quality ever 


Thor Power Polisher weighs only 9 Ibs. It's 
perfectly balanced for any angle use. 
Rubber bumper guard protects car surface. 
Switch handle custom styled for full grip. 


Cor factories and resin process laboratories 
recommend Thor Polishers for finish sanding 
of resin fibre glass surface areas. 
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4 ieee it from the experts! Take 
it from factory-approved serv- 
ice manuals! Factory service divi- 
sions and dealer training clinics 
use and recommend Thor Power 
Polishers. They're faster, easier 
to use and get better results. 

What's the secret? The answer 
is simple. Thor builds more power 
into these tools. In fact, this Thor 
Power Polisher maintains a con- 
stant speed of more than 1000 
r.p.m.’s under maximum, safe 
work load. 


Put a Thor Power Polisher to, 


work on those high profit body 
and fender jobs. Your shop will 


THOR POWER TOOL COMPANY 
Aurora, Illinois 


Atlanta * Birmingham * Boston * Buffalo * Chicago 

Cincinnati * Cleveland * Denver * Detroit * Houston 

Los Angeles * Milwaukee * Newark * Long Island City, 

N.Y. * Philadelphia * Pittsburgh * St. Lovis * Son 

Francisco * Seattle * Toronto, Canada * Export Division, 
New York City 


PORTABLE 
ELECTRIC 
POLISHERS 


get faster work schedules—you 
will get greater output per man 
and per tool. 

Get the power—get the profits of 
a Thor Power Polisher. Your Thor 
automotive jobber will be glad to 
arrange a free trial any time you 
wish. And remember, all Thor 
automotive air and electric tools 
can be purchased on an easy 
payment plan. 


TOOLS 
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Majority of Car Dealers Operate 
In the Red, NADA Survey Says 


— majority of the nation’ 
new-car and new-truck deal- 
ers operated in the red this past 
January, the National Automobile 
Dealers Association reported Feb 
24. 

NADA said the trend established 
for January was “nearing alarming 
proportions.” 

Carl E. Fribley of Norwich, N 
Y., newly-elected NADA president 
said in announcing results of the 
survey: 

“We knew that the trend wa 
downward and it was important 
for us to have January figures im 
mediately. Therefore, we conduct- 
ed this nationwide survey on a 
spot-check basis to see how far the 
trend had gone in the first month’ 
operation of 1956. The results are 
most discouraging.” 

Dallas, Texas, deale 
both losses and profits. The ma- 
jority said they operated at a lo 
in January. Dealer losses went a 
high as 5° for the month, but no 
profit before 


re ported 


dealers reported 
taxes, greater than 2% 

Two hundred dealet 
veyed in South Carolina and re 
ported a profit of 0.88°7 before 


were i! 


taxes 

Fribley called a_ report 
Miami, Fla., especially 
“January is normally a slow month 
for the automobile industry with 
the exception of the extreme south 
Florida. A survey of 
handling all 


from 
ignificant 


areas such a 
41 new-car dealer 
makes, showed a net profit before 
taxes of 44 hundredths of 1% on 
sales for January, 1956. This is ex- 
tremely discouraging news to u 
he added 

In New York City. with 
jority of dealer 
erage of 59 car 


ail i 
reporting, an avy 
were sold by each 

of $74 per car 

In Brooklyn 21 deale1 were 
urveyed and reported 0.84% 
losses, before taxes. Of the 21 deal 
ers reporting, 16 operated in the 
red, five made small profits and 
one “broke even.” 

In New Hampshire 15 dealers, 
representing all makes and sections 
of the state, reported a net loss, 
before taxes, of 3.2% on sale 


dealer at a lo 


In Newark, N. J., five deale 
elling less than 150 car 

0.305° profit, 
taxes, Five dealers selling between 
150 and 400 car 
ed 0.007 profit and five deale 


elling over 750 cars annually said 


annually 
reported before 


annually report 


their firms were being operated 
at a 0.296 lo 

Fourteen dealers from St. Loui 
Mo aid that out of a gro vol 
ime of $2,712,560.63 they had lost 
$17,194.13 

In Boston twelve dealers were 
irveyed and nine reported loss 
and three re 
ported profits from .2 to 3.0° 

Fifteen out of a total of 19 deal 
ers in Long Beach, Calif., reported 
January busine at $5,003,350 
with a net profit of only $20,885 
These deale 
( ion a heay and aid that 


of from .5°7 to 5.5‘ 


also reported repo 


continued liabilit vas extremel 
dangerou 

Many of the dealers reporting 
Fribley added, said that their Feb 
ruary business was equally as bad 

Fribley said that there were a 
facto! to 
the heavy losses reported in Jai 


number of contributing 


uar’ “Only a part of it} eason 


al aid I think it obviou 
that we oversold in 1955 and 1956 

it going to take time for the 
th itself, We 
are not so much concerned with 
much as we 


narket to catch ut 


the quantity of loss a 
are with the quality of merchan 
dising, both by manufacturers and 
dealers, which ha lead » these 


loss 
Dodge President Doubts 
Wisdom of Legislation 


a E cooperation | 
that cannot be legislated 


omething 


and, without cooperation, rules and 
regulations can accomplish very 
little.” 

That’s what William C. New 
berg, president of Dodge Division 
of Chrysler Corp., told a combined 
meeting of the Kansas City, Mo., 
Chamber of Commerce and Kansa 
City Motor Car Dealers A 
Feb. 29 

Factorie 
to climb” and 
to work out proble ms as they 
The two 


ociation 
and dealers need “room 
ufficient freedom 
come 
up,” he aid group 
“must create a practical just and 
effective working arrangement,” 
Newberg aid 

Neither the 
dealer can exist very long with 
out the help given them by the 
other and both can either help o: 


hinder the other.” 


facto! nor the 


Officers of the Louisiana Automobile Dealers Association took time out 
at their annual convention Feb. 27 in New Orleans for this picture (I. to 
r.): John O. Hofbauer, retired New York City dealer who continues as 
manager-director: Garland P. Mahaffey of Lafayette, secretary: A. 
Dupre Vaeth of Houma, retiring president; Glenn Huff of Shreveport, 
president, and J. Alfred Begnaud of Lafayette, vice-president, Principal 
speaker was Senator A. S. “Mike” Monroney (D-Okla). The convention 
was conducted at the Roosevelt Hotel. 
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The big swing today 
is to CHROME... 


Yes, it's true. All major 
engine manufacturers 
are using chrome piston 
rings as original equip- 
ment—recommend them 
for replacement. Latest 
survey figures indicate 
57%, of installations are 


chrome 


pre-seated Krome-Oil piston ring sets 
assure fast break-in ...instant oil control 


HERE'S WHY: Pre-seating is a ~~ @-\ “o™ Mma, 
: 


factory-applied lapping process equiv- God’ Ty a am _— a 
alent to many hundreds of miles of . . Ei - Ler = al 
actual engine operation—assures . cy 

instant oil control, customer satisfac- 
tion. Rugged dynamometer tests and All-in-one ring envelope 
strict manufacturing controls assure 





All-in-one ring envelope contains all the 
Krome-Oil’s ability to hold oil on even rings for one piston. Packaged in order 
the toughest jobs. of installation. This prevents mix-ups, 

Be sure you're installing a full chrome ring set. Check for saves mechanic’s time. 


American Hammered 


AUTOMOTIVE REPLACEMENT DIVISION 
2001 Sanford Street + Muskegon, Michigan 





chrome on the top groove compression ring, on the 


Handle the tough jobs right the first time— Manufacturers of American Hammered Automotive Replace- 
avoid costly comebacks ment Piston Rings « A Division of Sealed Power Corporation 


| N S vf A L L 4 R '@) M if o '@) | L Remember profit-packed American Hammered Power-Plus Service 


KOETHERIZING + GI-60 GROOVE INSERT 
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Automotive NEWS BRIEFS (Continued from page 13) 





Garage Operators Meet April 6-8 


Rr EEN 200 and 300 are ex- that we will have between 200 and 
pected to attend the annual 300 in attendance,” he said 
convention of the Independent The program 
Garage Owners of America at Ho- Friday, April 6—Registration 
tel Lassen, Wichita, Kan., April 6-8 tarts on mezzanine at 4:30 p.m 
This was announced by Vice- Conference room discussions in 
President E. R. “Ernie’’ Welborn of Walnut Room from 5 p.m. until ? 
Wichita, along with final details of Saturday, April 7—Opening and 
the program welcome by “Ernie” Welborn 
“As the situation stands now Showing of Pennsylvania inspec 
and from reports coming in from tion law film by courtesy of 
throughout the country, it appea: (Continued on page 170) 


Veteran garagemen are leaders of the Independent 
Garage Owners of America. Officers include (left to 
right at the left): Bert Cook of Dallas, president, and 
Ralph H. James of Tulsa, executive director; on row 
below (Il. to r.): W. R. Mayfield of Little Rock, Ark., a 
director; Johnnie Luton of San Diego, Calif., vice 
president; J. M. “Jack” Spath of Detroit, secretary, and 
C. W. Cruce of Tulsa, Okla., treasurer; bottom row (I. to 
r.): Jeff Newbill of Albuquerque, N. M., Paul O. Wilson 
of Toledo, Ohio, John R. Breneman, Jr., Lancaster, Pa., 
and Robert L. Pelletier, New Bedford, Mass., directors. 
E. R, Welborn (above) of Wichita, Kan., a vice-presi 
dent, is the program chairman. Directors not shown are 
J. R. Wilson of Birmingham, Ala., Robert W. Chase of 
Phoenix, Ariz., Charles F. Neudorf of Lancaster, Pa., 
Elry M. Welpman of Joplin, Mo., and Howard Eves of 
Pasadena, Calif. 
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PD 


‘Parade 
of Parts 


FOR CARS ¢ TRUCKS « TRACTORS — ALL MAKES ¢ ALL AGES 


Nationally Advertised 
Brands of Genuine Quality 


All Identified by 
the N°:°A*P:-A Seal 


All Quichly Available to 
You from One Friendly, 


Cooperative Source— 
Your N:A*>P:-A Jobber 





All Advertised to 
Your Customers in 
The Saturday Evening Post 


Your N+A+P-+A Jobber has the most complete array of na- 
tionally advertised quality products ever available from 
one nearby source of supply 

During the N+A+P+A nation-wide" Parade of Parts” he 
will join with thousands of other N+A+P+*A Jobbers to 
spotlight the unparalleled service and selling advantages 
received only through N+A+P+A Jobbers 

Visit your N+ A+P+A Jobber on this occasion. Learn how, 


as part of the nation’s largest independent parts distrib 


uting system, he can save you time—and needless expense 
—when you concentrate your buying with him. 

Get better acquainted with the wide variety of nationally 
advertised parts and supplies he stocks Buy the April 
7th issue of The Saturday Evening Post. (5,000,000 other 
people will.) Keep tt in your shop—and point to the 
4-page N+A+P-A advertisement to show your customers 
the quality of the parts you use in their cars 

Your Ne A+P+A Jobber is a Good Man to KNOW! 


National Automotive Parts Association, Detroit, in behalf of the thousands of independent 


\_ Dy: \ JOBBERS 


who supply the automotive repair trade from coast-to-coast with these—and many 
other—nationally advertised brands of quality automotive parts and supplies. 





Want more facts? Use Reader Service Card Page 144 
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Allied-Monmouth Chassis Parts 


In Allied-Monmouth Chassis Parts, N* A+ P+A Jobbers offer 
a complete line engineered and built to original equipment 
standards in materials and tolerances. Includes Wheel Sus- 
pension Parts, Coil Springs, Steering Parts, King Bolt Sets, 
Shackles, and Ball-Joint Suspension replacements. Make your 
N+A+P+A Jobber your headquarters for Chassis Parts 


ALLIED MOTOR PARTS COMPANY + DETROIT, MICHIGAN 


Briggs ‘““Hydro-Muscle’® Ride Control 


Car owners don’t understand “shock absorbers."’ What they 
want and will buy is Ride Control—Briggs “Hydro-Muscle” 
Ride Control. A year-round safety necessity. Ask your jobber 
for the high-profit, fast-action assortment of 12 Briggs 
*Hydro-Muscles”—potent Muscle Man selling tools included 
FREE to tie in with big-space national ads. 


THE BRIGGS SHOCK ABSORBER COMPANY + CLEVELAND, OHIO 


NAPA 


SUPER60 
Brake Fluid 


Puritan Brake Fluid 


Protect your customers—Protect your profits. Only the best 


brake fluid is good enough for your customers and you can 
afford to handle and sell only the best—Puritan Super 60. It's 
the top quality, top performance heavy duty brake fluid that 


meets and exceeds SAE Specification TORI by a wide range! 


OLIN MATHIESON CHEMICAL CORPORATION - BALTIMORE 3, MD. 


B*K Power Timing Light 
Here’s a power timing light with brilliant flash that can be 
used on 6, 12, and 24 volt systems. Sturdy Bakelite case, heavy, 
durable lens, and a neon tube that can be easily and quickly 
replaced. A necessity for every shop tuning or repairing 
engines. See your nearest N* A+ P+ A Jobber for this and other 


precision testing equipment 


BeK SERVICE PRODUCTS + INDIANAPOLIS, INDIANA 


“PARADE OF PARTS" (continues) 
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' ° 
Bederal Ball Bearings 


Most complete ball bearing line for the automotive industry 
Used as original equipment on millions of vehicles by leading 
manufacturers. Chosen by repairmen as the ideal replacement 
bearing. Federal Ball Bearings are dependable—backed by the 
dependable source of supply—your N*A*P+*A Jobber! 


THE FEDERAL BEARINGS CO.,INC.- POUGHKEEPSIE, NEW YORK 


Vlomnourte 


CLUTCH PLATES 


Dana Products 


One or more Dana-made Products are in practically every 
automotive vehicle on the road: Spicer and ** Mechanics Type” 
Universal Joint Replacement Kits; Spicer ‘*Brown-Lipe”’ 
Transmissions; Spicer Power Take-Offs and PTO Joints; and 
Monmouth Clutch Plates. Available through NAPA jobbers 
For your profitand customer satisfaction, use DANA products. 
‘The Standard of the Industry!” 
DANA CORPORATION + TOLEDO 1, OHIO 


Allied Motor Parts 


When new engine parts are needed, look to Allied and yout 
N+A+*P*A Jobber for the finest of parts, the fastest servic 
and the most comprehensive coverage. The plants which pro- 
duce Allied Motor Parts are all specialists in their fields, with 
engineering “know-how,” production facilities and manufac- 


turing capacity unsurpassed in the industry. 


ALLIED MOTOR PARTS COMPANY + DETROIT, MICHIGAN 


PROS 


TALENT 


PORTABLE TOOLS 


o = \ 
oun, \ 


Joh-Proved TALENT Tools 


Precision-built Talent Tools are the result of over 30 years 
of electric tool experience. Each model is power-packed, com- 
pact and easy-to handle. Disc Sanders, Polishers, Valve Seat 
Grinders, Valve Refacers and a complete range of Drills from 
4” to |” capacities . . . all built to meet the most exacting 
demands of automotive mechanics and service shops 


SKIL CORPORATION + CHICAGO 30, ILLINOIS 
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It’s Powerful Quiet with a Soundmaster 
POWERFUL because each muffler is designed to meet the 
special needs of a specific engine, to preserve all its flashing 
performance . . . QUIET because each noise condition is met 


individually, with laboratory tests to determine the one best 


SAFE because Soundmaster 


construction to produce Quiet 
ae | 


mechanical fit protects car owners against deadly “CO’ 


DE KOVEN MANUFACTURING COMPANY + RACINE, WISCONSIN 


aie 
ccm bees/ Mt as é 


Detroit Universal Joints & Drive Shafts 


Selection of Detrorr Universal Joints to propel today’s super 
powered vehicles is the manufacturers’ endorsement of their 
superior performance. When service parts are required, be 
sure to get genuine Detroir Repair Kits from your local 
NeAePeA Jobber: your assurance of service parts which 


duplicate the material supplied for Original | quipment 


DETROIT UNIVERSAL DIVISION + DEARBORN, MICHIGAN 


BELLOWS TYPE 


HIGH PRESSURE 
TYPE 


Thomson Thermostats —the complete line 


lo all cooling systems, Thomson Thermostats bring the 
advantages of the tight-sealing, trouble-free poppet valve. For 
pressuri ed systems, the revolutionary HP” Stat with the 
exclusive reverse-action valve For other systen the 
Thomson Electrofused bellow: lyp« Both widely used by 


vehicle makers—meet o1 urpass original equipment standard 


STANDARD-THOMSON CORPORATION -~ VANDALIA, OHIO 


Duckworth Timing Chains 


Often a “ring” job isn’t the c mplete answer to motor 


the kind your customer expects. Check th 
for wear and stretch. If replacement is needed 
Duckworth (R) Monoflex Timing Chain 
formance, with gas and oil savi 


. repeat husine that cone om real ¢ j ie alisfaction 


CHAIN BELT COMPANY + SPRINGFIELD, MASSACHUSETTS 
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MARTIN- 
SENOUR 


[NTi vey toy ah & 
_ PAINT 


Automotive Finishes 


For full customer satisfaction on every refinishing job, use 
Martin-Senour products exclusively! Best color match, best 
blend-in, best gloss. ¢ omplete line of factory-packaged, fac- 
tory-sealed products, from widest choice of colors to exactly 


the right thinner, reducer, primer and sealer for every job! 


MARTIN-SENOUR, 2520 QUARRY STREET + CHICAGO, ILLINOIS 


B+K Huffman Service Station Equipment 


N*ArP*A Jobbers are ready to supply the finest in service station 
equipment... B® K Huffman. When you select your next new 
equipment, choose with confidence the brand that has an 
engineered and field proven unit for every service station need 
... for every seasonal need. Choose B&K Huffman and rest 
assured that you have obtained the best 


BxK HUFFMAN + DELPHOS, OHIO 


i. 


t 


Visall Safety Products 


Quality material . 
facturing 


Monmouth Engine Bearings 
MICRO AND CLEVITE 77 


by the engineers who design most original 
equipment 


skilled engineering know-how manu- 
Turn signals, Turn Signal Switches. Clearance 
Marker, Fog and Driving, Backup, Utility, Emergency, Stop 
and Tail and Stop Lights. Passenger Car Mirrors. Truck Mir- 
ror Arms and Heads. Reflectors, Liquid and Reflector Flares. 
Safety Equipment for all Vehicles. 


VEHICLE PRODUCTS COMPANY «+ CINCINNATI, OHIO 


Designed Right 


Made Right —by the world’s largest bearing manufacturer. 
Sold Right —N-+A-P-A service 
CLEVITE SERVICE DIVISION + CLEVELAND, OHIO 
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For Wire Profits— Without Complaints 
Use Belden—the Wiring Line that’s complete for all service 
jobs—easy to stock—at a surprisingly low investment. Easier 
application means faster replacements. Belden Wire and Cables 
are engineered for modern cars, trucks, and buses—the line 
most servicemen use. Ask your Jobber Salesman. 


BELDEN MANUFACTURING COMPANY ~ CHICAGO, ILLINOIS 


ie » 


Prospect Contoured Floor Mats 


Prospect Floor Mats fir better and wear longer because the 
exact shape of the car floor is permanently built into the mat, 
and because they are engineered and constructed of the same 
quality materials supplied to car manufacturers. They are 
easier to install because holes for pedals, accelerator, etc., are 
accurately pre-punched, for old cars and new 


PROSPECT RUBBER CO. + CLEVELAND, OHIO 


ALL AGES! 


ie Dan 


CELORON® 


@ TIMING GEARS 
@ MATCHED TIMING GEARS 
@ TIMING CHAIN SPROCKETS 
“There ls No Substitute For Quality” 


CONTINENTAL-DIAMOND FIBRE DIVISION + CLEVELAND, OHIO 


B+K Grease Fittings, Guns and Lubricators 


You're ready for almost any job with this B&K Assortment 
of Universal Grease Fittings—No. 4-801 —containing 100 of 
the nine most popular numbers. Other numbers you can pet 
quickly from your NeA+*P+*A Jobber without overstocking 
In addition, hand and pressure guns, including the portable 
B*K Aro-Pak Lubricator especially adapted for farm use 


B*K SERVICE PRODUCTS + INDIANAPOLIS, INDIANA 
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ae 
BK Trailer Connectors, Couplers, Clamps & Balls 


frailer Couplers—Quick and easy to open and close .. . 
Prailer Clamps — Adjustable to all shapes and widths of 
bumpers. Rubber-lined for complete bumper protection . . . 
Trailer Custom Connectors—Individually designed for all cars 
quickly and easily installed 
plated, Individually packaged 


BeK SERVICE PRODUCTS + INDIANAPOLIS, INDIANA 


all exposed parts chrome- 


J levy Linititi, 


Famous Hand Tools 


Phe complete Line of top-quality, professional Tools designed 
for mechanics by mechanics—including the great new Auto- 
matic Transmission Tools that open up this money-making 
service field for you. Ask for New Britain Tools. They're 
engineered to handle today’s repairs and service —fastet for you! 


THE NEW BRITAIN MACHINE CO. + NEW BRITAIN, CONNECTICUT 


ECHLIN 
oon 0 
Good Ignition... 


Your customers will get better performance, and appreciate 
it, if you check Ignition Contacts and Condenser every 5,000 
miles; other Ignition Parts, Generator and Starter systems 


every 10,000 miles, This is profitable preventive maintenance. 


ECHLIN MANUFACTURING COMPANY + NEW HAVEN, CONNECTICUT 


-RIVETED or BONDED 


For Top Quality...and Profit 


Riveted or bonded, American Brakeblok brake linings are 
first in quality, easy to install, and profitable to stock. That's 
why so many brake servicemen use American Brakeblok ex- 
clusively. American Brakeblok linings are available in bonded 
or riveted for all cars and light trucks, and in heavy-duty 
linings and thick blocks for trucks and buses. 


AMERICAN BRAKEBLOK DIVISION + DETROIT 9, MICHIGAN 
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preted means dependability 

store the hydraulic brake system to peak operating efficiency 
Automotive servicemen the world over have dependably 
applied UNITED brake parts for over a quarter century. Use 
UNITED. Your N+A+P-+A jobber features this brand. 


UNITED Hydraulic Brake Parts are replace- 
ment engineered and specifically designed to completely re- 


OILOK Treated Paper Packing 


OILOK is a treated fiber sheet packing, impervious to water, 
gasoline and oil. Available in 18° and 36° width rolls, Supplied 
in sea”, 2”, and 'i_” thicknesses. Its compressibility and sealing 
qualities adapt OILOK for oil pan, gear cover, and valve 


cover installation when ready-cut gaskets are not available 


MANUFACTURED BY VICTOR MFG. & GASKET COMPANY 


UNITED PARTS MFG.CO. - CHICAGO, ILLINOIS 


es 
VALVE Shim GAUGE 


Balkamp Valve Spring Shims and Gauges 


The quick, economical way to restore original valve-spring 
tension lost through normal wear on keeper, keeper-groove, 
valve-face and seat, or as the result of grinding operations 
The Balkamp Valve Shim Gauge shows you the wear to be 
compensated for. Balkamp Shims do the job. For Chevrolet, 
Ford and Mercury overhead valve engines 


BALKAMP, INC.+ INDIANAPOLIS, INDIANA 


FOR BALKAMP, INC. « INDIANAPOLIS 





¢ 
Fleet Bumper Lifts 


Whether you prefer a hydraulic or mechanical one-end bumper 
lift for fast service, it is available in the Fret line of jacks. In 
addition to these popular service model ican get 36 other 
sizes and types of Fieer hydraulic or mechanical jacks for 
your N*«A+*P+A Jobber 


EDGEWATER AUTOMOTIVE DIVISION « ST 


every lifting requirement from 


JOSEPH, MICH 
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Fast Turnover with Standard Seal Stocks 


Standard Grease Seal Service Stocks make it easy, profitable 
to follow car manufacturers’ recommendations—install new 
seals every time old seals are removed. No. 6 Stock: over 100 
wheel seals for late model cars, light trucks. No. 7 stock: 
over 50 front wheel auto seals. All fast movers. Free metal 


cabinet, stock check card with application, price data, 


STANDARD SEAL COMPANY + VAN WERT, OHIO 


Visrgpatic 


SELLING & SERVICE 


tig, 
—T ioe 


€CHLIN. (jatiox 


VISUMATIC e Visual stock control ¢ Room for expan- 


sion ¢ Perpetually balanced stock e¢ Annual moderniza- 
tion ¢ Guaranteed against obsolescence e The part you 


want when you want it 


ECHLIN MANUFACTURING COMPANY + NEW HAVEN, CONNECTICUT 


BRIDGEPORT 


TIRE VALVES 
ee 
Smart Business Men Know This... 


It’s profitable to stock Bridgeport’s complete modern line of 
Tire Valves and Accessories, and not load up with obsolete 
or duplicated items. That’s why smart service station operators 
specify the up-to-the-minute Bridgeport line. Call your 


N+*A+*P+A jobber today. He carries the Bridgeport line. 


BRIDGEPORT BRASS COMPANY + BRIDGEPORT 2, CONNECTICUT 


uc 
D-107 


. 
Displaymobile 
Stocks ‘em better 
Sells ‘em farter 
V Requires only 18"x 18” 

of floor space 


v Completely portable 


Vv For indoor or 
outdoor use 


Put the Spotlight on SAFETY SERVICE 


This new portable Displaymobile turns your Trico Stock 
Organizer Cabinet and Vis-l -Lid into a movable Wiper- 
Washer service department. It’s a step-saver, a sales-maker... 
puts your merchandise where the car owner will see it. Use on 
service floor, lubritorium, or roll out to island near gas pump. 
Available free of charge with a small stock of arms or blades. 


TRICO PRODUCTS CORPORATION +- BUFFALO 3, NEW YORK 
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Dittmer Transmission Gears 


Since 1919 Dittmer Transmission Gears have kept automobiles 
and trucks operating all over the world. Dirtmer products are 
recognized everywhere as top quality. They are truly “Second 
to None” in mathematical accuracy, metallurgical treatment 
and appearance. 


DITTMER GEAR & MFG. CORP. + LOCKPORT, NEW YORK 





Balkamp Carburetor Kits and Parts 


The quick, economical way to restore carburetor performance 
on all passenger cars and a// popular trucks, tractors and 
air-cooled engines, Coverage includes Carter, Stromberg, 
Rochester, Holley, Zenith, 1.H.C., Marvel-Schebler, Briggs & 
Stratton. All parts factory duplicates, individually inspected. 
Kits conveniently packaged with complete installation instruc- 
tions and diagrams. 
BALKAMP, INC. + INDIANAPOLIS, INDIANA 
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MODAC Belts—for Long Life, Top Performance 


Modac Automotive and F.H.P. belts are built for greater 
flexibility, greater strength with longest service life. Special 
bias-cut fabric cover combines with Super-Cordura rayon 
cords to produce belts with maximum durability and perform- 
ance. Modac Belts are made in both regular and heavy-duty 
types for passenger car, truck, and tractor service 


HAYWOOD INDUSTRIES + WAYNESVILLE, NORTH CAROLINA 





Other NAPA Lines 


CLEVELAND Universal Joints 
Cleveland Steel Products Corporation, Cleveland, Ohio 


HAARTZ-MASON Friction Tape 
Harrtz-Mason, Inc., Watertown, Massachusetts 


K. O. LEE Valve Seat inserts 
K. O. Lee Company, Aberdeen, South Dakota 


MICROTEST Axle Shafts 


MicroTest Gear Company, Pottstown, Pennsylvania 


MICROTEST Drive and Pinion Gears + Flywheel Gears 
Balkamp, Inc., Indianapolis, Indiana 


MODAC Service Hose, Auto Mats and Splash Guards 
B. F. Goodrich Company, Akron, Ohio 


RARITAN Roller Bearings 


Raritan Bearing Corporation, Trenton, New Jersey 


ROCKFORD Fasteners, Screws, Bolts and Nuts 


Rockford Screw Products Company, Rockford, Illinois 


ZOLLNER Heavy-Duty Pistons 
Zollner Machine Works, Fort Wayne, Indiana 








Want more facts? Use Reader Service Card Page 144 











GRIZZLY MANUFACTURING DIVISION 


FOR THE LIFE OF THE LINING 


TREES 
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Complete Mathine Shop Service 
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...this New Service is Now Available 


at your VAN NORMAN Jobber’s Shop 


Top engine-efficiency depends on accurate timing and functioning of mechanisms actuated by the 
camshaft. And that’s why no job of engine-overhaul is complete without camshaft-regrinding. 
Van Norman’s free booklet: ““Why Grind Worn Camshafts?” will give 

you all the answers in 5 minutes. Write for your 

copy now, or ask your jobber. 


And send all your worn camshafts to your 
Van Norman Jobber Shop. He regrinds them 
fast and right . . . so that original engine 
power is restored, idling is smoother, valve 
noise is silenced. And remember that the 
average camshaft can be reground at half the 
cost of a new shaft. What’s more, it pays to 
bear in mind that your Van Normanized 
Jobber knows the job to be done, and has 
the best machines to do all types of precision 
service work. See him today. Van Norman 
Automotive Equipment Co. (subsidiary of 
Van Norman Industries, Inc., Springfield 7, 
Massachusetts, U: S. A. 


JOBBERS! tiere's the first of a “It pays to 
new series of trade ads in which VAN . nw 
Van Normanize 


NORMAN is helping directly to sell 
your Machine Shop Service 


The Best-Equipped Shop 
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SELLING SLANTS 


How an Anti-Freeze Drain-Out Program 


ZEROWNE 


AND 


ZEREX ANTI-FREEZE 


Can Make Extra Profits for You 


WINTER-WORN ANTI- 
FREEZE CAN CAUSE 
ENGINE DAMAGE 


drivers still don’t know 


Most 


that after a winter's use anti 
freeze solutions can turn acid and 
cause excessive rust and clog 
ging. This in turn can cause over 
heating and serious engine dam 
ape. For this reason the National 
Bureau of Standards in Circular 
506 


stances should anti-freez« 


says: “Under no circum 


solu 
in the cooling 5) 


tion remain 


tem during the summer, as its 


deterioration will be much more 
rapid under summer driving con 
ditions, 


When you take 


plain these reasons for anti-freez 


the time toex 
drain-out to customers, you open 
the door to the extra profits of a 
complete spring check-up, You 
get the opportunity to replace 
worn fan belts and cracked hoses 
as well as other vital cooling sys 
tem parts, This is good business 
for you and a service your cus 
tomers will appreciate, 


FREE PROMOTIONAL 
MATERIAL FOR EXTRA 
SPRING PROFITS 


If you want to make these extra 
spring profits with an anti-freeze 
drain-out program, you should 
get one of these effective drain- 
out banners (shown above) to 
attract customers to your stavion, 
The banner and 50 mailing cards 
are yours free when you reserve 
your 1956 supply of Du Pont 
“Zerone’ and” Zerex' anti-freeze, 
Ask your supplier for further in 
formation or write to Du Pont, 


This red and blue drain-out banner is yours free when you reserve your 195 


supply of “Zerone” and “Zerex 


DRA 
ANTI-FREEZE 
MOTOR Oil 


A 


anti-freeze Use it to make extra profits now! 


Why It’s Smart to Reserve 
Your Anti-Freeze Now 


Remember last fall and how the 
firstcold snap broughtinso many 
that 


through 


anti-freeze Customers you 


had 
watch them drive off to another 


to rush them or 
station? Or maybe you were one 
of those dealers who ran short of 
anti-freeze and lost profits, 
This year play it smart. You 
know you are going to need anti- 
freeze this fall, so order early to 
be sure of having all you need 


in the container sizes you want, 





And if you do this you can take 
advantage of this se/ling slant 
Increase your anti-freeze prof- 
its by winterizing yourcustomers’ 
cars before the first freeze. Then 
you can pick upe xtra anti-freeze 
business when the first cold snap 
does come, 
your cus- 


Du 


anti- 


ind remember 
tomers will asking 
Pont “Zerone” or “Zerex” 


so reserve your Sup] ly 


be for 


freeze 


now! 


SERVICE TIP from the 


Here's how to check 
flushing with water. Re 
ide or bott 
iner filled 
ometer 


at 


face ym) ar 


) 


4 ther 


WHAT’S YOUR FAVORITE 
SELLING SLANT? 


Do you have a favorite selling slant 
that you would like to share with other 
dealers? Send it to Selling Slants (ad- 
dress below) and we'll print as many 
as we can, Your comments and ques- 
also invited, 


tions are 


TOP TEAM AGAIN! 
Record sales for the 1955 season show 
Du Pont ““Zerone” and “Zerex” 
America’s anti-freeze 


were 


again favorite 


team. More motorists chose Du Pont 


brand anti-freeze than any other 


brands, Good reason for reserving 


your *56 supply now 


{ 
a, 
a 


\. 


ae 
As 


MISS ANTI-FREZZE OF 1955 (Helen 
Olson) hopes you too had a record season 
selling “Zerone” and “Zerex"’...and hopes 
you're reserving your Du Pont anti-freeze 


early for an ever better ‘56! 


Du Pont Cooling System Manual* 


id 
i har 





WRITE TO: 

SELLING SLANIS 

bt DU PO NiemMouRS & CO 
Zerone-Zeres Section 

Nemours 2420-A, Wilmington 98 


vii 


Del 





REG. yu. 5. pat. OFF 


ZERONE and ZEREX 


ANTI-FREEZE 








Want more facts? Use Reader Service Card Page 144 


SOUTHERN AUTOMOTIV= JOURNAL for March, 1956 





WiCcTrohnR 


GASKETS 


OIL SEALS 


PACKINGS 


“Best profit protection there is... 
Victor oil seals and gaskets” 


Sealing may be the small part of a 
job, but that’s where you need profit 
protection on all the work done. Cor- 
recting “leakers’’ can eat up profit 
fast—why take such a risk when you 
can have dependable Victor oil seals 
and gaskets for every job. 

Victor replacement sealing parts 
—oil seals and gaskets—are Orig- 
inal Equipment Quality. They’re pre- 
cision engineered and produced to 
factory specifications or better 
never less. They’re the best to be 


your Victor Jobber supplies it-—the 
exact number, in individual parts or 
packaged sets, from his well-kept, 
factory-fresh stocks. He has the 
most complete and reliable catalog 
service—the Victor Gasket and Oil 
Seal Guides. He fills your order 


quickly and correctly. His complete 
service helps you save profits 

Victor Mfg. & Gasket Co., P.O. 
Box 1333, Chicago 90, Ill. In Canada: 
Victor Mfg. & Gasket Co. of Canada 
Ltd., Victor Dr. & Chester > 
St., St. Thomas, Ont. po. 


(uf 


wWicTtTronR 


had, yet cost no more than others. 
Whatever your sealing part need, 


Sealing Products Exclusively 


The 100% Coverage Line...for Cars, Trucks, Tractors, Stationary Engines 
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This great new AROLUBE line is a born money- 
maker—the key to better profits for dealer, 
garage, or service station. Here's brilliant 
styling that attracts new customers, keeps 
old ones coming back—whether units are 
grouped for all essential services or used 
individually! As for performance, this line 
is a world-beater! It's ARO-engineered and 
built for extra years of usage, big savings 

in time and operating costs. See your 
Automotive Wholesaler now for all the 


facts! 
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» PROVED INTHE COLD OF CANAD * PROVED IN THE SALT AIR OF FLORIDA 
! i 
/ 


; ae f wet —— ( F >_< 
—f |; 7 St. \ 
| a 7 a \ r ‘ ‘ ‘| r | ~ ; 
——— “y = . r y 7 — _ ee ee. 
LeERG Aes A [2 & Ye — 
* PROVED IN THE HEAT OF ARIZONA «PROVED IN THE SANDS OF NEW MEXICO 


Perfected after three years of research and development! Nota 


single failure in 12,260 grease jobs during tests ranging 


from the torrid heat of Arizona to the frigid cold of 
northern Canada. Uses /ess air and fewer strokes to pump 
more lubricant! Instant pressure recovery on both up 


and down strokes—no time loss between piston 


cycles, no wait for pressure build-up! Completely WARRANTED FOR 3 YEARS 
sealed, no lubrication needed! OR 10,000 LUBE JOBS! 
’ 


The Aro Equipment Corporation war 

THE ARO EQUIPMENT CORPORATION rants the AL-207 Air Motor wo be free 
Bryan and Cleveland, Ohio from defects in workmanship and ma 

Aro of California, Los Angeles 7, California terials for 10,000 lube jobs or 4 years, 


Aro Equipment of Canada, itd, Toronto 15, Ontario 
whichever occurs first, from date of 
Offices in All Principal Citves ’ , 
purchase 


® 
LUBE EQUIPMENT 


Also Air Tools 
Aircraft Products 
Grease Fittings 
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d NOW, GUS, IF =: 
I WERE YOu, |'D : ' es 
ADJUST THE VALVE Poor cus/ / ‘ 7 yr 
f a SPENDS YEARS oo 
LIFTERS FIRST ; pa rWeek “% _FAKEA 


IF THAT DOESN'T LEARNIN' ABOUT LAST WEEK 
CURE IT, YOU 2 CARS AN’ NOW WHEN L TOLD PHONE CALL 
T FOR GUS 


COULD TIGHTEN THE CUSTOMERS } MR. BIGBOA 

THE BEARINGS AND ARE TEACHING HIS MOTOR WAS QUICK 

RESET THE TIMING \ HIM ALLOVER 2% MISSING, HE BEFORE 

GEAR, AND I THINK AGAIN / WANTED T } HE BLOWS 
, KNOW A GASKET/ 


YOU OUGHT TO 
KDIUST THE CARBURE ‘6 WHO TOOK IT / 


TOR FORA RICHER 
MIXTURE AND 
B, AH, BLAH, 
BLAH, BLAH -- 





THE MASTER MECHANIC 


Reprints,already framed,sent free on request 


” from the wrong source can be 


mighty trying on the temper. But one bit of 
advice that thousands of mechanics accept 
gladly is to specify AIRTEX for every Fuel 
Pump installation. Famous AIRTEX quality, 
backed by the 50,000 mile guaranteed dia- 
phragm, delivers long-lasting, trouble-free 


service. 


° 
° ° oO 
if it’s 
° 


° 
> AIRTEX 
PUMPS a it’s got to be good! 
SEE YOUR AIRTEX JOBBER ...or write for catalogs today 
AIRTEX AUTOMOTIVE DIVISION © FAIRFIELD, ILL. 
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Original equipment on aimost half 
the cars on the road! 


Your business will really hum with Harrison! Nearly half the 

cars that pass your door are Harrison-equipped . . . pre-sold 

for Harrison replacement sales, It's the only radiator line with 
*Whirl-Cool” design for the most efficient cooling action 
Louvered cells in Harrison cellular and tube-and-center radiator 
cores create far greater turbulence . .. whip incoming air into 
tiny tornadoes. And Harrison's vast experience in the design 

and manufacture of radiators is your assurance of rugged 
dependability — consistent customer satisfaction, Stock the original 
equipment line, sper ify Harrison every time. Order from your 


nearby United Motors Service distributor or branch warehouse. 


HARRISON RADIATOR DIVISION, GENERAL MOTORS CORP., LOCKPORT, N.Y. 


TEMPERATURES 
MADE 
TO 


ORDER 
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ARROW GIVES YOU MORE... 


THE FINEST REBUILT GENERATORS 


@ For every passenger car and light truck 
@ More carefully made than the parts they replace 


@ Tested and proved on more than 2,000,000 cars 


MORE SALES AND EXTRA PROFITS 


@ Arrow merchandising helps you make more 
sales of Arrow products and other related parts 


@ Arrow Stocking Dealers make extra profits 


- . . and your profit is protected by a one-year guarantee 


This Booklet tells 
how YOU can get 
MORE Sales : Ask your Arrow Jobber 
MORE Profits how you can make 








EXTRA PROFITS as an 


Send for it! 
Arrow Stocking Dealer. 


Write for the name of 


ARROW ARMATURES co. Popular 7-Generator Stock covers 


BOSTON, MASS. & SPARTANBURG, 5S. C. 85% of all replacement sales the nearest Arrow Jobber. 
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dealers are taking on 


the new AC FILLER CAP LINE 


BECAUSE... 


AC can provide better service! 

No other company in the filler cap business can approach 

the sales-service organization AC provides. Several hundred 

AC representatives, located in every part of the country, 

give you service and sales assistance when you need it. 
LOCKING GASOLINE CAPS 


BECAUSE... 


AC provides one source of supply! 


Now, you can use one order form . . . receive only one 
invoice for all the AC products you buy. There is no need 
to contact a separate filler cap source. 


BECAUSE... 
AC offers General Motors quality! 


No name in the automotive industry is more highly 
respected than General Motors. That name is an assurance 
of acceptance by all your customers. 


RADIATOR PRESSURE CAPS 


AVAILABLE QUICKLY 
FROM YOUR REGULAR SUPPLIER 


ee "tround A 
2 (000 mes 
Stveee 








a xR OlL FILLER CAPS 
scree] AC SPARK PLUG THE ELECTRONICS DIVISION OF GENERAL MOTORS « FLINT, MICHIGAN 
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YOU ASKED FOR IT...SO 
RUST MASTER’S 





DEAL 1S ON AGAIN! 
* YOU GET SIX AND ONLY PAY 
FOR FIVE 


The Extra One is ALL PROFIT! Cash In On This Guaranteed 
Sure-Fire Deal! STOCK UP ON THE 8&/G PRODUCTS 
with THE B/G PROFITS! RIDE THE BIGGEST CONSUMER 
DEMAND EVER! Year ‘round selling season! — Greater 
Customer Satisfaction! DON'T MISS ANY PART OF THIS 
DEAL— ORDER FROM YOUR SUPPLIER RIGHT AWAY! 
IT'S UP TO YOU HOW MUCH YOU MAKE! 


HERE'S HOW IT WORKS... 

WHEN YOU ORDER 6 YOU GET ONE FREE! 

1) 1 Pay for 5 RUST MASTER 1 Get ONE RUST MASTER FREE! 

2) i Pa r 5 LEAK MASTER You Get ONE LEAK MASTER FREE 

3) 1 Pay for 5 SLUDG-MASTER 1s Get ONE SLUDG-MASTER FREE 

4) 1 Pa r 5 CARB MASTER You Get ONE CARB MASTER FREE 

5) xy for 5 ASSORTED You Get ONE LEAK MASTER FREE 
Order as Many as You Want! 


sk IMPORTANT—THIS 
0 emma! SPECIAL 6 FOR 5 DEAL 
Rust Maste, IS GOOD ONLY FROM 
CHEMICAL CORP FEBRUARY 1, 1956 
mre. cnaser THROUGH 


50-56 CREIGHTON ST., CAMBRIDGE 40, MASS APRIL 30, 1956 
(he silent parkurs of moter “gicincy 
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Any repairman looks good to 
his customers if his motor jobs 
show immediate results 





That's what happens when Pedrick Formflex Chrome Rings are 
weer installed. 
ent UNF Five, The car owner slides behind the wheel and steps on the starter. 
ZIP! The engine kicks off instantly with the smooth hum of leashed 
power. The owner knows right then that his repairman has done a 
real job. He looks good to him! 
The secret of the instant results which Pedrick Formflex Chrome 
Rings give is the “Equalizer"—an exclusive Pedrick feature which 
Pedrick developed the “Equalizer” for makes possible great conformability and uniform distribution of 
soft, positive pressure all around the pressure. The result is a quicker and more perfect and longer 
cylinder wall. It means new power and = lasting seal. POWER is restored. Oll and GAS are conserved. The 
mary oven a heatly wom pp owner is happy with his motor job from the time he slides behind the 
Bahn woaiete m PY" wheel in the repairshop until many, many dependable miles of 
EWS thrilling performance have glided by. 
= So, to look good to your customers, always install Pedrick Formflex 
=z 


> RUA , Chrome Ring Sets. 


DEPEND ON @ 
FOR THE RINGS 


THAT MAKE YOU 
LOOK GOOD 


WILKENING MANUFACTURING CO., Philadelphia 42, Pa. 
IN CANADA: Wilkening Manufacturing Co. (Canada) Lid., Toronto 





Leadership is not easily nor quickly estab- 
lished. S1oux Valve Grinding Machines 
have proven their worth over a period of 
25 years. More Sioux Machines are in use 
today than all other makes combined. 

It performs all valve refinishing oper- 
ations, grinds valves, chamfers, trims stem 
ends, grinds tappets, grinds rocker arms, 
and cuts valve stem ends by micrometer 


USE siOU% 


attachment. It’s a complete unit—nothing 
else to buy. Wet grinding is built in with re- 
movable coolant tank. Wet grinding re- 
duces wheel dressing, eliminates heat and 
distortion, producing the finest finish and 
factory precision. 

You can buy a Sioux Valve Face Grind- 
ing Machine with confidence. See your 
Sioux Distributor. 


ALL THE WAY THRo, 


STANDARD THE WORLD OVER... 


ALBERTSON &CO.,INC. 


SIOUX CITY, IOWA, U.S.A. 
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ELECTRIC IMPACT WRENCHES @ GRINDERS 
| FLEXIBLE SHAFTS @ POLISHERS ® SANDERS 
HAND SAWS @ DRILLS @ ABRASIVE DISCS 
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Newly-Formulated, Improved MARTIN-SENOUR 
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Two new, improved versions of the 
sensational Neu-Sand Primer-Surfacer! 


Now two new developments from famous Martin- 
Senour laboratories make the best even better! A new 
Red Oxide (No. 6256) and a new Dark Gray lacquer 
primer-surfacer (No. 6257) give fastest drying, even 
when applied in wet, heavy coats ... in winter or 
summer ... in rain or shine! They sand easiest and 
quickest, too—and absolutely will not gum sandpaper. 


® Controlled settling saves time and work! Neu-Sand can be 
"shaken in'’—even when reduced 48 hours or more! 


Takes any reduction — 100%, 150%, or 200%, —depending 
on local conditions and individual painter preference 


Use with Martin-Senour Easy to apply — Just spray on two or more coats, and allow 
P five minutes drying time between each. May be wet or dry 
No. 6295 or 6298 Lacquer Thinner sanded in 20 or 30 minutes, or less! 


c . ic . 
— — re gd Costs no more—You don't pay one cent more for this im 
N.A.P.A. jobber! 
proved lacquer primer-surfacer that gives you faster, finer 
spot repair work than anything else on the market! 


MARTINGSENOUR PAINTS 


2520 S. Quarry St., Chicago 8, Illinois 





DELCO-REMY PRESENTS 


THE NEW KLAXXON “K-3”’ 
HARMONIZING AUTO HORN 


This third horn blends with standard twin horns 
to create a distinctive new musical sound! 
Here’s how it can mean more sales for you: 


To boost your accessory volume in 1956, Delco-Remy brings 
you the new Klaxon “K-3’’ Harmonizing Auto Horn. This 
third horn, by blending its note with the two notes of present 
twin horns, gives a car a distinctive, musical new voice. 


The new Klaxon “K-3” can be installed quickly in millions 
of cars now in use. At low cost, too. National advertising in 
The Saturday Evening Post will help you sell, so be pre- 
pared to get your share of this profitable business. See or 
call your nearest General Motors dealer or United Motors 


distributor today, for complete details. 


DELCO-REMY «+ DIVISION OF GENERAL MOTORS + ANDERSON, INDIANA 


GENERAL MOTORS LEADS THE WAY-STARTING WITH 


Delco-Remy — 


ELECTRICAL SYSTEMS 
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By blending its note with the two 
notes of present twin horns, the new 
Klaxon “K-3"" Harmonizing Auto 
Horn makes today’s cars sound as 
good as they look! 
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The car says @O and the price won't stop yor 


Winning the Decision Against Cars at All Prices / 


Pontiac takes them all on . and comes through with flying 
colors every time! 

And no wonder! Pontiac’s mighty 227-horsepower Strato-Streak 
V-8 is the industry’s most modern high-compression engine. . . 
more than a match for cars costing hundreds of dollars more. 

And all this blazing power is smoothed to perfection by Pontiac’s 
exclusive new Strato-Flight Hydra-Matic Drive* . . . a revolu- 
tionary new kind of automatic transmission that combines the 
positive action of gears with a revolutionary new liquid-link 
coupling for silken smoothness. 

In busy city traffic and out on the road, Pontiac outperforms 
them all! 

And in every other respect this car overtakes the finest in fea- 
tures although it overlaps the lowest in price! 

Certainly no car is more distinctively beautiful . . . with styling 
so new and fresh the experts are calling it a tip-off on a trend. 

Few cars put more road-leveling length between front and rear 
wheels . . . where it counts . . . or deliver the safety of so much 
sure-footed solidness. 

They're calling Pontiac the greatest go on wheels! But it’s more 
than that. The facts prove . . . and enthusiastic owners from coast 
. Pontiac’s America’s finest motoring value. 


@ An extra-cost option 


PONTIAC’ 


PONTIAC MOTOR DIVISION OF GENERAL MOTORS CORPORATION 


to coast agree 
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GOING FULL BLAST 100 HOURS 
WITHOUT A REST! 


Pontiac engineers put the Strato-Streak 
through its paces to prove its depend 
ability! They gave it full throttle for 
100 hours straight . ran it wide open 
for the equivalent of 10,000 miles. And 
the Strato-Streak came through purring 
like a kitten with virtually no wear 
This kind of creative testing and 
engineering keeps Pontiac America’s 
finest motoring value! 
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Crveirt 4’ 
all-purpose single post 


FRAME LIFT 


puts extra money 
in your pocket 


Anything you do to speed up shop 

work increases your volume — therefore 
your profits. This all-purpose single 

post Frame Lift does just that helps speed 
up shop work through greater 

accessibility. See your Curtis jobber 


or write for bulletin BGS-6 


~ 
Capacity 


J 8,000 Ib r _ 
. 
— Shop Lifts a 
Ph 18,000 Ib. C apacity 


Truck ond Bus Lift 


“Remember Lol morta) aad 


COUNT on... a 


OUR 102nd YEAR 


MANUFACTURING CO + PNEUMATIC DIV. + 1938 KIENLEN + ST. LOUIS, 20 cm 2 


a) / ads 
& ‘2, Fi, — ia =, %, 
—— BE wr uy 


auto al® COmPetssoe® 
mIGH PRE oF CAR waste 
Tank MOUNTED ‘% THO swe 
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“After Break-In’ Driving requires 
a different kind of Oil Filtration 





During the break-in period ... the first 2,000 miles... the job of the oil filter is mainly a 
““straining’’ job, protecting the new engine from abrasive wear caused by solid contaminants 


characteristic of the break-in period, such as dirt, metal particles and core sand. 


AFTER THE BREAK-IN PERIOD EVERYTHING CHANGES 


In the “after break-in’’ period a car is driven differently ... serviced differently .. . 
and the basic cause of oil contamination is different. Every mile a car is driven produces 
normal wear and maladjustments that constantly increase oil contamination from 
combustion blow-by. 

“After break-in’ driving requires an entirely different kind of oil filtration. It 
requires a filter that does more than strain. It requires a filter that prevents “‘blow-by 
build-up”...a filter that removes all dangerous contaminants... dirt, soot, metal, 
lead compounds, acids . . . and especially water—basic cause of sludge and corrosive acids. 

The Walker Oil Filter Cartridge, in addition to removing solid abrasives, has the 
extra ability to absorb and hold crankcase water. It meets and solves all of the problems 


of ‘‘after break-in’’ contamination. 


Walken Cantridges ane designed for “after bueak-in" 





EVERY MILE A CAR IS DRIVEN PRODUCES 
NORMAL WEAR AND MALADJUSTMENTS 


that contribute to oil contamination build-up during “‘After Break- 
In” driving. There are at least 19 mechanical and operating factors 
which are continuously causing blow-by contamination of the oil 
as part of the normal operation of the car engine. 

Here are three examples of these contaminating factors which 


are in operation all through the life of an engine 


SPARK PLUGS—normal wear causes change VALVES—normal wear affects valve action PISTON RINGS—normal wear and 
of spark gap, which impairs combustion effi causing loss of compression and faulty combus carbon deposits impair the rings’ ability 
ciency. Faulty combustion means increased oil tion. This increases the amount of dangerous to form a seal with the cylinder wal 

contamination from the blow-by of water and water and other contaminants which must be re This means increasing blow-by of 
other combustion by-products, which must be moved from the oil before sludge and acids form vater and other combustion by-products 


removed which must be removed from the oil 


WALKER cartridges give complete WALKER cartridges give complete WALKER cartridges give complete 
oil filtration for entire engine life. oil filtration for entire engine life. oil filtration for entire engine life. 


THE WALKER REPLACEMENT OIL FILTER CARTRIDGE PROVIDES 
COMPLETE PROTECTION, because THE WALKER CARTRIDGE 
IS ABLE TO ABSORB AND HOLD THE WATER OUT OF OIL. 


... and this special water absorbing ability helps protect 


engines against damage from permanent anti-freeze seepage. 
; f 


Send for this free 36-page illustrated 


book that tells the complete, factual REPLACEMENT 


story of oil contamination build-up 


and the oil filtration problem in the CARTRIDGE 


“After Break-In” period. Mail your 
request, on your company letter- 


head, to Gives Added Protection in 


Any Make or Type Oil Filter 


WALKER MANUFACTURING COMPANY OF WISCONSIN... RACINE, WIS 


Oli Filters .. . Exhaust Silencers . . . Jacks WITH PATENTED Lakjar conssnvcvon 





Would you trust 


the judgment of 


engine designers 7? 














OU can bet your bottom dollar that engine de- 
signers know what they are doing when they specify 
bearings. 
That's why Monmouth* Clevite* 77’s are designed into 
more high-duty engines than any others. In fact, we 
build most of the original equipment bearings for internal 
combustion engines of all types! 
If you respect the judgment of the men who designed 
your engines, you'll want to install Clevite 77 bearings 
when you tear down for overhauls. 


These heavy-duty bearings will outlast all others. 


* The words Monmouth, Cle 


TRADE MARK 


ENGINE BEARINGS 


Clevite Service 
The Cleveland Graphite Bronze Co. 
Division of Clevite Corporation, Cleveland, Ohio, U.S.A. 
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Reports from fleet and commercial operators show bear- 
ings still good after 250,000 miles of severe service. 
Some report even higher mileages! 

The secret of this long mileage is in the high fatigue 
resistance designed into Clevite 77 bearings . . . and in 
the precision fit. 

And the method of building this high-duty bearing is 
exclusively Clevite’s! 

Why not test a set of these bearings next time you 
tear down an engine? Your nearby N.A.P.A. jobber has 
the exact size needed for any engine. 


ite and Micro are registered trade marks of Clevite Corporation 
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Carburetor Service is a Science... 


College of 
Carburetor 
Knowledge... 
Ready to Serve You! 


Higher learning means higher earnings! 
You can’t stump the experts on carburetion 
service. But you are the expert when you 
finish the complete course now being 
offered at GM Training Centers throughout 
the country. Factory-trained technicians, 
using up-to-date methods and materials, 
teach you the fundamentals of today’s 
highly specialized carburetor design... 
the fine points of service that make you 
master of Rochester Carburetor jobs. 

Take advantage of this opportunity to 
learn more... and earn more! Write the 
United Motors Service distributor in 


your area for further information, today! 


ROCHESTER PRODUCTS DIVISION, GENERAL MOTORS CORP., ROCHESTER, W.Y 
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Easy “Pay as you Profit” plan lets an Alemite 
on-the-car wheel balancer go to work for you! 














Now you can own a new Alemite On-the-car Wheel 
Balancer the easy way. A small down payment, and 
then the wheel balancer is on your pay roll! Just one 
job a week meets the easy payments! 

8 out of 10 of your customers’ cars need wheel bal- 
ancing. And you get a big bonus because you make 


more tire sales, too! 


Only the Alemite On-the-car Wheel Balancer bal- 
ances everything from hub cap to casing all at once 
up, down and even dynamically (side-to-side) ! No com- 


plicated attachments! 


Exclusive Vue-Scale Meter shows 
your customers the need for wheel 
balancing — proves wheels are bal- 


anced once the job is done. 


FREE demonstration proves it! Your Alemite repre- 
sentative will show you just how easy 

it is to take advantage of this money- 

making opportunity. And he'll see 

to it that you get the big promotion 

kit that puts you in the wheel bal- 

ancing business—ties you in with 

Alemite national advertising in 

the Saturday Evening Post. 

Call him TODAY! 


ALEMITE 


1826 Diversey Parkway, Chicago 14, Illinois 





-—AND LOOK AT THE PROMOTIONAL 
BACKING ALEMITE GIVES YOU! 


| ALEMITE 
| ~4~ EfLecheonie -——~ 


WHEEL BALANCING 


| ON THE CAR 


} ° ” 

| while you wait- 
| 

e 

Colorful Alemite Dealer Sign! This sign is domi- 
nantly shown in Alemite national magazine ad 
vertising. Motorists are told to look for it as the 
sign of wheel balancing safety! It identifies 
your service .. . attracts your prospects! 

plus FREE Merchandising Aids! Mailing pieces, 
newspaper ad mats, ‘postcards and advertising 


hand bills! 


4 
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THESE oW/ 


HYDRA-MATIC 
TOOLS 
OPEN UP 


profitable NEW 
REPAIR SERVICES 


FOR 
ou 


DRAW PROFITABLE NEW BUSINESS 


with these Eye -Catching You make more — and save more — with these new, 
SERVICE KIT BOARDS 


HYDRA-MATIC 


multi-purpose Tools by New Britain. The Univer- 
sal Throttle Arm Gauge and Universal Throttle 
Arm Bender put you profits ahead in the big, new 
field of Automatic Transmission Service . . . require 
only a minimum Tool investment. Packaged com- 
plete with illustrated instructions, these top-quality 
mechanic's Tools are engineered to save time and 


trouble for you — give you the big advantages of 


HYDRA-MATIC easy use, accuracy and long service life. Make your 
Sorvieo (8 Boord shop Headquarters for HYDRA-MATIC Trans- 


mission Service ... ask your Jobber for these 


Automatic 
Transmission money-making new Tools today! 
Adjustment : 

Tool Board 


Other New Tools for AUTOMATIC TRANSMISSIONS 


AMS-1 Open-Type Snap ARS-1 Rear Servo Ring AOD-1 Oil Delivery Sleeve AME-1 Mainshaft End ASP-1 Seal Puller 
Ring Remover Compressor Ring Compressor Play Checking Tool 


st ns'Taran uacuns concn sram.com HAND TOOLS 
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STORM-VULCAN fakes ‘em to 


your BIG —_—ws 


CAMSHAFT LOBE DESIGN 


it will pay you to get the 
complete story of our 


CAMSHAFT EDUCATIONAL and 
MERCHANDISING PROGRAM 


A complete educational training and 
advertising program is available to ; ’ 
purchasers of Storm-Vulcan Camshaft - uy) 


* 


Grinders, Write for full particulars. 


Ss Our Camshaft “Shop Clin 
ics’ are beneficial to all 
engine maintenance and 
service personnel. They 
build good-will and profit 
able business for Jobber 
Machine Shops 





Sh am mikafe 
Specificotion 
Chants 





Models 75 and 75A 
CAMSHAFT GRINDERS 


Regrinding camshafts on these machines 

assures precision within 1” on timing and 

001” on lift. The DIAL-O-MATIC infeed 

controls, the DEGREE MASTER INDEX 

HEAD, STRAIGHT LINE DUPLICATION of 

Master Cams, and the double action 

patented SYNCRO.-TRAVERSE TABLES, are exclusive features 

Storm-Vulcan camshaft grinders are painstakingly engineered 

for fast, heavy duty production, precision finish and long serv- 

ice. 8-page, fully illustrated catalog is available on request. ; 

Exclusive 

Patented Design 


The Nation's Leading Engine Rebuilders and Machine Shops G@FORMIZE 


Model 85 Headmas 
° ter——For fast, accu Model D-1 Dynomaster 
rate Head Milling. on ar Run-in and Test 


Model JR-60 Turbo-Biast 
Model 15 and 15A oe ee ag -_ 
Crankshoft Grinders gal. to custom 3 
gallons. 
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school for you...and uncovers 


GRINDING MARKET 


Your own ‘shop clinic” will bring you a bigger volume 
of camshaft grinding and other shop work from Fleets, 
Garages, Car Dealers and Industrial Shops 


Can you afford to pass up this fast growing 
demand for camshaft regrinding? Plus Business 
— Plus Profits. Bring your shop up-to-date by 
getting in on our busy schedule of ‘Camshaft 
Clinics’’ at an early date. GET YOUR ORDER IN 
NOW. WE CANNOT URGE YOU TOO STRONGLY 
TO ACT NOW! 





Yes! Many purchasers tell us that the volume of 
camshaft work is ‘bigger than they ever dreamed 
it was’’, Others say that for 12 months and longer 
their machines have scarcely had an idle hour 
And the demand for camshaft regrinding grows 
steadily bigger from fleets and.industrial engine 
users, as well as from car dealers, rebuilders and 
shop mechanics 


Th 
like them. S°°P Owners 
“CLINICS” pat eaping BiG Motto man 
and CHANDISinNS 
G 


CAMSHAFT 


“The Car 
Mshaf 
It was Very “ee 


Clinic » 
than we you r 


Prepa red a 
4amed 
with 


cently h l 

as oe Fnsented ; 

Virgil H ‘ Shops we ad a ‘nm ow 
- > 


JOBBER 


™Ma ¢ 


done 


F 
ity, Okia.” SUPPL y 


DON'T PASS UP 
YOUR BIG 
OPPORTUNITY 


Why risk the loss of profit- 
able machine shop work 
and parts business? Cam 
shaft regrinding attracts 
new customers, holds old 
ones and builds a bigger 
volume of business in all 
departments! 


SERY 


Ic : 
’ Florida E, IN¢ } 


ad 

inic,” 
'” who at 
2” 


mec han 


hear thi 


tha 
fended e 


D 
On Ff. Malloy, y 


MAI 
LORY BROTHE RS 


anta 
Rosa, c alifor 
Nia 


with STORM-VULCAN Machines 


Precision 
CYLINDER BORING 
BARS 


STORM -VULCAN, INC. 


2225 BURBANK STREET DALLAS, TEXAS 


U-30 Rittest 
Connecting Rod 
Aligner. Checks 
for twists and 
bends 


U-45 Connecting 
Rod Straighten 
ing Press. Heavy 
Duty, Full Wy 
draulic 


Send tor 


and informatios o«# 


Catalog 
the complete line 
of Sterm 
Rebuilding 


Vulcaoe 
Engine 
Machines 

RODMASTER—Grinds and 

hones connecting rods 
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“LOOK OUT- 
YOU'LL 
HIT IT!" 


In sudden emergencies, good 
brakes save lives. Make sure your 


customers have the best. 


e a wheel 
vs at the brakes 


\Sim the customer 
 what’s needed 





And when you reline, use Grey- 
Rock Balanced Braksets, the lin- 
ings with the difference you can 
We, show and sell 





SEE the difference. Distinctive SHOW the difference... in distinc- SELL the difference. When you can 
dif- tive Grey-Rock woven and molded see and show the difference, you can 
Explain how dif- 


Grey-Rock brake linings look 
ferent—are different. You can see it combinations. Where used, they sell the difference 
provide far better brake action than ferent shoes, even in the same brake, 


in the many different types of linings 
and why different 


Grey-Rock combines in sets engi- molded linings alone. In other do different work, 
Grey-Rock sets, all-molded types types of lining are necessary for bal- 


neered to give balanced brake action 
anced brake action and long wear. 


and longer lining life. give best results. 


ASK YOUR JOBBER FOR GREY-ROCK FACTORY-BONDED SHOE EXCHANGE FOR HIGHER RELINE QUALITY, LESS LABOR PER JOB, GREATER PROFITS 


Consistently advertised in the 


Only | a 
G rey 7 Ro ck — 7 POST ini Farm Journal 


BALANCED BRAKSET LININGS . Gd 


\ 


GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 


R RAYBESTOS MANHAT TAN, INC., Brake Linings « Brake Blocks « Clutch Facings «+ Industrial Rubber, Engineered Pla 
al Products « Rubber Covered Equipment + Asbestos Textiles +« Laundry Pads and Covers « Packings « Abrasive and Diamond 





SOw Vee eR 
AUTONMGTIVE 
JOURBAL 


MARCH, 1956 


All overhead is being 
met here by the better 
service in the shops 
and parts department. 
Modernizing the plant 
helped lift the gross 


volume into millions. 


That sign has helped speed up things in the shop! Mechanics are en 
couraged to order parts through inter-com instead of leaving work and 
going to the parts department where Jack Carpenter stays pretty busy. 


Adding Equipment Jacked Up Sales 


o™ AMLINING with adequate By Warner Ogden tion, pneumat 


equipment has helped increase department 
gross volume more than ten times 
in three years for Costner-Eagle- washing tunnel, with its boxe 
ton Motor Ford dealership at growing greenery. Gross profit on 
Alcoa, Tenn that was stepped up four time 

A busine once figured in the When Costner-Eagleton Moto: 
thousands is now in million tarted the Ford agency 11 year 

Better service in the shops and ago in Maryville, Tenn., twin city ise of the m 
parts department, which add cus- of Alcoa, they had only four stall ng and ground 
tomers, has made it possible to pay At that time, too, they had only ankly somewhat 
all overhead eight employee had hopes of increased busine 

A loss on one of the old opera- Today they have 115 employes but didn’t know what to expect 
tion washing cal was turned and there are 32 work stalls, each In Alcoa they added more equip 
into a profit by just one of the new with latest equipment, Each me ment, in streamlining, each year 
installations—the attractive car- chanic has an inter-com connec and found that the results paid 


Note flower box above curtain where the sparklingly Between 3,000 and 4,000 cars a month go through the 
clean car comes out. Waiting women owners particu- tunnel, installed in a separate building where other 
larly have enjoyed this touch of salesmanship greenery. beauty reconditioning, including polishing, is done. 


i 2,2 eames -—-—~ 


zl i) Exit 


: 


1 n 








a 


Lubrication equipment is the la- 
test, with tools in easy reach. 


for the cost 

P. K. Costner and F. D. Eagleton 
the partners, explain it like thi 

Streamlining has been a major 
factor in an increase in our vol- 
ume It 
automatically increases volume 

A busine like this has to be 
modern or it couldn't exist 


increase efficiency and 


There was an increase in vol- 
ume right from the first year of 
treamlining, Our volume has in- 
more than ten time 
treamlin 


creased 
through this continuou 
ing operation 

“Our shop pays our overhead, 
but to do that we had to put thing 
in 

It used to cost us $300 to $400 a 
We had ovei 
100 of our own vehicles which 
had to be washed every day. We 
were then operating three racks 
by hand, We were not able to keep 
clean, much less 

That was the 
built our wash 


month to wash cal 


all our own Cal 
that of custome! 
main reason we 
tunnel in 1955 
The tunnel, which wa 
thing new for the community 
hes between 3,000 and 4,000 
ars a month. It has washed 350 
in a day. Thursday, Friday and 
Saturday are the best days. A sign 
ays the tunnel, in a separate new 
open only on week 


some- 


building, 1s 
day and suggests customers “go 
to church on Sunday.” 

Now a salesman can take a car 
out, show it, return through the 


tunnel and on to the lot with a 
clean cal 

The women like the tunnel, They 
fascinates them. In the 
treamlining, a touch of beauty is 
given in the tunnel with the potted 
plants and greenery in boxes, so 
that the women like to walk along 
the concrete walkway at the side 
and see the operations. It is a sort 


ay it 


of showmanship and the women 
tell their friend 

The ee how when a car i 
driven in it is vacuum cleaned, 
ash tray wheel and 
chrome dry- 
floor mats made like new. The 
cars, on conveyors, run through a 
oaped down, rinsed 


cleaned 
teamed and rubber 


curtain, are 
again, run through brushes and 
blowers without harm. Towels are 
oft so as not to damage the sur- 
face 

The method of car-washing, at 
le than two minutes a car, 1 
found far superior to the old hand 
job 

In the same 
with the tunnel are the recon- 
ditioning and polishing sections. A 
ign on the car-wash side call 


eparate building 


attention to the polishing service 
with “spectacular beauty and last- 
ing protection.” 

In the reconditioning 
ment, to which the streamlining 
extend the old motor 1 first 
removing all grease and 


de part- 


teamed 
gum. Then the car moves to ex- 
perts who re-upholster it, if neces- 
ary, and repair seat covers. It i 
polished and any mechanical or 
other work done to put the car in 
good condition, The control towe1 
keeps tab on each car’s progres 
With reconditioning 
customer buy with 
and make the streamlining proce 
worth-while. Sale 
The company has its own wash- 


complete 
confidence 


increase 


er, extractor and drier for doing 
the laundry 

The streamlining system avoids 
lost time. A mechanic can carry 
on a conversation with the towel! 
or parts department while working 
through the inter- 

ign over the 
reminds me- 


under a Cal 
communications. A 
service counte! 
chanics, ‘Mechanics ordering part 
from speaker will receive priority 
to those seeking parts at window.’ 
The service control board beside 
the tower shows by green, ambe! 
or red lights the ituation 
front-end, brake 
tune-up, electrical, general repair, 
polishing, glass, body and paint 
This is for guidance of the service 


ervice 
in lubrication 


salesman 

A mechanic working on a job 
buzzes the control tower about 15 
minutes before he is through to 
give a chance to see what is next 

A number is put on each car and 
after a job is finished a car jockey 
takes the car out to parking space 
with the same number on it as on 
the car. There is no hunting around 
for a Cal 

“We were 
moved out here 
about it,’ the partners agreed 
“We didn’t know how we would 
tream- 

dou- 


when we 
no doubt 


cared 


there’ 


come out, but we began 
lining operations, Our sale 
bled the first month and three 
times more labor 
“Each year since 
Alcoa in April, 1952, we 
add new equipment. Each year we 
thought we had enough and would 
not add more, but we did, and now 
treamlined op- 


ervice was sold. 
moving to 
would 


we have entirely 
erations throughout.” 

Car dealers operating with high 
car-sales volume are learning that 
often this means volume 
Getting the newest and most ef- 
aided them 


ervice 


ficient equipment ha 


All but six of the 32 work stalls have lifts, Each mechanic has an 
inter-com connection so he can talk with the control tower without 
leaving his work. Pneumatic tubes also connect him to parts area. 


U 


vor 
“= 


4) 


> 


ee : ft . - 


var a | 








gba per cent of the operators 
answering a questionnaire last 
month said their shop volume was 
down this year over January, 1955, 
but more than half of this number 
said they expected volume this 
year to range above 1955’s. 

Forty per cent of all replies said 
their volume was up, while 10% 
said their figure for January wa 
the same as for January, 1955 

As for the outlook for shop 
volume this year compared with 
last year, a tabulation of all re- 
turns showed 42% believing the 
figure will exceed last year’s, 40% 
expecting the same activity and 
18% looking for a downturn. 

Quite a few respondents told of 
revamping their shops for more 
efficient operations, such as the 
Alabamian who attributed his 10% 
rise in January over January, 1955, 
to “more cars and trucks in need 
of repairs” and of his plan to boost 
volume further by “keeping the 


shop in shape for better repair 
jobs.” 
A Florida Chevrolet dealer 


credited his 25% increase to “new 
location, population increase and 
increased new-car sales.” He felt 
that the 25% rise would hold good 
throughout the year. 

Harry J. Vickery, Vickery Mo- 


tors (Ford), Houston, Miss., re- 
ported a shop volume climb of 40% 
and attributed it to “pretty 


weather.” He anticipated a rise of 
10% this year, partly due to a new 
factory there employing 100 or 


more people. 
Woodward Motor Co. 
let-Oldsmobile), 


(Chevro- 


Louisa, Va., re- 
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rise of 4°> because of 


ported a 
“more activity in the automobile 
That 
ticipated the 


management an- 
same volume thi 
year as last To boost shop 
volume it is promoting a school for 


business.” 
year 


women on Cars 

J. E. Sharp, president of the 
Pontiac-International dealership at 
Beckley, W. Va., said his volume 
was up 30% due to “customer fol- 
low-up, increased registrations 
and better shop supervision.” He 
looked for a year’s rise of 15%. To 
promote shop activity he is going 
in for a TV program showing dif- 
ferent phases of repairs with the 
shop personnel doing the jobs 

Said he: 

“We have a meeting of service, 
sales and office employees each 
Monday morning at which time 
problems from each department 
are brought out. If better plans 
can be evolved, they are made a 
policy. This, in my opinion, has 
done more to keep satisfied cus- 
tomers and_ well-informed em- 
ployees than anything yet de- 
vised.” 

Leon Blakey of the Ford-Mer- 
cury dealership at Atlanta, Texas, 
said his volume was up 20% be- 
cause of “price increase, new units 
and local efficiency being im- 
proved.” To get the 10% additional 
volume he anticipated this year he 
is increasing his force 

Another mechanic has _ been 
added also by Ward W. Newport at 
the Pontiac-GMC truck dealership 
in Cushing, Okla., since sales there 
have already climbed 5% 


A Packard dealer in a small 
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experienced a shop 


He i 


the entire year 


Texas town 
sales rise of 24.5°% 


a 25° upturn for 


expecting 


and is promoting direct mail to get 
it, 

Telephone and direct-mail 
tation are being pushed by Camp 
bell-Price Motor Co. (Ford), Vinita, 


olici 


Okla., where shop volume jumped 
25% in January, attributable to 
much new construction in that 


area, including several contractor! 
building the turnpike 

Clovis Henderson, service man 
ager of the Corinth, Miss Ford 
dealership, reported a rise of 7.6' 
This, as was true in some other r¢ 
ports, chiefly to 
volume from wreck 

A Concordia, Kan., 
ticipated a 40° rise this year over 
having a“ 


was due more 
operator an 


last year, while already 


20° climb 

One Texas Ford dealer said hi 
volume was up 10°) from “an un 
known cause, as we expect shop 
volume to decrease this year by 
10%.” 

Jones Auto Service, Meridian, 
Miss., listed a volume climb of 25° 
attributable to “shortage of real 
mechanics, more automobiles and 


because we make personal con 


tacts and ask them to buy.” Vol 
ume this year should range up 
ward 15 to 25%, that company 


officials predicted 

“Change of personnel resulted in 
greater effort to reach potential 
reported McIntyre Buick, Inc., 
Florence, Ala., in explaining the 
volume increase of 16.4%. Volume 
for the year should run 10°% high 
er, it was calculated 

This comment came in an en 
velope which had no stamp can- 
cellation to indicate its origin: 

“I had to close my shop due to 
suppression of farmer: 
during this administration 
drought conditions in thi 
You may not quote me only be 
fourth cla 
master and my quote might be con 
sidered a political maneuver by the 
post office department.’ 


income 
and 
area 


cause I am a post 


Frank Clark Auto Service 
Moultrie, Ga., announced plans to 
install greasing equipment to 


counteract its drop of about 15% 
Weather conditions were blamed 
(Continued on page 116) 
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With shop volume down in many 
cases, managements are shaping 
programs to woo Mr.Car Owner. 


§ - customer is, more than ever, 
the King in the shop today. 

Some shop operators are plant- 
ing the crown more clearly on his 
head and they are telling their em- 
ployees to make no mistake about 
who's the Big Cheese 

That's clear from answers re- 
ceived from over the South and 
Southwest to a questionnaire 
mailed last month to 400 car deal- 
erships and 400 independent ga- 
rages. 

(As you read on the preceding 
page in a separate but related sur- 
vey mailed out to another 400 
dealers and 400 garagemen, shop 
volume has not been doing as well 
for many operators as in some past 
periods.) 

The reply from Johnnie Tucker, 
ervice manager at the Ford- 
Mercury dealership at Dumas, 
Ark., pretty well summed up the 
thinking of many replies. 

“We have managed to reduce 
the number of frowning customers 
in our shop by investigating all 
customer complaints, checking all 
jobs to see that each item has been 
taken care of and roadtesting to 
check work 

“We have a regular weekly 
meeting of all employees, stressing 
that the customer is boss, the de- 
sirability of good personal habits 
and conduct on and off the job and 
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a friendly attitude of each to the 
customer. 

“We have a system of appoint- 
ments for new-car service and 
1,000-mile checks, with an invita- 
tion to the owner to stay and see 
the work done and to go on the 
roadtest after the work is done and 
give any complaint that he might 
have. This makes him feel as 
though he will continue to get good 
service on his unit and that you are 
proud for him to drive your make.”’ 

It doesn’t always require more 
money to please the customer. 
That was made clear in a number 
of replies, including this one from 
Noel Gardner of Galles Motor Co. 
(Cadillac - Oldsmobile), Albuquer- 
que, N. M.: 

“We have managed to reduce the 
number of frowning customers in 
our shop by giving more time and 
attention to customers at recep- 
tion. We have been training per- 
sonnel in ‘owner relations’ through 
our factory service training cen 
ters.’ 

Sartain’s Garage, Van Buren, 
Ark., has been minimizing its un- 
happy customers by “telling them 
their car troubles, fixing them and 
standing behind the work.” 

C. L. Sartain believes in having 
“good men who mix with the cus 
tomers, so the customers will ask 


for them 
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Al Schultz’s Garage, Orlando, 
Fla., has found good results from 
“contacting the customer if the 
price exceeds the estimate. Under 
no circumstance do we _ proceed 
until he okays it. We believe in be- 
ing friendly and being glad to see 
the customers instead of making 
them feel that we are doing them a 
favor.” 

T. S. Morrow, Purvis, Miss., ga- 
rageman who said he has been 
“listening and helping for 44 
years,” said he has been personaliz- 
ing customer contact 

C. O. Coleman, manager, Punta 
Gorda (Fla.) Motor Sales (Ford), 
said he was not satisfied with re- 
sults from meetings where the 
need for more cordial relationship 
with service customers had been 
stressed. 

“A little personal interest in the 
customer’s problem plus the fre- 
quent use of his name during the 
conversation does create good-will 
and friendly relations,” he said. 

“Doing the job right the first 
time and doing it with a smile” has 
been paying off for A. C. Hurston 
at the Willys dealership in Panama 
City, Fla. 

Wayne Thoss, service manager, 
May Chevrolet Co., Kingsville, 
Texas, said there were more cus- 
tomer smiles in his shop. 

“A brief explanation to the cus- 
tomer of what his trouble is, the 
possible cause thereof, how long 
the remedy will require and an 
estimate of the cost is, we find, a 
much better approach than ‘park it 
over there and we'll find out 
what’s wrong when possible to get 
to it.’ 

“We have found in most cases 
that a customer ‘in distress’ with 
automotive failure or defect is a 
normal human being trying to pro- 
tect his investment of several hun- 
dred, or thousand, dollars, and he 
expects personal attention from 
someone with knowledge of the 
remedy and the authority to get 
the job done. 

“In the case of new-car, used-car 
or just plain, everyday service cus- 
tomers, their trouble is likely a de- 
fective part or adjustment needed 
which in terms of dollars and 
cents may be very little cost for re- 

(Continued on page 114) 











Wanta Be a Service Manager? 


Examine That Man’s Head! 


(But This Veteran Likes the Job) 


By E. M. LOWERY 
Technical Editor 


“ae should have your head 
examined, young man!” 

So spoke an old maid school 
teacher when, after roadtesting he: 
car, we had told her: 

“Miss —-————, your rear end 
is noisy.” 

She very emphatically told us 
that her “rear end” was in perfect 
condition and that if we thought 
otherwise, we should have our 
head examined. 

That was many years ago, and 
we have wished many times that 
we had acted on her advice, but we 
kept putting it off and somehow 
just never got around to it 


: 2 
Had we done so, we possibly 

wouldn't have been in the service 

business, but we didn’t, and conse- 

quently we have been attempting 

to diagnose “noises” and smooth 

over ruffled tempers ever since 
Speaking of “ruffled tempers,” 


we believe we see human nature at Ed Lowery’s experience in the automotive service industry began in 
its worst when something goes 1907 with such cars as the Brush, omg He bay FH ‘bag Dosage. 
wrong with the “old bus” and they director of service at Lander Motors, a he lighter—if some 
Plymouth dealership. Here he tells some of the lig 
have to bring it in for some re times exasperating—side of a service manager's life, even weaving in 
pairs. And, boy, we'd bette: a tale about “falsies.” These recollections did not necessarily deal 
diagnose the ailment correctly and with his present firm but do actually reflect customer “behavior.’ 
fix it the first time, because, not 
like in some other fields, we can’t : 
"y p E Ss iTS ) s taking the same medicine 
peorid ee a pa backed out of the office and anything good about the product he 
Along that line, we recall the returned to work. Shortly there service jut it's not all serious; we 
“Doc” who hit the ceiling when after he was presented a bill for do have a ie Lady.” Ever 
presented with a bill of $2 for ad- $10 __ Take the “Ege wey ARB td 
justing foot brakes. He said the During working hou Wt Pres ee ee aa bere hop 
car hadn't been in the shop an hour managers seldom see a motor! t her little car into we ! <-wd 7° 
and the charge was outrageous. He who is happy with his cat There loaded with fre h oes a aa 
would pay, but under protest, and, is always something wrong. They Rosana by - vail re } : u 
furthermore, he wouldn't be back. feel and say “there is alway perdi lag tan pas Mee +: doeen’t 
They let him pay it bound to be a ‘lemon’ and I get it — to illne the gang ju esn 
A short time later we heard every time.” cal CBE 
more of the “Doc,” but this time it jut it’s different when they After many years the little ay. 
was different. It seems that he had leave the shop. For instance, we re car began to look rather re ? 
been treating Joe, one of the boys call a motorist who spent half an She wouldn't trade oy = worn thar 
who works in the shop down the hour telling the service manager have it repainted an i¢ a 
street. This particular time, Joe (and everyone else within range . eg j she selected a 
had an appointment and, after of his voice) all the defects of hi: oo i “barns wd” 
waiting a long time, finally got to car. However, a few evenings later tomato red, the roof a arny: 
see the “Doc.” at a house party he spent an equal brown (What a brown!) waste 
Joe got one foot into the office amount of time telling everyone Every time she nid} - pee 
and the “Doc” greeted him with what a wonderful job it was—"the send lips- Mater Bi - + - st 
“How are you feeling?” sweetest thing on wheels the color of the roof pus mus 
Joe was stopped short by “Keep Yes, a service manager usually (Continued on page 96) 


has to be away from his job to heat 
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Snaring the*Fleet Business 
- 


Dealer Pete Clark, who has learned how to promote 
his business by promoting his town, makes a point will understand 


of showing customers worn or broken parts so they 
repair bills later presented them. 


In an Oklahoma town of 8,600 population this dealer 


went all-out to get fleet sales and service dollars 


[* Pryor, Okla., at the Pete Clark 
Motor Co., one third of the re 
pair tickets are written on fleet 
trucks, but this third of the ticket 
produce 0°. of the total dollar 
volume 

The fleet business finds its way 
into the shop without being asked 
for pointedly and the same is true 
of a lot of pa 
Sales of Dodge and Plymouth car 


enger-car service 


are made without benefit of an 
ardent sales pitch. It is a deale: 
hip in which the dealer has di 
covered he can sell more service 
cars and trucks by being a com 
munity promotion man than he can 
ell by application of salesmanship 

So Pete Clark works hard at hi 
job as member of the industrial 
committee of the chamber of com 
merce. He is credited with and 
does not deny that he has been in 
strumental in bringing to Pryor! 
big industries that increased the 
population of Pryor by 100° )—to 
%,600-——-in the five years ending 
with 1955. The biggest industries 
that moved in are John Deere, with 
a fertilizer plant; National Gyp 


By Baron Creager 
Southwestern Editor 


um, Certainteed and Midwest Ca! 
bide 

Working for the chamber of 
commerce’ put Pete in 
with the key men of such institu 
tion After he ha 


know them in a promotional way, 


contact 
learned to 


he follows up on a personal basi 
with welfare of the Pete Clark 
Motor Co. in mind and he isn't 
ashamed to admit it 

Pete ha 
bling 
petito! in the automobile busi 


heard rumors of rum- 
criticism from his com- 
ness. He has been accused of using 
his chamber of commerce connec 
tion to advance the fortunes of his 
Dodge-Plymouth dealership 

To this Pete says, not in so many 
words, but in effect, “So what?” 

“Other automobile dealers have 
been on the committee, are on the 
committee or could be on the com- 
mittee. All of them could be as ac 
tive as I am in getting industries 
for Pryor. They have or have had 


the same opportunities I have had 
If they didn’t follow up, it isn’t my 
fault. And it must be remembered 
that I work for Pryor first. Afte: 
the industry is landed, then I start 
working for Pete Clark 

When Pete starts working for 
Pete Clark he does it by being nice 
to people, especially key men in 
industries Jeing nice consists 
largely of taking people fishing in 
what has been referred to as the 
Pete Clark “floating fishing pal 
ace.”’ This makes the key men of 
industries glad they were moved 
to Pryor, for fishing from the 
Clark “‘palace” is a unique experi 
ence. It is actually a sheet-steel 
heathed cottage, afloat on 104 
steel barrels, in a convenient cove 
of Grand Lake, nearby It is 
reached without hardship, down a 
long flight of stairs to a landing 
dock 

Inside there are two compart- 
living qual! 
fishing 


ments. One include 
ters. The other features 
through the floor while the fisher: 
man reclines in a rocking chair if 
he chooses. No sunburn. No wind 
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burn. No rushing up and down the 
lake by boat. 

Pete has been credited with 
paying $10,000 for his fishing 
palace, but he says it isn’t true. 
The palace was originally built by 
a Chicago construction man at a 
cost of $10,000. He spent one night 
there, then was called to Arizona 
where he died. Pete bought the 
palace from the estate for $3,000. 

However, his total investment in 
equipment for making fishing a 
pleasure for his guests is approxi- 
mately $10,000. He also bought a 
25’ cruiser so his guests who do 
want to rush up and down the lake 
may do so. Then there are motors 
and a lot of other accessories. 

Pete Clark has, perhaps, the 
smallest, least glamorous private 
office of any dealer in the South. It 
barely contains his desk, his chair 
and room for four people to sit on 
settees facing him from an angle 
in the corner—if they sit stiffly 
and don’t try to stretch their legs. 
But Pete doesn’t need a big office, 
he isn’t there much and, as he says 

“I find I can make better deals 
and more deals by being a promo- 
tion man and by having depart- 
ment managers to run the business 
It is easy to say, ‘by having de- 
partment managers,’ but it is not 
always easy to have them. I gave 
up trying to hire them. Now I 
train them. 

“Getting back to the promotion 
angle, I don’t have to ask for the 
fleet service business of these in- 
dustries, nor for a lot of passenger- 
car service, nor for a lot of new 
car sales. I just provide the relax 
ing atmosphere and make it handy 


This $10,000 
barrels. Dealer 


“fishing palace” 
Clark’s guests 


rocking chairs and fish through the floor. What a 
swell site for a prospect to bring up business! 


for the subject to be introduced by 
the man who has the fleet business 
or the man who is a new-cal 
prospect. 

“Practically every weekend |! 
single out some man and his family 
and take them fishing. Usually it’s 
a party of five or six. The biggest 
party I ever had was 24 at one 
time. We just go out to the cottage 
and fish, eat and have a good time 
Generally the people involved are 
people who have business I want 
and they know I want it. But I 
don’t push them. I just make it 
handy for the subject to come up.” 

Promotion on the Pete Clark 
scale leaves him hardly any week 
ends with his family. And it has 
rubbed off on his employees. He 
relates that when John Deere 
moved to Pryor, one of his sales- 
men attached himself, unidenti 
fied, to the crew handling furni- 
ture and whatever was to be 
moved. 

Not all of Pete’s promotion work 
is done at the floating cottage. 

“A lot of new people come to 
various reasons 
transportation 


town and, for 
they are without 
when they land here,” Pete con- 
tinued 

“So we supply them with a car 
or even a truck, free for the first 
few days. After a few days such 
people are appreciative to the ex 
tent that they propose to continue 
using this transportation on a 
rental basis, and we make a deal 
Eventually, chances are, I sell them 
the equipment they have been 
them something 


renting or sell 


else 
Jecause of these Clark promo 


is floated on steel Pete Clark cooks 


sit inside in 
find him here. 
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tional ideas, there are five Dodge 
cars in one John Deere family in 
Pryor, 

Promotional activity does not 
top with industries, either 

Pete Clark supplies free for a 
class of high seniors, a 
dual-control car used for driver 
training. Out of this class there 
branched another driving class for 
adults and the latter class has de 
“three or four new-cat 


school 


veloped 
prospects.” 

Pete Clark's promotional theo 
ries penetrate his own organiza 
tion, too. He takes his employees 
fishing frequently, takes them to 
his home to show them training 
films and for evening parties and 
presided over by Mrs 
thinks this convinces 
accepted as 


meals, 
Clark. Pete 
employees they are 
both company fellow workers and 
friends 

All of these promotional activ! 
ties build the business with the net 
result that for the last five con 
ecutive years the factory has 
credited the Pete Clark Motor Co 
with 75° or more of absorption 
of overhead through service opera 
tion 

Pete thinks it’s better than that 
He says the way he runs his book 
and charges, parts and service ae 
count for 125% of absorption, but 
that when the factory looks at it 
from his viewpoint, he is marked 
down to 95 or 97° 

But, a Pete 
dealer and hi bookkeeping are dif 
come to that 
and a dealer can 


conceded, every 


ferent when it 
absorption figure 
interpret hi absorption a he 


choo ( 


meals for his guests in this sun- 
and windburn-free fishing emporium. Weekends often 
There's a 25’ cruiser ready for the 
guesis who prefer tearing up and down Grand Lake. 





Tom and Texas 
Split in Two 


if m Abbott nas done gone and 
hivided Texas. the on y man the 
governor ha: ever neard of wh 
wy DIG enough to do that 


if F 


imoened tr 


In late January the giant Pont 
1¢ dealer of Fort Worth told d 
rectors of the National Autor 
bile Dealers Association the state 
was tor big for a man as NADA 


lirector "and | can t 1¢ t 


» the dire tors agree j 
the northerr rec 
+} 


ern director 
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Top Moneymaker: 
Rattle-Shooter 


— 
— 


ball —= tea \ 





By C. Thomas 


= Klein, service manager, 

Frontier Ford, Albuquerque 
N. M., has a whose 
principal tools are plier 
hammer, a wrench and a screw- 
driver 

“Gene Passariello is our top 
moneymaker,” said Klein. “Hi 
take-home pay averages $336 every 
two weeks, and I have seen him 
go as high as $376.” 

For the most part he takes those 
jobs other mechanics may try to 
and thrives on them 
counter-irritant 


mechanic 
a beat-up 


escape 
“Gene's ou! 
man,” said Klein, explaining the 
type jobs the mechanic prefers 
“First, let’s get it straight. Gene 
is a topnotch line mechanic. Not 
only that, he’s the fastest mechanic 
I ever saw on automatic transmis- 
sion work. He can take one apart 
and put it back together with hi: 
eyes closed. Still, he prefers to lo- 


» and eliminate noise and rat- 
in cars, run down shorts in the 
wiring, ferret out window rattle 
and do minor radio repair work.” 
The mechanic claims he can 
make more money at this type 
work than on the line or trans- 
mission work 
He has a system—a 
he worked out for thi 
vork 
“Gene usually has four to five 
jobs going at any given time,” said 
Klein. “And, sometimes, we have 
to give his type work to another 
nechanic, Just the other day we 
put one of our top line men on a 
car to locate and remedy a rattle 
After four hours, the cause of the 
rattle had not been located. Stand 
we could not charge a 


tem that 
particular 


to reason 


customer for four hours of line 


time, even if the rattle had been 
eliminated 
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Left: The “fix-it” mechanic shows 

Service Manager Klein his “kit.” 

With these his take-home pay has 

been averaging $336 every two 
weeks. 


Above: The owner said he had a 

bad rattle in his dash. A roadtest 

by the “fix-it” man proved other- 

wise. It was a loose air filter in- 
stead. 


Maybe they listened to 
rattles all winter. Now 
is the time to sell them 
“tighten up" jobs. Here 
is how a mechanic makes 
fat pay for these jobs. 


“So, what we did was put Gene 
on that job. Within 20 minutes he 
had located 
the car.’ 

It is no secret how he locate 
irritating foreign noises. He “play 
by ear.” That is, he has trained hi 
ear to recognize He can 
listen to a rattle or foreign noise 
and by the proce of elimination 


fixed and roadtested 


ounds 


know what's causing it 

It a known fact no ear can 
locate sound. Experiments have 
proved that no listener can de 
termine which of two loudspeaker 
is functioning, whether they are 
ide by side or in opposite sides of 
a room, But if the listener know 
the difference between the two 
peakers, he can not be misled 

“Take a rattle,’ Passariello ex- 
plained, “that the customer as- 
sumes is a body rattle. This may be 
all imagination on the customer’ 
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When working on car doors, Passariello always ad- This patrol car was having radio trouble. A short 
justs the latch first likeliest spot for trouble. had developed. Minutes later and it was all fixed. 


part. For the sound emanating from forms one of the service salesmen tomer did not get what was ex- 
the rattle travels up and down the that he wants his car thoroughly pected. 

various lines under the car. But tightened. Often shops get such “IT never found any bolts to 
each rattle has its own character- jobs, and as high as 90% may be tighten,”’ Gene confessed, “but I 
istics.” comebacks. Why? For what may used to try. Now I know what the 

A customer comes in and in- be an $8 labor charge, the cus- customer wants. And I do it in 

30 to 40 minutes. What I do is 
tighten the brake adjust the 

Using his past experiences, this veteran rattle-shooter found he could clutch, adjust the door That is 

remove a plate on this automatic transmission and eliminate the racket, : 

what the customer want but 
doesn’t know what to ask for. This 
adjusting gives the driver the sense 
of tightness he has been missing.” 

Figure it up: an $8 labor charge 
for 40 minutes’ work. Who want 
to work on the line? And who 
would attempt to tighten all body 
bolts that didn’t need tightening? 

Say it takes 30 to 45 minutes to 
locate and eliminate a door rattle 
And say this mechanic figures the 
job is worth $2.50. With these jobs 
tacked up, this adds up over a 
day’s time 

“You see,’ he concluded, “it pays 
to listen. The ear is a sensitive de- 
vice. By training, my ear makes 
me an easy living and at the same 
time saves the motorists’ money 
and other mechanics’ time and 
patience.” 

Maybe having a specialist like 
this in your shop will speed up 
work on odd jobs, possibly leading 
to greater customer acceptance of 
what your plant offers 
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GET YOUR CHEVROLET mt TOP OPERATING CO CONDITION 
—— — ANYWHERE! 


WHEELS ENO 
AMD 

InCLUOES adjust 

WEIGHTS STEERING 


cele 


BUDGET TERMS TO SUIT YOU! 
AL DeMENT {jar CO. 
3228 North 27th St. Phone 54-1511 








You Don't Have To Be A Sherlock Holmes 
To Find The Savings In Our 


\ t 
Home-Made | “TOR, OVERHAUL sPEciaL 
« CLEAN CARBON 
Promotion 


Preparing its own direct 
mail has elevated profits ON LY a 
15 to 20% for this dealer- INCLUDES LABOR-PARTS-TAX 


CLEAN OIL BREATHER 
CLEAN FUEL PUMP BOWL 
ALIGN CONNECTING RODS 
CHECK CRANKSHAFT JOURNALS 
in’ ; FACTORY RECOMMENDED PRICE $9960 SAVE ad 
ship's shop in the four BUDGET TERMS $11.16 CASH — $8.88 PER MONTH 
years this has been done. Like a FINGER PRINT — There's No Match for the FRIEMDLY AL DeMENT SERVICE! 
Don’t Delay — Call 54-151! Today for Complete Automotive Service 


At DEMENT CHEVROLET CO. 


33rd Ave. and 27th Street, North NORTH BIRMINGHAM Phone 54-1511 











By Wendeil Givens 


oul We still make a small profit on 
parts and a good profit on labor 

Gibson said, “And the _ related 
and 2,000 truck busine that results makes the 
discounts well worthwhile. Up to 
pond to 


B’ PREPARING its own direct- plan eventually to double 
mail advertising, the service mailing lists.” 
department of Al DeMent Chevro At present there are 5,000 pa 


let Co., Birmingham, Ala., has in enger-car owners 
creased its profits in that depart owners on DeMent address plate 
ment from 15 to 20%. ‘We hope to run our passenger 90° of car owners who re 
Results from this medium have car list up toward 10,000 as soon a our direct-mail specials buy addi 
been so worthwhile in the fou! we obtain a list of county tag tional parts or labor.’ 
years it has been used, the service registrations,” added Mollison A card file assi the three 
Tom Gibson, service de- ervice salesmen in selling addi 
When a customer 
man pulls his card 


department plans to expand it He and 
direct-mail program considerably partment manager, do all the tional service 

“Over the years we've tried planning of the direct mail comes in, a sale 
virtually all “Usually we offer a special on and is able to suggest additional 


newspaper, radio 
» at that ervice 


other kinds of advertising,” re- the slowest-selling service 
ported Ed Mollison, general man- time,’ Gibson explained. ‘We The service department ave 
ager at DeMent. “We find our own check daily reports from the tower ages about $27,000 a month in 
direct mail the most effective and determine what needs push total shop labor and from $10,000 
means of attracting trade to our ing.” to $17,000 in customer labor, A 
service department.” The prepared mail copy is sent considerable 
DeMent inaugurated its own across the street to a print shop tracted by direct mail 
direct mail in 1952, gradually in- the proximity makes for con From Jefferson County tag 
creasing it each year. The service venience in consultation with the registrations the service depart 
department's goal is at least one printer, last-minute correction ment selects late-model Chevro 
mailing a week. etc. The two DeMent officials do let owners who live in North 
A mailing ranges from 2,500 to their own proofreading. sirmingham and adjacent area: 
5,000 pieces. “This costs us from Specials are offered on motor This list is compared with the one 
$200 to $350 a month,” Mollison overhauls, brake jobs, front-end on file at DeMent, and the desired 
said. “The results have been very check-ups, tune-ups, paint jobs additions and calls are made, 
satisfactory, so much so that we etc., at discounted prices In addition to the direct-mail 


* portion of that is at 
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cover additional business by pull- 


Hit ] he Road ing five cards each from the in- 


/ active file each day and phoning 

With Your CHEVROLET a the car owner, inviting him in for 

Top Operating Condition service. A secretary works full 
time on the files and direct mail. 

AL DEMENT'S DeMent makes full use of all 

GET Chevrolet factory service, such as 

pee sl UL training films, at monthly shop 

et MOTOR OVERHA meetings. The service department 








WE WILL: 
oe msTan. CheyROLet om i IMGs 
o metal. mew rsTon FF 


ranoees 
o STALL CO Aust vaLvEs 


4 ie BEARINGS 
 ADiUST MA oo} 
oo REFACE VALVE POR 
o REFACE BOCKER ARMS a” 

ace ovsTaneuTor roim 
4 Seratt osTanuToe COMOEMSER 

an Caneon new. 
° thas AMO ADIUST OF PAN Lines 
© CLEAN OF PUMP SCREEN 
o CALAN OF, OREATHER “ 
o CLEAN FUT Se rs | 

COMM ’ 

° cc CHAMKSHAr! JQUBMALS A 


1968 PASSENGER CARS 
kr ace 


Lo 
© REFACE INTAKE VALUE’ | CYLINDER HEAD the motor of your Chevrolet 


enjoy driving your re 


© OVERHAUL ent 3228 No. 27th St. 


in furn stresses its Chevrolet spe- 
Only $7 88? cialists in its direct mail. 
REGULAR VALUE $9608 — Seve $1725 DeMent buys approximately 
INCLUDES LABOR — PARTS — TAX tae $160 worth of mail pieces a month 
coteded wo 0 from Chevrolet Division. 


monthly installments while you 
Pay fo te win ear, Use Our Budget Plan! “But we benefit much more 


Only $8.83 cash — Balance at $4.88 per me from the mail we prepare our- 
selves,’’ Gibson asserted, “because 
oO. : Pe : 
DeMent Chevrolet C we can offer specific services in a 
Phone 54-1511 more personal way.”’ 
In addition to drafting their 
GIVEN ON ALL SERVICE WORK ‘ 
ne direct mail, DeMent officials pre- 











pare all their own newspaper and 
radio advertising. ‘““We’re our own 
advertising agency,” commented 
Mollison, “and we're our only ac- 
count. So we really get specialized 





ingle Color —_ 


Paint Motor Top 
. Remove Floor and 


AL De 


1511 
3228 No. 27th St.— Phone 54-15 





Two Tone, $7.50 Extra! sary er 
Steam Clean Motor Are you finding much success 


; @ Restore Floor Mat an 
Bu CAN BUY CHEAPER PAINT JOB 


COMPLETE AUTOMOTIVE SERV! 


D les, with 
MENT CHEVROLET co. oan ta te adios a "306 


service!” 

Al DeMent officials keep a live 
file of ideas they glean from news- 
papers, Magazines, etc., and in- 
corporate them in their advertis- 


Ing 


MR, READER: 


Trunk Mats and Paint Floor Pans with your direct-mail efforts? 
4 Color with Plastic Dye evven What have you yourself concocted 
S—BUT NONE 8 with which you are especially 
cE! proud? 


Norih Birmingham Peachtree Street, N.E., Atlanta 8, 
Ga. 


If you don't toot your horn a 








leetle, no one else is likely to do it! 





special the service department 
also mails 30- and 60-day cards to 
win back customers, If there is no 
response after the second, three 
months later a letter, with Molli- 
son's own Signature, is sent out, in- 
viting the reluctant patron in for 
a chat, to clear up possible com 
plaints. 

The truck division of the service 
department maintains its own 
direct-mail program, although on 
a smaller scale. Advertising pieces 
are mailed about once a month, 
stressing the specialized truck 
service offered at DeMent. 

Three mechanics work full time 
in the truck service department. 
All told, the DeMent service staff 
totals 45. 

DeMent’s service salesmen un- 





“Happy Valentine Greetings! 


SOME CARS ARE RED 
OTHERS ARE BLUE 
OUR DESIRE IS 

TO PLEASE YOU! 


THIS IS OUR CONSTANT AIM 
AT AL DeMENT CHEVROLET CO! 


Here's a pleasing Chevrolet money saving special that we feel sure 
you will want to take advantage of if your car isn’t running up to 
expectations! 


COMPLETE MOTOR OVERHAUL Only $7883 
INCLUDES LABOR—PARTS—TAX 
Factory Recommended Price $96.08 — Save $17.25 CASH $8.83 
1941 theowgh 1953 Passenger Cars and 's-Ton Pick Up Trucks TERMS $8.88 PER MONTH 
ALSO ASK ABOUT OUR LUBRICATION BOOKLET 
10 Complete Lubrications — $4.95 (Regular $10.00 Value: Trade with Your Friendly Chevrolet Dealer and Save! 


AL DeMENT CHEVROLET CO. 


3228 N. 27th St. “Your Friendly Dealer” Phone 54-1511 
NORTH BIRMINGHAM 7, ALABAMA 
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ir Conditioning Is ‘Hot’ Here 


By Baron Creager 
Southwestern Editor 


gery is practically unlim- 
ited in both service and sales 
in automotive air conditioning, ac- 
cording to the convictions of a 
man who had his baptism in this 
partially-explored field in the five 
month season of 1955 

As he completed his first fiscal 
year in this young business in 
October, 1955, he did so as the 
biggest independent air-condition 
ing operator in the Southwest, as 
a combination distributor, retaile: 
and service specialist 

For 1956 he looks forward to a 
total sales volume of $750,000, with 
service volume to match, He has an 
investment of at least $5,000 in in- 
Stallation and service tools and 
equipment, an inventory of $6,000 
in parts in the winter and $15,000 
in summer. 

The institution is the South 
Texas Distributing Co., Houston, 
Texas, and the man is Luciu 
Wilson, Jr., who is a paraplegic. A 
paraplegic is one who has paralysis 
of the lower part of the body on 
both sides, but Wilson did not 
choose air conditioning because he 
thought it would be easy for one 
handicapped. He chose it because 


> 
MS. 


~~ 
‘ 


~/ . 


SSNx 


Nineteen mechanics were on duty in this shop during the 1955 season 
peak for air conditicning. Even more may be employed this season. 


he wanted back in some branch of 
the automotive busine from 
which he was separated by polio 
He was awarded an air-condition 
ing franchise in October of 1954 
‘Quite a bit of our 
warrant' 


Wilson 


first year wa 
commented 


‘But this year we are starting 


early urging our dealers and the 


public to make our plant air-condi 


Lucius Wilson holds a handful of the 15,000 prospect names he got by 
giving away an air-conditioning unit at the Houston automobile show. 
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ervice in the 


ervice headquarte! We 
and the 


tioning 
have the trained men 
equipment and we expect 
to be a big business 

“One thing we learned to expect 
in this busines is the toughest 
ervice jobs that come along. We 
do a lot of service work for dealers 
on units that are too much fo! 
them to handle. We've had some 
really tough ones, but none that we 
couldn't whip 

Wilson spent much of his first 


ervice 


year learning what he now |} 
ibout the busine and some of hi 
lessons were rugged 
His firm distributes the unit for 
vhich he 1 
through new-car dealers and one 
of his objectives this year will be 
induce dealers to carry 
tock Last yea! 
bought onl as unit 
nd, in the season peak, there 
a shortage that cost such deal 


franchised principally 


large! 
many dealet! 


were needed 


busine 

He let his part 
the $15,000 mark late in the season 
that is at its best for only five 
months and then envisioned the 
possibility of 
with that tock Thi was corrected 
by making 20 complete installa 


inventory reach 


going into winter 


tions from the part inventory and 
thus bringing it back 
on E the part tock |! 


largely representative of the unit 


within rea 


entially 
old, but a large number of part 
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Air conditioning is big business here. Parts inventory hits $15,000 in the summer. 


ure interchangeable with most 
unit 

“As for mechanics,” said Wilson, 
give me a man who its first a good 
automotive mechanic. Ability as an 
air-conditioning mechanic is sec 
ondary, in my experience 

“One advantage to this business 
that I have learned about is that it 
is relatively easy to trade mechan- 
ics with new-car dealers and in 
dependents a change 

“General shop service work is 
heavier in winter, air-conditioning 
ervice and installation are lighter 
In summer the situation is re- 
Dealer and independent 
hop service taper off, air-condi- 
tioning becomes highly active. So 
season ends I can find 


season 


versed 


when my 
good spots for good mechanics with 
dealers, But when my season gets 
heavy the same mechanics will be 
glad to come back to me. They can 
make more money in air condition- 
ing, on piece work, than they can 
working for dealer: 

This past winter Wilson main- 
tained a line crew of three me 
chanic At one time last season 
he worked 19 men, may work that 
many or more the coming season 
He will divide his shop area into 
ix, roomy stalls, having discovered 
there is more efficiency in such an 
ince it permits shift- 
from job to job 


urrangement 
ing manpower 
more readily 
On one occasion, to accommo 
date a good customer, he assigned 
four men to a job and they did an 
installation complete in two hours 
and 35 minutes. Usually an in 
stallation requires eight manhours 
Last winter's crew members 
were on salary, but they were to 
hift to a piece-work basis as soon 
as individual income from volume 
exceeded base pay. With the crew 
on salary, which amounted to a 


fixed overhead, South Texas Dis- 
tributing Co. was enabled to offer 
special inducements on installation 
costs, and service, And in winter, 
too, an effort was made to take 
care of all fleet service and other 
business, also custom installations 
One installation was made in a 
foreign cat 

Wilson does not seek to leave 
the impression that the air-condi 
tioning business is all sugar and 
pice. He concedes frankly that he 
found it advisable, although not 
imperative, to go into the used-car 
business on a small scale as a side 
activity. Meanwhile, he is seeking 
to develop a productive promotion 
for sales of winter installation and 
service. On this he made progress 
when he gave away an air-condi 


tioning unit at the Houston auto- 
mobile show. He i or of 
15,000 entry slips on which car 
owners indicated make of car, if 
it does or does not contain radio 


the posses 


and air conditioner. This has al- 
ready proved to be a_ valuable 
prospect list. 

Wilson has another side line that 
brings him more personal satisfac- 
tion than profit—the sale and in- 
tallation of hand controls that 
make it possible for paraplegics to 
drive their own cars, Such devices 
combine four manual controls in 
one lever mounted on the steering 
column for operation of accelera- 
tor, (foot) brake, horn and dimmer. 

“The Veterans Administration 
encouraged me to go into that be- 

(Continued on page 162) 


“My! What a nice, clear highway!” 





SOUTHERN AvTOMOTIVE sOUEMAL 





Guecky , 








SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1956 





Selling 100 
Tune-Ups 
a Month 


By THEODORE TRENTON TERRY 


Service Manager, Rosenthal Chevrolet 
Arlington, Va. 


i public is hungry for the 
# right kind of motor tune-ups 
At no time in the three decades of 
my experience in the automobile 
maintenance business can I! re- 
call when the public was so hun- 
gry for top value, and so eager to 
pay for the best 

Today’s car owner is better ed- 
ucated than any of his prede- 
cessors as to what to expect of a 
car’s performance. He’s willing to 
pay good money for good service 
—but it’s got to be the exact and 
precise adjustment that only in- 
strument-tested performance can 
give. 

Today’s high-compression en- 
gine and high speeds require pre- 
cision testing. Your car owne! 
knows this. He does not want to 
leave his tune-up to guesswork. He 
is not satisfied with the shop that 
just listens to the sound of an en- 
gine and diagnoses. He believes he 
can get a dependable tune-up only 
from the shop with a distributo1 
machine and motor analyzer. Ex- 
perience has taught him that only 
the well equipped shop with high- 
ly skilled mechanics can give hi 
car the high level of workmanship 
the modern car requires. 

We take off our hats to him 
and try to give him the mainte- 
nance he is looking for. Every car 
that drives in here with 5,000 mile 
or more is tested for engine effi- 
ciency 

We test for power. We inquire 
when the engine was last tuned 
We lead our customer up to the 
panels showing compression test 
and invite him to watch operation 
If a cylinder is uneven more than 
10 pounds we know there’ 
trouble. We show him precisely 
what is wrong 











Top: Service Manager Terry proves to a customer that his car is not 
getting maximum power. Above: A mechanic discovers a faulty distrib- 
utor by the testing machines, which make his work so much simpler. 


We take our customer out on a 
road test and explain. Difficultic 
become apparent on the road, We 
tart the engine, at- 
: explain 


raise the hood 
tach the testing machine 
the readings as they are and what 
they hould be. We tell him why 
power is low or pick-up slow. We 
contrast this with what results will 
be after adjustment have beet 
made 

We tell him that he 


et more efficient performance but 


will not only 


will save money on gasoline. An 
nefficient engine uses more gaso 
line than one running as it should 

It doe not take mut h persuaslor 
to convince him, Under the pres- 
ure of today hurried living he 


in well appreciate what it would 
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mean getting into a car one morn 
ing when the engine wouldn't 
tart. He knows he cannot afford 
the lo of time 

He can readily visualize the 
emergency that might arise if he 
were counting on efficiency, and 
did not have the power suddenly 
to make a or pa another 
car. If his ci five the 
efficiency it was built for, it ha 


going to ¢t 

to be maintained to par ification 
Our cientific and educational 

approach to helping him maintain 


ar properly has made not only 


teady customers for u atisfied 


with the new performance we have 

put into their ci but has trebled 

our tune-up within 
(Continued on page 106) 


volume 








SOUTHERN JOBBERS 


and FACTORY MEN _ 














Editor's note: An executive of 
Auto Accessories, Inc., Alexandria, 
Va., prepared this article. He 
authorized the use of the firm's 
name but asked that his identity be 
withheld. It is presented because 
of wholesalers’ wide interest in im- 
proving their net-profit picture. 


W* LIKE all other automotive 
wholesalers, have been seri- 
ously concerned with the fact that 
our net profits have been taking a 
landslide for the past several 
years, After a careful examination 
of all our operations we decided on 
the following plan for the solution 
of our problems 

A board composed of the heads 
of all the departments of our or- 
#anization were asked to submit 
their ideas for the improvement 
and over-all functions of their re 
These idea 

carefully 
them 


pective department 

were compiled == and 
checked so that 
would adversely affect the opera 
tions of the other, giving us the 
basic ideas we needed for the final 


none of 


plan of operation, This board also 
| used to decide on 


addition of new 


company 
policie uch a 
line as well as changes in sale 
and purchasing idea 
Qur main objectives were way 
of getting more sales volume per 
man employed, closer control over 
our buying and selling habits and 
to keep expenses at a minimum 
Our sales manager immediately 
rearranged sales territories for all 
alesmen, so that their calls would 
be closely placed geographically to 
save loss of time in scattered 
traveling. Each customer was to 
be called on a certain day of each 
week, as well as a regular hour 
This our customers learned to 
anticipate, building good-will and, 


in a number of cases, saved their 


68 


the “Net” 


The broad program to streamline operations at Auto Accessories, Inc., 
Alexandria, Va., covered many activities, accounting for this often- 
repeated scene of busy activity at the counter. Incoming customers can 
pick up numbered cards which assure orderly attention from countermen. 


orders for merchandise for out 
men, feeling with confidence that 
they would be taken care of 
promptly and satisfactorily 

We insisted that they call on all 
types of accounts, large and small 
alike, showing no preference as to 
ervices offered 

To further the 
time for our men, we required that 
they turn in prospects for equip 
complaints which 
our customers might have, unle 
they can be handled by them on 
their regular calls in the time al 
lotted for the call 

These prospects are followed up 
immediately by our sales manager, 
service 


actual elling 


ment and any 


with demonstrations or 
calls on all complaints 

Daily reports must be turned in 
by our salesmen, showing thei 
calls and business written. The 
sales manager handles these re- 
ports, checking for the number of 
calls and the amount of business 
written each day 


3y missing two calls in any one 
month on any account assigned to 
a salesman he loses all commis 
made by the store 


ion on the amount 


ion on ale 
getting comm) 
of business which he writes on 
tn) account only 

All salesmen are paid on a split- 
commission basis. All sales made 
on the outside earn them a higher 
rate than call-in or counter sales 
by their accounts. This difference 
in commission rates Is an incentive 
to write as much business on the 
outside as possible 

Regular sales meeting 
to enlighten our men on sales pro- 
grams, new sales items and to 
schedule field work, which is ar- 
ranged with the various factory 
missionary 


are held 


representatives. This 
work is spaced far enough apart so 
that it will not interfere with our 
men on their regular duties. 
Additional telephone service has 
been installed, with each counter- 
man having a phone that can be 
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A Program for Bigger Net Profit 


"These things were responsible for our getting better than 
four turns on our inventory investment last year for the first 
time in the history of our store. . . 


a great deal for us. Our salesmen's annual earnings are about 
$2,000 more per man than they were about two years ago, 
our countermen are earning $1,500 more per man. We have 
been able fo increase our sales volume more than $100,000 
per year in the last two years and at the same time have al- 
most doubled our net profit.'' So declares an executive of this 
Virginia firm which made many changes to accomplish this. 


. . These things have done 











switched by him to take calls on 
all lines. This saves considerable 
time going from one station to an- 
other to answer a call for him 

A master counter catalog was 
made up and all other catalogs 
were made to agree so that no mat- 
ter which catalog was being used, 
all information could be found in 
exactly the same place. This helped 
out, because each man had a dif- 
ferent idea as to how his catalog 
should be arranged, and would 
walk from one end of the counte: 
to the other to look up something 
in his catalog. 

We also made one catalog fo: 
equipment items only, which was 
placed near the center of the 
counter for maximum availability 

Our countermen are paid com 
mission on all items they sell ove: 
the counter and over the phone, 
with a weekly guarantee, Thi 
causes them to really hustle for all 
the business they can get. 

We installed a number system on 
our counter, so that all our cus- 
tomers will be waited on in turn 
This has met with wide approval 
by our accounts, as they realized 
that no one was given any prefer 
ence in being waited on before 
them. 

Our accounts were calling in to 
find out why their parts runner 
were being held up so long with 
out getting waited on in our store. 
Their men were not coming direct- 
ly to our store, or were loafing 
somewhere and blaming us for 
holding them up. This number sys- 
tem eliminated all this, as we now 
can tell all our accounts they will 
be waited on in turn, and that their 
men are not being held up at our 
store. 

These things were instrumental 
in our counter being busy at all 


times. We are told by factory men 
who travel this territory that our 
counter is one of the busiest that 
they have seen. 

A new inventory control system 
has been installed with pleasing 
results. We have able to 
speed up our sales postings and 
order writing to where more fre- 
quent orders are written, helping 
to better balance our inventories 

By more frequent buying we 
have released valuable shelf space 
and made room for lines which 
have been added. It also gave u 
the needed money to invest in these 
lines without tying up additional 
capital. Closer contact is kept with 
each line and movement is more 
closely watched, with the result 
that we have been able to keep 
obsolescence down by returning to 
the factories items that are not 
turning over. Lines that were not 
turning over were either di: 
continued or cut to the items that 


been 


were selling. 

These things were 
for our getting better 
turns on our inventory 
last year for the first time in the 
history of the store 

We have added allied lines of 


lawn 


respon ible 
than four 
investment 


merchandise uch as fan 
mall engines and repair 
parts for them, as well as addi 
tions to our automotive line; 

another 


mowe! 


Customer service wa 
factor. With thi 
crease our local delivery service by 
putting one of our trucks on special 
delivery. This special delivery was 
confined to an area where the 
truck could make the delivery and 
return to our store in half an hour 
This allowed us to promise special 
delivery service to any account in 
this area on an hourly basis. This 
truck handles 50 to 70 deliveries 


we decided to in 
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daily. Our other trucks make two 
deliveries daily—one in the morn- 
ing and one in the afternoon These 
trucks are dispatched on a route 
based on geographical locations 
We have installed additional 
machinery in our shop for modern- 
ization and to speed up the han 
dling of certain classes of work 
Additional manpower has been 
added to this department because 
of the increase in service which we 
are able to render. This 1s 
the most important functions of the 
automotive wholesaler as it is the 
one thing that he can still offer his 
customer that cannot be procured 


one of 


elsewhere 

Dealers and other classes of ac 
counts are fighting for the parts 
wholesale business, but the auto- 
motive wholesaler is the only one 
that offers machine shop service 

Another thing that this depart- 
ment does is to handle service and 
complaints on equipment in our 
Whether: old by us or 
account on a 
which is 


territory 
not, service to an 
piece of his equipment 
broken down is one of the best 
ways of building busine that we 
have found 
Sales and 

factory-trained 
employ have paid dividends. Our 
alesmen and servicemen are able 
to perform functions today that 
greatly enhance their value to us 
as well as make them more capable 
to handle the needs of our custom 


cl 


service clinics and 


personnel in oul 


In conclusion, these things have 
done a great deal for us. Our sales 
men are about 
$2,000 more per than they 
were two years ago, our counter 
men are earning $1,500 more pe! 
man. We have been able to increase 
than 


annual earning 
man 


our sale volume more 
$100,000 per year in the last two 
years and at the same time have 


almost doubled our net profit 


11 Southern Firms Added 
To AAR Member List 


ore firms in the South and 
4 Southwest have been added to 
the membership list of the Auto 
motive Affiliated Representative 

They are: Southeast (Atlanta) 
Kitchens & Co., The Fike Co., F. D 
Barringer Co., Ray M. Smith & 
Associates; St, Louis (St. Louis), 
W. E. “Bill” Dorman Co.; Heart of 
America (Kansas City), Paul H 
Peterson Co., The Paul K, Wilcox 
Co., Brookmoor Co., H. E. Russell 
Sales Co Southwest (Dallas), 
Ralph E. Russell Co., Rudy Cope 
land, Jr 





70% Report 1956 Sales Volume Up; 
Many Firms’ Gains Run 10 to 20% 


S* ) volume was up for January 
tJ of this year for 70% of the 


Wholesalers answering a question 
naire last month 

Twenty-five per cent said thei 
ules were below the same month 
of 1955, while 5% said their vol 
ume was the same as for January 
1955 

Increases in some cases were a 
much as 337 higher, with a liberal 
prinkling ranging between 10 and 
20%. A part mall Vir 
Zinta town, for example, reported 
a climb of 33° Top spot wa 
claimed by a Florida West Coast 
firm whose kyrocketed 
50° over the same month last 


house in a 


volume 


yeal 
Sules of tire chains accounted for 
much of the 21° increase reported 
by a Mi 
A prominent Texa 
ules manager listed 
crease and commented, “We must 


ourian 
company 


a 5.5% in 


sell and sell some more.” 
A well-known Louisiana execu 
tive reported 1.4% up and added 
“Our main store is 5.9% ahead 
but our one branch store, which 
has only one outside salesman 


was behind due to the salesman 


being sick about a third of the 


brought the aver- 
down to the 


month, and this 
uve for both store 
1.4% gain.’ 


David <A. Coulter, nationally 
known management consultant, 
has been appointed saies counsel 
for Bonney Forge & Tool Works, 
J. W. McDougal, president, an- 
nounced. Coulter, who was also 
elected to the board of directors, 
will be in charge of coordinating 
sales policies with the long-term 
expansion program of the com- 
pany’s manufacturing facilities. 


Tone 
ibeiseeesseta?sscadtecaatz 
‘t] A Reader Survey Hey 


4 
os ae c_eeeest 


ccaeeansaaiiit 


A Missourian with an increase of 
“inventorie 



























































30% complained that 
are too high on account of part 
all being different for late cars 

Arkansas report listed some 
healthy gain including one of 
25% 

One veteran South 
manager reported 15% up. Said he 

Even though January was up 
quite a bit over January, 1955, I 
don't think that 1956 will be thi 
much better as a whole. We expect 
the year to be about the same a 


Carolina 


last year.” 

Georgia reports were 
prinkled with rises of 10% o1 
higher, with some hugging close to 
20% 

A well-known Alabamian listed 
10% up and reported, “We're 
working harder.” 

The “down” reports were not too 
gloomy, as the decreases in almost 
every instance were only a per- 
centage point or two. They, like 


well 


the “up” reports, were scattered 
over the South and Southwest 
Some wholesalers have told frank 
ly of their plans to reduce or elimi 
nate volume in some _ low-profit 
lines in favor of those items with 
a bigger margin. 

A Kentuckian said his cash sale 
were down 10° and charge sales 
down 4% 

A North Carolinian’s 
3.9% was due mainly to his ware 
house backordering as much as 
60° of some orders during the first 


drop of 


part of January 


Tarheel Wins Lempco Award 


sill Mansfield of Greensboro, N 
presented with the top 
bonus award of $4,500 for 1955 
ales performance in the automo 


C., wa 


tive equipment division of Lempco 
Product Inc., Bedford, Ohio, Al 
Harding, vice-president of sale 


announced 


‘We have added a counterman 
I. & Filingim,” reported M. S. 
Clark, partner, Motor Parts Co., 
Eufaula, Ala 


Georgian to Address 
AERA Convention 


‘YEORGE D. Snook, The Motor 
Supply Co., Savannah, Ga., 
will speak on “Simplified Methods 
of Obtaining Shop Costs” at the 
34th annual convention of the 


George D. Snook 


Automotive Engine Rebuilder 
Association 

“Your Business Must Make a 
Profit” will be the subject of 
Thomas Staudt, professor at Mich- 
igan State University, East Lans 
ing, Mich., Executive Vice-Presi 
dent R. G. Patterson also an 
nounced. 

The convention will be held 
June 3-6 at the Hotel Sherman in 
Chicago and is expected to attract 
hundreds 


UMS Council Announces 
Six Southern Members 


pee anenasead of six Southern dis- 
tributors to the 1956 United 


Motors Service Distributors Coun- 
cil has been announced by Roland 
S. Withers, general manager of 
United Motors Service Division of 
General Motors 

The 1956 members are: C. M. 
Scates, Ozburn, Crow & Yantis, 
Memphis, Tenn.; John Reynolds, 
Straus - Frank Houston, Texas; 
James C. Parker, Sharp Automo- 
tive Supply, Chattanooga, Tenn 
Gordon E, Johnson, Auto Spring 
and Bearing, Roanoke, Va.; Basil 
Ryan, Car Parts Depot, El Paso, 
Texas, and Wallace D. Craig, 
Craig Motor Service, Fairmont, W 
Va 

“Tommy Mullins, formerly with 
Armour & Co.'s Williamson, W 
Va., plant, is our new bookkeeper,” 
reported J. D. Mullins, Jr., owner: 
of White Front Parts Co., Rich 
lands, Va 
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Texan Leads Sales 
For Proto Tools 


*PRINGER McCully, Dallas, Texas, 
\7 has been awarded first place 
as 1955 salesman-of-the-year fo1 
Proto Tools, Los Angeles, Calif., 
by turning in a perfect record of 
achievement for every month of 
the year, M. S. Bandoli, vice-pres- 
ident in charge of marketing, sale 
and distribution, announced. 

Second place went to John Sim- 
mons, Tampa, Fla., and third place 
was won by John Adams of Los 
Angeles, Calif. The three men and 
their wives received all-expenses- 
paid vacations to Los Angeles and 
Mexico 


Ace Rubber Appoints Oden 


Ace Rubber Co., Dallas, Texas, 
has named Lowell W. Oden sale 
manager to fill the vacancy created 
by the death of R. N. Benedict in 
November. Oden, who joined the 
company recently, is a graduate of 
the University of Oklahoma and 
served in the Air Force in World 
War II. 


Hein-Werner Ups Wilkinson 


George B. Wilkinson has been 
appointed general sales manage! 
of Hein-Werner Corp., Waukesha, 
Wis., President G. G. Hein an- 
nounced. He has been associated 
with the company for 21 years 
Harry J. Scullin has been named 
assistant sales manager. 


Southwest Show Sells All Booths; 
Site to Feature Air Conditioning 


By Baron Creager 
Southwestern Editor 


| fine another sellout under it 
belt, show history will be 
made in the automotive aftermar- 
ket with the opening of the first 
completely air-conditioned show 
when the 13th Southwest Automo- 
tive Show opens its doors in Hous- 
ton, Texas, on May 10 for anothe! 
four-day run 

Air conditioning should, in opin- 
ions of the officers and directo! 
make notable contributions to at- 
tendance, for it is insurance against 
discomfort that could result from 
playful Texas weather at that sea- 
son of the year 

And show spokesmen want it 
emphasized that the entire Sam 
Houston Coliseum, site of the show, 
will enjoy cooling effects of me 
chanically-produced and _ suitabl 
temperatures should the weathe! 
turn hot. Reports had been cir- 
culated that the Coliseum annex 
was not included when the giant 
tructure was conditioned and, in 
fact, when the show contract wa 
igned, that was true, However, ait 
conditioning has now been provid 
ed for all portions of the building 

A complete sellout for this e- 
vent was assured weeks before the 
usual space drawing in the Hous- 


“We'll have to use better materials in that front-end design. They’‘re 
breeding pedestrians tougher these days.” 
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ton Coliseum, set for March 9 and 
forward on the calendat! 


ceremony Wa 


moved 
from Jan, 20. Thi 
delayed because how date fall 
approximately six weeks late 
than usual 

A complete sellout 
occupation of more than 412 booth 
by manufacturers, compared with 
i361 booths filled at the San An 
tonio show in March of 1955. Pre 
viously, the Sam Houston Coli 
eum provided a total of 5380 
booths, but remodeling and addi 
conditioning reduced 


meant the 


tion of all 
pace considerably 


President Patrick 


By Mid-Februar: too more 
than 350 Southwestern 
tive wholesalers had signed spon 
orship there 
was little doubt for those in charge 
that their goal of 500) sponsor 
would be attained 

This year’ how will be 
each day from 10 a.m, to 1 p.m, for 
between spon 


automa 


commitment and 


open 


ale conference 
oring jobbers and manufactu 
chedule for adm 
members of the trade ha 
established as follow 

Thursday, May 10, from 1] 
p.m.; Friday and Saturda 
ll and 12, 1 to 10 p.m.; Sunda 
May 13, 10 a.m. to 5 p.m 
for related activi 


and a 


Arrangement 
tie have been completed well in 
advance by show authorities and 
these include a program of ente! 
tainment for visiting ladi 
tyle how will be 
one of Houston big department 


ponsored by 


tores and the Sam Houston Room 
(Continued on page 196) 








SERVICE and MAINTENANCE 














Spring 
Tune-Up 


Air conditioning today 
is part of a “tune-up.” 
Spring servicing steps 
are suggested for you. 


, Fig. 1—We didn’t see anything like this in ‘46. There’s a lot more 
| r WAS nearly closing time when to a “tune-up” today than simply fiddling around with the powerplant. 
he drove his 46 job in and asked 
if he could get a “little spring tune 
up.” Lubricate all lube fittings manufacturer's “specs” call for it. 
The service advisor looked at Change transmission and reat Check engine oil, oil filter and 
the clock and said, “We will close axle lubricant if the mileage breather pipes. 
in a very few minutes.” calls” for it Lubricate the speedometer cable 
He replied, “I know it, but I Repack front wheel bearings, 2.—Fuel system: 
want to get my carburetor ad examine brake lining, wheel cyl Service the carburetor as 
justed for ummer driving. You inders and grease seals sary. (If any change is made in 
know I always get a tune-up at Repack rear wheel bearing if the throttle linkage, test operation of 
this time of the year.” automatic transmission, if car is so 
From the number of sales that equipped.) Check operation § of 
ome of us miss, it would appear automatic choke and set for warm- 
By E. M. Lowery weather operation, Test fuel pump 
Technical Editor vacuum and pressure; service as 


neces- 


that we agree with his idea of 
what a spring tune-up consist 
Ten years (46 to '56) has made a = required 
vreat difference (Fig. 1). A ‘46 Sandee Inspect all gas lines and fuel 
tune-up wouldn’t do much for a nue Tl connections for leaks. Check intake 
56 job. Yet, many of our shops are eben manifold and gaskets 
following the same old routine of ' : Check operation of fuel gauge 
just tuning the engine and lubri ; 3 Electrical system 
cating the chassis. We can’t even : Battery: Test specific gravity 
udjust a carburetor on these new ‘ Make breakdown test 
ones without affecting the auto Clean terminals. Clean top of 
matic transmission shift pattern os battery. (This is very necessary on 
A spring tune-up procedure 12-volt batteries because electro- 
hould include the following serv ; ‘ lyte on top will cause battery run 
down.) Inspect cables and con- 
l Lubrication nections 
(Note: If vehicle has been op gal ie Starter circuit Test current 
is i ee draw and voltage drop. If exces 


ice 


erated in snow and slush, it 
zood idea to steam the chassis be ve, correct 
: Charging circuit: Inspect gen 


as necessary 


fore a general lubrication.) 
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erator brushes. Test operation of 
entire circuit, Test for excess volt 
age drop. Check regulator settings 
Adjust as necessary, 

Ignition circuit: Inspect all wir- 
ing and connections. Test for volt 
age loss in the primary circuit. Test 
econdary output to each spark 
plug. Service spark plugs and dis 
tributor as required 

Electrical accessories: Test for 
proper operation of all switche 
and electrical units 

4.—Exhaust system 

Everyone is afraid of 
monoxide, so there is not much 
resistance to sale of a replacement 
for mufflers, tailpipes and/or ex 
haust-line gaskets. The exhaust 
line is subjected to more rust and 
corrosion in the winter than any 
other season, and it is a good bet 
that two out of every three car 
with 15,000 miles or more have 
mufflers and tailpipes that need 


carbon 


attention 

One item in the exhaust system 
which is often overlooked is the 
manifold heat control valve. If 
this unit doesn’t function properly 
engine performance will be great 
ly impaired. 

Included in the intake manifold 
of most V-8 engines is an exhaust 
gas crossover passage for heating 
the fuel mixture during the warm 
up period and during light-throttle 
operation. This passage usually 
connects with the exhaust mani 
folds on either side of the engine 
through cast passages in the 
cylinder heads 

The heat control 
mounted between the exhaust pipe 
and the exhaust manifold, eithe: 
on the right or left side. The valve 
usually consist of an offset valve 


valve is 


whose position is regulated by a 


thermostatic coil spring and a 
counterweight and is affected by 
exhaust-gas heat and pressure 
The heat control valve is normal 
ly closed when the engine is cold 
and while in this position divert 
the exhaust gases from one cylin 
der bank through the crossovet 
passage in the intake manifold and 
out through the other exhaust 
manifold to pipe and muffle: 





















, = 






Fig. 2—The exhaust line is subjected to more rust and corrosion in 
winter than any other season. It's a good bet that two out of every 
three cars with 15,000 miles or more have mufflers and tailpipes that 
could stand your attention. Check manifold heat control valve, too. 


The hot gases warm the intake 
isers in passing and prevent the 
fuel from condensing in the mani 
fold. This action also tends to pre 
vent carburetor icing during cold 
As the engine warm 
control 


damp days 
up the calibrated heat 
valve acts to maintain intake man 
ifold temperatures at the level for 
peak performance and best fue! 
economy 

In any tune-up procedure, it 1 
extremely important that the heat 
control valve be checked for 
proper operation 

5.—Safety 

Any tune-up procedure should 
include a safety check light 
horn, brakes, wipers, et« 

6 Air-conditioning unit 

Since this unit has been in 
operative all winter, it is important 
that a check of it 
cluded in all spring tune-up pro 
cedure 

(Note: When working around an 
unit, liquid re 


operation be in 


air-conditioning 
frigerant may splash and hit the 
face. If the eyes are protected with 
goggles or glasses, no serious dam 
age may result. If a splash does hit 
the eye the eyes must not be 
rubbed. Freon 12 (which is used in 
most units) is at least 20” below 
zero, a temperature that eyes can 


ot normally withstand. Apply 








April: Packard's Push-Button Control 


Packard's electric push-buttor, transmission system will be 
explained next month by Technical Editor Lowery. In the 
February issue he covered the Chrysler push-button control. 
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cold water immediately to. the 
area of the eye to gradually get the 
temperature above freezing point 
Use of an antiseptic oil is helpful 
as it forms a protective film over 
the eyeball until medical aid can 
be obtained. Do not discharge 
freon gas In areas where an open 
flame is exposed.) 

Discharging large quantities of 
freon 12 in an average-size work 
room can usually be done safely as 
vapor will produce no ill effect 
However, this hould never be 
done if the area contains an open 
flame, such as a torch or gas heat 
Although freon 12 is normally 
non-poisonous, concentration of the 
gas in a live flame will produce 
Splashing of freon 


e 


potsonou Ra 
12 on bright 
hould be avoided as the gas will 
tarnish bright metal 


metal or chrome 


hipped 
afety protecting cap 


Charging drum are 
with a heavy 
This cap is used to protect valve 
and safety plug from damage. Al 
ways replace safety cap after using 
charge drum 

The charge drum 
be exposed to radiant heat or an 
open flame as the resultant pre 


hould never! 


ure from such heat may cause the 


afety plug to blow out. In charg 


ing the tem it may be necessar’ 
to heat the drum to raise the drum 
pressure higher than the pressure 
in the ystem. Use a pail of hot 


water (no hotter than you can p it 


your hand into) to supply heat t 
the drum 

If, when tested, the air-condi 
tioning unit doesn t operate prop 
erly, the 


edures are 


following diagnosis pre 
recommended 
Blowers not operating 


] Circuit breaker: Test circu 













Fig. 3—-After being inoperative all winter, the air-conditioning units 
should be serviced. They offer another source of revenue for the shop. 


breaker with a jumper wire, Check 
for loose wires, shorts or a faulty 
witch or motor 

2.—-Open circuit: Test electrical 
circuit with point-to-point voltage 
test. Repair or replace necessary 
wire 

4.—-Motor winding: Check for 
open or shorted windings 

4.-_-Control switch: Test switch 
and resistol with voltmeter or 
jumper wire. Replace faulty switch 
or resistor: 

5 Loose connections: Test cit 
cuit with voltmeter for voltage 
drop. Clean and tighten all loose 
connections 

6.—-Motor burned out: Check for 
cause of failure 

7 Armature 
grounded: Check cause of failure 
before replacing armature 

%.—Worn or sticking 
undercut armature to 


shorted or 


brushe 
Turn and 
prevent further failure. Install new 
brushes, making sure they are free 
in the brush holders. 

Blower 
Ing no cooling 

l Refrigerant low: Recharge 
ystem after testing for and re 


and compressor operat 


pairing all leaks 

2.— Refrigeration 
tricted: Test strainer-drier If 
trainer-drier is plugged, replace 
Test expansion valve. Inspect line 


system re 


for kink 

3.—-Compressor valves not func 
tioning properly: Install manifold 
gauge set and check head pressure 
and valves. 

4..-Expansion valve not operat 
expansion valve fo! 
Clean or re- 


ing Test 
proper super heat 
place valve 


Blowe1 partial cool 


operating 
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ing: 

] Refrigerant low: Check sight 
vlass for indication of low refrig- 
erant. Check for leaks and charge 
ystem 

2.—Expansion valve not work- 
ing properly: Test expansion valve 
for proper super heat. Clean or re- 
place valve. 

3.—-Compressor operating above 
normal pressure: Install manifold 
gauge set and make complete test 

4.—-Compressor valves not op- 
erating properly: Check compres- 
or head pressure and valves. Re 
place valves if faulty. 

5.—Restricted condenser,  re- 
ceiver or discharge line: Inspect 
condenser for kinks or obstruction. 
Clean lines with air. Repair or re 
place kinked or distorted line 

6.—Thermal switch or solenoid 
valve inoperative: Install test light 
and check thermal switch and 
olenoid valve. 

7 Air passages through con- 
denser blocked by bugs, dirt, mud 
or by bug screen: Check for cause 
of obstruction, Clean with warm 
water and compressed air applied 
from side next to engine. Remove 
bug screens. 

8.—Improper 
tall manifold 
temperature-pressure 
refrigerant. See “specs.” 

Low suction pressure and low 


refrigerant: In- 
gauge set. Check 
relation § of 


head pressure: 

] Low on refrigerant: Check 
for leaks. After leaks have been 
corrected, recharge system. Re- 
check for leaks 
2—Strainer-drie1 
plugged: Check strainer-drier for 
proper operation. If faulty, replace 
plugged: Clean 


found 


3 Condense! 


with warm water and compressed 
air applied from side next to en- 
gine. Remove bug screens. 

4.—Expansion valve super heat 
setting incorrect: Install manifold 
gauge set and thermometer and 
adjust super heat setting. If valve 
is faulty, replace. 

5.—Compressor valves: Check 
compressor head pressure and 
valves. Replace valves if faulty 

High head _ pressure—suction 
pressure okay: 

1.—Air in system: Open mani- 
fold gauge discharge 
valve slightly and leave open for 
10 seconds to purge air. Close 
engine and recheck 


pressure 


valve, start 
gauge pressure at 1,200 rpm 
2.—Too much refrigerant: Op- 


erate engine at 1,200 rpm with 


blower switch turned to high. Dis- 
charge freon slowly through mani- 
fitting 
sight glass 
12. 


until 
Then 


fold gauge center 
bubbles appear in 
charge with freon 

Low suction pressure head 
pressure okay: 

] Blowers not 
Check electrical circuit for con- 
tinuity. Replace motor if faulty 

2.—Strainer-drier or line partial 
ly plugged: Check strainer-drier o1 
line and replace if necessary. 

3.—Expansion valve super heat 

etting too much: Install manifold 

gauge set and thermometer and 
adjust super heat setting. If valve 
is faulty, replace. 

4.—Evaporation 
Check top of evaporator coil fot 
obstruction. 

Yes, there is more to a ’56 tune- 
up than just a carburetor adjust 
And all of these new items 
greate! 


operating: 


restriction 


ment 
offer an opportunity for 
hop dollar volume 


Leesburg Floridians Elect 


The Leesburg (Fla.) Automobile 
Dealers Association has elected J 
Ralph Polk, Ralph Polk Motor 
(Chrysler-Plymouth), president; J 
D. “Red” Brass, Triangle Motor 
Inc. (Oldsmobile - Cadillac - Inter- 
Truck), vice-president 
Winn, Ludlow-Winn 


secretary-treasurel! 


national 
and Dan E 


Pontiac Co., 
Dodge Promotes W. R. O'Neill 


Promotion of William R. O'Neill 
development manager 
has been announced by E. P 
Letscher, sales manager—field op- 
erations, of Dodge Division, Chrys- 
ler Corp. In his new post, O'Neill 
will have charge of new-dealer ac- 
throughout the nation 


to dealer 


tivities 
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Fig. 1—The job they do is vital, even though they often don't get the 
attention they might. Watch them in your spring tune-ups this year, 
particularly the connections. These switches, only a few of those to 
be found on today’s cars, are: 1—Push-pull headlamp switch with rheo- 


stat and circuit breaker, 2—-hydraulic stoplight switch, 3 


combination 


heater and defroster control, 4—combination ignition-starter switch and 
5—moisture- and dustproof push-pull switch. 


SWITCH SENSE 


By E. M. Lowery 
Technical Editor 


- Recaasange the “light” load sounds 
A easy, doesn’t it? 

But when we stop and consider 
the number of light circuits on the 
current automobile, we must real- 
“carrying the ‘light’ load” 


ize that 
isn’t so easy. 

To give us the safety, dependa- 
bility, convenience and perform- 
ance we demand today, a car must 
have the following circuits: head- 
light “bright” and “dim”-—tail- 
light, stoplight, back-up light, di- 
rectional light, dome light, step 
light, compartment light, map 
light, panel light and fog light 

Each of these light circuits, as 
well as all other of the car’s elec- 
trical circuits, must be controlled 
by a switch a switch capable of 
carrying the load, 

Back yonder when we started 
adding all of these electrical unit 
not much thought was given to 
switches. Everything was routed 
through the ignition or headlamp 
switch. They were grossly over- 
loaded and often got so hot you 
couldn’t touch the control knob 


courtesy of 


Boston 


Illustrations 
Cole - Hersee Co.. 
Ma 


Many cars were damaged and/or 
destroyed by fire because of an 
overloaded switch 

Things have changed, and on to 
day’s car will usually be found ap 
proximately 30 different switche 


each carrying a specific load. The 
switch must be designed and con- 
structed to carry the load without 
adding too much resistance to the 
electrical circuit. Otherwise, the 
unit being supplied with electric 
current will not function properly 

The electrical load of the auto- 
motive vehicle has continued to in- 
crease and the current wholesale 
swing to 12-volt electrical system 
has created further demand for 
better switches and other 
trical units. The true measure of 
the value of a switch is how well 
it stands up after years of use 
Switches designed to 
maintain a minimum of voltage 
ervice, Thi 


elec - 


must be 


drop even after long 
is most important, particularly in 
the lighting circuit, because a 10‘ 

drop in voltage only 6/10th of 
drop in bulb 
of 


a volt means a 30 
illumination. The same is true 
the other circuits 

Many are now equipped 
with circuit breakers instead of the 
old-type fuse. The advantages of 
the circuit breaker are many. A 
circuit breaker is designed to open 
intermittently when it 
exceeded, When 


hort circuit is co! 


witches 


and close 
rated amperage 1 
the overload o1 

rected, it is not necessary to ad 
just or replace any part of the cir- 
cuit breaker, A fuse would have 
to be replaced. And there is more 


assurance that circuit breaker will 


function at it 

oO, in the case of an internal circuit 

breaker, the user cannot inadvert 
(Continued on page 93) 


rated amperage. Al- 


Fig. 2—This master disconnect switch, if it were standard equipment 


on cars, could eliminate a lot 
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Operator puts clamp weights on the “light” side 
as the wheels pass by him on the conveyor, with 
weights varying according to amount of unbalance 
he sees stamped automatically on inside of rim. 


A NEW machine for balancing 
wheels and tires on a film of 
air has been developed by Gen- 
eral Motors research taff for 
Oldsmobile Division 

It utilizes a so-called air-ball 
pivot approximately 1!2” in diam- 
eter to register automatically both 
amount and location of unbalance 
emblies. Each 
balanced on a 
of an 


on wheel and tire a 
wheel and tire is 
film of air two thousandth 
inch thick, 

The idea for the device devel- 
oped from an_ air-‘“lubricated” 
bearing GM. research 
built for a trick exhibit in the 
General Motors Motorama 
‘floats on air with the 


engineers 


a bear- 
ing that 
vreatest of ease.’ 

Now a part of Oldsmobile's pro- 
machine re- 


duction cycle, the 


duces wheel and tire unbalance to 
half the amount of any other bal 

according to 
Deygrift, 


Department de 


ance! now In use 
Thoma & Van 
Special Problem 
signed and built it 

“You can ay either that it 
doubles the quality or halves the 
unbalance. The sensitivity of thi 
machine insures wheel and tire as 
semblies used on 1956 Oldsmobile 
are balanced to the closest limit 
now known in the automotive in 
dustry,” he declared 

The semi-automatic 
technique follows this operating 
sequence 

Wheels with tires already in- 
flated move horizontally along a 
to an elevator. The 
elevator lowers the wheels in 
pairs onto air-ball pivots. Sixty 
pounds of air pressure is supplied 
through the vertical stems of the 
pivots so each tire and wheel is 


whose 


balancing 


conveyor 
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Tires balance on air! 


GM's New Balancer 
Floats ‘Em Up 


Is this the end of complaints 
about original-equipment tires’ 
being so frequently out of bal- 


‘lifted’ on a cushion of alr 

When 
pivot, each wheel and tire natural 
ly tilts toward its heavy or un 
balance point. This might be com 
pared with a small cardboard dis« 
being balanced on a pen or pencil 
tip. If the dise is off center or un 
balanced, it will tilt toward it 
heavy side, 

As the wheel and tire tilt, an 
electronic computer registers both 
the amount and location of unbal- 


poised on the air-ball 


ance, 

Next, an marker 
tamps the amount of unbalance 
in ounces on the inside of the 
wheel rim, directly opposite the 
heavy” side of the wheel. 

As the wheels leave the machine 
on a conveyor, all the operator ha 
to do is look at the number of 
ounces a wheel is out of balance 
and attach a weight to the rim op- 
posite the “heavy” side to com- 
pensate for the unbalance. 

The weights used are the same a 
those clamped on wheel rims in 
garages or wheel-balancing service 
tations throughout the country. 

Meanwhile, if a wheel and tire 
assembly is hopelessly out of bal 
ance and cannot be corrected with- 
in the balancer’s tolerance limits, 
the automatic marker stamps an 
“x” on the inside of the wheel rim, 
identifying it as a reject. It i: 
taken out of production immediate- 
ly 

Engineers 
wheel-and-tire balancer took up a 
cue from the research staff's 
“frictionless” bearing exhibit 
which, up to that time, was merely 
in the GM Powerama and Moto- 
rama displays—a laboratory curi- 
osity or gimmick. 


automatic 


developing this 


ance or out of round? Research 
engineers cite its advantages. 


The exhibit featured a 15” 
plastic platter that revolved slow- 
ly and continuously like a Lazy 
Susan on a buffet table or an LP 
recording turntable, 

The platter rotated on top of a 
column with nothing more to sup 
port its hub bearing than a micro 
scopic air film. It operated on a 
principle similar to that used in 
air bearings for high-speed cen 
trifuges and delicate, sensitive in 
trumentation. 

The platter was 
that when spun gently by hand at 
a speed of approximately one revo- 
lution per second, it continued to 
From this GM 

evolved the 


so “frictionless” 


revolve for hours 
research engineer 
idea of “lubricating” an air-ball 
pivot with air for balancing wheel 
and tire assemblies 


Remove Plastic Covers 
On New Plymouths 


LYMOUTH’S service department 
had this to say last month 
about removing factory-installed 
plastic seat covers 
“It is advisable to remove the 
plastic seat cove! 
new-car preparation. These cover! 
are intended only to protect the 
upholstery during production, 
shipping and new-car preparation 
and are not designed for perma 


from cars after 


nent use 

“If allowed to remain on the 
seats, condensation may form 
which stains the upholstery and 
bolsters 

“Covers which are allowed to re 
main on cars during prolonged 
storage periods or covers exposed 
to high temperatures may soften 
and adhere to the upholstery.” 
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* iN Lal 
APPLYING FORCE 
Non-Slip a 
“WSs 
Differential 


| ee the first time in the indus- 
try, Studebaker’s half-ton truck 
will be available with a non-slip 
differential as _ factory-installed 
equipment, beginning this month, 
Harold E. Churchill, general man- 
ager, Studebaker Division, has an- 
nounced. 

The non-slip differential is the 
first major engineering advance in 
driving control since the two-speed 
truck axle and in factory-installed 
differentials in 30 years, he said 
It is the first major improvement 
in truck ease of handling since the 
introduction of the automatic 
transmission in 1951, he asserted 

Chief advantage is the greater 
utility of trucks possible because 
the differential permits operations 
when weather and road conditions 
would not allow efficient operation 
with a conventional differential 

Studebaker-Twin Traction dif- 
ferential divides the driving power 
or engine torque between the rear 
wheels in a way that is directly op- 
posite to differen- 
tials. The major engine driving 
force is transmitted to whichever 
wheel has the best traction as com 
pared with a conventional diffe 
ential which lets the power go to 
the rear wheel with the least trac 


conventional 


tion. 

The main purpose is to allow 
trucks to operate when the trac 
tion of one wheel is limited, a con 
dition frequently met when the 
area of trucking operations has ice 
snow, gravel, mud, sand, soft 
ground or other adverse drivin: 
conditions. When one wheel is on 
such a surface, the conventional 
differential causes it to spin use- 
lessly, since it always lets the driv 
ing force go to the wheel which is 
easiest to turn. With the non-slip, 
slipping and spinning is virtually 
eliminated, as up to 80% of the 
power is sent to the wheel which 
has traction. 

Mechanically, the non-slip is a 
conventional differential with the 
addition of a cone-shaped friction 


LEFT WHEEL AXLE 


PINION CROSS PIN 
RESISTING FORCE 
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clutch ring around each of the 
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ORIVING FORCE 








This cutaway illustrates the action of a Twin-Traction differential in 
the division of driving power or engine torque between the rear wheels 
so that the major engine driving force is transmitted to whichever wheel 
has the best traction. Connected to the engine, the driving gear transmits 
torque to the differential case (1) through a ring gear bolted to the case. 
As the case revolves, motion is transmitted to the cross pins (2) which 
drag the pinion gear teeth (3) across the teeth of the side gears (4), caus- 
ing them to turn with the case. The side gears are interlocked with the 
axles, so that as the side gears turn, the axles turn. The driving force of 
the differential case forces the cross pins along the ramps of the cam 
surfaces (5) as shown in the upper right insert. This exerts a force against 
the side gears, forcing a clutch cone (6) into frictional contact with the 
case. The greater the driving torque, the greater will be the locking 
effect imposed on the differential (bottom right insert). Friction between 
the differential case and side gear clutch cones increases or decreases, 
depending on the amount of torque being transmitted by each axle. This 
friction restricts the turning of the differential gears and controls trans- 
mission of the driving torque to both wheels. This results in pulling 
power being applied to the wheel with the best traction and keeps the 
wheel with the least traction from useless spinning and slipping. 


The torque in a non-slip i 


trans 


side gears and a cam ramp cut 
through the differential case. The 
faces on the shafts are 
bevelled to match the slope of the geal 
ramp 


to the cro haft 


cross pinion 
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mitted from the differential case 
and differential 
and from them to the side 
in the same manner as torque 
(Continued on page 84) 
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7EAR 


INTERNAT 


PINION 


PLANET 
CARRIER 


Fig. 1 


drive when engaged. 


DRUM AND 


In the front planetary unit a band is 
fitted over a drum which is part of the sun gear. 
The band holds drum and sun gear stationary for 
reduction. Clutch discs are alternately attached 
fo sun gear and planet carrier to provide direct 


PLANET 
CARRIER 


SUN GEAR 


MAIN SHAFT 


Matic transmission, 


CLUTCH DISCS 


ralclal 
TO FRONT PLANET 


CLUTCH DISCS 


1 CITITE WX 


INTERNAL 
GEAR 


Fig. 2—While the planetary unit clutch discs are attached 
alternately to the sun gear and planet carrier of the Hydra- 
the rear planetary clutch discs are 
alternately attached to the internal gear and a hub which 
is splined to the shaft that extends from the front planet 


carrier. 


Adjusting Hydra-Matic Band 


Automatic transmissions must be "tuned" to 


complement the engine's tune-up these days 


Gg OMETINES new trends in the 
W/” automotive ervice picture 
evolve and progress quietly along 
until they have gained considerable 
tature before their importance is 
noticed by the mechanic 
We know a tune-up 
who has had a lot of sport out of hi 
friends in the trade by calmly 
tating in their presence that it 
ha been his 
engines are 


specialist 


observation — that 
“automobile petting 
longer and longer in my busines 
As soon as the statement sinks in 
on them they always look at him 
with pity or concern and= say 
Just when did you blow your 
Pop? With the trend away 
favor of 
, it would 


cork 
from in-line engines in 
shorter, V-8 powerplant 
horter engines are the 


and times.” 


seem that 
ticket in these days 

After they've slapped his bait 
like that, he knows they're hooked, 
o he lowers the boom 

‘I know the cylinder blocks are 
shorter,” he tells them, “but I said 
they are getting longer in my bust 
ness—and I _run a tune-up shop 

‘It used to be that my tune-up 


work topped at the last park 
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By E. S. Harris 


plug in the engine and anything 
that happened beyond that point 
was completely out of my depart 
ment. My work was done so long 
as I'd got full power to the fly 
But since they’ve come out 
new automatic tran 


wheel 
with these 
missions, customers hold me re 
ponsible for another two or three 
feet of automobile. They want my 
job to supply full power to the 
front universal joint—and hold me 
responsible for it if I don’t get it 
there.” 

He usually makes his point, too 
for all tune-up men have at one 
time or another had comebacks on 
a tune job when the automatic 
transmission was at fault and, on 
the other hand, all automatic 


transmission mechanics make sure 


the engine is properly tuned be- 


fore they try to diagnose a trans 
mission complaint 


have all come to consider the 


engine-transmission more as a 
unit than as two separate parts a 


they did before 


In fact, we 


In the factories this has also be- 
come the practice and the engi- 
neers usualiy refer to the combi- 
nation of engine and transmission 
as the “power-package’’ or “power- 
pack” when they discuss powering 
their new units 

All of which adds up to the fact 
that no one in the service business 
can afford not to understand the 
various automatic transmissions 
since they are an integral part of 
the power package and are engi 
neered and designed to make the 
most of the output of the engine 
portion of the pack. All future de- 
velopment is plotted around the 
combination, not just one or the 
other, individually 

As a case in point, let’s take a 
look at what is accomplished when 
adjustment is made to the bands on 
the Hydra - Matic transmission, 
whose number is legion on our 
highways and byways. We'll con 
fine our story to the Hydra-Matic 
used up through the '55 models of 
many makes of cars and trucks, for 
the 56 drives have been changed 
enough to require a different han 
dling. 
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Anyone who learned to drive 
the old Model T Ford quickly 
found that while a_ planetary 
transmission precluded any gear 
clash during the shifting operation, 
since its gears were always in 
mesh, the skill of the driver in 
timing his shift had a lot to do with 
the smoothness of the take-off, the 
proper loading of the engine and 
smooth ratio change after they 
were underway. The planetary 
units’ shifting in the Hydra-Matic 
is manipulated by hydraulic pres- 
sure and servo units with all the 
brain work taken care of by the 
valve body and governor unit. 

We'll not try in this article to 
trace this “brain work” and the 
various oil circuits involved in the 
delivery of the proper pressure at 
the proper time, but only deal with 
the actual mechanical function of 
the planetary units and their ad 


justment for proper response 


Know Planetary Gear Assembly 


First off, we must 
the function of a planetary 
assembly. As you know, it consists 
of an internal gear, which is the 
drum with gear teeth inside of it, 
then the sun gear, which is a gear 
on a shaft that fits in the drum 
and is of considerable smaller 
diameter than the internal gear 
The planet pinions are small gears 
mounted on a planet carrier which 
fits over the sun gear and inside 
the internal gear with the pinions 
in constant mesh with both the in- 
ternal gear and sun gear. You 
thereby have a planetary gear 
train 

You can get reduction from this 
planetary gear train when any one 
of its three members are kept from 
and power is applied to 
either the sun gear or the interna! 
gear, For power is in 
creased and speed reduced if the 
internal gear is held (as by a band 
fitted over its outside circum- 
ference) and power is applied to 
the sun gear. The pinions are 
mounted on pins in their carrier, 
which allows them to turn freely 
they now walk around inside 
the stationary internal gear, so 
their planet carrier turns with 
them in the same direction as the 
sun gear, but at a lower speed than 
that of the sun gear. 

You can get reduction 
holding the sun gear and applying 
power through the internal gear 
In this case the internal gear 
rotates, the pinions walk around 
the sun gear and turn the planet 
carrier at a speed less than that of 


understand 
geal 


rotating, 


instance, 


SO 


also by 




















0 


7 ty : 


ie 


uD 
we 


ie 





Fig. 3—Servo unit consists of two pistons in a housing with band at- 

tached to piston stem. Band is applied when hydraulic pressure over 

comes spring pressure and released when pressure is applied to opposite 
side of pistons. In this unit the drum is part of internal gear. 


the internal gear 
And you can get 
and reverse if the 
held. Here the 
the sun gear and the 
on their pins. But, with the 
being held stationary, the 
idlers and 


both reduction 
planet carrier | 
power is applied to 
pinions rotate 
carrie! 
pinions 
transmit 


causing 


merely act as 
power to the internal gear, 
the internal gear to turn in the op- 
posite direction and at a reduced 
peed 

Direct drive 
holding any two planetary 
bers locked togethe! 

Neutral is 
of the members i 
or locked to another! 
making it impossible 
transfer power to 
haft 

Thu 
a single planetary gear ass 
two-speed transmiss 


obtained by 
mem 


can be 


when none 
stationary 
member, thus 
for the unit 


the output 


obtained 


held 


to 


seen that 
embly i 
ion 


it can be readily 
actually a 
in itself 

In this we have 
two planetary gear sets for the 
forward speeds and another for the 
reverse. To provide 
the front planetary where 
gear is held, a band i 
around the drum which i 
the sun gear (Fig. 1) 

To provide reduction in the rear 
planetary, a band is again wrapped 
around a drum, but in this the 
drum is a part of the internal gear 

Clutch discs (Fig. 2) are used to 
direct drive, In the front 
alternately 


transmission 


reduction in 
the 

placed 
a part of 


sun 


case 


provide 


planetary the discs are 
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attached to the sun and the 
planet carrier. In the rear unit the 
alternately attached to 
the internal gear and a hub which 
is splined to a shaft that extends 
from the front planet carrier. With 
ure applied to a clutch, the 
to rotate in 
each other. But 
applied to the 
locked to 

in direct 


Leal 


discs are 


no pres: 


two members are free 
dependently of 
when pressure 1s 
discs, the two units 


gether and the assembly | 


drive. 
Now we can look into how these 


bands and clutches are applied 


The band 
hydraulically through a 
servo consist 


are applied and released 
The 
with 


ecrvo 
tem 
ylinder 
ha a wall 

A release 
pring installed between the servo 
body the 
hold vo in released position 


when 


front of a 
two pistons mounted in a « 
body which 


two piston 


or servo 
between the 
wall and one of piston 
the ser 
there is no oil pressure ap 
plied 
When 


preatel! 


a hydraulic force (Fig. 3) 
than the 
the 
out against 
to the 


unit 


pring pre ure i 


piston stem is forced 
the appl 
and causing the plane 


applied 
band ying it 
drum 
to go into 
Pressure 
opposite ide of the piston 
isted by the 
the original pre 
band, The rear 
the same general principle 
it is of different design 
Now for a look at the 


reduction ot 
applied to the 


tary 
low speed 
and a 

pring will overcome 
the 


on 


sure to release 


servo operate 
though 


clutche 


79 





Figs. 4 and 5—-During band adjustment the tachometer 
reading varies from 100 rpm when band is applied to 


in the planetary. The clutch i: 
actuated by a piston situated in the 


clutch drum. When there is no 
pressure applied to the piston, the 
clutch is held in a released posi 
spring When hy 
draulic pressure is applied, the 
piston is forced against the clutch 
dise © that they slide together: 
and iock, causing the planetary 
unit to go into direct drive or high 


tion by it 


peed 

Just as our Model T driver dis- 
covered in his operation of the 
band and clutch on the single-unit, 
forward-drive planetary, the co- 
band and 
indeed im- 


ordination between 
clutch application i 
portant—considerably more so, in 
fact, when there are two units in 
volved as in this Hydra-Matic. 

Observe the various applications 
involved in obtaining the multiple 
speeds for upshift and downshift 

In first speed, both the front and 
rear planetary units are in reduc 
tion. In second speed, the front unit 
is in direct drive and the rear unit 
is in reduction, In third speed, the 
front unit is in reduction and the 
rear unit is in direct drive. In 
fourth speed, both units are in 
direct drive 

If you were going to operate the 
unit manually, consider these fol 
lowing which are co- 
ordinated and timed automatically 

In neutral with the engine off, 
both clutches are off, the front 
band is off and the rear band is on 

In neutral with the engine run 
ning, both clutches and both band: 
are off 

In first speed, both clutches are 
off, both bands are on 

In second speed, the front clutch 
is on and the front band is off 


ituation 


while the rear clutch is off and the 
rear band is on 

In third speed, the front clutch 
is on and the rear band is off 

In fourth speed, both clutche 
are on and both bands are off 

In reverse, the front clutch Is off 
and the front band is on, while 
both the rear clutch and band are 
off 

This should be a fair indication 
that the need for exact band tim 
ing is vital. In fact, every othe: 
adjustment hinges on the assump- 
tion that the bands will operate 
properly; otherwise rough shift 
ing, slippage and 
damage to the transmission can re 
ult 

Conversely, 
band adjustments the 
assures himself of a number of 
other factors important to the final 
of the job. The engine ha 
to be in perfect tune, transmission 
fluid level must be at the full 
mark, control linkages must be ad 
pecification 


even serious 


attempting 
mechanic 


before 


uccess 


justed according to 
and oil pressure must be correct 

sand adjustments are eithe 
made externally or after the oil 
pan is removed. If the adjustment 
is to be made externally, an engine 
tachometer is required to be used 
in conjunction with a servo band 
adjuster wrench. (The 1954 and ‘55 
Olds and the '55 Pontiac have no 
external adjustment nut for the 
front band, so the pan must be re- 
moved to make the adjustment 
If the car does not have an acces 
hole in the front floor pan to the 
left of the transmission, adjust 
ment must also be made from be 
low after the oil pan is removed 
ince the adjustment wrench can 
not be applied 


about 1,000 rpm when it is released. A mechanic today 
must be a truly skilled technician with much knowhow. 


Providing the transmission ad- 
jJustment screws are present and 
accessible, then the engine is 
warmed up in neutral range and 
the tach i attached and the 
elector lever is set in drive range 
The wheels are blocked and the 
hand brake is set, of course. (All 
Hydra-Matics are adjusted in the 
“D” range except the ‘50-'51 
Oldsmobile which must be set in 
the “LO” range.) 

Now adjust the carburetor idle 
speed screw until an engine speed 
of 700-rpm tach reading (Figs. 4 
and 5) is reached, and loosen the 
front band adjusting screw lock 
nut with the long handle of the 
band adjusting screw. Next, turn 
the adjusting screw counterclock- 
wise with the short handle until 
the engine speed advances to 900 
to 1,000 rpm. (You have released 
the band and the front planetary 
drum is spinning freely.) If the en- 
gine speed did not increase, in- 
ternal inspection and adjustment 
are indicated 

Otherwise, slowly turn the ad- 
justing screw clockwise until en- 
gine speeds drops to 700 rpm 
Again turn the 
clockwise until engine speed in- 
creases. Then turn down the screw 
again in the clockwise rotation un- 
til speed drops to 700 rpm. (This 
turning of the back and 
forth is a double-check to find 
exactly when the band grabs the 
front drum and keeps it from 
turning. The various engine speeds 
indicate when the band is taking 
hold and releasing.) 

Wait 30 seconds with the engine 
running at 700 rpm. If engine speed 
SCTEeW 


crew counter- 


SCTeCW 


increases at all, turn the 
clockwise 1/10th of a tu 
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Fig. 6—On transmissions having the internal front band 
adjusting screw, this lock spring must be removed be- 


fore trying to turn screw. 


dicated by the wrench counter 
Continue tightening the screw 


1/10th turns at a time after 30 


second intervals until the engine 


speed will remain at 700 rpm for 
30 seconds. This indicate 
front drum is being held station- 
ary. Without moving tool or han- 
dles, then set the tool counter at 
zero. Holding the lock nut with 
the long handle of the tool 
the adjusting screw clockwise with 
the short handle until the counter 


turn 


reads exactly 6.5 or 7.7 as indicated 
(Models ‘46 through 
5 the 


on the chart 
51 use the 6.5, 52 through 


‘ 


7 
After this final setting, tighten 
the lock nut with the long handle 
At the same time hold the adjust 
final 
the short handle, Torque lock nut 


ing screw at it etting with 
40 to 50 foot pounds. Check again 
to make certain tach reading re 
mained on the 700-rpm mark 

Now move wrench to the rear 
adjusting screw to adjust rear 
planetary band. With engine still 
running in drive range at 700 rpm 
loosen the rear adjusting screw 
lock nut. Turn adjusting 
counterclockwise until engine 
speed increases to 900 to 1,000 rpm 
The rear drum is now spinning 
freely. So begin to turn slowly the 
adjusting screw until speed drops 
to 700 rpm. 

Then release band by turning 
wrench counterclockwise until en- 
gine speed increases. Then turn it 
down again until engine speed 
drops to 700 rpm. As in the case of 
the front band adjustment, wait 30 
seconds to see if engine speed in- 
creases. If it does, turn screw an- 


Screw 


that the 


Wait 


pe ed increase 


other 1/10th turn anothe 
30 seconds and if 
give it another 1/10th turn, Con- 
until it will hold for 30 


Now you know the drun 


tinue 
econds 
is being held stationary 

Without removing the tool o1 
handle et 


making thi 


moving counter to 


zero. In final reat 
band adjustment you use a change 
of procedure from the front band 
adjustment Here you hift the 
neutral, as thi 


elector lever it 


makes the band adjustment screw 
much easier to turn. Then turn the 
adjustment creyv exactl 

turns clockwise 


Place 


ve position 


elector lever 
Check to 

held to the prope 
700 rpm, torque the lock nut to 40 
to 50 foot pounds and the job | 
done. Reset the engine speed to it 
pecified idle rpm with shifte 
lever in neutral 

method of 


used on Cat 


inie peed ha 


Internal adjusting 


the bands 1} having 
no means of external adjustment o1 
when thi method is considered 
better or more efficient to do the 
job with the oil pan removed 
jottom soo! pan 1 drained 


which doesnt drain torus) and 


pan is removed. On drives having 
band, external ad 
justing loosen the lock nut 
If it is the type 


adjustment as on ‘54 and 


front planetary 
crew 

with the internal 
55 Old 
remove the lock 
pring (Fig. 6) jack off 
Then re 
move the pipe plug from the front 
ervo, back off the hex adjusting 
crew of the front 
til about %&” of it 


and 55 Pontiac 
either 
crew about five turn 


ervo gauge un 
thread how 
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Fig. 7—Rear servo gauge is seated against rear servo 
body and adjustment is made until actuating lever bare- 
ly touches face of gauge. 


een drawn into 
Then 
gauge into the front 


and the stem ha 
crew the 
ervo body 


the pauge body 


and snugly hand-tighten it 
Finger-tighten the hex adjusting 
crew on the gauge until you feel 
the tem of the gauge just touch 
the servo piston. With end wrench 
tighten the gauge adjusting screw 
dow! exactly five full 
While doing thi 
band | traight on the drum and 
making full lining Either 


nh ind o1 pre 


turns 


make ure the 


contact 
turning the drum b 
ing the band anchor with a 
driver will true it up 

Nov low! tighten whichevel! 
ront band adjusting crew the 
drive is equipped with, until the 
knurled washer on the gauge just 
0 loose that 
band adjust 
10 or 50 foot 
pounds, or install the lock spring 
Recheck knurled washer to make 
certain the etting wa not 
changed Sack off the hex adjust 


ing screw on the gauge a full six 


breaks Tree et is not 
pin. Tighter 


VW lock nut to 


turn and remove gauge frorn 
body and replace 
it to sIx ol! even foot pound 

The first tep in 


rear band is to loosen the rea! 


plug and torque 
adjusting the 
band adjusting crew lock nut 
Position the rear servo gauge (Fig 
o the leg of the 
gauge rests on the servo stem, and 
the notch in the tool fits over the 
finished 
body. Then back off the rear 
adjusting 


7), centering it 


urface of the rear servo 
band 
crew until the reat 
ervo actuating § lever j well 
away from the face of the gauge 
leg, and will move freely 


(Continued on page 93) 








BODY SHOP OPERATIONS 














Need to ‘Tune-Up’ Your Shop? 


nervous and, oftentimes, unreason- 


A CLOSE inspection might dis- By E. M. Lowery 
close that your body shop Technical Editor able. The noise of the average 
needs a “tune-up body shop will do nothing to al- 
Several estimators were que leviate this condition. So wherever 
tioned a to their recommenda lars for a wreck repair has to drive possible, a closed area should be 
tions for improving the efficiency his late-model car around with provided in the shop where prob- 
of their body shop. Their answe1 ome part missing. And floor space lems may be discussed in a quiet 
included many suggestions which is valuable, to say the least, and to and calm atmosphere 
if carried out, would improve any have it taken up by a “dead head This enclosure, ot 
body shop operation waiting on parts costs the shop be equipped with a_ telephone, 
First on their list was part money typewriter and adding machine. If 
availability, particularly on late Second on the list was custome! you haven't tried it, you'll be sur 
model cars. They all agreed that and adjuster comfort and con prised at the customer and ad 
the only way an adequate supply venience, We all know that where justers’ reaction. Adjusters, par 
of parts could be made available a personal, friendly relationship ticularly, like such a place where 
exists between people, it is easie! they may, without interruption, 
office 


office, should 


was through a close coordination of 
activities between the body shop for them to understand each oth transact business with their 
part upplier and parts manu ers problems and do business to or other shop: 

facturer, It doesn’t enhance your gether Although the wreck may have 
reputation when the completion of Often, due to injury, the first been towed to our shop, we don’t 
the repairs to a job that has been time owners see their wrecked tart work until someone with 
in an accident is delayed for sev cars is when they come to the shop authority gives the go-ahead 

eral weeks because of lack of part to consult with the estimator Next was equipment. With in- 
It is even worse when an owner and/or adjuster. This being true adequate equipment no body shop 


who has paid several hundred dol they are likely to be excited can operate efficiently. Essential 


Figs. 1 and 2—-Why make him punch his right ear drum small expense—office below is, permitting estimator, 
out? Why place everyone under a handicap by having adjuster and body shop customer to come together in 
the phone in such a spot? What a nicer place—at a a quiet place where quiet decisions can then result. 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1956 





Fig. 3—This layout is highly recommended, should 
management be interested in increasing its workmen's 


heavy or special equipment con 
sists of a set of welding and lead- 
ing torches for each mechanic 
(several sets of these may be op- 
erated from one set of tanks), a 
hand grinder for each mechanic 
and a portable lift capable of rais 
ing either end of a vehicle (thi 
saves time for both the mechanic 
and the estimator). Its use may 
help the estimator uncover “hid- 
den” damage which might prove 
costly to the shop later 
Heavy-duty hydraulic 
body jacks, one for every two me 
chanics, are Electric 
drills and drill bits of the re 
oI 20-ton 


powel 
uggested 


quired size, one 15- 
hydraulic power 
draulic roller-type floor jack and 
stands for each me 


pres one hy 


adjustable 
chanic are other 
more electric arc welders and at 
least one electric spot welder (thi 


‘musts.” One or 


piece of equipment will save much 
time in the replacement of body 
panel— it prevents metal distortion 
by confining heat to a small area) 
are essential 

All small hop owned heavy 
duty tools and equipment should 
be placed on a suitable tool board 
This, along with other heavy-duty 
equipment, should be centrally 
located in the shop where it is most 
convenient to all mechanic 

There should be a place for each 
piece of heavy equipment, and 
when it is not in use, it should be 
kept in its place. It is surprising 
how much time a mechanic will 
waste in searching all over the 
shop for a piece of equipment 


All small  shop-owned _ tool 
hould be kept in the shop tool o1 
parts room, Each item should only 
be issued to a mechanic when 
needed, upon receipt of a_ tool 
check. This method will prevent 
the loss of small tool: 

The mechanics’ hand tool 

Power hand tools will greatly in 


crease the production of any 


mechanic and each man should be 


required to have among his pe! 
onal tools an impact wrench with 
a full complement of attachment 


compensation insurance rates. It's good, too, for 
employees wanting a little time off in the hospital. 


a power sheet metal cutter with all 
complete assort 
tools, 


attachments, a 
ment of body and fende: 
hammers, dollies, 

Just having the necessary 
tools is not enough; they, like any 


mechanical device 


poon el 
powel 


require peri 
We have seen 


ruined 


odic maintenance 
many electric power tool 
omeone failed to carry 
imple in 


because 
out the manufacture! 
tructions in regard to upkeep. The 
unnecessary replacement of such 


items cuts into shop profit 


“I certainly wish you were making the money she thinks you make.” 








| GARAGE 


A-DUMNA OACD 





Marley rurltix 
é B/ 
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Fig. 4 


Instead of being placed in a hard-to-get-at place, the tool 


board should be kept in order and convenient spot for all mechanics. 


pufety 
A survey 


ervice 


made of ua number of 


large department di 

Closed that the body shop led all 
departments in employee on-the 
Most of the e were 


IMmMpropel 


job aecident 
eye injuries caused by 
ise of tools and failure to weat 
opel hield 


Fig. 3 illustrates complete disre 


and/or face 


ward for safet as well a 
ment, Thi 


been designed any 


equip 
corner could not have 
more perfectly 
to cause one or more serious acci 
dent what with oxyacetylene 
tanks not properly secured, torch 
hose and torches lying all over the 
floor and electric cables and powe 
tools just waiting to be run ove: 

Severed’ electric 
welding equipment 


and damaged 
cable and/or 
Ci easily cause a serious fire o1 
personal injury 

If your shop is like this, it sure 
ly needs a tune-up 

What about the estimator? A 
thoroughly competent estimator } 


ubsolutely essential to any efficient 
body shop. This person should b 
mechanically minded, must have a 
pleasing personality, must like and 
be able to get along with people, 
because, in addition to his job of 
making estimates, he is usually the 
hop’s public relations man, Shop 
volume depends almost entirely on 


his ability to get along with peo 


may be, he need 
n the way of transportation 
upplies and 
labor 


(for outside work), 
qilick-reference parts and 
manual 

We think it’ 
at your body 
find out if 
pots that need a 
If we want to share in that eve! 
wreck re 


time to take a look 
hop operation and 
there are not some 
pring tune-up 
increasing volume of 
pal at a profit—-we must be at 
the peak of efficiency 

Don't let those dollat 
Prepare a fine 


go by youl 
hop door invita 


tion for them! 








April: Color Tinting 
Next month Ed Lowery will try his hand at a messy subject, 
messy if you don't know how to mix colors correctly when 
trying to match up some of those new, hellacious pastels. 








Non-Slip Differential 


(Continued from page 77) 


is transmitted in a conventional 
differential. 

As torque is applied to the dif- 
ferential the cross shafts 
move up the ramp, applying force 
against the clutch rings and hold- 
ing the units together by friction 
so they operate as one unit with 
the case. When driving in a straight 
line the clutches are engaged, pre- 
venting momentary spinning of the 
wheels when they leave the road 
mud or 


case, 


or cross patches of ice, 
grease. 

The greater the driving torque, 
required by road conditions, the 
greater will be the locking effect 
imposed on the differential. Fric- 
tion between the differential case 
and side gear clutch cones in- 
creases or decreases, depending on 
the amount of torque being trans- 
mitted by each axle. This friction 
restricts the turning of the differ- 
ential gears and controls trans- 
mission of the driving torque to 
both wheels. This results in pulling 
power being applied to the wheel 
with the best traction and keeps 
the wheel with the least traction 
lipping 


from useless spinning and 


Non-Slip Vs. Conventional 


During a turn, conventional 
differential allow the outside 
wheel to override the wheel on the 
inside of the turn. The non-slip 
does not interfere with this normal 
differential action when turning 
Stability and cornering ability are 
thus maintained 

The non-slip play 
role in safety as well as in op 
erational efficiency. When the rea! 
wheels strike small bumps in the 
road they are normally thrown up 
ward from the road surface. With 
the conventional differential, the 
wheel that is off the road, in up- 
and-down movement, will speed 
up so that when it hits the road 
again it is spinning faster 

The Transtar differential auto 
keeps the rear wheels 
peeding with respect to 


an important 


matically 
from ove! 
each other to minimize what eng! 
‘wheel hopping 

operating 


neers refer to a 

Jesides safety and 
economies, the new differential has 
maintenance advan 


important 
reduced with 


tages. Tire wear is 
the elimination of wheel hopping 
on rough surfaces and turns, and 
in useless wheel spinning. In addi- 
tion, wear on the gears in the 
drive train is reduced and the use- 
ful life of the unit is increased 


ubstantially 
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*, ..has helped us increase sales” 


says R. T. HORGAN, President, Ralph Horgan, 
Inc., Ford dealer of New York City. 


“No question about it, COMMERCIAL CReDIT’s 
well-established reputation has helped us 
increase sales. Their advertisements in Life 
and other magazines have been of great 
assistance and the many benefits to the 
purchaser make this plan attractive to sell 
As a large dealer. we benefit by COMMERCIAI 
Crepit’s nation-wide coverage. The way 
men from their local office work closely with 


our salesmen has been very helpful.” 


Commercial Credit dealers 
are successful dealers 


Write or call our nearest office for complete 


information. Why not do it today? 


COMMERCIAL CREDIT CORPORATION 


A service offered through subsidiaries of Commercial 
Credit Company, Baltimore Capital and Surplus 
over $180,000,000 offices in principal cities of the 


United States and Canada 





MAKE AND 
MODEL 


BUICK Special & Century 
BUICK Super & Roadmaster. . 


CADILLAC 60 
CADILLAC 62 
CADILLAC 75 


CHEVROLET 6 
CHEVAOLETS 
CHEVROLET Corvette 
CHRYSLER Windsor 
CHRYSLER New Yorker 
CHRYSLER Imperial 
CHRYSLER Crown Imperial 


CONTINENTAL 
DeSOTO Fire Dome 
DeSO0TO Fire Flite 
pooes Coronet 6 
DODGE Coronet 6. 
DODGE Royal 8 
FORD 6 Main., Cust., Fair 
FORD 6 Mainilne & Gust. 
FORD 6 Fairlane 
FORD Thunderbird 
HUDSON Wasp 6 
HUDSON Hornet 6 
HUDSON Hornet V-8 
LINCOLN 
MERCURY. 
NASH Statesman 6 
NASH Ambassador 6 
NASH Ambassador 6 


OLDSMOBILE “66” 
OLOSMOBILE Super “ 
OLDSMOBILE “96” 


PACKARD Clipper 
PACKARD Caribbean 
PACKARD 


PLYMOUTH 6 
PLYMOUTH 6 


PONTIAC Star Chiet (Safari) 
PONTIAC Star Chief 


RAMBLER... 

STUDEBAKER Champion, Pelham 
STUDEBAKER Commander, Parkview 
STUDEBAKER Pres., Pinehurst 
STUDEBAKER Golden Hawk 


| 


} 


*—Elderado 306@4700. 

'— 170@ 4460 with Powerglide. 
\ $40@ 5200 on Chryster 3008. 
G—Gear. 

H— Hydraulic. 


; 


} 





1956 PASSENGER-CAR SPECIFICATIONS 
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11544) 
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WHEEL ALIGNMENT 








j | 


| 3.80 x 3 “ 


| cocecece | 


220@4400 
255@ 4400 


| 285@3600 
285@3600 
285@ 3600° 


512 
51.2 


51.2 
51.2 
51.2 








140@4200 
162@ 4400! 
225@5200 


225@4400 
2 4600 
2 46007 
2806 4600 


‘NA 


230@4400 
35564400 
131@ 3600 
189@ 4400 
218@ 1400 


137@4200 }C 
173@4400 Re 


eeeocoee |... 
} j > 
«| 2222\$ 


} 
| 
} 
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eee 
& Bee 


=S8S | SE2/ 88/8 
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Specs | eoce 
825/33 
ee) ee 
cocom | cote 


| 8883) 


200@ 4600 
225@ 1600 


~*s 
oo 08 G8 ce 


120@ 1400 
16543800 
200@ 1600 


% 14% 
3g x 4% 
4 13% 


413.66 





130@4500 
135@3700 
220@ 1600 | 


2: 104400 
240@ 1400 
240@ 1400 


275@2800 | 
310@2800 
200@2800 | 


aun 
Sig x 4h 
13% 





125@3600 
187@ 4400 | 


205@ 4600 | 
227@4800 | 


120@4200 } 


101@4000 | 
170@1500 
195@4500 
275@ 1600 
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ABBREVIATIONS 


1—Valve-in-ead. 

L—t-head. 

N—Ne 

NA—Medified Lincoln engine 


announced as “adequate.” 
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OB—Oil bath. 

Prt.—Preferred. 

Ps—Propelier shaft, rear transmission. 
RW— Rear wheels. 

Y—Yes, 
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Only S$coTCH Masking Tape 


Sticks so fast—conforms so well—unwinds so easily! 


ALL THE HANDLING CHARACTERISTICS YOU NEED to turn out neater 
repaint jobs in less time are yours in famous “SCOTCH” Brand Masking 
Tape. Instant adhesion . . . flexibility . . . dead stretch . . . thinness . . . 
easy unwind . . . “weather” balance. “SCOTCH” Brand gives you a 


superior masking tape that’s been a favorite for over 30 years! f 


“4 








Where quality repainting 1s 
a must, remember only 
“SCOTCH” Brand Masking 
Tape handles so well and so 
easily. Order some today! 


Automotive 
Products 


Order now from your 3M Jobber 


Ask your 3M Salesman about the 3M 
“Bumper-to-Bumper” Masking System 


“SCOTCH” MULTIPLE APRON TAPER set-up 


delivers pre-taped aprons in choi 3 
P J — a cecal The term “SCOTCH” and the plaid design ore registered trade ceeranen 


an on Oo” . aw 
— 6 —_ or 9” and 3” from ee marks of MMinncsste Mining end Manviaciuring Compeny, 
she unit. nit on lower shelf of Paul 6, Minnesota. Export Soles Office: 99 Pork Avenue, New 
SCOTCH” stand furnishes aprons 12” wide. York 16, N.Y. In Coneda: P.O. Box 757, London, Ontario 
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1956 PASSENGER-CAR SPECIFICATIONS 










TUNE-UP ELECTRICAL Bat FUEL SYSTEM VALVES 
5 d 2.3 
’ £t 2 ° & = 
“wae” oa let 5 ft bk Pe is is 
*« $ a” So =é $0 5 £ = 2 : Se SG 
x & yf a sf = <5 <y ~ S . F s 
33 es #3843 25 #3 2 $z s ¢ 3 a2 BF 
& i?) 3 5 - $ o é = i on 














SW W 6% Au Au 25°bte! 





BUICK Special & Century 1344°@1750 10.5°@ 12” N62 








Ca-WCFB 64% Au Au | 30’bte 
RP-4G 





BUICK Super 134°@17" 10.5°@ 12” N62 
















BUICK Roadmaster 12% Q 19-23. 30-35 5" bt VD 134%)°@ 1750 10.5°@ 12” N62 je . WCFB 6% Au Au 30°bte 
Ca tP-4G 














VD 9 w 11°@2000 16.5°@174” HG {Ca WCFB23338 


CADILLAC 60, 62 and 75 : 400 rpm N70 \RP +-24348 54% Au Au | 39"bte 
7008750-51 to 6% 







CHEVROLET 6 16-21 26-33 | 19-23 33-38 tu FW 18°@1750 7\4°@10" N53. RP 7009254-55 3%-4% O 0 1044"bte 
CHEVROLET 6 16-21 26-34 | 19-23 33-38 4°bte VD 16°@ 1800? 11°@12” N53. KP 7008387 -88 +54 O 0 18*bte* 
CHEVROLET Corvette 16 21 28-34 | 19-24) 33-38 4° bte VD 14 @1750 15% @I15”" ) Ca Z 41-54% 18 18 | 21'9"bt 

















CHRYSLER Windsor 17 29-32 | 17-20 35 2°bte VD 13°to 15°@2020 i2°@15” N6O Bah BBD23128 56% Au Au | S*bte 

CHRYSLER New Yorker 17 20-32 | 17-20 «35 4" bte VD f iy to 124°@17" N70 Ca WCFB23148 564% Au Au | 15°*bt 
1044°@2400 

CHRYSLER Imperial & Cr. imp 17 NA 17-20, 35 4"bte VD iy to 1244°@17" N70 Ca WCFB2314S 5-64 Au Au | 15"bte 
1044°@2400 

CONTINENTAL 14-16 26-2844 17-20 32-36 5°bte VD None 13\44°@1.88” N65 Ho HOA 1446-5% Au Au | 18*bte 





15” N66 Bab BBD23088 5-644 Au Au #bt 
15” N60 Ca WCFB2311S 5-644 Au Au | 15°bt 





DeS0TO Fire Dome 17 29-33 
DeSOTO Fire Fite 17 29-32 17-20 35 i bt 






I 7°@800 124 
D 944°@2200 13} 










DODGE Coronet 6 20 19943 17-20 35 2° bte VD 9° @1700 0° @14" N50 St WW3-124 45% 10 10 12°bt 
DODGE Coronet 8 17 29-32 17-20 35 A bte FV 16°@2150 1344°@15" NSO St WW3-135 564%, Au Au 14*bte 
DODGE Royal 6 and Cust Royal 17 29-32 17-20 5 6°bte FW 17°@2375 12°@15" N50 t WW3-138 5 Oh, Au Au 11’bt 
















FORD 6 Main., Cust., Fair 24 26 45-38 «617-20 32-36 4°bt VD None 1344°@6” N55 Ford NA 1-5 19 19) -.24°bte “ 
FORD 6 Main., Cust., Fair 14-16 26-28% 17-20 32-36 3°bte VD None 1644°@1 6a N55 Ford NA 45 19 19 =12"bte 

FORD Thunderbird 14-16 26-28% 17-20 32-26 X VD None 13.5°@2.19" N55 NA NA 1-5 19 19 12°bt 

HUDSON Wasp 6 1% 20 M42 17-20 } te VD 1444°@1500 814°@9" NS Ca WAI-2009-SA 4-5 10 15 26" bt 

HUDSON Hornet 6 18 20 6-42 17-20 0 t W 0 @2000 5 @10” N5O Ca W DG-2252-4 4-5 Au Au bt 

HUDSON Hornet V-8 16 28-34 17-20 35-37 y bite VD 14 @1700 12°@12'4” N60 Ca WDG-223 46-54% Au Au 14°bt 

LINCOLN 14-16 26-28% 17-20 32-36 S’bt VD None 13'4°@2000 N65 Ho ECU-O5I0OD 44-54% Au Au I8"bt 





G@1.48” 













MERCURY 14-16 26-28% 17-20 32-36 3°btcb VD None 1344°@2.19" N55 Ho K-1162-1A 45 19 19 «=: 12 "bt 












NASH Statesman 6 16 98-35 19-2 0 t VD 17°@ 1600 ,'@iI" N55 | Ca WC D-2350-8 t-5le 12 16 1244 °bte 
NASH Ambassador 6 1% 20 6-42 17-20 0 ate VD 15°@1350 7 @irt” N50 Ca YH-895 1 4 12 16 1244"bt 
NASH Ambassador 8 16 98-34 | 17-20 35-37 » bt VD 14°@1700 12; @12% N60 Ca WDG-2231 lg-5'g Au Au 14°bt 

OLDSMOBILE “8a” 16 ” 19-2 0 5’ bte cy 1 @A100 1l4"@le N62 RP 20 4-5 Au Au 1144°bt 
OLDSMOBILE Super "88" & "98" 16 26 19-23 0 cp 26° @ 1400 tle @le N62 | RP 45 1-5 Au Au 1144"bt 






i Au 14° bt 


PACKARD Clipper Cust. & Det 16 ) 17-20 33-37 "bt VD 15°@ 2000 12°@ 1244" N60 Ca I Ile bly 
th,-5} Au 14°bte 


27 4 
PACKARD & Caribbean 16 26-38 | 19-23 33-37 10°bt VD 12°@2000 844° @14)4" N60 | RP | g-5le A 


PLYMOUTH 6 20 29-32 17-20 5 2° bte Vp 0° @1300 ov @14" N50 BAB BBS22938 45% 10 10 12° bte 


I 
PLYMOUTH 6 17 29-32 17-20 5 1" bte cp 16°@2100 134g @15" N50 Bah /BBD22998 b be 2 20 = 14°btu 
BB D22598 13 




















23 3 8 bt VD 10°@3600 8°@ 1344” N53 RP 7008696, 4-5 ) 0 M 
1 33-38  bte Vb 10° @ 3600 8°@13” N53 RP 7007900 1-5 ) ) M 









PONTIAC Star Chief (Safari 16 2-33 
PONTIAC Star Chief 16 26-33 1 
















RAMBLER i - ) 2 0 t VD 17 @ 1600 amit” N45 Ca AS-2349 j 12 16 12 















STUDEBAKER Champion, Petham 0 8 10 17-20 2s bt VD 11 Ge 2800 18 @ 12” NiO | Ca WE-2108 ) if 16 15 
STUDEBAKER Commander, Parkview 1) 1% 44 10-2 4 4'be VD 2200 i @il” N50 t WW6-117 ) 23-25 11 
STUDEBAKER Pres., Pinehurst Bah 34) 19-23 4 4 bet VD 2 @ 2200 1 @ii” N50 | St WW6-117 23-25 23-25 11 
STUDEBAKER Golden Hawk 4 Vy 5 t 20° @ 1700 0 @ii" N6O | Ca WCFB-23048 3 Au Au i4 













ABBREVIATIONS 














Dynaflow 30°btc Ca—Carter. St Stromberg. 
*Powerglide 14°@ 1760. CP— Crankshaft pulley T~- 1956 Packards have Carter WCFB-2394-§ and Rochester 
*Powerglide 2644"btc. F W— Flywheel. 4 GC-7008610 and 4 GC-700960 (Caribbean model oniy 
@-Fairiane 1354°@2.9° Ho Holley. Clippers have Carter WGD-2393-S and WCFB-2394-S 
ate After top center M— Sed. Trans. 22°btc; Auto. Trans, 27°btc and Rochester 4 GC-7008610 
Au — Automatic. N— Negative. te—Top center. 
b - Automatic wanemission 6 bic NA~ Not announced VD— Vibration damper. 





648-—Bal. & Bal. Q--Usage not reco nmended X—Std. and O. D. Trans., 3°btc; Auto. Trans., 6’bte 
bic Before top center. RP~ Rochester Products. Z- WCFB-2419S front, WCFB-2362S rear 
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2-Million-Mile, 25-Month Road Test Proves 


AUTO-LITE sta-tul 


Finest Battery Money Can Buy! 





Available wet or dry-charged 








. 
al 
. 


‘ . art 





PROVED BEST FOR YOUR CUSTOMERS by the most dramatic test ever attempted! 


OVER 80 TIMES AROUND THE WORLD 
AND NOT A SINGLE BATTERY FAILURE! 


Here's Clinching Proof that 


AUTO-LITE “sta-ful “ BATTERIES 


Need Water Only 3 Times a Year!* 





Two million miles of driving equivalent to 80 times around the world 
proves the ability of these batteries to really take punishment. More 
completely tamper-proof sealing, not than 2 years ago 100 Auto-Lite “‘Sta-ful’’ Batteries were taken off the 
e battery used in this test cou eo Wa production line. Tamper-proof seals were installed on the caps, and the 
batteries were then installed in 17 different makes of cars in all parts of 
the United States and Canada 


Over a 25-month period, the cars were driven a total of more than 2 mil- 

lion miles over all types of terrain and under all climatic conditions. The 

hatter were in pected in that period only by authorized per onne! “ 
= 

At the end of this 25-month, 2-million mile test period, these scientific 

acts were established which account for Auto-Lite “Sta-ful’’ Batteries - 


being the fastest selling premium batteries in America today 


9 out of 10 batteries subjected to this test needed water only two times a year, 
and none needed water more than three times a year. 


Of the 100 batteries tested, not one failed. 


At the end of 25 months of service, over 9574 of the batteries exceeded the 
initial cold discharge voltage requirement of a new battery. P 


Over 61°: exceeded the initial cold capacity requirement of a new battery. 
Over 66°: exceeded the initial 20-hour discharge requirement of a new battery. 


AUTO-LITE “sta-ful "|S AMERICA'S FASTEST SELLING PREMIUM BATTERY! i 


1 OOO 











DRY-CHARGED ...NOQ STORAGE HEADACHES! 





Ordinary wet batteries re present a large invest “*Sta-ful’’ Dry Charged Batteries do not deterio 





ment in perishable merchandise for the dealer rate while in stock; nor do they require trickle 
If the wet-charged batteries remain in stock too charging or recharging. They are activated only 
long, they become over-aged “Sta-ful’’ Dry when readied for installation Phu , the cu 

(‘harged Batteries can be stored indefinitely with tomer is assured of his battery’s full strength at 





out danger of spoilage the time of purchase 






AUTO-LITE “sta-tul “ Dry- Charged Batteries 
Begin Their Service Life Only When 
They're Activated and Installed ! 










It easy to sell the average car owner on the 


merits of a premium article like the Auto-Lit 





“Sta-ful” Dry-Charged Battery. The dealer need 











merely explain to his prospect that there is no 





po ible chance of his getting a batter that ha 





deteriorated or been damayed in any way. The 





guarantee life of this premium batter begin 


‘Activite’ is added 







when at the time it is in 









talled. And it is obviou factory-fresh, full o 





power, ready for long, dependable service under 






a lair guarantee policy the moment our cu 






tomer drives away from the shop. With the 









added a irance that “Sta-fu necds water at 














most only three time with a 













feeling of ectrical powet 








tem Wil inction elhcent ata Limne 





Simple Arithmetic Proves How Auto-Lite Dealers Get 
Bigger 2-Way Profits with a Fair Guarante< Policy 


Krom the 2-million-mile tests given Auto-Lite “Sta-ful” bat- 
to see that a guarantee of 48 months, 60 months 
purchaser. Instead, from 


teries, It Is Casy 
or even longer could be given every 
actual experience, dealers surely realize that long guarantees 
mean less profit. Therefore, “Sta-ful” batteries carry a reason- 
able guarantee of 36 months. Below are clear-cut examples of 


how this policy protects dealer profit 


It will pay you to talk this over with your AUTO-LITE BATTERY SALESMAN! 





; H H the use of this kind of over-all Goodyear Aircraft Corp., speak on 
Adjusting Hydra Matic switch would have been “The Dawn of the Age of Space 


. ‘ontrol 
(Continued from page 81) _ : ’ . ; 
J pn fine for passenger cars Flight, during its February 6 


We have seen cars which were meeting 
burned up, and yet if they had had —- 
this kind of a switch, one flip and Willys Appoints McMahon 
the danger of fire could have been 
gauge is centered. Tighten the eliminated Richard H yg has been 
ock 0 to 50 foot pounds while — appointed fleet sales manager of 
a a ah tomato from Atlanta SAE Hears Romick Willys Motor Inc., Hickman 
turning. Recheck with gauge to Price, Jr., vice-president in charge 

The Atlanta, Ga., Section of the of sales, announced McMahon 


make certain setting was _ re- : : ; 
Society of Automotive Engineers formerly represented the company 


tained 
Pan is replaced and oil added ac heard Darrel C. Romick, project in Washington, D. C., in govern 
engineer, Aerophysics Department ment sales and development work 


Now tighten the adjusting screw 
until the face of the actuating lever 
barely touches the face of the 
gauge leg, making certain that the 


cording to specs 

These band adjustments are, of 
course, only one adjustment fo! 
one transmission, but it is enough 


to demonstrate that they are no 
more difficult than any other ad- 
justments and service operations 


on other units on modern cars. The 


smart mechanic knows that he 
must master them to master the 
servicing of cars now running and 
cars yet to be produced by the 
manufacturers 


Switch Sense 


(Continued from page 75) 





No. 1001-T '55 CHEVROLET FRONT 
SPRING TOOL Count up the ‘55 Chevys 


9 °ere sly » y 9 ' 
overloading the circuit you've had in lately for front spring work 
. ges There'll be more and here's your time 
A circuit breaker which has to and money saver—D & V No. 1001-T! It’s a 
be replaced is not as easily identi- dilly—uses the Chevy's two shock absorber 
bracket bolts—both installs and removes with- 
an out adjustment! N > re 
Thus, the advantage of mounting — Y peer Ne adjustment—ne wear 
it’s a lifetimer! Order from your jobber now 
the circuit breaker on the switch List, $2.95 
which controls the circuit is that 
it eliminates the possibility of er- No. 228-N GEAR SHIFT NEUTRALIZER 
Lets you make positive gear selection—cuts 
circuit breaker mounted remote- out chance of . ar locking in | other than 
1) one selected! Fits: Chevrolet, '49-'54 with shift 
yo on steering post (except Power Glide); Chev 
Switches, like everything else, an rolet Pickup, '48-'54; Kaiser-Frazer (except 
Hydramatic), Henry J, Allstate, '51-'54; GMC 
%-ton Pickup, ‘48-54 ‘except Hydramatic) 
Order now from your jobber. List, $2.50 


tently replace a circuit breake! 
with one of higher rating, thereby 


fied by eye as a fuse might be 


ror in tracing wires to a group of 


sometimes give trouble. This is due 
mostly to poor connections at the 
switch rather than in the switch 
Such trouble can usually be de- 
termined by feel. Thi type of No. 44-A CHEVROLET IDLER ARM AD- 
trouble causes the loose connec- JUSTER Takes just a few profitable minutes &.>; 
tions and the switch to get hot to install on worn idler arms of '49-'54 Chev- / 
However. the best way is to use a rolet passengers and delivery sedans, No ; 

$ pring no shims—no loose parts! Comes in- 
voltmeter to determine the exact tact from the package—installs easily—does a 
amount of voltage loss through the permanent job that won't come back at your 
switch expense! Order now from your jobber. List 

Fig. 2 hows a type of witch $2.40 

that is not original equipment, but SEE YOUR JOBBER TODAY OR WRITE DIRECT 
which we think should be stand- 
ard on all vehicles. It is called a 
master disconnect switch. By flip- 
ping the switch lever, current i _—— par aay octane ag Aye 


cut off from all circuits. This pre Birmingham #, Alabama 
fire lease send FREE 


at once 


vent run-down batterie 
caused by a short circuit, and it 
prevents the horn blowing due to 
a short or stuck relay 

This is not an altogether new ADDRESS 
application in the truck field, but CITY STATI 


we have felt for some years that SQ@2 SS Bannan a ae 


NAMI 


SHOP NAMI 
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fovee- WALKER 
~ SILENCERS 





| 


@ What has this ingenious “muffler torture” de- 
vice to do with longer muffler life? Plenty! This is 
the dramatic “Neck Breaker” test that determines 
how well and how long a muffler can withstand 
vibration and road shock, how it will stand up 
under the stresses and strains of over-the-road 
driving which cause metal fatigue and breakage 
one of the most important factors in exhaust system 
endurance, It is here that inherent structural weak - 
nesses of poor design first show up, particularly in 
modern ovals where offset inlets and outlets sub- 
ject the heads to severe eccentric loads. 

What did this test show? It proved that Walker 
“Precision Tuned” Silencers resist vibration and 
road shock up to well, just check the figures. It 
proved that the shape and contour of Walker 


WALKER MANUFACTURING 


Exhaust Silencers « 


Want more facts? Use Reader Service Card Page 144 


COMPANY OF 


Silencer heads eliminate the flat surface, or ring, 
found on the heads of many brands of mufflers 
that are subject to early breakage. It showed that 
the “bridge construction” used by Walker in tying 
together the head and internal unit was stronger 
than the loose construction found in most mufflers. 

Walker does not compromise on head design. 
ach head on a Walker “Precision Tuned” Silencer 
of oval design is crowned differently to match the 
bushing assembly exactly, crowned differently on 
closely guarded Walker-designed equipment. 
Walker leads the way on expanded heads. . . on 
internally expanded bushings and internal “bridge 
type bracing” . . . on the right combination of 
design and materials to resist destructive vibra- 


tion and road shock longer and better. 
WISCONSIN e« RACINE, WISCONSIN 


Oil Filters «+ Jacks 
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WALKER SWENCER HEAD CORSTRUCTION 
"e, WALKER “BRIDGE” CONSTRUCTION J ORDINARY HEAD CONSTRUCTION 


* 
DO -SUPPORT DISTANCE 


PLANE OF VIBRATION 
‘ 


: | 2 BD 
—t M 


——+ ~ 
S - 
DRAWN HEAD 
CONSTRUCTION 


sl fF 


Walker Silencers embody three basic FAILED after 0,062 vibrations 
types of “Bridge” head construction: the 
“Drawn Head,” the “Expanded and Spot- no FAILURE 
Welded,” and “Inner-Flanged with Sep- etter 158,707 vibrations 
arate Bushings.” Each type employs 
sound engineering principles that give 
maximum, rigid support where needed. 

As in the “Drawn Head” type ilius- 
trated above, you'll notice the heavy 
gauge louver tube enters the neck and 
is securely welded considerably ahead 
of the plane of vibration 

This gives resistive torque action to 
vibration, keeping the neck from bending 
at the neck radius, and eliminating fatigue 
stress from repeated bending beyond the 
steel's elastic limit. 

NO FAILURE after FAILED after 36,272 vibrations 


Here’s the difference! fn tr 


ORDINARY HEAD CONSTRUCTION 


PLANE OF VIBRATION 


Hi 


“* 


FAILED after 6,508 vibrations 


NO FAILURE after 
128,361 vibrations 


The right combination © of all things 
to make 4 truly great 
exhaust system ! 


Precision 
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FIRST AND ONLY 


BOUGHT IN 1955! 
LEMPCO’S 


USE 
LEMPCO’S 


TIME- 
PAYMENT 
PLAN 


Write today 
for details 


BUDGET-PRICED 


AUTOMATIC WET SURFACE GRINDER! _ 


HERE'S the easiest-to-operate grinder you 
have ever seen; work is always visible, 


face up 


Stock removal is measured quickly —accu 
rately, without disturbing set-up. Huge cool 


ant flow, to grind COLD and TRUE. 


Fast set-up; no clamping of work, avoids 


strains. 


SK HANDLES ALL MANIFOLDS AND ALL 
CYLINDER HEADS INCLUDING NEWEST 


TYPE VALVE-IN-HEAD V-8's 


LEMPCO PRODUCTS, INC., BEDFORD, OHIO 


Want more facts? Use Reader Service Card Page 144 





Millions of cars need shock ab- 
sorbers replaced, as the two series 
of strobe camera shots reproduced 
here dramatically illustrate. The 
upper series shows a car with 
worn-out shocks taking a series of 
chuck holes in a badly rutted 
shoulder. The lower series shows 
the same car, traveling the same 
route at the same speed, after 
worn-out shocks had been re- 
placed with new shock absorbers. 
There were three chuck holes and 
with worn-out shocks, each 
bounced the car more severely. 
Photos were made by Monroe 
Auto Equipment Co. 


Examine Man's Head! 
(Continued from page 57) 


have gotten tired of their kidding, 
because one Thursday (after hav- 
ing parked the little car under a 
tree in which birds had been roost- 
ing the night before) she drove in 
and one of the boys she knew very 
well hollered and asked, ‘‘What’s 
that on the roof of your car? 

She answered (so everyone 
could hear), “Listen, country boy, 
you ain’t been out of the country 
o long that you can’t tell bird 
when you see it.”’ 

From the expression on his face 
and the ribbing he’s gotten since, 
he'll never kid another customer 

Delicate situations don’t always 
crop up in a service manager’s 
life, but I know of one case where 
things were a shade “delicate,” to 
ay the least 

The car had been in a wreck 
When it was towed in, lo and be- 
hold, there inside were found two 
imitation portions of a _ lady's 
bosom protrusion: That hop’s 
policy was to remove all valuables 
and later see they were handed to 
the customer. 

In this case the policy wasn’t 
followed. The shop management 
said nothing—and neither did the 
lady! 

Yes, we have some fun, and we 
like to try to diagnose rear ends! 


SOUTHERN AUTOMOTIVE JOURNAL for March, 1956 





SAVE 17% on Amazing FLARE 
BRAKE FLUID DEAL *100! 


Get 2: Gallons 


SAE HEAVY DUTY (70R1) 


only 
With Coupon Below! 


Retail Service Value $120.00 


at “top off’’ price of 75¢ for 2 oz. 


Now save 17% on 21% gallons of famous Flare Heavy 
Duty Brake Fluid in re-usable can with flexible pour 
spout—plus a Special Dispensing Pump! This combi- 
nation gives you $120.00 worth of easy retail sales for 


only $15.95! A gross profit of 86°, for you! 
Flare Heavy Duty is the brake fluid experienced serv- BRAKE F 
ice men use to insure top safety and performance. It cuananreen 10 (OM al 


mixes perfectly with all original fluids, helps prevent ro SAE SPEC? 


vapor lock, will not corrode metal, damage rubber parts, 
or form sludge or gum. Flare’s heavy body assures good 
sealing (with no loss of hydraulic pressure), trouble-free 
performance, satisfied customers, more repeat business! 
Start enjoying these important Flare advantages now 
while you save with Flare’s amazing deal *100. Mail 
the coupon today! 
NOTE: Flare is also available in 12-0r., with a Flare Dispensing Pump 


pint, golion, 5-gallon and 54-galion sizes. 
@ One-mon operation! 


*Prices slightly higher in Canada 
@ Delivers 2 ounces per shot—automatically! 
Pumps out the boffom ounce too! 


Universol top fits all standard gallon cans 
ond Flare 2'/, gallon cans! 


@ 7 feet of hose reach every master cylinder! 


@ Keeps fluid clean, undiluted! 


SAVE 17%! MAILTO YOUR JOBBER NOW! 


Dear Mr. Jobber 
I want $120.00 worth of retail service value fo 


only $15.95. Send me Flare Brake Fluid Deal *100 


Your Name 


bB R A 4 E F L U I D Your Address 


JOBBERS: Contact us for details 


THE BELL CO., INC., 411 N. Wolcott Ave., Chicago 27, Ill 
in Canoda: Beli Chemicals Lid., 156 Bathurst $1., Torente, Ontario 


SOUTHERN AUTOMOTIVE JOURNAL for March, 1956 Want more facts? Use Reader Service Card Page 144 





| need two-fisted sales promotion in my business, and United Motors Service sure fills the bill. 


‘The campaigns are complete. But more important to me is the fact that they’ve got follow-through. 
They never stop working for me. My customers know I handle General Motors products 
and they’re aware of their fine performance records, because these campaigns help me tell them 
(and keep them told!). Every United Motors Service line I handle has its individually planned campaign, 
carefully analyzed and designed to do me the most good. All this helps me do a day-by-day selling 
job that I wouldn’t have time for otherwise. Yes sir, the UMS sales promotion campaign backs 


me up 100 percent—but I’ve come to expect that— because that’s the UMS way of doing business. 
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UMS backs me up with the best! 


ALMOST HALF OF AMERICAS VEHICLES USE THESE GENERAL MOTORS ORIGINAL EQUIPMENT PARTS 


Available through independent distributors everywhere 


Chassis and engine parts for BUICK, CADILLAC, CHEVROLET, GMC, OLDSMOBILE, PONTIAC @ DELCO batteries 
‘ HARRISON radiators © MORAINE gasoline filters © MORAINE engine bearings © DELCO automotive motors 
GUIDE lamps © DELCO-REMY starting, lighting, ignition © KLAXON horns © AC gauges, speedometers 
I DELCO shock absorbers © NEW DEPARTURE ball bearings ¢ HYATT roller bearings © HARRISON thermostats 
mERAL MOTOR ROCHESTER lighters © PACKARD cable products © ROCHESTER carburetors © DELCO brake parts and fivid 
PARTS SALES INLITE brake linings © GM Hydra-Matic units and parts © SAGINAW steering © DELCO electronic ports 
UNITED ON TV Spectacular “‘Wide Wide World’’on NBC Network. 
MOTORS TUNE IN | ow RADIO. Lowell Thomas Newscast on the CBS Network 
SYSTEM - 
See local listings for time and station 
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Readers are invited to contribute to— SHOP 





SILICONE TROUBLES 


Kingsport, Tenn 

Gentlemen 
This is to let you and anyone 
else, such as the manufacturers of 
silicone polish, know that I protest 
its being manufactured, ince 
there doesn't 
that will take it off completely for 


seem to be anything 


a paint job 

I have tried for the last year to 
find something to get it off for a 
paint job, and this includes regular 
ilicone polish remover, and it just 
doesn't work 

If there is anything that will 
take it off I would like to know 
We average painting two cars a 
week and it would help me a lot 


A column of informal 

comments about the 

automotive trade and 
its problems. 








The manufacturers of silicone 
polish should have something to 
take it off just as easy as to put it 
on 

FRANK GILLIAM, 

Gilliam Enterprise, 

1813 Knoxville Hiway 

We are happy to offer a sug- 

gestion which may help 


A 
For a Tighter, Longer Lasting Bond "Jj 0/d Red Gook” 


USE DISPENSER 
FOR EASIER, QUICKER REPAIRS 


Wt comes packed with special '/ pint cons—an extra 
nozzle is included with each gun. ST. CLAIR Cements 
are also packed in gallons, quarts, pints and handy 
5'A ox. tubes. 


RED and GRAY TRIM CEMENTS 


ST. CLAIR trim cements provide a stronger, 

more permanent bond between fabric and metal, 

wood and painted surfaces , December issue 
Washing Machine 


ST. CLAIR WEATHERSTRIP CEMENT . oe 
is used for bonding weather- Clean Up. 
strips to doors, windows and J. A. HALL, 
Sales Manager, 


windshields. It is the same 
cement used in millions of cars, McLean Auto Supply Corp 
2202 Llewellyn Ave 


TIDEWATER WASH 


Norfolk 10, Va. 
Gentlemen: 

Please send to my attention 20 
reprint copies of page 36 in the 
entitled “Car 

Help Him 


FREE 
EXTRA 
NOZZLE 


ST. CLAIR Cement will 
not set-up in cans 
with gun attached. 


by car manufacturers 
Write lor samples —prices. 


———— 
—— 


EE — 





A 50-YEAR WALLOP 


In 25 YARD ROLLS 
: AMCOR WOOL POLISHING DISCS 


Chemically strengthened fibres — In the 50 years ince the first 
concerning 
horseless carriages was introduced 
in Virginia, motor vehicles have 
made a terrific impact on the state 

On January 23, 1906, Delegate 
Richard E. Byrd, father of U. S 
Senator Harry Byrd (D-Va), in 
troduced House Bill 98, entitled 
“An act to regulate the running of 


washable—stitched sheepwool tufts 
regulatory measure 
—heavy canvas back—heavy duty 


. —long wearing— economical. 


Trim @ yj 
CLAIR Runner CARPE 
Manufactured by the ST. CLAIR RUBBER CO. 
Carpet-like Rubber material. All purpose for Trim, 


Runners, etc... . 36" width. Colors — Black, taupe, 
blue on gray, maroon on gray, green on gray. 


Write for Catalog Sheets— Prices 


MIDWEST GENERAL CORP. 


MIDTEX RUBBER MATTING 
6 sheets, 27” x 68" packed in cylinder 
carton. Colors — Black, taupe, blue on 


gray, maroon on gray, green on gray. 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 8, Ga. 
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BIG!IAST/ROGGED! 


THESE GREAT FEATURES MAKE 


BIGGEST ONE-END LIFT 
VALUE ON THE MARKET 





(alge raatoy-teck 
lowers the food. 


oe O° roens 


4 


NO OBSTRUCTION 
This jack always stays at 
the same top height — no 
matter how high the lifting 
arm goes. Trunk always 
accessible! 








NO LOOSE HANDLE 


Permanently-attached | 
die with rubber grip is oa 
woys ready for smooth 
sure action. Cannot be lost 
or misiaid. Swings out of 
way when not in use 








Vg’ <9 Yes! Service Chief lifts every 
late model car! (Including 1956 Buicks) 


Medel $J/-25 — 1, -ton 
jobs on that builds extra profits on those jobs, suggested dealer net 
you've got to have a Service Chief! 

probably need two or 


brake service, chain installation, body In fact ou 
and fender work, many other service more, Get them from your Blackha 
operations you've got to have a jobber your Blackhawk Hydraulu 
“one-end” bumper lift. And for the Tool Headquarters today 
extra time and work-saving efficiency 
* 
ynge without 


Blackhawk Mfg. Co., Dept. J-436, Milwaukee 46, Wisconsin 


World’s Largest Manufacturer of HYDRAULIC TOOLS 


Jack 
Hydravlic Hydraulic Transmission — 


Porto-Power 
Hand Jocks Service Jacks Jocks 


For tire changes and wash 
modern cars — for wheel rotation, 
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locomobiles and other 
vehicles and conveyances whose 
motive power is other than an- 
imals,” calling for a $2 license 
plate, One year after the passage of 
the act, the secretary of state had 
collected approximately $1,500 
sale of license tags 

Carl Leroy Armentrout, now of 
Washington, bought the grand 
daddy of all Virginia license plates, 
No. 1—1906, and attached it to hi 
two-cylinder, chain-drive Oldsmo 
bile. He still has the plate 

Since the day Delegate 


automobile 


from the 


Byrd 


bill fell into the hopper, Virginia 
has: 

Collected more than 
000,000 in assorted fees, 
and taxes from motorists. 

Registered 20,414,406 
through June 30, 1955. 

Seen an almost non-existent 
highway system grow into a net- 
work of 48,622 of primary 
and secondary roads, the annual 
expenditure for which is more 
than $75,000,000 

Watched 22,729 persons killed in 
ince 1920. 


$1,000,- 


licenses 


Cars 


mile; 


highway accident 





ADVANTAGES make 





FASTEST, MOST ACCURATE TESTING DEVICE MADE 


fuitoTst 
"AUTO-TONG” 


(Pat. Pending) 
It's an AMMETER—I?'s a VOLTMETER! And FAST! 
Checks complete electrical system of car or truck 
IN SECONDS without disconnecting a single 
wire. Complete with plastic case. GUARANTEED 
FOR FULL YEAR! 


* Laminated steel yoke snaps around con- 
ductor 

* Gives instant, fully-visible reading 

* Accurate within 2% of full scale 

* Takes large overloads without burnout 


Exclustvue 


EXCLUSIVI 
customers make electrical tests quicker, easier 
and with greater accuracy. No wonder shop- 


men are 
in this famous, evet growing line. Make Auto 


Test your line for year ’round ex/ra profit! 


CONTACT YOUR JOBBER or write direct 


ute 


600 Sovth Michigun Avenue * Chicago 5, Ill 
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AutoTet 


ELECTRICAL TESTING 
EQUIPMENT 
YOUR NO. 1 PROFIT LINE 





EXTRA FEATURES help your 


“sold” on every Auto-Test specialty 





Since 1923 the gasoline tax has 
risen to six cents a gallon and from 
this source alone the state collected 
$62,413,558 in 1954. 

As for the future, state highway 
department experts predict that by 
1965 Virginia will register 1,- 
570,000 cars yearly and _ that 
$317,165,000 will be needed in the 
next ten years for right-of-way and 
construction use 


AN HONEST STORY 


After a two-month search, Hill 
Auto Service, Albuquerque, N. M., 
believes it has located a tourist 
overcharged $2.15 on a repair bill 
of $31.67. 

Last November R. B. Scott, a 
tourist from California, stopped at 
Hill’s to have a speedometer re- 
paired. The overcharge was dis 
covered after he had paid his bill 
and left. 

Having remembered Scott’s say- 
ing that he “was on the way to 
Turlock, Calif.,’’ Hill’s wrote the 
Turlock Chamber of Commerce 
for his address. The letter was 
turned over to the Turlock Journal, 
which published the story. 

A rural mail carrier saw the 
story and notified the chamber of 
commerce that an R. B. Scott lives 
on Route 1, Delhi, Calif., about six 
miles from Turlock. 

This Scott has been notified by 
Hill’s that if he is the one over- 
charged he has a refund of $2.15 
coming. 


OVERDRIVE MAKERS 


Shreveport, 25, La. 
Lowery 
send me the 
of several manufacturers 


Dear Mr 
Please 

addresses 

of overdrive transmis: 
I enjoy reading you 

month 

WILLIAM L, RENOIs, 

Bills Service, 

7410 Fairfield Ave 

Happy to send you the informa- 


names and 
ions 
articles 


each 


tion 


HOW TO WIN FRIENDS 


Kingsport, Tenn. 
Gentlemen: 

With article in 
the January issue, “Vol- 
ume Is NOT the Answer,” I would 
like to say that I agree with Mr 
Frederic W. Eiler very much. My 
policy is never to try to beat a cu 

(Continued on page 106) 


regard to your 


page 55 
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Packaged with a view—to build 
Ford service business gz 


4 





Genuine Ford Genuine Ford 
Condensers Distributor Points 
Genuine Ford Oil Filter Elements 


Genuine Ford 
Ford’s new picture-window parts packages sees aa aici itt cab 
and draw-string oil filter cartons help build 
Ford-owners’ confidence in you... by proving 
you carry the right parts for Fords 


@ Handsome new display packages for con- 
densers, rotors, generator and starter brush sets 
and other Genuine Ford Parts attract the Ford- 
owner’s eye, remind him of additional service »¥ 
jobs to be done. And he quickly gets the idea that 
the man who offers the right parts for Fords will 
give the right service, too. Start building your 
Ford business today, by ordering Genuine Ford 
Parts in the smart new display packages. 





GET THIS SIGN PARTS AND SERVICE SALES DEPARTMENT 
: Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 


Display a Genuine Ford Please send complete information telling me how independent garages 
' can get a Genuine Ford Parta sign. I'd like to cash in on this, tool 


Parts oval and pull in more 
Ford business. Ford 
owners watch for it. Mail 

‘ INDIVIDUAL @ NAME 
coupon for details, 


FIRM NAME 


ADDRESS 
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Nothing beats this extra-rugged 
to renew 


it’s original equipment 
on more cars, trucks 

and buses than all J 
other makes combined. / 
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Put the electrical system of a 
customer’s car back in new car 
shape and you’ve got a happy 
customer. So, why replace 
worn cable with a substitute 
when you can renew perform- 
ance with Packard ‘404”’ low 
tension cable? 
That’s right—-renew! Use the 


cable that withstands cable- 


damaging conditions as no 









, vt 
«_ at >. ¥ 
Rag eee ee a 
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Packard 404° low tension cable 
electrical performance! 


other cable can, because of 
rugged “404” insulation de- 
veloped by Packard research 


specifically for automotive use. 


This is the same low tension 
cable that is the largest selling 
cable of 


original equipment 


its kind. 


of this tremendous 


volume, initial cost is low. And, 


Because 


GM 





A GEWMERAL MOTORS FRODOUCT—A UNITED MOTORS Lint 
DISTRIBUTED BY WHOLESALERS EVERYWHERE 






because Packard offers you the 
fully packaged and complete 
you 
vantages of a single source 


line, get the extra ad- 
lower accounting and inven- 


tory costs, and quick deliveries. 


fast- 
moving cable. It pays to stock 
Packard Cable, the 
equipment line that outsells all 


It pays to stock the 


original 


other makes combined. 









FOREMOST BUILDER OF 
AUTOMOTIVE WIRING 











+ 
BATTERY CABLES 


electrical performance 


Special design gives full start 
ing power, extra flexibility and 
strength. Additional features 
at no extra cost make replace 


ment easier, deliver 


LOW TENSION CABLE 
Stranded 
covered with tough coat of 


Packard “404 
diameter, highly flexible and 


copper conductor 


plastic. Small 


top wear resistant 























HIGH TENSION 
IGNITION CABLE 

Packard “440” and TVRS 
high tension cables con 
tinue to be used on more 
vehicles than any other 
similar-purpose cables 














Want more facts? Use Reader Service Card Page 144 





























Shop Talk 


(Continued from page 102) 





tomer, Give him a fair deal and 
you have customer and friend 
FRANK GILLIAM, 
1613 Knoxville Hiway 


ADLAI STEVENSON DIES 


Adlai E 


partner in Madisonville 


Stevenson, 42, former 
Motors, 


Louisville, Ky., died recently in 
Hazelwood Sanatorium in Louis- 
ville. He had been ill for two years. 

This Adlai Stevenson was a 
cousin of the unsuccessful Demo- 
cratic candidate for president in 


1952. 


Selling 100 Tune-Ups 


(Continued from page 67) 


months, We do a minimum of 100 
a month, a conservative 
And we 


tune-ups 
estimate of 1,200 a year 








TUBELESS 
TIRE 
REPAIRS 





7 
ai 
MONKEY 
GRIP 


Shop and portable Tube- 
less Tire Vulcanizing 
Clamps with patent mag- 
netic foot. Fast and easy 
fo use 


is yours for 
the asking 


Don't drive this profitable business 
away! VULCANIZING is the approved, 
safe method for Tubeless Tire Repair- 
ing. Why invest in untried, unproven 
“gadgets” and ‘‘trick apparatus'’. The 
Monkey Grip ‘Sizzle Patch’ method 
with FILLER TABS to plug the hole is 
easy to follow . and it makes for 
SAFE, SURE, puncture repairs. 


Always Use 
MONKEY GRIP 
"SIZZLE PATCHES” 


... the easy way to 


VULCANIZE 


For SURE, SAFE, 
PERMANENT 
Repairs! 


FILLER TAB rubber 
flows into the 
hole and the 
puncture is per- 
manently vulcan- 


Write tor FREE copy of 
“How-Te-Do" instruc- 
tions on Tubeless Tire 
Repairs. 


MONKEY GRIP SALES CO. 


“ p. ©. BOX 6170 
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know we haven't hit the peak. 

More will keep coming as we 
win customers looking for pre- 
cision testing who will accept 
nothing less than the topnotch skill 
of factory-trained mechanics. 

Here are a couple of examples 
that have impressed customers 
with our proficiency and earnest- 
ness in maintaining their cars. 

A bright new car came in with 
15,000 miles on it. Ever tuned up? 
Yes, regularly, the owner re- 
sponded. 

In our routine fashion we tested 
it on the machine and discovered 
a faulty distributor. In his many 
miles of traveling and shop check- 
up, the owner had not discovered, 
nor had anyone else, the faulty 
distributor that was not giving 
performance intended. Indeed, it 
might have gone undiscovered in- 
definitely had we not put the car 
on the testing machine 

It meant a $12 sale for us, but, 
more important, an appreciative 
customer convinced that we took 
a little more responsibility and 
paid a little more attention to de- 
ficiencies than other shops. The 
difference in performance won 
smiles and “thank you” for us, 
and gratefulness when he later re- 
ported his gas consumption was 
down 

In another case where we 
thought an engine was running 
rough, we advised putting the car 
on the analyzer, even though the 
owner insisted we were wasting 
time since he had just had a tune- 
up. We observed he was not get- 
ting maximum power. We showed 
him the analyzer readings. We got 
into the car beside him and ex- 
plained further as we drove around 
the block. He agreed to a tune-up 
and was delighted with results. He 
said he could not remember when 
his car ran so pragennay 2 

The sale for us ; $17.10. We 
had gained a pler eto one looked 
on us as expert troubleshooters 

Generally we let mileage be our 
guide in catching cars in need of 
a tune-up, but we also keep our 
ears open. It takes only five min- 
utes to put a car on the testing 
machines but, goodness, look at the 
results! 


Eis Automotive Adds Space 


Eis Automotive Corp., Middle- 
town, Conn., is constructing an 
additional building which will add 
more than 40,000 square feet of 
space. The additional area will 
provide facilities for the manufac- 
ture of automotive and other 
products. 
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Vear Bill, 

Seems like we have to spend 
more time learning new things and 
taking refresher courses on older 
things, now more than ever before 

Funny thing about these courses, 
however Whenever the boys 
check in for a bit of “learning” on 
a certain unit or other, the busi- 
ness suddenly picks up in that de- 
partment. That being the case, I 
guess we can’t afford to complain 

Our old parts manager has been 
going around grinning like the cat 
who got the cream this week, and 








) THE NUMWBUSTER 





\ A 
= Pre 
OF) 


& 











IMPROVED o 
MODEL RR50C 


NEW ROLLERS MAKE IT EASY 
TO TURN IN CYLINDERS* 


@ Extremely rigid when fully ex- 


panded 


@ Stabilizer spring allows light or 


heavy cut, 


@ Carbide cutter follows contour 
of cylinder; removes ridge in 


one easy operation, 


@ Attractively chrome plated 


458 900d too) tsa 


LISLE CORPORATION 


Box 1028 Clarinda, lowa 
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from the looks of the report on the 
bulletin board, I guess he did. 
Seems the old man crawled his 
frame a bit over the fact that the 
“battery season” came and went, 
and battery sales went on at 
slightly under “norm” for the 
period. He passed the buck to the 
shop because he said they had 
more control over battery pros- 
pects than he did—hardly any re- 
tail customers consulted him on 
battery matters at the counter. 

“Well, if the servicemen are 
your battery salesmen, get them 
on the ball,” the old man told him. 
So he consulted with the Bull, and 
the Bull told him to take over the 
next shop meeting. 

Have to give him credit, he put 
on a good show. He pointed out 
that the usual bonus for the in- 
dividual making the battery sale 
stood good, yet nobody was col- 
lecting. 

He had a battery rigged to a 
headlamp and horn sitting on the 
table. Then he poured the charged 
electrolyte into the cells to demon- 
strate how the batteries he stored 
dry were “charged” simply by 
adding the electrolyte, and the 
light lit up and the horn started 
blowing immediately. 

Then he explained how we sold 
oil by showing the customer that 
he had only so much remaining in 
the pan, or tires by showing them 
how much tread was left, and so 
on. 

He made a test on an old bat- 
tery to show how a battery could 
be on its last legs but still start the 
car—just about the only way the 
customer could tell the condition 
of his battery. 

Well, he really got the boys roll 
ing. We were in a fair way to los- 
ing a lot of replacement battery 
business to competitors who hap- 
pened to be the nearest to where 
the customers’ batteries went dead, 
for plenty of our customers were 
driving with batteries living on 
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HYPRESSURE 


Henry 


Your Jenny Distributor offers it 
on easy terms, with trade-in allowance 
for your old steam cleaner. 













You'll be glad you waited 
for the ALL NEW “Twelve 
Fifty” Series Hypressure Jenny to modernize your 


steam Cleaning operation, because it has many features 






that guarantee faster and more effective cleaning at 





lower cost. Here are but a few of “Twelve Fifty’s” 







advantages: 





® Quiet, slow-speed, short- \ 
stroke pump; less wear; 
longer life; disc check a 
valves—no adjustments; 
delivers a full 120 gallons per hour at any pressure. 








@ Instant starting—instant steaming. Full cleaning 





power in less than a minute! 








Get full particulars on the best “Twelve Fifty” Model 
for your needs. Mail the coupon now. No obligation. 


OMESTEAD 


VALVE MANUFACTURING COMPANY 


"Serving Since 1892" 
P. O. BOX 99, CORAOPOLIS, PA. 
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NOW! the steam cleaner 
you have been waiting for... 
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® Sturdy compact design. Never before has Hy pressure 


Jenny packed so much cleaning power into such 


small space. 


® Hinged machinery cover affords easy and complete 


access to all working parts 


® Remote control—automatically shuts off pump and 
burner when operator closes valve on cleaning gun 


saves time, fuel, compound, water and electricity 


® Cleaning power booster—stirs and preheats solution 


sd Hose rack on cover, and rubber tired whee ls make it 
Fifty 


easy and convenient to take a new “Twelve 


to the cleaning job. 





Series 


Send full particulars on the ALL NEW “Twelve Fifty 
Hypressure JENNY 


| am interested in Jobber Time Payment Plan 


Trade-in Allowance 
Name Title 
Company 
Address 


City State 














borrowed time, believe you me, 
bud. 

These 12-volt batteries had us 
fooled, for they’ll kick over the 
engine when they are in a very low 
charged condition. In fact, some 
would start a car when their 
charge was low enough to allow 
them to freeze up. In some cases it 
was merely sulphation of the 
plates which we could correct by 
charging, but mostly the low ones 
were at the end of their rope. 

The customer was glad we 
saved him a failure by pointing out 
the end was near, and he usually 
purchased a new battery with a 
smile. The parts manager’s smile is 
wider, however, and he says he 
merely postponed the “battery 
season” until more _ favorable 
weather. 

I haven’t any explanation why 
our tune-up business boomed after 
we had a class on some new dis- 
tributors which our car doesn’t 
use, and studied some four-bar- 
reled carburetors and their prob- 
lems on the newest models which 
are still mostly in warranty, but it 
did boom, so I guess we just need 
an occasional reminder, 

Yrs, 
Ed 


GM Insurance Program 
Offered to Dealers 


PLAN to provide more than 
$1,000,000,000 of group life 
insurance for the owners of Gen- 
eral Motors’ dealerships was an- 
nounced last month by Harlow H. 


RUNS NUTS The word gets around—you get more for 

your money when you invest in the best— 

DRILLS Ingersoll-Rand Air Impactools. That’s why Gustion geeckdeat of Generel 
REAMS this Size 404 Air Impactool is the new Motors. 


leader in sales and performance. The plan, effective March 1, will 
DRIVES SCREWS provide GM dealers under age 65 


Here’s five pounds of power for running group insurance without medical 
SAWS HOLES all but the largest nuts on cars and trucks. examination ranging up to $100,000 


for each owner, depending on the 
WIRE BRUSHES 


This handy lightweight work horee is the ie wt te Gekinie. The ene 

smallest in our line of six automotive Air mum group insurance coverage 

TAPS Impactools. .. the first choice of mechanics. available for a GM dealership un- 
der the plan is $200,000 


BORES WOOD Your Ingersoll-Rand jobber will show Curtice said that more than 


you why these amazing tools quickly pay 20,000 dealers, including all pas- 
DRIVES STUDS senger car and truck distributors 
for themselves. Ask him for a demonstra- B 


: : and dealers, and dealers handling 
DRILLS MASONRY tion in your own shop! other GM products, will be eligible 
for the pioneering new group life 
insurance plan. General Motors’ 

insurance plan for 


first group 
Ti. enso = ari dealers and their employees was 
introduced in April, 1931. 
W Broadway, New York 4, N.Y. Those eligible include single 


owner dealerships and_ partner- 


dhe Pos f a Perna, _| =, ships or a corporation dealership 
ve whose partners or officers, as the 


ara UTTERS AM Haste 


at COmpetyeoes werac toms ‘ 
as am = case may be, own at least 25% in- 


UA d A 4 

Ohigumaiors Soyouctools AIR & ELECTRIC terest in the dealership and are 
¢ e 

aa actively engaged in its operation 
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Monthly contributions of the in- 
sured dealer will depend on his age 
and will range upward from 50 
cents a month for each $1,000 of 
insurance. The cost will be borne 
jointly by the participating dealers 
and General Motors. 

“This is a unique opportunity for 
the owners of General Motors’ 
dealerships to obtain a substantial 
amount of life insurance without 
medical examination and at a low 
cost,” Curtice said. 

In confirming the arrangements 
of his company for the plan, Leroy 
A. Lincoln, chairman of the board 
of the Metropolitan Life Insurance 
Co., said: 

“We congratulate General Mo- 
tors, which some 25 years ago 
pioneered cooperative § insurance 
for its dealer personnel, on this 
new progressive plan, and we are 
pleased to be participating in the 
development of this outstanding 
insurance plan.” 


Packard-Clipper Offers 
Steering Coupling 


A FLEXIBLE steering coupling 

for increased safety and road- 
ability in motor-car operation was 
announced by  Packard-Clipper 
Division, Studebaker-Packard 
Corp., last month. 

Mounted at the base of the 
teering column, the unit, which 
minimizes road shock and noise 
consists of a composition 
diaphragm supported by tee] 
discs and splined to separate piece 
of the steering column of the auto- 


rubber 


mobile 

Packard-Clipper Division said 
the unit contributes to increased 
quietness and smoothness of opera- 
tion in 1956 Packard and Clipper 
Cars. 

With the coupling in the stee 
ing column, impulses which might 
otherwise be transmitted to the 
teering wheel are absorbed by the 
diaphragm and isolated from the 
passenger area. This makes driv 
ing safer by eliminating distracting 
vibration and driver fatigue and 
adds to the proper “feel” of the 
road, it was explained by factory 
officials 

The coupling is a rubber cushion 
inserted in the steel shaft through 
which the loads are transmitted 
but in which impact forces are ab- 
sorbed. The steel discs which sup- 
port the rubber diaphragm form a 
rigid coupling that safely trans- 
mits steering control even if the 
diaphragm should be torn or dam- 
aged. 
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prefer 
ELECTRIC 


tools ? 


That’s right, more mechanics choose 
Ingersoll-Rand Impactools than any other 
make. Common sense tells them it pays to 
buy the tool that gives them the most in 


power, speed and dependability 


New Size 5U Electric Impactool handles 
all but the largest nuts and bolts on cars 
and trucks. It is tops as a real multi 


purpose tool, and quickly pays for itself 


Ask your Ingersoll-Rand jobber to 


show you the | 


only complete line of 


Electric Impactools ... 5 sizes... 2U, 


4U-SD, 5U, 8U, 34U. 


RUNS NUTS 
DRILLS 

REAMS 

DRIVES SCREWS 
SAWS HOLES 
WIRE BRUSHES 
TAPS 

BORES WOOD 
DRIVES STUDS 
DRILLS MASONRY 


Ingersoll-Rand 


Il Broadway, New York 4, N.Y. 
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Some spark plugs are designed for low speeds, 


Neer. ONLY POWER TIP 








a ae tae ae 


Se 
e, % 
é 




































Some spark plugs are designed tor high speeds, but... 


From Auto-Lite...a great new spark plug 
that solves dealers’ biggest probiems, 
opens up a vast new profitable market! 


it had to come! 65% of all cars built in the tast five 
years have overhead-vaive engines. Yet not until 
Auto-Lite developed the Power Tip had there been a 
spark plug completely ‘“‘ignition-engineered”’ for these 
modern, high-compression, high-horsepower engines. 


The Auto-Lite Resistor Spark Piug with Power Tip 
solves your greatest probiem. Up until now you could 
never be sure what heat-range of spark plug to install for 
best results. “Hot” plugs were satisfactory for city 
driving but caused pre-ignition at higher highway speeds. 
“Cold” plugs worked well for highway driving but fouled 
easily at slower city speeds. Whichever one you used left 
you open to costly “‘come-backs.”’ 


But revolutionary Power Tip is hot at low speeds, 
cool at high speeds—the only spark piug that oper- 
ates at peak efficiency at ali speeds! The Power Tip 
gets hot faster at low speeds to resist fouling. It’s “‘in the 
thick” of combustion so deposits burn away clean. Yet it 
prevents danger of pre-ignition at high speeds because it 
gets full benefit of cooling intake gases. Thus, Power Tip 
eliminates heat-range guesswork ... “fires up’’ modern 
engines for top performance and economy at all speeds. 


SATISFACTORY OF ERATION 


CONVENTIONAL+HOTTER HEAT RANGE SPARK PLUG reduces tendency to foul at slow-traffic driving sppeds, but 


brings on early pre-ignition as speed ip increased in highway driving. 


OPE RATIO 





SATISFACTORY 





AUTO-LITE 





"FIRES UP AT ALL SPEEDS ! 


ENGINEERING CHART SHOWS HOW ONLY POWER TIP DELIVERS TOP PERFORMANCE AND ECONOMY AT ALL SPEEDS! 


CONVENTIONAL NORMAL HEAT RANGE SPARK PLUG shows a definite tendeecy to foul when operated for extended 
periods al town-traffic speeds. Also, pre-ignition may be encounterpd when full power is released on the open roaé. 






AUTO-LITE RESIBTOR SPARK PLUG WITH POWER TIP extands peak performance in both directians. It reduces low- 
poeed fouling to the equivalent of the hotter plug and extends the sa®sfactory pperating range beypnd both conventional plugs. 











5 reasons why Power Tip can increase your profits: 


] Power Tip is the first and only spark plug that works 
at peak efficiency at all speeds in all overhead-valve 
engines using 14 mm. spark plugs. Owners of these 
cars are immediate prospects. 


Power Tip is specified as original equipment on 
many leading makes of our finest cars—enables you 
to take advantage of this huge ready-made market. 


3 Power Tip eliminates guesswork, reduces profit- 


robbing ‘“‘come-backs.” 


4 Power Tip increases customer satisfaction, hence 
increases your sale of other products and services 


Power Tip eliminates the necessity for carrying 
special hot and cold plugs for overhead-valve 
engines, gives you faster turnover and more profit. 


It fits all these cars with overhead-valve engines using 
14 mm. spark plugs Buick, Cadillac, Chevrolet, 


Chrysler, DeSoto, Dodge, Ford, Hudson, Imperial, 
Lincoln, Mercury, Nash, Oldsmobile, Packard, Plymouth 
Pontiac, Studebaker. It’s good business to call your jobber 
for a supply of Auto-Lite Resistor Spark Plugs with 
Power Tip. Do it today! 






It's the POWER TIP 
that makes 
the difference! 






Hew Power Tip 





Ordinary Plug Tip 





RESISTOR SPARK PLUG WITH Sa medeve oveshend-vebve ensinen, you cast 


POWE 


THE ELECTRIC AUTO-LITE COMPANY © Telede 1, Ohie 


vin the battle ot combrustion from the sidelines.” 


“ 
oe Projecting ceramic tip the Power lip extenda 
epark gap inward toward center of combustion 
chamber. Ignition takes place lower to heart of 
fuel mixture. Fuel burns more evenly and com 


pletely In many cases, fuel mixture can be made 
leaner for better economy with no eacrifice in 


power or performance 





















They Plant Crown 


(Continued from page 56) 


placement or adjustment. 


We have found that immediate 


remedy of these cases at no cost o: 


charge to the customer as a ‘policy 


adjustment’ will bring that cus 


tomer back again and again for his 


well a 
polish and 
These 
are getting 
and considera- 


minor and major repairs, as 
wash job 
flat tires. Why? 

feel that they 
“per attention 
tion instead of the 


lubrication, 
even cus 
tome! 
onal 


run-around 


The reply from the Chevrolet 
dealership at Carthage, Miss., 
erted that to maintain cordial cus- 
tomer relations, management “‘first 
must realize the leadership neces- 
keep the employees 


as- 


ary to on 
thei 

That firm also pointed out 

“Charge a reasonable 
for labor and parts. Charge enough 
to guarantee to do the work if it 
back for adjustment. Tell 
the customer you will stand behind 
your work and sell him that 
point. The customer will tell 


toe 


amount 


comes 


on 





“Our investment in the AMMCO 
Safe-Arc Grinder and Fixed Anchor Clamp 
has paid for itself in two weeks 


says Matthew Chastian, Brake Wholesale Service, Indianapolis, Indiana 





‘ 


Bench Grind ALL Brake Shoes 


the fastest-cleanest way! 


* RANGE - 











MODEL 2000 SAFE-ARC BRAKE SHOE GRINDER 


* FAST — 8 shoes in less than 4 minutes 

* CLEAN — vacuum system prevents flying dust 

* ELIMINATE comebacks and free re-adjustments 

* EASY TO USE — only 2 adjustments — can’t make mistake 
shoes for drums 8”- 17” diameter 

* COMPLETE — including 1/3 h.p. motor 










only #21850 










ANCHOR 


114 


NO. 4140 FIXED ANCHOR SHOE CLAMP 


Grinds ALL shoes for NEW fixed anchor brakes (10’-11-12’) 
— FAST and ECONOMICALLY. Cures diving and pulling prob- 
lems caused by incorrect lining to drum contact. Can be used 
on any Ammco Safe-Arc Grinder Serial No. 2560 and later. 


See Your Ammco Jobber — Ask for Free 


AMMCO TOOLS, INC., 
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only $6950 complete 


Demonstration In Your Own Shop 











others; this has happened to us 
numbers of times 
Pohanka Service, Inc. (Oldsmo- 
bile), Washington, D. C., gives out 
a postage-free card to the custome: 
with the repair order, inviting him 
to answer these 
“Was the 
promised?”’ 
“Were the upholstery 
kept clean?” 
“Were you treated courteously?” 
“Was our work satisfactory?” 
Adverse comments are followed 
up immediately and corrected 
When a customer has not been in 
for 90 days, three different lette: 


question 


Cal ready when 


and wheel 


are mailed him—one a month fo: 
three month: 

“These usually show up any 
other unhappy customers and they 
are contacted, brought in and 
complaint corrected 

“Keep time promises! Don't 


make a promise you can’t keep!” 
This company has been servicing 
cars in D. C. for 38 year 
Force "Talk Over" Customer 
Buck Varnell, Varnell’s Garage 
Shreveport, La., holds an informal 
weekly meeting with personnel to 


talk over customer relations. Said 
he: 

“We have found that not in one 
but in nine out of 10 cases the cus- 
tomer will be easier to get along 
with and more considerate about 
appreciating work if told of the 
many small and large favors which 


are extended to him as a courtesy 
while his automobile i 
iced and repaired by a 


with a personal interest in the cu 


being serv 


mechanic 


tomer’s car.” 

Garageman B H 
Fountain City, Tenn 
more customer satisfaction 
his shop added a dynamometer and 
by keeping up with 
training conducted by 
dealers and manufacture! 

Fred Cruikshank, operator of an 
alignment and brake shop at Sel 
ma, Ala., observed: 

“There is no plan that will please 
all the people all the time 

“Many times we find the idle: 
arm assembly or perhaps a steering 


Harmon, 
found 


since 


nas 


‘mechanics’ 
programs 


arm is just loose and this is cau 
ing the bad driving the customer is 
complaining about. In 
when it only takes a 
tighten we make no charges. These 
people have appreciated this so 
that in the long run they have be- 
come regular customers 

“One important thing I have 
learned in making adjustments is 
that with the small minority who 
really have nothing but imagined 


these cases 
minute to 





A ; : Se ; 
— See: 
——y : gr 


SS: 


LYNN, MASSACHUSETTS 





troubles and state that they will 
never come back, it is foolish to 
give them any adjustments at all, 
ince they have already said they 
would not come back. The adjust- 
ment is really only made to keep a 
customer, not to appease a lost 
one 

Allen Motor Co. (Buick-Chevro- 
let), Port Gibson, Miss., said it had 
not managed to “reduce the num- 
ber of frowning customers” (as the 
questionnaire was phrased), It re- 
ported instead: 

‘Times here in the South are 


very much depressed by farming 
Ninety per cent of our customer 
have the idea they can talk us into 
additional free work. Also take a 
long time to pay. Apparently ap 
preciation (by the customer) is a 
word without meaning. 

“We extend friendly greetings to 
all customer: 


Many Shops List Drop 


(Continued from page 55) 


by a number of respondents fo1 
the declines. 





suspense 


in the Paramount Picture 


‘Oh Sfearlet Hour’ 


in Vista Vision 


Carol Ohmart 


that builds up liki pale ) for 
NManliey 


vaive parts 
Airchrome VALVES, SPRINGS, GUIDES— and TIMING CHAINS 


Manley Valve Corporation, | 5th St. & Fairmount Ave., 


Philadelphia 30, Pa 


Supplier to leading original 


equipment manufacturers. District Sales Representa- 
tives: J. S. Connell Co., Dallas; Lawrence M. Hirsig 
Co, Jacksonville 
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The Pontiac dealership at Mem 
phis, Tenn., whose volume wa 
down 20%, was typical of a num 
ber of companies planning to meet 
this situation with 
more personal follow-up.” 

Automotive Service, Inc., Wil 
mington, Del., where volume was 
down 30%, reported it had “cut 
down on help.” No plans were be- 
ing drawn there for boosting vol 
ume because “‘we are busy all the 
time and we don’t want to put up 
with any more help.” 

Heavy Financing Hits Garages 

B. L. Showalter of Victory 
Garage, Weyers Cave, W. Va., said 
down 10% and 


“more and 


his volume wa: 
then commented 

“As long as credit goes out, the 
customer will take it, but there is 
too much credit. Cars you work on 
are financed and then it is too hard 
for garages to get pay.” 

Molby’s Garage, Hobbs, N. M.., 
complained that its volume wa 
down because “too many new cars 
were sold.” 

Volume was down 17.6% at 
Reynolds Moto: Co (Dodge 
Plymouth), Electra, Texas. Person 
al contact and newspaper ads will 
be stressed this year, LeeRoy 
Reynolds added this observation 

“In my opinion new-car sale 
must be curtailed. Credit buying 
must be carefully studied 

“New-car sales are just piling up 
large sums of profit for the manu 
facturer and working a hardship 
on many dealers. 

“It requires a large number of 
cars to have a representative stock 
and high floor plan or interest 
rates (5% or better) absorb deale1 
profit.” 

Volume was down 0.3% at Mar 
cum Motor Service, Inc. (Ford 
Stearns, Ky., but with a 5% in 
crease expected for this year 
specialized service is to be pushed 
said President R. L. Marcum 

Huston’s Garage at Shreveport 
La., also is pushing specialized 
service as a volume builder 

Bad weather accounted for a 
drop of 50% in volume at Brock & 
Smith, Chrysler-Plymouth dealer 
hip at Bolivar, Mo 

C. E. Ross of the Pontiac-GMC 
dealership at Brownfield, Texa 
anticipated a decline of 20° thi 
year. His January drop was 30° 

A Kansas Pontiac 
erved 

“The reason I expect shop work 
to increase is that due to the farm 
ers’ financial condition they will 
have the old car and truck repaired 
instead of buying new ones.’ 


dealer ob 
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What makes customers come back for more? 





JIMS GARAGE 


HAIR CUT 
SHAVE: SHINE 
MANICURE 


Wh 


























They'll all come back if you give ’em the best. When it’s 
a bearing job... just tell ‘em it’s TIMKEN! ? 


\ barber shop to spruce up your custom- your customers know means quality in 
ers, while you tuned up their cars might bearings. The Timken Roller Bearing 
keep business humming at a good clip Company, Canton 6, Ohio, Canadian 
But a much better and more profitable plant: St. Thomas, Ontario, Cable ad- 
way to get a bigger cut of car service dress Pimnosco”’. 

work is to let your customers know that 

you give them the best in workmanship 

and replacement parts. When it comes to 

tapered roller bearings. for instance, just s PA 


« . } wea ¥ # 
tell ‘em it’s Timken”. Its the one name TAPERED ROLLER BEARINGS 





j a7, 
WOT JUST A BALL CO WOT JUST A ROLLER C—> TA AEN TAPERED MOLLER => BEARING TARES RADIAL) AMD TaREST ~G)~ LOADS OF ANY COMBINATION DS: 
V 
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Make ‘135 EXTRA PROFIT a week 


VITRI-GLAZE —VITRI-GLAZE 


4 


i te 
bb renee 


) 
| 
| 


SUTR-GLAZE VITRI-GLATE 


Everything You Need For Quick n’ Easy Profits! 


The Famous B&D Automatic Polisher — quickest, easiest 
polishing method. Cleans, seals, polishes in 1 operation. 
3 New B&D Vitri-Buff Bonnets—designed for free-and- 
easy motion of Polisher, last up to 4 times as long as 
ordinary buffs. 6 Gallons of New B&D Vitri-Glaze 

shines brighter, lasts longer than other polishes, seals in 


beauty, removes road scum. New Improved B&D Polishop 


—mobile, holds materials, helps merchandise your polish- 
ing service, is a durable step-stool. B&D No. 65 Vacuum 
Cleaner—70°7,—100% more cleaning power than similar 
units, 15 ft. flexible hose, easy mobility. Work-Saving, 
Time-Saving B&D Accessories—plastic cover for Cleaner, 
a Fresh Air Spray to remove stale odors... storage 
compartment on Cleaner! 


You SAVE $40 at the very BEGINNING 
Value of B&D Vitri-Glaze System .......cceceeeeee8 *ODO” 


You Pay Only... $3185° 


AND REMEMBER YOU PAY AS LITTLE AS $11.30 A MONTH! 
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. - with the Black& Decker. 


Black & Decker’s new Vitri-Glaze System 
nearly doubles your profits per polishing job 
...enables you to handle nearly 3 times as 
many jobs! You clean both exterior and 
interior of your customer’s car . . . with less 
work and in less time. You charge only the 
same price as for an old-fashioned, hand pol- 
ishing job ... yet you make almost twice 
the profit! 


The B&D Vitri-Glaze System makes your 
customer’s car look like new ... and stay 
bright and gleaming longer. Vitri-Glaze .. . 
automatically applied . . . cleans, seals and 
polishes in one easy operation. In addition, 
the car interior is vacuumed and sanitized 

. stale odors are replaced by a fresh, 
pleasant smell. Yet it takes so much less time 
that you can handle more jobs. . . make big- 
ger profits . . . than with old-style hand 
polishing. 


Your B&D distributor has a packaged pay- 
ment plan all worked out ... with all the red 
tape cut! You don’t need a lot of cash to get 


e Profit Package Pays for Itself Quick n’ Easy! 
e For as Little as $11.30 a Month! 


~  VITRI-GLAZE SYSTEM 








started ... and the profit from one job can 
meet the monthly payment which is as little 
as $11.30 a month. 






GI 
V; mame with hand Polishing 
"LAZY 
bor. 216 hrs, __ ene Potsiing 
Price & $3.75 °°°*:-6 hrs, 
Profit “°° *:---$15.00 ‘++. $9.00 
“'s+. ae. |e $15.00 






$6.00 






Get started on the big B&D 

Vitri-Glaze profits right now. Just call your 
B&D distributor or write: THe BLack & 
Decker Mee. Co., Dept. 3503, Towson 4, Md. 


FREE MERCHANDISING AIDS... 

@ Giant Colorful Outdoor Banner! 
@ 50 Jumbo 4-color Postcards! 

@ 72 Windshield Stickers! 

@ 2 Newspaper Ads—Iin Mat Form 
@ Radio Commercials 






LOOK IN THE YELLOW PAGES UNDER “TOOLS-ELECTRIC” 


(i) Black & Decker. 


PORTABLE ELECTRIC TOOLS 
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GMAC 1955 Activity 
Sets New Records 


ETAIL receivables purchased in 
1955 by General Motors Ac- 
ceptance Corp. totaled $3,900 mil- 
lion, an increase of 42% over the 
$2,744 million purchased a year 
earlier, Charles G. Stradella, presi 
dent, announced last month in his 
annual report, 
Combined retail and wholesale 
$10,058 
$6,923 


volume purchased wa 
million, compared with 


million in 1954 


At Dec. 31, 1955, there were 
$3,854 million total 
outstanding, of which $3,197 mil- 
lion were retail, the highest in the 
corporation’ history, compared 
with total receivables of $2,675 
million and retail receivables of 
$2,231 million on Dec. 31, 1954 
Net income of GMAC for 1955, 
including the earnings of Motors 
Insurance Corp. and after all 
charges and provisions for taxes, 
reached a new high of $35,276,581, 
compared with $33,833,771 in 1954 
on time in 1955 


receivables 


3uyers of cars 











peak 


PERFORMANCE 


Ca 
ay 
- 


* that 


a line of piston rings . . 


it's performance that counts! 


The continuous record for more than forty years of PEAK 
never a product failure—always con- 
sistently satisfied customers—has proven CONTINENTAL to be 
a highly valuable line to its customers. 


PERFORMANCE 


THE ONLY COMPLETE RING LINE 
MADE IN THE SOUTH BY SOUTHERNERS 


CONTINENTAL PISTON RING COMPANY 
MEMPHIS, TENNESSEE 


CHROME-FLEX 
Zi STEEL-FLEX 
4 PISTON RINGS 


/ 


yi 


<6 
+e 


— it's not 
. . the price 
. . the package 
. . the sales program 


establishes the value of 
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have already demonstrated thei: 
capacity to repay,’ GMAC re 
ported. “The collection experience 
in 1955, measured by any standard 
has been excellent. 

“The efforts of GMAC, other 
ales finance companies and bank 
to point out the hazards of over- 
liberal credit terms appear to be 
bearing fruit in holding downpay 
ments and terms at current levels,’ 
the report said 


GM Moterame Attracts 
448,405 In Miami 


—o GM Motorama of 1956 closed 
its Miami showing with an at 
tendance of 448,405 for its nine-day 
run at Dinner Key Auditorium 
Last year 364,073 persons saw the 
show in Miami. 

Harlow H. Curtice, president of 
GM, said the record Motorama 
crowds at New York and Miami re 
inforced his conviction that 1956 
will be “another record year fo! 
business generally,” and can be 
the second best production and 
sales year in history for the auto 
motive industry, which reached an 
all-time peak in 1955. 


W. B. Rice Retires 
From Plymouth 


W B. Rice, veteran Plymouth 
e executive, retired recently 
after 45 years with the industry 
He had been on special assignment 
for the vice-president of sales, W 
J. Bird, in recent months. 

Like many other retiring execu- 
tives, Rice has his eye on Florida 
He plans to serve as part-time con 
ultant to firms associated with the 
industry 


Ford Fills Kansas City Job 


Norman J. Mitchell ha 
pointed assistant Kansas City di 
trict sales manager for Mercury 
Division of Ford Motor Co., Wil- 
liam H. Alen, district sales man- 
ager, has announced. He succeed 
Charles E. Gradwohl, who ha 
been named to the regional sale 


been ap 


office in Chicago. 


Associates Names Kelsey 


Donald J. Kelsey has been ap 
pointed manager of A 
count Corp.’s Greensboro, N. C 
branch, Robert L. Oare, board 
chairman, announced. Kelsey ha 
been with the company since 1948 


and is a native of Scotia, N. Y. 


ociate 
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THE WEAVER WAY! 














MODEL WH-115 DELUXE “RACK TYPE” OUTFIT includes 1 Deluxe Alignment Rock, Two 
3-Way Alignment Gouges, 2 Turning Radius Gauges, Tru-Way Toe Gauge, Portable Align 
ment Tester, 2 Front End Service Jacks, Knee-Action Comber Correction Outfit, ‘Peg Boord 
Type’ Tool Display Boord, Jack Stand, Safety Lift Stand, Knee-Action Caliper, Drive-On 
Mirror, and Boked Enamel ‘Safety Service’ Sign. 


WHEEL ALIGNMENT 


, . | 3-WAY GAUGE. Gives fastest, accurate readings 
of camber, king pin inclination, and caster. 
a Uncovers bent spindles; prevents unnecessary 


bending operations 


Get your share with 1 of 4 WEAVER OUTFITS 
Starting at only $340.%° 


112% of today’s cars have unsafe wheel alignment according to 
records of Official Safety Inspections, and a/l cars require periodic 
inspection to realign factors thrown out of balance by hitting 
curbs, chuck holes, etc. 

Cash in on this tremendous market with a Weaver Wheel 
Alignment Outfit. The WEAVER WAY wheel alignment system 
is the fastest and most accurate complete method for checking 
and correcting wheel alignment. It is endorsed by both auto- 
mobile manufacturers and service shops. Mechanics require but 
3 to 5 hours training time to master the system. 

Get full facts from your Weaver jobber today on the Model TRU-WAY TOE GAUGE. Meosures “toe” angle 
WJ-115 “Rack Type” Outfit shown as well as 3 other Weaver when used with a pair of spindle-mounted 3-Way 
Outfits designed to answer every space and price requirement. Gevges. Permits reading of “tee” chonge from 
Or, if you prefer, write us for Bulletin SAJ-486, Socal eliuauset testes. 











WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete Weover Line includes: Twin Post Lifts Single Post Frame Type Lifts Unit Lifts 
Bumper Lift Cor Washers Wheel Alignment Equipment Headlight Testers 
Broke Testers... Wheel Balancing Equipment Jacks . Wheel Dollys Air Compressors 
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NOW 5S GREAT 
AUTOMOTIVE 
'SALESMEN”’ 


122 


ROMD 18575 


(> 
—F 


Hood les tmy 


mown 


1 PROT® 6 emeny) 15 4 1608 mats on 


MECHANIx 
ALLUSTRATE D 


a 


POST POPULAR MECHANICS LiFe 


February 11 February February 20 

March 3 March March 26 

March 17 Mey April 23 
June 4 


April 7 MOTOR TREND 
May 5 February MECHANIX ILLUSTRATED 


May 19 March February 
April April 
June 


The first Multi-Luber* ads have already 
appeared in the mass, sales-building 
magazines shown above. This powerful 
advertising will continue right through 
the peak months of the motor car selling 
seasons. Millions of motorists who read 
LIFE, the POST, etc., are already learn- 
ing the wonderful benefits of MULTI- 
LUBER Power Lubrication. And, inevit- 
ably, demand for the proven benefits of 
this newest power-assist will accelerate 
at a rapid rate. 


*Registered Trade Name 


MANUFACTURER S 
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Multi-Luber 


LUBRICATION 


Multi-Luber IS A GOOD DEAL FOR CAR 
DEALERS, GARAGES, AND REPAIR SHOPS 


Multi-Luber is a vacuum-operated, positive displace- 
ment pump, dispensing measured amounts of lubricant 
to each individual bearing in seconds by simply press- 
ing a button on the dashboard. 

The many advantages provided by Power Lubrication 
are, briefly, a smoother ride; easier steering; preven- 
tion of wear on moving parts; and positive, protective 
lubrication at the driver’s convenience. 


Mult-Luber IS A GOOD DEAL FOR YOU 


Sgoeie Multi-Luber Kits are available for late model 

Chevrolets and Fords. By carrying these in stock you 

stand to profit three ways: 

1. Your retail markup on the Kits themselves. 

2. Your labor charges for installation. 

3. Your profit on replacement canisters of the special 
lubricant compounded by the oil companies specifi- 
cally for the Lincoln Multi-Luber System. 


Linco/n 


Oo F LV BRIitECATFTIiN G 
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AND HERE ARE THE ADS 


wow! WHICH ARE CARRYING... 
sa puttor 


Pres° 





ultiluber 


TO THE CAR-OWNING AND 
CAR BUYING PUBLIC 


*This estimate based on total adult 
circulation of the five magazines. 


It’s true! Press ® button on 
your dash, and Multi-Luber 
power lubricates all chases 
ar 

ints on your 7 
in tantly, and with complete 
inst 

7 res 

uniformity This aseure 
smoother, safer driving 

,intains fresh lubri« ant on 
bearing? prevents wear 


i PREPARE FOR NEW PROFITS! 
you please! Enjoy - 7 
? co is al Be ready to meet the Multi-Luber 
de Install ame in 
asi Luber Power 
Lubncation a 


. 
a 
- 
7 
o 
. 
* 
. 
> 
ase whenever . 
Grease with ease - 
. 
. 
A 


demand these ads are stimulat 
ing. Write us for full particulars 
and learn how easy it is to become 
y — 
—~, an authorized Multi-Luber dealer 
a a 
_ 


cas wae All these Point-of-Purchase Selling Aids Available to 
—— for late model PF Q t fF | 


® you when you become a Multi-Luber distributor 
ords and Chevrolets See 
. tomotive service dealer 
er for complete details 


tor complete 6 FT. TAFFETA 4 EASEL TYPE 
rte ot wee $46.95 SILK BANNER COUNTER CARDS 


— 


T omeet 1 FOUR COLOR . OR HANDOUT 
NY WINDOW ¢ , 
ENGINEERING COMPA STREAMERS = |_ 


FOLDERS 





NEWSPAPER 
AD MATS 


EQUIPMEN T FOR he QUARTER OF A CENTURY 
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Converting Plymouth Carb 
For Taxicab Use 


Pp’ YMOUTH announced last month 
listed in the accom- 
table which are required 
standard P-26 carbure 
traffic 
or taxicab carburetor 
from 
Loui 


the part 
panying 
to convert 
tors into either special city 
carburetor 
All part 
Carter Carburetor Corp., St 
7, Mo 

oo 


formance | 


can be obtained 


tricted carburetor 


not required, the 


pel 
same 
amount of fuel economy can be ob 
with the 


taxicab calibra 


tained 





Main metering jet 


»tep 
Idle 

lk loat 
Thro 
Thro 
Lock 
vuts 


PARTS 


up wire 
tube & 

etting 
ttle valve 


plug 


STANDARD 


(Carter 
BBS-2380S 
1673666 


MoPar 


120-2068 


(406 cc) 


75-1225 ©.020”) 


stud 


ttle restrictor 


washer 





less job time... greater profit. 
Check these features . . 
ments . . -« 


working area 


every point throughout the complete rise of lift... 
movement of pistons synchronized by fool-proof 


lift control... 
rack and pinion equalizer. 
And here’s a plus feature .. . 





ventional frame cars and 44, ton trucks, 


WRITE TODAY FOR COMPLETE INFORMATION! 


A) 
gSic)> 
ss 








TWO POST 


FULL HYDRAULIC 


COMPLETE, “RIGHT-DOWN-THE-MIDDLE,” 
ACCESSIBILITY BUILDS YOUR SERVICE PROFITS! 


The “right-down-the-middle,” wide open space, provides greatest 
under-car accessibility to a/l parts requiring service, Faster service, 


car frame contacted directly by lift rails . 
built-in automatic safety latch functions at 


IN CANADA, Midland Foundry & Machine Co 


THE JOYCE-CRIDLAND COMPANY 


Designers and Builders of Lifting Equipment Since 1873 


DAYTON ij, 


OHIO, 
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ltd., Midland 


fast car spotting with virtually no adjust- 


; smooth 


simple, accurate 


the T'win-Master handles all uncon- 


Ontario 


U.S.A. 


NEW JOYCE 
TWIN-MASTER 
















~ 


123-74” (80mm) 
32” 










‘ARBURETOR TYPES 
CITY TRAFFIC 


TAXICAB 


(Carter (Carter 
BBS-2403S BBS-2410S 
MoPar—1674766) MoPar—1675971) 


120-2158 (382 cc 120-2158 (382 cc) 


75-1207 (.021”) | 75-1248 (.020”) 
123-76S (#70) 123-76S (#70) 
9/32” 9/32” 


101-286 (2) - 
181-164 (2) 

86-57 (4) 
105A-45 (4) 






cali- 


tions as with the traffic 


brations, Plymouth 


city 
aid 


Fisher Body's Factory 
In Ohio Is Biggest 


ff eg of a modern, 1,250,- 
000-square-foot body-assem- 
bly plant by Fisher Body, adjoin- 
ing the newly-announced Chevro- 
let plant in Lordstown Township 
near Youngstown, Ohio, has been 
announced by James E. Goodman, 


general manager of Fisher Body 
Division 

Productive capacity reportedly 
will be much larger than that of 


any existing Fisher Body assembly 
plant. Probable employment will 
be 4,000 persons on two shift 
The plant will increase to 12 the 
number of assembly plants oper- 
ated by Fisher Body for Chevrolet 


R. J. Burch, a former Birmingham, 
Ala., electric tool service engineer, 
has been appointed southeastern 
zone manager by Thor Power Tool 
Co., Aurora, IIL, J. A. Hill, vice- 
president and sales manager, has 
announced, Burch’‘s territory in- 
cludes Mississippi, Tennessee, Ala- 
bama, North Carolina, South Caro- 
lina, Georgia, Florida, and most of 
Louisiana. He will headquarter in 
Birmingham. 
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of the right automotive bearing 
and the right bearing service 


Roller be rings look alike lly impossible to tel 
the good from the not-s ifter they re put 
a job 


You can always be sure « f the right re ller bearings for aute 
motive replacement by insisting on the bearings in these 
boxes 


Get the Bower roller bearings you need when y« need 


them from your Federal-Mogul Service jobber. He can 
give you on-the spot service he knows automotive 
problems and can help you 


when you need help 





FEDERAL-MOGUL SERV 
Federal-Mogul Service 


DETROIT 13, MICHIGAN 








of the right automotive bearing 
and the right bearing service 


Ball bearings look alike, and it's practically impossible to tell 
the good from the “not-so-good” until after they're put into 
a job 
You can always be sure of the right ball bearings for auto- 
motive replacement by insisting on the bearings in these 


boxes 


Get the BCA ball bearings you need when you need 
them from your Federal-Mogul Service jobber. He can 

give you ‘on-the-spot’ service —he knows automotive 
problems and can help you when you need help 


FEDERAL MOGUL SERVIC 


Federal-Mogul Service 


DETROIT 13, MICHIGAN 


E 





the factory by any of its deale1 
) Assistance and ubstantial 


GM Gives Details of Alterations saatentias tix ts Geihee atin 


“ " pect to disposal of his premise 

Being Made in Dealer Agreements 22 teaseholds in the event ot 
termination 

announced, The al 6.—Extension of the policy in 


emery changes in General new model i 
agreement under which a son 


Motors’ selling agreements with lowance now will apply to all such the 
enger-car and truck dealers new cars in stock at that time or a 
Doubling the allowance un dealership in event of death or in 
parts obsolescence capacity of the dealer, to include 

any qualified person active in the 
by the 


its pass on-in-law may succeed to the 
were announced last month by 3 
Harlow H. Curtice, president of der the GM 
General Motors plan 

Curtice described the revised 4 Increasing from 30 to 90 busine who is nominated 
dealer contract, which became ef days the period within which pu dealer to succeed him 
fective early in March, as “the chased parts may be returned to 7 Making it possible for 


most equitable and progressive in 
the industry He said that it re 


ulted from weeks of effort on the 
part of GM executives as well a 
recommendations after surveys of 
dealer problems by individual 
members of the General Moto! 





Dealer Council in their respective 
areas, Council members and Gen 


eral Motors executives met for two 
days earlier one week for a com- 
plete discussion of these and othe: that Repea ts! 


dealer-factory matters 





Dealers Express Views 


Curtice said that each membe! 
of the council, which represents all 
8,000 GM car and truck dealer 
presented his views on factory 
dealer relationships and dealet 
elling agreements based on hi 
urvey. The corporation then pre 
ented revisions and additions to 
the selling agreement which it had 
developed and was prepared to of 
fer its dealers, Curtice said 

After a thorough discussion of 
the corporation's proposed re 
visions and additions with mem 


bers of the dealer council in the ne BRIERE rs 


light of their survey additional , 
‘ eeecrrs 


changes were made to arrive at 
provisions which all agreed were eee SQys Danny Dollar ria 


reasonable and practical,’ Curtice 


ce Fraorrl 


“The changes and new clause Chance or outside appearances may bring a 


are designed to improve the in 
herent equities in the dealer con 
tract,” he said, “These changes and repeat business is built on quality of parts and 


customer in for the first time...but profitable 


additions were enthusiastically ap 

proved by all members of the 

dealer counc 

iealer council reputation with Niehoff Warranteed Ignition 
I consider it the finest docu 

ment ever to be developed in the 


workmanship. It pays to guard your 


Parts... precision engineered to assure 


automobile industry. It is truly a oo cist 
° erformance that satisfies. 

indicative of General Motors lead I 

hip in the area of distribution 


t 
Changes in dealer selling agree 
ae nese cE NITEHOFF 
] Assumption by General Mo Pa oF 6B 

tors of full cost for warranty ad sent W. LAwnReNcE AVe..+ mieeee isanel 

tment 
2.—Granting a larger allowance 
‘w cars of the preceding mode! WAREHOUSES: NEW YORK 19. NY. 250 W. 54th Street. PHILADELPHIA. PA. 1631 Fairmont Ave 
BOSTON 34. MASS. 254 Brighton Ave. BRANCHES: LOS ANGELES 15. CALIF.. 1330 W. Olympic Bivd 





remaining in stock when a 
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dealer to provide that his widow 
have a financial interest in the 
dealership for a period up to five 
ears after the death of her hu 
band 

%.—Inclusion of a detailed pro 
vision in the contract for evalu 
ating deale ale performance 
bused on all factors, including local 
conditions, affecting his dealership 
operation either favorably or ad 
ersely 

y Increasing the factory con 
tribution to cooperative advert 
ing fund 

10 Incorporation in the con 
tract of a clause providing fo! 
maintenance of a high standard of 
ethics in local dealer advertising 

1] Broader provisions for re 
purchase of parts and special tool 
upon termination of an agreement 

12 Improvement of the lan 
uauge in the contract in the in 
terest of simplification 

13 Many other changes in the 
contract, including the elimination 
of many clauses, all designed to in 
prove the document as a whole 
Curtice also made the following 
announcement 

| Direct-mail costs will be ab 
orbed b the corporation, The 
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[ I'LL GETCHA 

ANY CARL 

YOUSE 

| WANT FOR 

4300% UNDER 
LIST.” 





= 


Fi 








“You ain‘t no franchised dealer, I take it.” 


olf ales contest 


and owne! cils to provide a forum for discu 


magazine will be shared equally ion of mutual problems with divi 


by the corporation and the deale1 ional representatives. These coun 


2 All GM division 


will adopt cils will be in addition to the 


the policy of electing dealer coun (Continued on page 132) 





SPEED-UP FRAME STRAIGHTENING 
the Z2777r7 "PUSH-BUTTON WAY” 





any ot 360 automatically at 


can be made at the same time 


multiple set ups to yroduce 
f f f 





Bee-Liner $60 Tools make 
ible to push, pull double push 


double pull, spread and squeeze 


time-saving pre luction-line profits 


if 


mn 
the 


touch of a button. Several corrections 


with WRITE TODAY 
real Investigate the 


Bee-Line Way. 


VAIZQGU/ [am al 


DAVENPORT. IOWA US.A 











Want more facts? Use Reader Service Card Page 144 


SOUTHERN AUTOMOTIVE JOURNAL for March, 1956 











Special analysis, high quality steel, plus precision 
manufacture make each HELLER Rotary File 
last longer—and cut faster. HELLER’S 
Regrinding Service restores them to service at a 
fraction of their original cost—thereby 
extending their useful life and saving you money 


Popular Assortments of HELLER Available in a full range of shapes and 
Rotary Files available in four sizes, HELLER’S complete line includes Handcut, 
different combinations of Hand Ground-from-solid, Carbide Burr and Miniatures 


Cut and Ground-From-Solid. 
For more than 100 years HELLER has been 


first in files. Now you can get HELLER quality 
in any type of file you need. 


Write for Catalog R-48 for Rotary File information 


HELLER root co. 


A Subsidiary of Simonds Saw and Steel Co 
NEWCOMERSTOWN, OHIO 


Branch Offices: New York * Detroit * Chicago * Los Angeles 


YOUR HELLER DISTRIBUTOR CAN 
SUPPLY ALL YOUR FILE NEEDS 
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You can install 
these Guide T-3 sealed beam 


IN 11/2 MINUTES—old lamps removed AFTER 3 MINUTES—new T-3 head- AFTER 3Y%2 MINUTES—Guide T-3 


from mounting and disconnected, lamps installed... like ordinary he adlamps! Safety-Aimers slipped on‘ Guide Points’’! 


NEW GUIDE SyYety flim HEADLAMPS 
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10 minutes! 


8/2 MINUTES’ TOTAL TIME 


bezels replaced iob 


AFTER 7 MINUTES—beams are aimed 


. headlamps off! 


AFTER 51/2 MINUTES — lamps aimed 


horizontally with twist of screwdriver! removed 


vertically 


T-3 headlamps are featured on all General Motors 
cars and trucks for 1956... are available now for 
replacement of all other sealed beam headlamps! 


Every car and truck that rolls off a GM assembly announced improved sealed beam headlamps 


line today is factory-equipped with T-3 headlamps. 
That in itself is a tremendous replacement market 
for you as a dealer —approximately half of all new 
cars built. These headlamps are now available for 
replacement in every vehicle now in use. That 
market runs into millions more. 

T-3 aimers and T-3 headlamps help make night 


driving safer than ever before. With Guide T-3 


Headlamps your customers can be sure of all the 


But, headlamps must be perfectly aimed to provide 
the better visibility for which they were designed 
and only the authorized Guide T-3 Safety-Aim 
dealers can do it! That’s a story with real selling 
power ... one that can mean extra sales and 


extra profits for you, too. 


Get in on the ground floor. A representative stock 
of Guide automotive lamps and Guide T-3 Safety 
Aim Headlamps, plus low-cost T-3 aimers, puts 


you in business as an authorized Guide dealer. 


wonderful advantages built into the recently 


Sell them in pairs! 


The complete line 
of GUIDE AUTOMOTIVE LAMPS (r- 
is available from your REGULAR ra SUPPLIER 
L\S 
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GM's Dealer Agreement be selected on the basis of special the corporation only for cause, but 


(Continued from page 128) qualifications and experience, will by the dealer on 30 days’ notice 
upercede the dealer relation without cause 

General Motor Dealer Council board of top GM executives first 2) A selling agreement for a 
whose meetings are with top cor organized in 1938 term of one year, as in the past, 
poration executive Curtice in Curtice said that GM division cancellable by the corporation only 
vited members of the current deal would be offering the revised sell for cause but by the dealer on 30 

council to serve for the remain ing agreements to dealers handling days’ notice without cause 
der of 1956. The invitation was ac their lines on or about March 1 3) A selling agreement for an 
cepted unanimously by the mem In connection with these revised indefinite term, a continuing con- 
bers of the council elling agreements, Curtice said tract cancellable by the corporation 
4.-~An impartial umpire will be that GM dealers would have a on 90 days’ notice without cause 
engaged to adjudicate appeals by choice of but by the dealer on 30 days’ notice 
dealers from decisions of General 1) A selling agreement for a without cause 
Motors’ divisions. The umpire, to term of five years cancellable by Members of the dealer council 
which met last month included 

Large city group—W. A. Cole 
man of General Truck Sales, Inc., 

e i an Washington, D. C Almond Cooke 

Get this FREE wall chart of Broadway Chevrolet Co.. Loui: 
. ville, Ky.; R. A. Parker of Al 
Parker Buick Co., Houston, Tex.: 


Chas. E. Vincel of Charles E 

ie f Vincel Pontiac Co., Inc., St. Louis, 

that tells the U Mo., and M. B. White of General 
Truck Co., Oklahoma City, Okla 

Medium city group—W. H. Foote 


1” mY » saf t of Foote Auto Co., Florence, Ala 
al ul brake C y John C. McKellar of McKella 
Cadillac, Inc., Orlando, Fla.: Enrico 
fen Cofely Thats Reol , Menapace of Rico Motor Co., Gal 
edol to Wheel lup, N. M.; F. B. Peyton III of 

Check from P Bradley Peyton III, Charlottesville 


to have ked 
bad brakes os eT ae broke system chec Va.; W. M. Robertson of R&S&S 


your ~ 

Motor Sales Co., Joplin, Mo., and 
D. J. Yoder of Yoder Motor Co 
McAllen, Tex 








Hardtops Are to Compete 
In March Economy Run 


f° the first time in the six- 
year history of the Mobilgas 
Economy Run, two-door and four- 

CPKk door hardtop convertible model 
\ Brakes) will be included in the field of en- 
trants. Previously, only the stand- 
ard four-door sedan was used 

The 1956 run will go from Lo 
Angeles to the base of Pike’s Peak 
at Colorado Springs, Colo., March 
19-22, it ha been announced by 
Robert L. Minckler, president of 
the sponsoring General Petroleum 
Corp 

The annual new-car perform- 
ance test is designed to show the 
nation’ motorist the gasoling 
mileage of their own cal! under 
the same driving conditions en- 
countered by the average travele1 
The United States Auto Club will 
directly supervise the run unde! 
regulations of the Federation In- 
ternationale de Automobile’ 
Sports Commission 

Only cars with automatic tran 
PICK REPRESENTATIVES: missions will participate and no 


ROY BRIDGES. 1202 5S. W. Ist Ave... Gainesville, Filia. (S. ¢ N.C... Ga., Fla., Ala., Tenn., Miss : 

HENRY G. McHUGH, 1233 Larue Ave., Louisville 13, Ky. (Kentucky) pecial parts or non-stock device 
WILLIAM S. KNEAVEL, SR., 655 East 25th St., Baltimore 18, Md. (Del, Md. D. C., Va) to improve mileage will be per- 
STAFFORD JONES CO., Thomas Bidg., Dallas, Tex. (Ark. La.. Okla, Tex) 

EDWARD J. ROELANDT, 5941 Baum Bivd., Pittsburgh 6, Pa. (West Virginia) mitted 
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<= OUT OF SERVICING | 


A» HYDRAULIC 


CE VALVE LIFTERS 


—— 
“? — — 


a 
* 


HOLMES SERVICER 


FOR HYDRAULIC VALVE LIFTERS 


T HERE'S nothing like the new Holmes Servicer for taking the 
headaches out of servicing Hydraulic Valve Lifters. Use of this 
machine greatly simplifies the job by permitting quick disassem 
bling of all lifters even those stuck inside the tappet body 
Ihe ease with which each can be taken apart, cleaned, and re- 
assembled makes possible the many lifters that 
In ten to fifteen minutes a full set of lifters 
thereby, 


re-use ol would 


normally be discarded 
can be tested, giving each an accurate leak-down test 
assuring the installation of only lifters in perfect working condi- 
tion. The new Holmes Servicer is a precision machine for fast, 
dependable servicing of valve lifters. It enables a shop to do more 
efficient work, prevents the scrapping of useful lifters, thus pro 
viding a savings to the customer in not having to purchase un- 
Here's truly a tool that prolongs the use 


and soon pays for its-self 


necessary replacements 
of lifters, saves the customer money 
with increased shop profits, and customer satisfaction. Order from 


your jobber today 


DISASSEMBLY OF 
STUCK PLUNGERS 4 


Remove retainerring 
and jar out push rod 
Then 


valve lifter 


seat place 
under 
servicer stem and 
simply pump until 


stuck plunger is out 




















RE-ASSEMBLY 


After cleaning parts, turn 
plunger upside down. Set 
parts in place and put 
under servicer stem. To 
set, push stem down and 
lock until retaining ring 
can be replaced Lifter 


is then ready for testing 


PRE-TESTING 


Place lifter under servicer 
stem, pump until full of 
test fluid and gauge 
1BO#; lock 
and watch gauge. If leak 
lifter is 


reads stem 
down is gradual 
okay; otherwise, pressure 


will drop rapidly 





HOLMES LIFTER REMOVING TOOL 


aggravating 
Hydraulic 
With thi 
of the 
lifter 


Introduction of this tool solve one of today most 


and time consuming operations the removal of 
Valve Lifters that are stuck the cylinder block 
tool, a mechanic can remove such lifters from the top sid 

vithout having to take-off the 


handle on om 


mnsick 


oil pan of drive the 


out. The tool has a tee end and internal 


expanding chuck 
the lifter body and locked in place 


new 
which can be snapped into 
Lifters 
without distortion or damage 


and 


on the other 
so attached are 
removed quic kly and easily 
Here's an inexpensive tool that saves time and troubl 


is today much needed by every mechani 











Order from your jobber... Or Write Factory Direct 


ERNEST HOLMES COMPANY 


Cr 











EAST 43Rd. STREET CHATTANOOGA, TENNESSE 


2505 
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Ready to Move! New Chevrolet 





Champs of every weight class! 








Anything less is an old-fashioned truck! | CHEVROLET J 
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Task: Force Trucks for I956! 








> 


4 
rated up 
at left 


New 10000 series Triple-Torque tandem, above 
to 32,000 lbs. G.V.W. New 3100 series picku; 


New heavyweight champs — including new Triple-Torque tandems rated up to 32,000 
ibs. G.V.W., 50,000 ibs. G.C.W.! Husky new lightweight and middleweight champs, too! 


Chevrolet dealers are now ready to set new truck 
sales records with the most modern truck fleet ever 
assembled —the biggest, brawniest line of Chevrolet 
trucks ever built. 

It offers champs of every weight class—including 
four new heavy-duty series 

It brings owners new power for every job, with a 
modern short-stroke V8 for every model—and a 
completely new 322-cubic-inch Loadmaster V8 for 
high-tonnage hauling. Both V8’s and 6's deliver 
high-torque power—not just more power, but high 
usable power to turn the wheels and move the loads! 


Then there’s a new choice of transmissions —an 
automatic for every series with new Hydra-Mati 
models and Powermatic, a new six-speed automatic, 
plus new five-speed manual transmissions 

And there’s a lot more that’s new besides' Like 
tubeless tires, standard on all models, more powerful 
brakes on most heavy-duty models, new colors, new 
cab interiors 

Everything points to another great truck year for 
Chevrolet dealers, the consistent leaders in truck 
sales since 1937 Chevrolet Division of General 


Motors, Detroit 2, Michigan 


Want more facts? Use Reader Service Card Page 144 











Senators’ Proposed Measure Aims 
At Ending Car Dealer Complaints 


jin of an omnibus bill to automobile bootlegging and 
correct reported abuse in would correct many of the abuse 
the automobile marketing field reportedly arising from what 
was announced by Senator A. S dealer! claim to be one-sided 
Mike” Monroney (D-Okla) last franchises heavily loaded in favor 
month of the automobile manufacturer; 

The bill would outlaw the Monroney is chairman of the 
charging of phantom freight by ubcommittee on automobile 
manufacturers, would trike at marketing practices of the senate 





THIS 


youneverdo 
when you work with 






EIS MAKES 
BETTER PARTS 
TO MAKE 
BRAKES BETTER! 


BETTER SERVICE! 
BETTER PACKAGED! 
BETTER CATALOGUED! 
BETTER PRICED FOR A 
BETTER PROFIT! 


Write for NEW Catalogue! 
EIS AUTOMOTIVE CORP., Middletown, Conn 





interstate and foreign commerce 
committee. Other members of the 
ubcommittee are Senators Strom 
Thurmond (D-SC), and Frederick 
( Payne (R-Maine 

While I do not feel that the 
bill now being drafted will cure 
ill of the ills of the nation’s No. 1 
industry, it will strike at many 
of the major abuses that our 12 


months’ study of automobile mar 
keting practices has turned up,” 
Monroney _ said “During _ the 
course of the hearings which will 
continue into March we hope to 
hear testimony on practices re- 
lated to the provisions of the bill 
and to develop evidence of othe: 
abuses which might also need 
legislative attention.’ 

Previous witnesses, including 
Admiral Frederick J. Bell, execu 
tive vice-president of the National 
Automobile Deale: Association, 
and George Romney, president of 
the American Motors Corp., have 
both charged before the commit 
tee that automobile marketing had 
deteriorated to a point where pub- 
lic confidence in the industry wa 
threatened. 

Major complaints dealt with in 
the proposed draft of legislation 
were received by the committee in 
its questionnaire which was an 
swered by 20,000 franchised deal 
ers 

The bill would outlaw the prac 
tice of automobile manufacturer 
of charging “phantom freight.” 
Dealers are forced by this practice 
to pass overcharges—amounting to 
$25 to $75 per car—on to the auto- 
mobile buyer. Testimony before 
the committee claimed that con 
sumers were required to pay 
$280,000,000 a year additional un 
der factory policies of charging 
more than actual freight on the 
delivery of cars 

While a substantial part of the 
automobiles are assembled in re 
gional areas, most factories charge 
full rail freight on cars as though 
they were shipped from Detroit 
The bill would outlaw this added 
charge 

The proposed legislation would 
strike at bootlegging by requiring 
each car to carry a “truth in 
labeling’’ windshield sticker. The 
origin of the car from factory to all 
sales companies through which it 
passes would be required to be 
shown on the windshield. Until the 
car is licensed by the final con 
umer the windshield would tell 
the story of the car’s ownership 

(Continued on page 140) 
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TOOL KIT Your customers feel it quick—in their pocketbooks — 
when their cars are pinned down on the road or in the 






get-at filters on today’s : ; , 
ce: Cie Minas Gente shop by sticky valves, scored cylinders and worn bearings. 
TOOL KIT is available to The common cause of these troubles is dirty motor oil full 
you at a fraction of its . . "1 .) ‘ 
con of grit, dirt and gummy sludge. The thrifty cure . . . pre- 


vention . . . and your assurance of continued customer 


i, satisfaction, is WIX Engineered Filtration. 





FREE MANUAL “itary WIX provides a complete Line of top-quality, HEVI- 
Giinisiteae Wnaliaaeil tedeadiitiae wi DUTY Oil Filter Cartridges for every cat that driv es into 
for servicing filters on all cars your Shop . . . prescription-type Filtrants including Pre- 
aie salesman for ~ mium WIX-KNIT and Pleated POROSITE for full-flow 

en systems, Resilient Density WIXITE for by-pass systems 
... PLUS a complete Sales and Merchandising Program 


backed by consistent, National Consumer Advertising to 
boost your Cartridge sales. 





NATIONAL ~ Take advantage of this money-making 


ADVERTISING op portunity—u rite for details today! 
Leading national consumer pub- 
lications, including LIFE and eS 


SATURDAY EVENING POST, tell 
your customers how they save 
money with WIX—give you ® 
powerful sales support. 








OIL FILTERS ACARTRIDGES 


WIX CORPORATION « GASTONIA « N. C. 
In Canada: Wix Accessories Corp. Ltd., Toronto 
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G-E B-Weeeder HEADLAMPS 
with Aim-right Gizmoes for 
quick, accurate aiming 


FEATURES TO HELP SELL PAIRS 45> 


. t ¢ 
a. ee 
K ) ¢ SS ] Aim-right Gizmoes are glass pads molded 
\ 





in G-E Gama Headlamp lenses to 
help aim headlamps in aiming machines 
quickly and easily. Gizmoes are smooth—they 
hug the lens surface... are not vulnerable to 
breaking, chipping or cracking. (See aiming 
machine mfgrs. instructions). 


G-E @-Hedin Headlamps with Aim-right 

Gizmoes can be aimed on any aiming 
machine... standard G-E @Zeame Headlamps 
can be aimed by al/ aiming devices except 
one, at this time. 





The G-E shield covers the lower beam fila- 
ment only. It cuts off uncontrolled upward | 

light which, in ordinary headlamps, reflects 

back in the motorists’ eyes during rain, snow, 

fog or sleet. The upper beam filament is pur- 

posely unshielded to provide maximum light for 

seeing hills, curves and dips in clear weather 


4 The redesigned lens-reflector combination 
directs light from lower beam up to 80 feet 
further along the right side of the road. Pass- 
ing is easier. 


Lead-in wires are preformed—natural 
“spring action” is eliminated—keeps fila- 
ments from being pulled out of focus. 


SUGGESTED DEALER NET COST AND RETAIL PRICES 
OF GENERAL ELECTRIC @&&LeHer HEADLAMPS 





with Aim-right Gizmoes 


|| Standard (without Gizmoes) | 


SUG. NET COST 


5040 (6-volt) 


5040S (6-volt) %% N#tcos" 
5400 (12-volt) $1.27 ea.* 


5400S (12-volt) $1.3] ea.” 





Suggested 

Retail Price $2.30 ea. 
*with $20 net order. Prices to nearest cent. 
All prices include federal excise tax. 


Want more facts? Use Reader Service Card Page 144 


Suggested ; 

Retail Price 2.20 ea. 
*with $20 net order. Prices to nearest cent. 
All prices include federal excise tax. 
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“Buy-a-Pair’ 
featured on 


“MEDIC”—-TV 


r'V commercials on General Elec- 
tric’s award winning television 
program, “MEDIC” will show 
motorists how G-E Gb Lkalhn 
Headlamps make night driving 
safer in bad weather and clear 
weather, too! These commercials 
will be seen and heard by some 
25,000,000 people over 80 NBC 
stations, April 9th and 16th, 9 
to 9:30 PM, EST. They will help 
you sell pairs of G-I 
Headlamps. 





How to get the 

most out of an 

Aiming Machine 
or Screen 


| -Weaidr WEADLAMPS 


featured in 3 point 
“Buy-a-Pair’ Campaign! 


“Buy-a-Pair” 
featured in 


MAGAZINES 


During April and May your 
customers will read about G-I 
Gt ten Headlamps in 12 
dramatic ads in these seven top 
circulation magazines: Look, 
Saturday Evening Post, Colliers, 
Popular Science, Popular Me- 
chanics, Farm Journal and Pro- 
gressive Farmer. These ads will 
reach practically every car owner 
in your area, and also help you 
sell pairs of new G-E QUZihemn 


Headlamps. 





lo sell pairs of G-E QU Ziel Headlamps, 

first sell customers on the new safer 
seeing advantages. Then explain that 
proper aiming makes sure they get the 
maximum benefits built into G-E @& 
Headlamps. When you sell a pair of new 
lamps and an aiming job, you make a profit 
on the lamps and the aiming too! 


? ifter you've sold the new lamps and 
the aiming job, tell the customers to 
come back in a few months to have the 
aim checked again—because road shock 


“Buy-a-Pair’ 
featured in 


STORE DISPLAY 


Colorful display material is 
available from your distributor 
streamers with “eye” appeal for 
windows and inside use; four 
humorous cartoon cards, high 
lighting two searching eyes 
behind a windshield, play up bad 
weather driving hazards 


These may be used for window, 
shelf or counter displays. Build 
a display to flag down prospects 
tor profitable extra sales of G-l 


At Wheelin Neadlamps in pairs. 








and vibration can cause them to get out 
of aim. This sets up a re-aiming job—ata 
profit to you! 


3 Many states and cities have inspection 
periods that require proper aim of 
headlamps. Owning an aiming device will 
help you cash in on this substantial busi 
ness. But inspection periods or not 
headlamps should be checked for aim at 
least once every six months. Miniature 
Lamp Dept., General Electric Co., Nela 
Park, Cleveland 12, Ohio 


HERE’S A PROFIT-MAKING SUGGESTION! 


If you wish, you can sell a pair of new G-E @¢- Zed Headlamps for 


$5.95—installed and aimed! Make a nice profit on the sale of two 


Order a supply of 
General Electric Liam Headlamps today. 


Display and Sell them in pairs! 


lamps and aiming service—hel) pay for your aiming machine /ast/ 


GENERAL @@ ELECTRIC 
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Senators’ Dealer Bill said in the announcement 
The alleged “one-sided” fran- 


chises now required of dealers by 
would be 


(Continued from page 136) 


Of vital importance would be the manufacture! 
the requirement that the method of treated with under another section 
transportation in interstate com of the bill 
merce, whether by rail, truck, o! Certain provisions of these fac 
tow-awa would have to be shown tory-dealer contract would be 

each sales company handling placed under Federal Trade Com- 
car, “This would prevent cars mission scrutiny, The bill would 
an unfair practice the 


dealers to sign con 


mm being sold as new car when designate ; 
actually many have not only been requiring of 
driven thousands of miles, but in tracts which are indefinite as to 
man case towed other cars the responsibility of both manu 
through many states,’”’ Monroney facturers and dealers, which are of 





re | 
en Concr® 
ooieantl 


Wwere#ll $s 
Pusat uancnce) 


Satisfaction Given -Yot Promised 
CECIL H. JARRETT COMPANY, INC. 


MANUFACTURERS OF CAR APPEARANCE PRODUCTS «+ NEWTON, N.C. 
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unreasonably short term which 
require the dealer to accept more 
cars than he want which dis- 
criminate between dealers as to 
distribution of needed cars, o1 
which provide for contract termi- 
nation without pecific cause 
Also under consideration is a pro 
posal that would require arbitra 
tion before cancellation of fran 
chise 

We will continue to work to 
perfect the draft of this bill and 
probably will hear representative 
of the major automobile manu- 
facturers before it is finally intro- 
duced,” Monroney said 


"55 Polk Figures Give 
Lead to Chevrolet 


» ALES leadership of the automo- 
J bile industry by more than 
100,000 vehicles was credited to 
Chevrolet last month as R. L. Polk 
& Co. announced final registration 
figures for 1955 

The Polk figures gave Chevrolet 
a lead of 67,405 new passenge! 
cars and 33,891 trucks for a com 
bined margin of 101,296 units ove! 
Ford 
Chevrolet passenger-car regis- 
trations reached 1,640,681, said the 
Polk report, with trucks hitting 
329,791 
T. H. Keating, general manage! 
of Chevrolet, pointed out that the 
figure et a new record for the 
industry and marked the 20th con- 
ecutive year Chevrolet has led the 
industry in passenger-car sale 

“The most gratifying feature of 
the situation is that our lead ove! 
the second-place make has been 
lengthening since the introduction 
of new models,” commented Keat- 
ing. “December, for instance, con- 
tributed the biggest monthly mar- 
gin of the year. Our 162,989 pas- 
enger-car registrations were up- 
ward of 18,000 better than any 
other make 

“We further feel our dealers de- 
erve special commendation fot 
their sales performance in what 
probably has been the most com- 
petitive year.” 

The 1955 record-smashing pa 
enger-car registration for Chev- 
rolet was 15.5% above the pre- 
vious industry high of 1,420,339 
unit et in 1950 by Chevrolet 
Chevrolet registration reached 
1,417,453 passenger cars in 1954 

Chevrolet truck registration 
were up 12.5% from 1954. Keating 
cited that the truck volume alone 
exceeded the sales of two-third 
of the industry passenger-cal 


manufacturers 
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PROMPTLY 
FROM 
YOUR 


SUPPLIER 


GENERAL 
moTORS 


 =—aeir 
yours with 
il iT 
_ NO-LASH 
HYDRAULIC 
AVAILABLE VALVE 
—_ dP 


More than a hundred million 
hydraulic valve lifters in use... 


. +. A-MUSHROOMING 
we 


REPLACEMENT 
MARKET 


"4 


at 


LIFTERS 


Every day the automobile production lines are adding to the vast total 
of hydraulic valve lifters already in use. Lifters get no rest. They must 
work constantly and quietly at a precise job. And “NO-LASH” Hy 
draulic Valve Lifters are precision engineered to meet such demands. 
They will give you customer satisfaction in your replacement service 
work. And, of course, they're available for practically every make and 
model of lifter-equipped engine. Standardize on the “NO-LASH"” line 
and get set to handle this growing business on the right basis. 


MANUFACTURED BY DIESEL EQUIPMENT DIVISION 
DISTRIBUTED BY AC SPARK PLUG e THE ELECTRONICS DIVISION OF GENERAL MOTORS 
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BOOKLETS [i]| aes 


FREE! ee: 


134 STREAMLINER CATALOGS 





| 132 A°TOMoTIvE sERVicE GuIDE 
On this and the following pages is an excellent selection of free 
Automotive literature. List numbers of those desired on the coupon 


and mail to SOUTHERN AUTOMOTIVE JOURNAL. 135 ‘omens WEIGHTS 





‘ ove g 74 
10] WRITE FoR curtis LITERA 115 DIXIE LAWN MOWERS bemut ' tion 
TURE ASSEMBLY KIT C-¢ ‘ tal tx on t ; heel . 
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104 AUT MOBILE be H h  agypletet ry a ee 144 RADIATOR SERVICING EQUIP 
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t 
ntrod 


{ 
12 TIRE RETRUING 


etir ibout = thi 


105. WAGNER AIR BRAKE AND RO se makes e bo re 1 esa rf 
TARY AIR OME RESSOR BULLE trui hee neir n practi FREE SAMPLE OF UPHOLSTERY 
ca — se _ eo a ae ge : a 145 (CLEANER FOR AUTOMOBILES 


123 AERO SEAL HOSE — 
trated 4 th 
infe 


] Libe or 
125 STANDARD DUTY GENERATOR NEW HI-LO LACQUER SOLVENT 
REGULATORS A 1 : 146 LITERATURE 
et covering the ope elat 
of Deleo Rem ' 
ntains illustr 


1:djuetme 


Mi 
i ‘ ne Ind diana 
109 AMMCO BRAKE SERVICE, EN 126 prea END sagan ENSIONS 
GINE REPAIR AND HONING } HOW i 
TOOLS p wig BQUIPEENT ' ‘ I \ I d W ‘ hee ispensior 0 “HEAVY DUTY 
of br rated ribye ava ee I 5 ransss® 


ri nmec ne 
ne 


HYDRAULIC 


i \ 
127 HYDRAULIC BRAKE FLUID Manley }) “hy 
SERVICE HOW TO CHECK , x SPARK 
DRAIN, FLUSH, REFILL, BLEED 1 53 ao E MANUAL FK I 
ferer ‘ t t ntair he f ’ and 


]]] SBuzction GUIDE OF SPECIAL “ a vel tp Se eee, re LN MANUAL 
IZED LUBRICATION TOOLS neat scttggel ve Migr: SA esi sty Champion Spark 


ering 19 makes of 154 BLUEPRINT FOR PROFIT 





12 AUTOMATIC TRANSMISSION 
SERVICE TOOLS i t 


ft 


112 aoe BNGINES — Complet cone » pcg 20 A cg ae 1OT wer | | 
; 
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HELPFUL 


31010) 4 8 a a 


FREE! 


159 CONNECTING ROD RBEOONDI- 
TIONING — Bulletin for automotive 
sheps ym ® new simplified method of 


grinding connecting rod 
and bearing bores. It apvee “the ner detatis 
ong Se full information about a — 


machine. The new Fe 
on a bench and te fest es 
torm-Vulean, Inc., 2225 Burbank 
yh ny 
AIRTEX FUEL PUMPS AND ANTI- 
PULSATION GASOLINE FILTERS 
—Mew and Rebuilt Fuel P Combination 
Fuel and Vacuum Pu pair Kite and 
Anti-Pulsation. Catalog AX68-1 Airtex Auto- 
motive pon Ine., Fairfield, Il. 
16 = AUTOMOTIVE SERVICE 
STATION UIPMENT CATALOG 
——Describes the new WO-8PD 8-ton Wreek- 
ing Orane with electric power drive and 
other iteme in the Manley line including 
4-ton and 8-ton wreckers, hydraulic presses, 
service jacks, motor stands, floor trestles, 
auto trestles, and tire spreaders. Manley Di- 
vision, American Ohaine & Onsble Oompany, 


Inc., York, Pa. 
166 CYLINDER HEAD SsTOCK REP. 
MOVAL CHART « handy packet 
size showing year and model of car, stand- 
ard compression and the amount of cylinder 
head stock removal necessary to attain the 
increased ratio. Storm-Vulean, Inc., 2225 
Burbank 8t., Dallas, Texas. 
16 TOOL CHEST BULLETINS — De- 
scriptive literature of the Huot tool 
chests and cabinets including the Huot Porta 
Cab designed for ng to have rolling storage 
for tools. Huot M . Company. 687 N. Wheel- 
er St., St. Paul Mina. 
1 CRANESHAFT GRINDER MANUAL 
a colorful 8-page manual containing 
agineaplt censtruction and operation de- 
iis of new Storm-Vulcan model 15-A 
Orankshate Grinder, It is well illustrated 
for easy understanding, and describes fully 
the special features and advantages of the 
new 15-A Orankshaft Grinder designed for 
fast production and precision. Storm-Vulean, 
Ine., 2226 Burbank 8&t., Dallas, Texas. 
173 HYDRAULIC PARTS — Oomplete 
master ngs / of the complete line of 
Eis hydraulic parts. Lists and illustrates the 
complete line of repair kits, hoses, stop 
light switches, brake-master and wheel as- 
semblies. Information complete up to 1064. 
Eis ey a Middletown, Oonn. 





pt so : — With wiring dia- 
grams giving pertinent information sbout 
enerators, Fwy ~ lators. Arrow 
rmatures Dealer Service Department, 
P. O. Box Taae, Spartanburg, 8. ¢ 
180 THE LAMSON NO. 53-A AUTO- 

MOTIVE CATALOG -—— A complete 
reference book on the most popular sizes 
of cap screws, nots, lock ante, cotter pins, 











& 
, 1971 W. 86th Bt, Cleveland 2, Ohio. 
185 SERVICE MANUAL FOR THE 
a or — sg Slt — A com- 
ve en book, 
hich puts yy upon the @ 
nosis of excessive oil consumption and 
jou, peecomase for ring “we - 


technical ex 

Perfect Oire 

1 AUTO LITE BATTERY SERVIOCB 
MANUAL — An suthentic reference 

and guide for everyone interested in 

and servicing automotive ye . 

Simply written and thoroughly i! ted it «i 

so complete in its coverage the su that 

service men and fleet oa find it 

easily SS ee buted Auto 

Lite Battery Corporation, P, O. Box 981, 

Toledo, Ohio. 


i 


bite 


& 


mat 


195 CATALOG — Presenting 
Yankee line of aap © mirrors, 
specialities in sweaty 

lustrated tex 


Ohamplain & Ohest- 
mut Sts., Toledo 1, Ohio. 
20 PABRIC ye — + con- 
vertible tops, Le a and head. 
liners is shown in colorful on A offered 
by the Miller Mfg. Oo., 1100 N, 82nd 8t., 
Camden 56, N. J. 
2 HASTINGS — Replacement L- ~~ 
for jebbers only, showing excha 
numbers for carbureters, generators, startérs, 
field coils, distributers, fuel pumps and the 
entire line of Hasting's rebuilt parts for pas 
senger cars and trucks. The Hastings Oo. 
King, N. O. 
209 EXTRA PROFITS WITH STEAM 
CLEANERS — 20 page booklet 
showing several models of Hypressure Jenn 
steam cleaners, and icowre ng many poe A 
itable usages of equipment in automotive 
ond allied industries. Also folder on Oool- 
ing » — Maintenance. miygposease Jenny 
v., Homestead Valve Mfg. Oo., P. 0. Box 
sas Ooraopolis, Penna. 
210 COLUMBUS LUXURY BIDS 
SHOCK ABSORBER CATALOG AND 
DESCRIPTIVE BOOKLET — Latest 7 
betical car Seting and factory-recommended 
installation information Septured in 12 page 
catalog and « booklet describi & com- 
petro] new Stade in automobile shock 
reatbess. eckethorn Mfg. & Supply Co., 
Littleton, Oale 


Ss as CATALOG NO. 
_— 16 page listing b 
numbers or by makes — shock absor y 


oven? Se ness > on J cars, 
and some truc onroe Auto ulpment 
+e :- h. 


21 4 = WHYS AND HOWS A ne himy 4 
simp! iu out ot Velnnt"s ie” 
ple every deta’ oltage 

alators—how y work, why they are 

. tow iene dol oot Ge 
G-pege handy pocket sise edition, with 
many working =~ to siasty and il- 
lustrate the text. & Motor Produets, 
=, 7 18 + 2, Bivd., Long Island Olty 


Postage 
Will be Paid 


by 
Addressee 


PHS RS 
= 


pap 
af 


ignition rte 

“wilt Paice 
of the making of quality ig- 
Written in non-technical lan- 
tandard Motor Products, Inc. 87-18 

‘orthern Bivd., Long Island City 1, N.Y. 
= FILTER SELEOTION — Book- 
let explains proper selection of ofl 
filters based on new A.P.1. classifications, 
Gives important information on threat of 
erankease water to sversge motorist. Send 
wor Operation MS, Walker Mig. Oo., Racine, 
4. 


227 FURL PUMP TROUBLE SHOOT. 
ING — Olearly describes and illus 
trates correct procedure for testing fuel and 
vacuum pumps, and how to use properly « 
fuel pump pressure geuge. Four page pam- 
phiet also includes complete fuel pump a 
eure «6 fications and car application data 
Kem fg. OCo., 20-21 Wagaraw Rd, Fair 
wna, N. J. 
23 BLEOTRICAL TOOLS — A new 44 
catalog listing complete line of 
portable rical too including drills, 
polishers, Geadere, valve face and seat grind- 
ers, bench grinders, abrasive discs and flex 
ible shafts, Also included are electric tools 
for home work shop end crafieman, Albert 
son & Oo., Ine., Sioux Olty, lows. 


234 SAFETY BQUIPMENT — Miro 
Fiex Ostalog, 6 pages fully illue- 
trated in two colors. Gives up to date spe- 
eifiestions of the Miro-Flex complete line of 
fiares, mirrors, lamps and reflectors. Also 
catalog info on new Economy Heavy-Duty 
Mirror line. The Mire-Flex . ime, 1624 
BR. Second, Wichite, Kans. 


236 INSTALLATION OF SHOCK AB 
insttructions 


— Detailed 
fer the removal and installation of direct 
ones shock absorbers. Stem and p end 
types for both leaf and coll spring talle- 
tlens. Monroe Auto Equipment Oo., Monroe, 
Mich. 
237 3 MN MODEL 6519 CRANKSHAFT 
— A & page informative 
bulletin SS aD lished by Lempeo Products, 
Ine. Oomplete ws ah illustrations, ow alenansions 
and reference data i ees —~ F— pees 
a at Prod wy 
neing. Write peo uc ae., 
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GRIZZLY BRAKE 2 
317 geste mars soxpme cas. 


HELPFUL n bonding 
os , I-AA - bender; ¢ 


devices and gas and electric ovens for bond 
S ing. Complete listing of Saftibond segments 
I applications. Grizaly Mfg. Co., Paulding, 
0. 
REBUILD: —— 
featuase = com te. Storm-Vulean jobber 
me of engine rebu mac b ° 
257 RUBBER PRODUCTS — A con- tively printed in two "tolpen yo ye 
: densed catalog dectaned parte slotted for inclusion in jobber salesmen’s 
reference work just rele . It contains catalogs. Storm-Vulcan, Inc., 2226 Burbank 
Shove of flter ae enter nee and illustra- St., Dallas 9, Texas. 
r mate, al pe motor mounts RAKE LININ new 
tnd rubber bushings. Doss Mfg. Oo., 1738 323 ceteueh conte Fete eee 
. COlevela ° 
‘ . ing recommendations for all lar \- 
26 OIL PILTER SELLING AIDS—How f" cars, commercial cars, ole, "Vehidles axe 
‘ to get extra profits in oil filter serv- lated by year and model. Recommendations 
toola for dealers — the RUBS ncsprimest of lining, World’ Besos Ose, tO bee tae 
_— . ment o ning. be Be 
seer covert es fat nead conte pee use in New Osetia, — wae 5 Se OR 
© hard-to-get-at as well as readily ‘‘STYLENGINEERED UBRIC 
secesalble filters on today's passenger cars. 334 TION ee. > = 
ef condition of an rw Comenssretion booklet deseribing and illustrating various 
Rack and Wall Ghart nt Me ohms My ng size lubrication departments and the combina- 
all Cartridge applications, reg Fo tion of equipment for most efficient and eco- 
showing complete line of Full Flow and — foor apace’ Lincoln Bucinecring Compare 
€ e6, rs, ttin . ’ 
end Macs, ples salen net WwIXx 5708 Natural Bridge Avenue, St. Louis 20, 
Wix Corporation, Gastonis, — > x AND MANUAL LUBRICA- 
ae = JCCh CATALOG BO, sem 335 tiow THE FIELD is fully de- 
Tools for all phases of automotive repair Seribed in Linegla Engineering Company's 
tnd ‘malninance, eupring the JM welor Sa" aypae 9 avenge Guna, Hitog® and ance 
c every job. e New < 
ae Machine Oo,, Box 1820, New Britain, gy hy LK yom gt 
. o > 
7 AUTOMOTIVE 3 i A 5708 Natural Bridge Ave., St. Louis 
26 alog ——# 68 page listing of PILE: 
ponnesting reds, Lee shafts and main bear- 336 bt BS ~~ i nae nos 
Mang ry td EE ar intitle ah nes. contains complete listings of all Pilko Igni- 
New Castle, Pa. o . reet, top Bepipcement Posts for yoactionty every 
make and model of car, truck, bus and trac- 
3 ILLUSTRATED FOUR-PAGE COL- tor, New simplified listings make the new 
OR FOLDER — Showing the oper- Filko Oatalog exceptionally easy to use. F & 
ation and construction features of the new B Mfg. Co., 4248 W. Chicago Avenue, Chi- 
Storm Yuleae bt ae a verte and motor eago 51, Il. 
lock cleaner, w andy specification table. LAMP UID 
seere-vuteen, Ine., 2225 Burbank St., Dallas 33 —y ge yh 
with replacement charta and instructions for 
305 KOTAPIN ORANKSHAFTS In- aiming, adjusting, focusing, installing and 


CREASE BEARING LIFE — A new servicing trucks and auto lamps, Also com- 
servicing directional 


service booklet, ‘‘Stop Bearing FPailures,’’ for plete information on 
95 


the benefit of users of reconditioned crank- signal flashers. Tung-Sol Electric Inc., 
shafts, Booklet clearly shows the cause of Eighth Ave., Newark 4, New Jersey. 
most early bearing failures, and how the 
KOTAFIN process prevents them, also length- 340 RADIATOR AND WATER CLEAN- 
ens bearing life. Storm-Vulean, Inc., 2236 ER — Oatalog deseribing new radia- 
Burbank St., Dallas 9, Texas. tor and water cleenes. Ua cote, 00 a 
WAGNER BRAKE PARTS cata. Price » two le fit all cars, 
314 LOG — A handy ONE-POINT ref- wrecks and ngees. Sariridgs ooaey ont ou. 
erence to fast-moving brake parte and lining, Ott —— A a on tL" a om 
covering popular models of cars and trucks. a cee wey oe Be 
Catalog also Mate complete stock of shoe ex- 341 SERVICE MANUAL FOR AUTO- 
change sets, as well as OoMaX bonded lin- MATIC TRANSMISSIONS — Details 
ing segments available to those interested in and illustrations for checki and 
bonding lining in their own shops, Wagner changing fluid on Hydra-Matic, preter, 
Electrie Corporation, 6862 Plymouth Avenue, Power Glide, Ultramatic, Chrysler Fluid Drive 
St. Loula 14, Missouri, and Hudson Wet Olu The Bell Oo., Inc., 


3] BETTER IGNITION by Delco-Remy 411 N. Wolcott Ave., Chicago, Tl. 





~—~16-page, 8% x 11 inch booklet 345 HYDRAULIC BRAKE WALL 
covering theory, operation and maintenance CHART — Spiral bound listing up- 
of Deleo-Remy ignition equipment, Contains to-date parts information for passenger cars 
71 flustrations. Will help automotive elec- and trucks, including natage for master 
triclans understand and service ignition e- and wheel cylinder repair kits, stop light 


qaymeet. Deleo-Remy Service Department, ewitches and brake hoses. Eis Automotive 
nderson, Ind. Oorp., P. O. Box 701, Middletown, Conn. 
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| want details on these New Products . . . 


a BS WR ES OE OE) 


Send more info on advertisements 
(List page No. also company name if more than one ad on page) 








Company Name 
Type of Business 





34 INTRODUCTION TO POWER 
of power ~~ yl rim on Hr — 
advantages. 
12 booklet Foity Tttotrated and dia- 
. Monroe Aute Equipment So., Mon- 
roe, Mich. 
35. GE SAFETY LIGHTING SERV- 
ICE MANUAL — Tells how to sell 
automotive lighting service . . . How to aim 
a ag hat lamps to stock ... 
Fully illustrated and packed with plenty of 
**Know-how."’ Inquiry Bureau, Lamp De- 
partment, General Electric Co., Nela Park, 
Cleveland 12, Obio. 
361 NEW *“QUICE REFERENCE’’ 
GASKET CATALOG — Oomplete, 
easy-to-find listings of Fel-Pro Gaskets for 
practically all makes and models of cars, 
trucks, tractors, buses, etc. New catalogin 
style makes gasket selection simple 
easy. Write for your free copy today. Felt 
Products Mfg. Co., 1508 Oarroll Ave., Chi- 
eago 7, Ill. 
AUTOMOTIVE SAFETY LIGHTING 
DEVICES — A new sutomotive cat- 
slog illustrating reflectors, directional sig- 
nals, tail lights, stop lights, armored clear- 
ance lamps and safety reflector flares —- all 
heavy duty opynent, desi and built 
for commercial truck and bus use. Grote 
Mfg. Co., Bellevue, Ky. 
36 FRONT END SUSPENSION — Parts 
~~ Tie Red Ends and King Bolt Sets. 
Manufacturer has authorized dealer kit con- 
taining new catalog, wall chart, inventory 
contro! plan plus sales promotional materials 
on Brake, Front End and Shock Work. Her- 
shey Products, Inc., Derby, Conn. 
37 EMEROL MFG. ©CO — Oomplete 
genes information on entire line: 
Marvel Mystery Oil, Marvel Inverse Top Oy!l- 
inder Oiler, i-Rew Motor Tune-U Oil. 
Shows uses, prices, description, dealer in- 
formation. Emerol Mfg. Oo., 242 W. 69th 
St. N. Y. 28, N. Y. 
383 TIME SAVING ELECTRIC IMPAC- 
TOOLS — Price list, complete de- 
tails on electric Impactools, sockets and ac- 
cessories, and twelve multipurpose uses where 
Impactools can save up to 90% of time re- 
quired by hand methods. John K, Uhler, In- 
gersoll-Rand C©o., Phillipsburg, N. J. 
387 HIGHWAY SAFETY EQUIP- 
MENT — A two color twelve page 
presentation of the entire Anthes line. In- 
cludes the new Anthes Mirrors and Stop 
Lites, All items are clearly described and 
plainly numbered with carton packing and 
shipping weight. Kalamazoo punched. Write 
for your supply. Anthes Force iler Oo., 
Fort Madison, low 
389 ‘‘"PAOTS OF LIFB’’ — ENGINE 
LIFE — 16 page booklet on com- 
mon engine troubles and corrections, with 
emphasis on the non-mechanical tune-up. I!- 
lustrated throughout. Gives the complete 
story on ol] additives, also selling tips and 
instructions for use. Casite Division, Hastings 
Manufacturing Oo., Hastings, Michigan. 
A B O's OF SAFE PROFITABLE 
TIRE SERVICE — A 24 pace book 
just published ff Bowes ‘‘Seal Fast’’ Corp. 
Complete with illustrations and how-to-do-it 
instructions. Outlines tube and casing 
repair techniques as well as reconditioning 
trade-ins for profitable resale. Rowes ‘‘Seal 
Fast’’ Corp., 147 North Pine Street, Indian- 
apolis 2, Indiana. 
410 NEW AIR BREAKE MAINTENANCE 
BULLETINS — Series of bulletins 
each devoted to a single unit. Fully illustrated 
with cross sectional, exploded and schematic 
drawings explaining every phase of the op- 
eration and maintenance. Wagner Electric 
Corp., 6400 Plymouth Ave., St. Louis 14, 
0. 


M 
41 TAIL PIPE REPAIR KIT — A four 
age color catalog describing the 
Quaker A gauge, seamless tall pipe re- 
air kit. Four sizes to fit all cars. Quaker 
Depceme Chemical Corp., 315 Whitman 8&t., 
Montgomery, Alabama 
4? SIOUX TOOLS — Illustrated and 
descriptive condensed 18 page Cata- 
log No. 109-D of SIOUX Portable Electric 
Tools for Automotive repair and maintenance. 
Albertson & Company, Inc., 3100 Lowell Ave., 
Sioux City, Towa. 


TEAR OUT AND MAIL 
TODAY! NO POSTAGE 
NECESSARY. 


Please be sure fo fill in your Firm's 
Name and your position on the Cou- 
pon. This service cannot be extended 
to you unless this information ts 


complete. 




















800—Emergency Blinker 


An emergency blinker that can be 
fastened to any flat surface by mean 
of rubber suction cups has been an 
nounced by The Griffin Lamp Co., 
401 South Third St., Hamilton O., or 
Shelby, Miss 

The blinker is designed for quick 
use on overturned or disabled v« 


l or other road obstruction It 
operates off the regular car electri 

tem, either by plugging into the 
cigaret lighter or, as optional equip 
ent, by means of clips attaching 
directly to the battery terminals. The 
mounting base features three rubber 
uction cups which permit instant at 
achment to any flat surface 

Want more info? Use coupon oF 

page 144 and you will get it! 


801 —Vacuum Cleaner 


d cleaner designed to go 

el ums teps and incline and 
vhich 1 aid to be easy to handle 
has been announced by Doyle Vacuum 
Cleaner Co., 250 Stevens St S.W 
Grand Rapids 2, Mich 

The 13-gallon tank feature 
rounded, bottom for ea 
cleaning and is readily removable, it 

as said. The 400 sq. in. inside filter 
bag reportedly prevents “pack up” of 
dirt. The “hp multi-stage motor and 


seamle 
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NEW PRODUCTS 


AND CATALOGS 


fan assembly are hock-mounted in 
rubber to afford protection Two 8 
wheels and a full swivel caster are 
mounted on an aluminum bracket 


stand The 
verted to a 
Want ( 
page 144 


802—Door-Repair Panels 


Flanged ana fitted aoo 
pane! for 1955-56 Ford 
Pontiac and Mercury cat 
able from Graver Industri 
O. Box 4027, Cleveland 23 

The “E-Zee-On”" pam 
plete, ready for use, with ¢ 
lock and door-handle hol 
said to be tailor-made for 
curate assembly 

Want more info? I 

page I44 and 








“The ‘no-charge’ light, 
places the ammeter on 
model cars, is often more hindrance 
than help,” famed Blue 
Streak tro 

Mc Kanick 

keep the driver 

can’t possibly tell 


much or how littl 


al 


ue Streak 


IGNITION PARTS 


precision engineered for replacement 


Want more facts? Use Reader Service Card Page 144 





803—Spray Gun 


A spray gun which 
where a limited 
pressed air is available has 
troduced by The DeVilbi 
Phillips Ave., Toledo 1, O 

Equipped with a one-quart metal 
cup, the gun is said to produce good 
pray painting results even when op 
erated from a compressor as small a 
Y“4hp. It is reported to be relatively 
light in weight with a handle 
igned to provide a comfortabl 
with a two-finger trigger. The 
of a knob convert the gun 
uction feed to pressure feed 

Want more info? Use coupon 

page 144 and will get 


be 
of 
been 
Co., 


used 
com 

in 
300 


can 
amount 


de 
grip 
flick 
from 


or 


you it! 


804—Brake Bulletin 


4etter, 
Medium 


Safer Brake 
Trucks” is a 
operators and 
to overcome 


“How to Get 
for Light and 
bulletin to help fleet 
maintenance personnel 
erious braking problems in light and 
medium truck service. It is available 
from World tos, 1112 S. 25th St 
New Castle 

Want 


page 


805—Solvent 


A solvent that reportedly cut 
olves and rips off all traces of tar, 
ilicone wax and loose oxide film 
from old paint surfaces, In prepara- 


se 
Ind 
info? I 
VOU u ill 


on 


more 


144 and 


coupon 


get it 


dl 








SPECIALISTS 
BANK ON 


Andrews 
PARTS! 





e 








The smart Ignition Specialist has 
been using Andrews Ignition Parts, 
Wire and Cables for replacement to 
satisfy his customers and build confi- 
dence in his service. 

You can bank on Andrews quality 
and value because each part is engi- 
neered for top performance and heavy 
duty service. Have you sent for our 


latest catalog No. 55E?—do it today. 


ORDER 
FROM YOUR 
JOBBER 


ST. LOUIS, MO. 


Southeastern Representative: 


LAWRENCE M. HIRSIG & COMPANY 


American National Bank Buliding 
Jacksonville 7, Florida 


Want more facts? Use Reader 


catia 
‘oa 


Avdre ue 


~~ 


i ae 


Southwestern Representative: 


LYNN & HEMPHILL 





301 North Merket 
Delles, Texes 


Service Card Page 144 


tion to properly refinish by spray 
painting, has been announced by Cur 
ran Ordnance Chemical Laboratory, 
S. Canal St., Lawrence, Ma 

It will also cut and remove mask 
ing tape marks and the wipe-off from 
old chromium lacquer from bumper 
and grilles, it was claimed 

Want more info? I 

page 144 and 


806—Spare Tire Carrier 
A § pare 


coupor on 


} 
jou u get 


tire carrier available 
models for most popular cal in 
cluding 1956 model has been an 
nounced by Foxcraft Products Co., P 
O. Box 128, Huntingdon Valley, Pa 
The carrier is said to be engineered 
to meet the weight and 
sign requirements modern cal 


is 


balance cde 


o! 


Simplified installation is claimed to 
eliminate rattling, squeaking and 
swaying, while overcoming the prob 
lem of overhead weight by nesting 
the carrier close to the body of the 
car. Another feature is the “Adjusta 
Pitch,” which allows the car owner 
to tilt the spare tire carrier at prac 
tically any angle he desire 

Want more info? Use 

page 144 and ‘you will 


807—Lube Pump Assembly 


A wall lube pump a 
able in three- or two-pump unit 
been introduced by the Alemite 
sion of Stewart-Warner Corp., 
Diversey Pkwy., Chicago 14, Il 

The “Wall Alemiter reported! 
features a clean, effort method of 


; 


coupon 


get it! 


on 


ail 

ha 

Divi 
1826 


embly a 


oa. 


drum changing whereby a pull of the 
“lift” control raises the entire cover 
assembly and pumps automatically 
and as a unit. They lock in “up” 
tion with clearance for changing 
drums In returning to operating 
position, a pull of the “pump” control! 
actuates all pumps, the manufacturer 
said 
Want 
page 


posi 


more info? Use 
144 and 


oupon on 


you wu get t! 
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1508 $B 
ENGINE BEARINGS 


with 


Per 


? Use Reader Service Card Page 144 


‘ar. 
best-known 


an’s ¢ 
sets 


a Oe ee ee ee ee 


Inc. 


in 


oRenene ne Bo Bo Boe eee ee ee 8 en 8 ee ee 


PRECISION MANUFACTURING 


ae OO Oe OH 


Ask your Federal 


oteleateatal.t.t.t.t.t.e... 


Lolhelealealeatst4.4.4.4.4.5.4._5.) 


Want more facts 


ehoeheatatal .tateals.teat.tatet.t.t.t.st.. 
| 


Bearings, 


Replace 


olatleleteateal.t.t.t.oe.t ts .s.s.._se 
aletatal.tetealeatelealetatetatstat.toe.ee, 


‘a tahealetelaletateatalalalalaletalaletals~l.te 4 
jee 
—oletelatealatetatetaleltetalaleateltale! os 


-Bower 
1956 


ethelaleletalatalaletalet.t 


actor replacement 


METALLURGY 


ine, always replace the bearings. It’s the 
performance. 


-Mogul 


hway truck and the salesm 


to rebuild 
genuine Federal-Mogul oil-control bearings. ‘They're the 


brand for car, truck, bus and tr 


Mogul jobber! 


FEDERAL-MOGUL SERVICE 


DESIGN 


Division of Federal 


“So letetatletctetola. 
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the farm tractor, the hig 
formance really counts! 
When you overhaul the eng 


only sure way 


CU ae ere HG 
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808—Power Wrench 


tap, drill, drive screws, operate stud 
drivers, sleeve pullers, gear pullers 


A low-cost electric reversible power and masonry drills 


wrench for handling job: 


square drive sockets would normally page 144 and ‘you 


where yy” Want more info? Use coupon on 


will get it! 


be -used has been announced by 


Chicago Pneumatic Too! Co., 6 E. 44th 809—Oil Seal Tool 


St., New York 17, N. ¥ 


The CP-724 “Pacesetter 


the clamp-on “attachable angle head to be 
vhich is said to reduce power 
tight, unbroken fit, eliminate ex hide Mfg 


feature A tool for seating oil seals, reported 


simple, rugged and easy to use, 
loss by has been announced by Chicago Raw- 
Co., 1301 Elston Ave., 


ive shank wear and permit one Chicago, II] 


hand operations in “ratchet 

job The tool weigh 7% Ibs 
safe 
accidental eals. The manufacturer also supplie 


0%” in over-all length, A 
versing switch prevent 


reversing while it is operating. It can a check-chart, howing the 
to ream, ize of convertor and oil seal to use 


be equipped with accessorik 


wrench The tool is accompanied by a set of 


and 1 12 convertor to fit all commonly 
re- used size on front wheel bearing 


‘ 
‘ 
Ly 


correct 





TALLYHO 


UPLIFT!! 


. . designed with the operator in mind 


Proven to withstand rough usage— 
ask any of the 25,000 satisfied users. 


Don't accept imitations, ask 
for the big Yellow Jack. 


Want more facts? Use Reader Service Card Page 144 


It is easily operated, virtually no repair 
needed, easily maneuvered and many 
other advantages that only the opera- 
tion of this lift can show you. 

It makes tire and brake repair speedy, 
easy, safe and profitable. Is operated 
by simply applying any regular air hose 
chuck to the lift. 


| Y uie Sigh INC. 





FAIRBURN, GA. TEL. 2511 


for each make and year of automo 
bile, and for many light truck 
Want more info? Use coupon on 
page 144 and ‘you will get it! 


810—Valve Refacer 


A de luxe Super-Service No. 626 
valve refacer with an air chuck that 
grips the valve stem in the workhead 
instantly has been announced by The 
Black & Decker Mfg. Co., Towson 4, 
Md. 

With the air chuck feature the re 
facer becomes a high-production tool, 


it was said. Reportedly precision 
built, yet simple to operate and ad 
just, it includes all the equipment re 
quired to perform a precision valve 
refacing job, the manufacturer said 
The machine handles all valve head 
up to a 4” capacity and valve stem 
from 9/32” to 11/16” 

A special collet is available having 
a valve stem range from 7/32” to 
13/32”. Valve faces can be traverse 
ground at any angle from 0° to 90 
All popular valve face angles are 
calibrated on the work table, and the 
proper angle can be set by adjusting 
the workhead 

Want more info? Use coupon on 

page 144 and ‘you will get it! 


81 1—Warning System 


A bolt which replaces any one of 
the head bolts in an engine and at 
taches by wire to the horn to provide 
a warning system against overheated 
engines has been introduced by Signal 
Bolt, Inc., 23 W. Henry St., Indian 
apolis, Ind 

Inside “Signal Bolt” is a_ heat 
sensitive, bi-metal insert. When the 


. 
. 
7 


engine reaches a pre-set temperature, 
below the point where damage set 
in, the insert is said to make electrical 
contact and set off the horn, thu 
prompting the driver to cut ignition 
Want more info? Use coupon on 
page 144 and ‘you u get it! 
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»BONUS 


on Du Pont N2*7’ Polish 
for shop polishers! 


SQUEEZE BOTTLE POLISH APPLICATORS 
Fits hand, holds enough polish for com- 
plete job. Strong, unbreakable, won’t 
scratch finish. | 
GAL. DU PONT BLACK RUBBER DRESSING 
For tires, floor mats, etc. Dries fast, makes 
old rubber look like new. 


when you buy 3 gallons Du Pont N@ ‘7’ Polish 


You'll make a hit with customers when you use Du Pont No. ‘‘7’’ Polish— 
recognized as the most famous name in automobile polish. It removes 
traffic film quickly, safely, leaves a dry brilliant shine— approved for ‘‘Plexi- 
glass” tops. And with this deal you can add the finishing touch—get extra 
goodwill at no extra cost—by making the rubber look new, too. Limited 
time offer—act now! 


DU PONT N°&’7’' PRODUCTS 


——y From Chemical Research ... For Easier Car Care 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 
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finish a certain number of cars dail) 


812—Heavy-Duty Jack M Co., Milwaukee 46, Wi: 
The “Ten-Tonner” reportedly will! The outfit for refinishing eight car 


10-ton heavy-duty hop service lift “anything that rolls” easily. Ar 
jack has been added to its line of improved swivel saddle and swivel nation spray booth and drying cham 
hydraulic service jacks by Blackhawk wheels are designed for easy load ber, 56’ long, a 132-lamp “auto bake 
positioning oven,” a spray painting unit, touch 
Want more info? Use coupon on up outfit, flock gun indercoating 

page 144 and ‘you will get it! outfit, air compressor and accessorie 

Smaller outfits are said to be equally 


a day reportedly consists of a combi 


A 


813—Refinishing Outfits complete i 
co Lpon or 


Want more info: ¢ 
refinishing page 144 and ‘you will get 


Three “job-rated” car it! 
outfits with infra-red drying oven 
for automobile and truck refinishing 814—Tubeless Tester 
hops have been introduced by Bink 


Mfg. Co., 3122 Carroll Ave., Chicago 
12. Il is said to provide an easy means of 


Fach outfit is a “package” said to handling mounted truck tires, ha 
contain everything a shop needs to re been introduced b Bishman Mfg 
Co., Osseo, Minn 

The tire is rolled onto the tire 
handler, which is mounted on the 


A tubeless truck tire tester, which 





THE MOST ADVANCED DESIGNS IN 


CONTACT SETS 


front of the tank, and then swung in 
to the tank for testing. The tire 1 
rotated on rollers on the bottom o 
the handler by means of a roller and 
hand crank at the top. The tank, mad 
of galvanized steel, is 2342” wide b 
49” long by 18” deep and will accom 
modate mounted passenger and trucl 
tires up to 14-21 
Want more info? Use ce ipon O 


page 144 and ‘you will get 


f 


815—Cleaning Equipment 


{ A unit of complete equipment for 
% cleaning a car both inside and out 
Ss ide ha been announced by rhe 
Black & Decker Mfg. Co Towson 4 
o Always install a new Md 
P & D Condenser with Included in the “Vitri-Gla; 
. P & D Contacts, P & D tem” are a w N . vacuum 


( has a complete line of 
matched Contact Sets 


(Pre-assembled for 
fast and accurate 


P & D Heavy Duty VENTILATED Contact Sets installation) and Con- 


ll ei I i} , f : densers to fit the igni- 
will give smoother and better engine performance tion systems of all cars 


over a longer period of time than any other type and trucks. P & D 
set. Better contact surface is obtained and the means Performance 

; and Dependability! 
transfer of metal deposits from one contact to the 
other is eliminated. Under normal conditions 
these P & D Contact Sets should give up to three 


times longer service. That's P & D Quality! 


CONTACT POINTS 


TO FIT FORD *« MERCURY * LINCOLN 


cleaner, a heavy-duty automatic 
/ i polisher, three new Vitri-buff bon 
See Your P & D Catalog nets and six one-gallon cans of ne 
formula Vitri-Glaze, plus several fre« 
items available only with the pur 
chase of the complete system a 


) MANUFACTURING CO., INC. |iaineeei 
} e7 ~ polishing equipment pecial acces 





, ories for the vacuum cleaner, and a 
Established 1920 complete assortment o! valuable 
merchandising aid: 
Want more info? Use coupon o 
page 144 and ‘you will get it! 
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ALLIED 
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WHAT? 


YES, ALLIED BATTERIES 
GIVE YOU A 
BETTER DEAL... theyre 

delivered to your doo1 
factory-fresh from a nearby 
factory warehouse 

Permit low tock but a 

of quality 


comple te line 


hatteries in 6, 8 and 12 volts 


Allied Battery Company 
2040 Amelia 


Dallas, Texas 


ALLIED BATTERIES—Manufactured and 
guaranteed by the South's Largest Inde 


pendent Battery Manufacturer 


BATTERIES 


Want more facts? Use Reader Service Card Page 144 





816—Circuit Breakers 


A line of “universal” circuit break 
ers designed for 6-, 12 and most 24 
volt automobile, bu truck and 
tractor a is being offered 
by Cole-Hersee Co., 20 Old Colony 
Ave Soston 27, Ma 

Offered with or without 
mounting bracket the 


integral 
circuit break 


ers are available in eight different 
ampere ratings of 6, 8, 10, 15, 20, 25, 
30 and 40 amperes. They are said to 
reduce inventory problems by elimi 
nating the need for separate 6-, 12 
and 24-volt stocks, since one circuit 
breaker serve all three voltage re- 
quirement 

Want more info? Use coupon on 

page 144 and ‘you will get it! 


81 7—Rubber Lubricant 


An all-purpose rubber lubricant re 
ported to be especially suitable in the 
mounting and demounting of tubele 
tires has been introduced by R. M 
Hollingshead Corp., Camden 2, N. J 

‘Tyre Ease” is claimed to be harm- 





VALVE GAPS wi" 


Manufacturers of v« 
he ° cour 
. 


jauges air st 


fo« Se °n 


crew fitting 


ACME 


Write today for o 


complete 


“ACME 


Over 500,000,000 
Acme Valve Caps 
have been sold! 
It's no accident! 
Tire men really 


go for these 
heavier, sturdier, 
longer-lasting 
caps. They're 
precision 
machined of 
solid brass 
and nickel 
plated for 
thousands 
of miles of 
good looks. 


air chucks © air hose couplers * air 
‘ tractor, & service tire pressure 
gnal & tubing * tank valves * valve 


tles * repair valves * rubber valves * drain 


new catalog 


ACME AIR APPLIANCE CO., INC. 


100-120 Hinsdale St., Brooklyn 7, N. Y. 


Want more facts? Use Reader Service Card Page 144 





le to natural and yntnetic rubber 
It is said to offer lubrication of bush- 
ings and shackles, as well as a dre 
ing for black floor mat tire and 
other rubber part Each package 
comes complete with a long-handled 
applicator for easy usé the manu 
facturer stated 

Want more info? I 

page 144 and ‘you will get 


é coupon oT 


818—Service Manual 


Information on the AMI Hydra 
Matic service manual aid to contain 
combined information of 25 different 
manuals, with over 390 illustration 
Ziving tep-by-st« p procedure, may 
be had from Frank O. Bregnard, Auto 
Mechanics Institute, First Federal 
Bldg., Hot Springs, Ark. The manual, 
available at $5 from many jobbers 
contains a diagnosis chart which ha 
the answers on the same page 
Throttle linkage adjustments are ex 
plained. A chapter deals with ¢ 
sential tools, et 

Want more info? Uss coupon on 

page 144 and you u ll get it! 


819—Contact Sets 


A series of contact sets to fit Ford 
Mercury and Lincoln cars from 1948 
up to and including current model 
has been announced by P & D Mfg 
Co., Inc 19-02 Steinway St., Long 
Island City 5, N. Y 

The contact points are 
and intended for heavy-duty 
ance. The design i aid to give 


ventilated 
perforn 


moother and better engine perforn 
ance over a longer period of time 
Better contact surface i obtained 
and the transfer of metal deposit 
from one contact to the other is elimi 
nated, the manufacturer iid in the 
announcement 

Want more info? Use coupor 

page 144 and you will get 


820—Tool Catalog 


A 20-page supplement to its catalogs 
58, featuring tools for internal and 
external adjustment, repair and 
overhaul of automatic transmission 
has been published by The New 
Britain Machine Co., South St., New 
Britain, Conn. The tools listed are 
engineered specifically for Hydra 
Matic, Dynaflow, Powerglide, Fordo 
matic and Mercomatic, although mar 
ire multi-purpose for ervicing a 
automatk transmission 
according to the 


variety of 
makes and mode! 
company 

Want more info? Use coupon or 


page 144 and y will get it! 
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HERE'S DE SOTO'S 











Official 
PACE CAR 


OFFICIAL PACE CAR INDIANAPOLIS “500 


ONE-TWO SALES PUNCH 














320 HP GOLDEN ADVENTURER 


FOR MARCH 


DESOTO IS REALLY MOVING IN 1956 


IT PAYS TO BE A DESOTO DEALER 
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821—Brake Drum Kit rora, I] ignition systems and designed spe- 
A teake drum belencing ki The “No 56 SpeedWrench” is de cifically for passenger car: and truck 
emis owas rm JAlancing Kit con signed for fast nut-setting and remov is offered by Echlin Mfg. Co., New 
ining 175 assorted weights in size al, and with attachments can be used Haven, Conn 
from ‘4 oz, through 2 ozs. with a for drilling in steel, wood, stone and The tungsten contact points, fused 
complete assortment of metal screw other material u a screwdriver directly to contact arm , are said to 
and small tools needed for the job, and for tapping, driving or removing dissipate heat quickly, decrease re 
has been announced by Turner Mfg studs. It features “one-hand opera istance and provide proper balanc: 
Co _ Ane Box 566, Kokomo, Ind tion” through a fingertip revers« The contact arn reportedly 1 
Want more info? Use coupon on button located in the handle behind erin ~) in tc pecet ‘ : f ( l 
page 144 and ‘you will get it! the starting trigger, the manufactur oon td ) non-silp 
er reported 
822—Power Wrench Want more info? Use coupon on 
page 144 and you will get it! 


An electric power wrench to re 
place its Model 55 4%” square-driv 823—Ignition Assemblies 
unit, complete with six hexagon sock 
et ha been announced by Thor A complete line of heavy-duty igni 


ol Co... 175 N tate tion contact assemblic for all three 





bushing to maintain exact alignment 


ot contact points and to prevent slip 
page of arm on bushing and const 
quent grounding of arm. Copper con 
ductor strip permits free curren 
and stainle teel spring prevent 
breakage from rust it wa said 
Floating spring construction is used 
throughout to prevent eccentric bust 
ing wear, according to the manu 
facture! 

Want more info? Use coupon on 

page 144 and you will get it! 


t flo 


824—Shock Demonstrator 


A shock demonstrator that can be 
installed in the ervice station o1 
garage where it is readily accessible 
has been introduced by Monroe Auto 
Equipment Co 1426 E. First St., 
Monros Mich 

It 1 ald be i imple lever de 
vice which allows the car owner to 
test for himself the control or lack of 


7 match 
acriptive cortem 


control exerted by worn shock 
compared with control available 
new hock absorbe! The 
strator carrie a (do-it-yourself 
gestion which suggest ee for 

f ‘ a VO ) 
eiieieaees MANUFACTURING CO. self the difference in a worn 


BOXES CLEVELAND 12, OHIO Want more info? Use coupor 


page 144 and ( will ge 
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PREVENTS CLOUDING + FLAKING + PEELING 


—and is impervious to condensation! 


Here's another vast improvement brought to you by Griflin. Now 


every Griffin mirror lens has copper-coating on the back! 

This electroplating process prevents clouding, flaking, peeling, 
is impervious to condensation! It lengthens mirror lite by years, 
cuts replacement costs to the barest minimum, 

And all Griffin rectangular mirrors now feature a heavy rubber 
frame, too! It prevents moisture from getting behind the lens, ab 
sorbs hard blows and sideswipes, is easily removable for replace 
ment of lens. 

Like all Griffin products, these mirrors are built to take plenty 
of abuse, out-pertorm, out-last any on the market. That's why it 


pays to standardize on Griffin—the complete fleet line. 





@ No. 460— Mirror breakage troubles are 


50 sq. inch lens complies with recent state laws 


@ “JUMBO” No. 480—Rubber frame 
seals out moisture. Swivel mounting with 3 
threaded tension screws for rigid adjust- 


ment. Clear or non-glare lens available. 


Overall size, 6%" x 9%" 


@ No. 400—Rubber frame seals out mois 
ture. One-piece heavy metal body, me- 
tallic aluminum finish. Swivel mounting with 
3 threaded tension screws provides rigid 
adjustment. Overall size, 3%" x 7%". 


over! Special neoprene channel ring insu 
lates lens against breakage from hard 
blows. Rubber gasket seals out water 
1-piece aluminum finish metal body. 3 ten 
sion screw swivel mounting. Clear or non 


glare lens. 5'A° mirror head 


THE GRIFFIN LAMP COMPANY 
HAMILTON, OHIO - SHELBY, MISS. 


Warehouses 
Boston, Pittsburgh, Los Angeles, 
San Francisco, Seattle 


A COMPLETE LINE OF 
GRIFFIN BRACKET ASSEMBLIES FOR 
COWL, PANEL, FENDER AND HINGE MOUNTINGS 


Come in varying lengths fer all type mountings. Outside 
tubing on extension brackets is 4” OD, inside tubing is 
%&” OD. Brackets treated to resist rust, and aluminum 
finish is baked on for further protection. Fibre friction 


washers assure rigid adjustments. 


@ No. 904—Combination bracket for mounting on panel, or hinge 
from 2” to 22” wide. Extension type, from 15” to 27”. 


@ No. 923—Panel mounting bracket. Extension type, from 15” to 27”. 
@ No. 933—Cowl mounting bracket. Extension type, from 10” to 15”. 


AUTOMOTIVE SAFETY LIGHTING 


@ No. 922-C—Fender mounting. Extension type, from 12” to 17”. All 
parts chromium plated. 
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CAR AIR CONDITIONING 


SALES 
LOOM 


South Texas Distributing Company last year became FRIGI- 
KING distributor for Houston. They achieved phenomenal ac- 
complishments during 1955. There's big money in car air con- 
ditioning for distributors and dealers alike. The surface has 
barely been scratched. Volume is skyrocketing. Millions and 
millions of car owners are waiting to be sold! 








Profitable FrigiKing 
DISTRIBUTOR AND 


DEALER FRANCHISES 





Available... 


The 1956 bonanza in 
car air conditioning lies 
immediately ahead — in 
April, May, June, July 
and August. Frigiking’s 
revolutionary 1956 inno- 
vation is exc'usive Magne- 
Touch. This feature allows 
driver to select in-car 
cooling temperature most comfortable for him. Eliminates coil 
freeze-ups on long trips. Complete with automatic electric clutch. 








On hottest days, FRIGIKING instantly cools all late model 
passenger cars, convertibles, and station wagons. 

Last year, more FRIGIKINGS were sold than all other competi- 
tive, independent under-dash units combined. Already, this year’s 
advance sales exceed last year’s total sales. Established 1949, 
manufacturer Frigikar Corporation, pioneer in car air condition- 
ing, also produces FRIGIKAB for trucks, and FRIGIKAR trunk-mount 
units, Coast-to-coast servicing protects your customers. 


WRITE OR PHONE TODAY FOR 
DISTRIBUTOR FRANCHISE DETAILS 


Appointments now being arranged for interviews with factory 
executive, Outline your qualifications when you contact us for 


an appointment. 


THE FRIGIKAR CORPORATION 


1602 Cochran ° DALLAS, TEXAS ° Riverside 1661 


Want more facts? Use Reader Service Card Page 144 





825—Tubeless Tire Patch 


A patch designed for the repair of 
bruise breaks in tubeless tires has 
been announced by The H. B. Egan 
Mfg. Co., Muskogee, Okla 

The “Jet Vulcanizing Patch” is re- 
portedly designed and constructed to 


Af 
lz 


compensate for the elimination of 
pressure against the repair which is 
provided by the tube in a conven 
tional tire. When applied with its 
companion product, “Camel Liquid 
Vulcanizer,” the patch starts to vul- 
canize immediately and continues un 
til maximum cure i reached, ac 
cording to the manufacturer 

Want more info? Use coupon on 

page 144 and you will get it! 


826—Shock Testing Device 


A testing device to enable repair 
men to check any car for worn-out 
shock absorbers is being distributed 
by The Gabriel Co., 1148 Euclid Ave., 
Cleveland 15, O 

The device takes but three minute 


to test front shocks on virtually any 
make of passenger car, the company 
said 
Want more info? Use coupon on 
page 144 and you will get it! 


827—Floor Compound 


A granular mineral compound said 
to possess a high absorbency for both 
oil and water for spreading on the 
floors of garages ind ervice ta 
tions has been introduced by th 
Eagle-Picher Co., 900 American Bld 
Cincinnati 1, Ohio 

The material is reported to be 
chemically inert, non-combustibl 
and insoluble in practically all lig 
uids 

Want more info? Use coupon on 

page 144 and you will get it! 
(More New Products on page 159) 
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FILTER REPLACEMENT CARTRIDGE 
THAT'S GUARANTEED TO REMOVE 
SLUDGE AND ACIDS FROM MOTOR OIL 


PROVIDES EXTRA PROTECTION AT NO EXTRA COST! 
says:- 


ENGINEERS SQUEEZE 
OIL REFINERY INTO 
FILTER CARTRIDGE 


NEW YORK, Sept. i4th— 
To combat the effects of 
acid and its corroding ef 
fecte on bearings, pistons 
and vaives in all internal 
combustion engines, a new 
oil filter has been developed 
by the Lee Filter Corp 
Filtration Engineers of 
North Arlington, N. J 


The new filter, embodying 
a sludge-removing accordion 
element that is 16 feet in 
length, also contains a pa- 
tented Feridium anode A 

cording to Lee engineers. the 
new Feridium anode will re- 
move and neutralize acids, 
the chief culprit of engine 


accordion pleated 
terial and the Ferd 


(B) Feridium anooe FILTERS” 


FOR HOME HOT WATER SYSTEMS 


PREVENTS RUST 
PREVENTS CORROSION 
MAKES WATER CRYSTAL-CLEAR 
REDUCES HEATING COSTS 
© INCREASES STEAM PRESSURE 
ADDS EXTRAAONGAIFE TO VALVES 
© SAVES MANY TIMES ITS COST IN 
REPAIR BILL 
Pn, #1, meee alt MAY BE USED 
DRINKING WATER TANKS 


LEE FILTER CORP., North Arlington, N. J. Worehoused in Los Angeles, Minneapolis, Chicago, Pittsburgh, Jacksonville, Fla. 


Represented in the Southeast by Ed Zinnell, 1187 W. Peachtree St., Atlanta, Ga.. and Max Polansky 2159 Albany Ave., Memphis, Tenn 


In the Southwest—Bradley Wayne, 4423 No. Central Expressway, Dalles, Texas 
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omething to CrOW about | 


the New Look at 
ALUMINUM INDUSTRIES, Inc. 


We have expanded our main plants here 





in Cincinnati, Ohio, to 40 acres of 

research, development, production and service 
facilities. These are just the first steps in 

a tremendous expansion program to mect the 


Prowilneg requirements olf our customers. 


We're mighty proud tO Say that the service we 
offer is unsurpassed, And, of course, as 
always, Permite Original Equipment Parts are 


unsurpassed in quality and performance, 


Phone your nearby Permite 


Distributor for the engine and chassis parts you need. 


ALUMINUM INDUSTRIES, INC. * Cincinnati 11, Ohio 


\ 
> original é equipment 
ugermite parts 


the complete ngine and chassis line 





locked into position with two set post, “spring torsion” positioning roll 
effort-reducing handle, positive 


More New Products screws apt er, 
ec safety lock and plated, rust-proof 


ce Want more info? Use coupon on 
OT uec p iat ’ 
Eanes paw gage 907 page 144 and you will get if screw and ball power unit, according 





to the manufacturer 


830—Twin-Saddle Jack Want more info? Use coupon 0 


page 144 and you will get 
828—Wet Surface Grinder A twin-saddle service jack that 
weighs 77 lbs. and is said to be easily 831—Traction Bars 


A wet surface grinder which re transportable has been introduced by 
portedly precision-grinds all heads, Hein-Werner Corp., 1200 National Traction bars which ars aid 
blocks and manifolds, including those Ave., Waukesha, Wis keep rear-spring arcing to a mini 
from newest overhead valve V-8’s, The “Whiz” is designed for easy mum have been announced by Safe 
has been announced by Peterson positioning and has a rated capacity ty Engineers, Inc., P. O. Box 1753 
Welding Labs, Inc., 1423 Virginia of 1% tons. It is said to be ideal for Stockton, Calif 
Ave., Kansas City, Mo speeding up tire, brake, front-end and “Torque-O-Matics” are installed in 

Other features include loading car-washing ervice It ha fixed pairs, one along the ide of each real 
from overhead, fast set-up, accurate, twin saddles, structural steel channe!] spring. They are said to combine the 
dust-free, full-vision grinding and flexibility of open shaft drive and 
easy conversion. A large flat grind the sturdiness of the torque-tubs 
ing wheel] and ways hook over and ' drive and to insure faster, safer st 
under the trace to keep the carriag« ping 
from “lifting” in the grinding proce Want more info” Use coupon « 

Want more info? Use coupon on page 144 and ou will get 


page 144 and you will get 
: 832—Headlamp 
829—Mirror 
A headlamy} fi 


A mirror ot weptback desigi mechanical aimin 

vhich is said to be adaptable to body introduced by Tun 
or fenders of any pa nger car, in 95 Eighth Ave N 
cluding latest design ha been in ' 
troduced by The Arrow Safety De The lamp ha 
vice Co., Mt. Holly. N. J platforms moldec 

It j composed of a head with 412” lens to provide co 
diameter non-glare, distortion-fre¢ mechanical aimet 
via and a one-piece pedestal of dik 
cast zinc with chrome finish. The re 
placeable head is chrome-plated ealed beam he 
bras The “Slip tream ‘ , t = 12-volt model 


mounting reportedly can be i Want more info coupon on 
. y] ften a d i page 144 ni ! vil e st! 





imps in broad 
id to be intere 
































A new world of tranquil 
beauty days that sparkle 


Ste, 
e . 
Mounta with brilliant sun... night 
At Restful HOTEL that are cool enough for 
Mountain Lake, Virginio * blankets. A perfect place to 
AFFILIATED NATIONAL HOTELS loaf your time away . . . of 


anaes 


memes aae 
- ” av i 7 « “ 
more, Twas Ape eaucee ~ pou ane ‘ ming, golf, horsebeck riding 


enjoy tennis, fishing, swim- 


orsresct OF Comers or mountain climbing in the 


wr . 
OTH WASIEOTOR © extn wr a 
reas MON mavens ‘ picturesque mountains of 
AL 
veces Virginia . Choice of eu 
OT BEART nem ent 
TN ARO ONNG 


rereenomes dations or secluded rustic 


ey ee RA ALD tte 
PALO ION Aeewere Meet! at? © Ot-.e Gas vEShOn-6-080 cotlages 


perb resort hotel accommo- 


ae COND nee . RLV een . eau 
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833—Flioor Hoist 


The addition of a “Floor-Mount” 
mode! to its line of “Frame-Kontact” 
hoist ha been announced by the 
Globe Hoist Co., East Mermaid Lane 
at Queen St., Philadelphia 18, Pa 

The floor mode!] will ¢ xtend the 
usefulne of the “Frame-Kontact 


heretofore “hoist-l 
claimed, because it can 
upper floors, tem 
porary locations or wherever ground 
excavation for hydraulic power cylin 
der i impractical, Installation 1 
said to be imple and ine) 
pensive 
Fight 
anchor two base 
Want more info? Use 
page 144 and you will get it! 


hoist into 
area it wa 
be installed on 


quick 


lag V or through bolt 
plat to floor 


coupon On 


834—Air Conditioner 


A dash model has been added to 
its line of Mark IV refrigerated ai 
with exclusive rights ac 

Mark IV pat nt by 
3800 Commerce 


conditioner 
quired under 
John EF. Mitchell Co., 
St., Dalla Texa 

Ihe mall, under-dash 


aid to approach closely the cooling 


model 1 


and air-moving capacity of the larger 
trunk model. The cooling coils are 
housed in a fiberglas case with lou 
vers that permit the directing of air 
to any part of the car. The unit re 
portedly fits practically all late 
model cars, including station wagons 
and convertibles 

Want more info? Use coupon on 

page 144 and you will get it! 


160 


835—Tire Gauge 


A wheel and tire eiting gaug 
which will reportedly balance a tire 
and wheel in approximately five min 
ute including removing and replac 
ing time, Na been introduced by 
Dynami Center Engineering Co, 
Ine Lawrenceville Ga 
Balancer Gauge Instrument 

how on its dials the num 
ounce of tatic weight nece 
bring wheel in level position 
weight 


to now by i different 


wheel and tire are out 


ina 
readin if 
dynamical) 
Want more info? Use 
page 144 and you will get 


COUpPOT Ot 


it! 


836—Parts Catalog 


Catalog No. 56, with 50 pages of il- 


ustrations and descriptive matter on 
its automotive replacement parts, ha 


been announced by Champ-Item 


AUTOMOTIVE 
REPLACEMENT 
PaARtTs 
Leta 
Sy 


L 


Ce 





Inc., 6191 Maple Ave., St. Louis 14, 

Mo. Catalog may be obtained by ask 

ing for it on letter or bill head 
Want more info? Use coupon on 
page 144 and you will get it! 


Cart 


service cart for moving mer 
work, 


837—Service 
A steel 


chandise and small parts for 
inventory areas has been 
announced by Frontier Mfg. Co., P 
.) tox 13266, 10600 Harry Hine 
Bivd., Dallas, Texa 

Set up and ready to use, the cart 
is a standard size of 32” high, 30” 
wide and 16” deep. It weighs 43 Ib 
and is equipped with 4” hard rubber 
wivel caster 

Want more info? Use 

page 144 and you will get it! 


display o1 


coupon on 


838—Tire-Changing Tool 


A tire-changing tool for tubel 
tires, functionally lesizgned fo! 
mounting and demounting passenge! 
car and light truck tires, has been 
announced by Ken-Tool Mfg - 
768 East North St., Akron 5, Ohio 

Made of hand-forged chrome-nickel 
alloy steel and heat-treated for hard 
use, the “Ken-Tool T-6” is made for 
use in pairs and comes packed two 
tools to a set. It is also said to work 
well on standard tires. A _ heavier 
model is available for tubeless truck 
tires. 

Want more info? Use coupon on 

page 144 and you will get it! 


839—Ring Assortment 


An assortment of the 
jar piston ring Iz 
mall-bore industrial engin 
in power mowe! nain 
den tractors and simi! 
ing offered through 


by Wilkening Mfg. Co., 2000 S 
St., Philadelphia 42, Pa 
There are 99 ring 
ard dealer stock. Each 
individua] container 
tion, 1Z¢ ind instal! 
tion Index divider 
ty pe 
Want more info? Use « 
page 144 and you u 


840—Seat Cushion 


A lightweight seat 
extra large for 
tractors, buses, etc., 1 eing 
ed by Seatmaster Co., 2635 S 
bash Ave., Chicago 16, I 
The “No. 156” one-piecs 
cushion and back feature all-steel 


contour 























coil-spring construction, open-mesh 
weave with sturdy binding. It 1 
wide, has a soil-resistant fiber cover 
and folds for easy carrying, accord 
ing to the company 

Want more info? U 

page 144 and you wu 


841—No-Heat Patches 


“Presto” patches, requiring no hea 
for vulcanization, which reported 
ly produced through a « 
of compounded rubber and the chem 
ical formula of “Presto” vulcanizing 
fluid, have been introduced by Act 
Rubber Co., P. O. Box 6147, Dallas, 
Texas 

Want more info? Use 

page 144 and you will get it! 


»”) 


mbination 


coupon on 
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Nailing down the case 
for the YEAR-AHEAD car 


j 


If you’re lucky enough to be a Chrysler Dealer than all of the competitive cars combined 
or salesman, brother, here’s a selling tool that Nobody in the business .. . but nobody 

mows down competitive claims like a machine has anything like it! It wraps up the biggest 
gun. You can use it every day in competitive sales story of 1956... in nationwide adver 
selling. Feature by feature, it tells the world tising and on the showroom floor. Just onc 
why Chrysler is the Year-Ahead Car .. . why more reason why it’s a great year to be a 


Chrysler offers the motorist more that's new Chrysler Dealer! 


rysier Division of Chrysler Corporation 
12200 East Jefferson Avenue, Detroit 31, Michigan 


Here's dramatic proot that Chrysler has more that's 
than all other competitive cars combined! 


New in 1966 Chrrysier 


ve 


And the other 6 cars still do not have full-time power steering and the airplane-type V-8 engine 
. major advances which Chrysler has had tor years! 








SOUTHERN AUTOMOTIVE JOURNAL for March, 1956 Want more facts? Use Reader Service Card Page 144 











New Improved 


Refrigerated Automotive Air Conditioning 
offers distributors... 


Top product with patented RoboTrol control 

Engineered and packaged for easy installation and low inventory. 
RoboTrol flow control valve eliminates biggest trouble spots — no 
by-pass, no solenoid, no clutch . that's right, no clutch, RoboTrol 


does it all! 


Price advantage and proper profit. 

With Mark IV you can beat the price of all factory installed models — 
by far. In fact, you can install fine Mark IVs and compete with the 
cheapest models on the market. But the profit is right on both the 


unit and the installation 


Service school and warranty policy. 

Mark IV maintains a free service school... requires that each dis- 
tributor send a man to it... Mark IV pays his expenses while at the 
school. Mark IV units are built right and backed by a sound warranty. 
We want every one of your customers to be a booster for you and 
Mark IV. 


Real promotional program. 

Sales of these units will be directly proportional to the promotional 
effort. Advertising-minded distributors are going to build a great busi- 
ness. So Mark IV is giving them full aid. Free brochures, envelope 
stuffers, window banners, newspaper ad mats, outdoor poster designs, 
recorded radio jingles are being furnished by Mark IV, in addition to 
installation manuals, decals, etc. Also a generous co-op advertising 


allowance is offered 


This is a real profit-building package that will grow each year, and there is 
still time for you to get in on the 1956 season... 


WRITE TODAY for details on distributorships. 
THE MARK IV DIVISION 


JOHN E. MITCHELL COMPANY 


3800 Commerce ¢ Dallas. Texas 
‘4 ? AA 4 A j ? 
/ / r : | 
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Air Conditioning Is “Hot” 


(Continued from page 66) 


cause no one here could instali 
these controls,’ Wilson explained 

“IT did it largely because I use 
such a control myself and know 
what it means to me to be able 
to drive. Fortunately, there isn’t 
much of this business. I say for- 
tunately because I am glad there 
are not a great many people af- 
flicted a we paraplegics are 
There isn’t much profit and it is a 
complicated installation, requiring 
a day of work, but these controls 
put a lot of people back into the 
business of living a more normal 
life.” 

Wilson was stricken by polio on 
July 1, 1952. At that time he wa 
fleet ale representative for 
Chry ler and had been a retai! 
automobile salesman since 1926 
except for time spent in military 
ervice 

Wilson was in a hospital for a 
vear and, while there, decided 
automotive all conditioning of 
fered a promising future—for any 
one, handicapped or otherwise. But 
when he was able to get about he 
first went into insurance, for eco 
nomic reason and say he was do 


ing quite well 
He's a "Marked" Man 


Sut people in the automobile 
business are more or less marked, 
he explained, grinning. “They 
can’t get away from it and be 
happy and that’s the way it wa 
with me 

“Lying there in the hospital, it 
eemed to me, back in '52 and ’53 
that automotive air conditioning 
was the coming field. Now that I 
have been in it I have no doubt it 
i 

‘I couldn't see what could keep 
me from being in the busine 
either. I got my greatest inspira- 
tion from F.D.R. We both had the 
ame thing about the same time 
So I figured if a man like that 
could be president, I could do 
about any little thing in business I 
wanted to. Some of my friend 
wrote to Eleanor Roosevelt about 
my admiration for F.D.R. and I! 
got a nice letter from her. That 
helped, too.” 

Wilson faces the world squarely) 
seeks no sympathy. He says that 
since he is accustomed to it, hi 
handicap is nothing. He gets al! 
over his place of business wit: 
relative ease, goe where 
pleases, when he pleases, in hi 
two-door! edan. It 1 two-doo 
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HEYER MODERN ASSEMBLY LINES PRODUCE OVER 5,000 CHARGERS A MONTH 
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SY / / | 
Better Products 
at Lower Prices 


COMPLETE LINE — from $79.50 to $259.50 
TRADE-INS UP TO $75.00 on your 
obsolete 6 volt Fast Charger 


FREE PREMIUM 


je eee Geof ory — for a limited time only we are offering an “Equipment Bo- 

rger-Tester Mode s avail- ” a al : s i - i 

able in White, Red or beautiful Hammer- nus” of a choice of several useful equipment items — worth 
up to $30.00. In addition to the liberal trade-in allowance. 


tone Grey. 110/60 amps * 6/12 volts 
CALL YOUR JOBBER TODAY! 


a. 
WORLD'S LARGEST MANUFACTURER 
OF FAST BATTERY CHARGERS 


INDUSTRIES INCORPORATED West Coast Distributor: Shields, Harper & Co., Oakland, California 
BELLEVILLE 9, NEW JERSEY In Canada: Regent Equipment Manufacturing Company, Ltd., Toronto 


Want more facts? Use Reader Service Card Page 144 163 
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since he must first fold his wheel 
chair and load it into the back be- 
fore pulling himself into the 
driver's seat. The wheel chair 
must go about everywhere Wilson 
goes. It is legs and feet to him. 

Wilson is convinced trucks will 
oon be a great field for air condi- 
tioning, and to emphasize this con- 
viction, the firm’s own pick-up 
mounts a unit in the cab. 

‘Look at it from two view- 
point he invites, “productivity 
and safety 

“How many times have you seen 
big trucks parked along the high- 
way in the shade while the drivers 
rest? Well, while that truck is 
parked, it is costing the operator in 
productivity, Put an air-condition- 
ing unit in the cab and it means a 
saving in productivity. 

“As for safety, an alert driver is 
the safest. Air conditioning pro- 
vides summer comfort, relief from 
heat fatigue, consequently a driver 
more alert, That is recognized in 
passenger-car travel, What makes 
it any different in the case of 
trucks? 

“We still have to learn how to 
ell for truck In fact, in this 
busine we have a lot of things to 


learn. In the very newness of the 
business we suffer from inexperi- 
ence, even ignorance. It is some- 
thing that must grow into a place 
in the industry from infancy. Even 
financing, in this field, is infantile 
by comparison with established 
channels. 

“But it’s a great business even 
now, with a great future. All we 
have to do is learn how to run it.” 


Dodge President Cites 
Engineer Shortage 


()* industrial company out of 
every three in the country is 
suffering from an acute shortage 
of engineers a situation that has 
reached “critical national propor- 
tions” according to William C. 
Newberg, president of Dodge Di- 
vision, Chrysler Corp. 

Speaking Feb. 23 at the fifth an- 
nual banquet of the Toledo (Ohio) 
Technical Council, climaxing the 
area’s observance of National En- 
gineers’ Week, Newberg also 
pointed out that an anticipated in- 
crease in population will almost 
double the consumer demand for 
goods and services within the next 
20 years, and that there will be 


“nowhere near enough” people of 
working age to do the job at the 
present rate of production in this 
country. 

Eliminating such far-fetched 
solutions as a 57-hour work week, 
or a labor draft from the ranks of 
students, retired people or house- 
wives, Newberg said the only 
answer left “is to find some way 
to get more done with fewer man- 
hours an engineering challenge 
if I ever heard one.” 

“It’s the reason why the rapidly 
growing science of automation is 
one of the most significant and 
most urgently needed develop- 
ments of modern engineering and 
management,” the Dodge executive 


said. 


Delray Beach Elects Wallace 


The Delray Beach (Fla.) Auto- 
mobile Dealers Association has 
elected F. Earl Wallace, Jr., Ear! 
Wallace Ford, Inc., president; Bill 
Adams, Adams Chevrolet Co., vice 
president; Joe Rose, Jr., Joe Rose 
Motors (Chrysler-Plymouth), sec- 
retary-treasurer, and Doyle Mor- 
gan, chamber of commerce, record- 
ing secretary. 








a \\ 
> a 


CAPACITY 1,000 Ibs. 


Overall Height — 54" 
Overall Length — 48" 
Overall Width — 33" 


Write for Complete 
Catalog Information 





... for YOU in 56 


INTRODUCING 


STAR'S "LITTLE OSCAR" 


HYDRO-LIFT CRANE 


\/ simple one-man operations. 


Be sure to see the 
“LITTLE OSCAR" 
and other new 
Star Shop Equipment 
at the 


SOUTHWEST 
AUTOMOTIVE SHOW 


Sam Houston Coliseum and 18°' diameter. Re- 
Houston, Texas 
May 10 thru 13 


Now you can own that half-ton crane at minimum investment. It's speedy 
y —converts those back-breaking jobs into 





SEE THEM AT 
THE SHOW! 


NEW STAR BRAKE DRUM 
LATHE with exclusive 
'Transfermatic’’ feature 
ee trues drums and 
turns matched linings si- 
multaneously. Assures 
perfect fit every time. 
Capacities to handle the 
largest drums with dual 
wheels mounted. 


NEW STAR 401 DEBOND- 
ER-DERIVETER . . . 2 
machines in one! Hondles 
all shoes up to 4°’ width 


moves linings by cold 
method, with more speed 
and precision than ever 
before. 











STAR MACHINE & TOOL CO. 
225 S.E. SIXTH ST. MINNEAPOLIS 14, MINN. 
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It’s asales sensation — the new one-operation proofs « ithsilicones, and because the cleaner 9 
wax by Du Pont that’s swept all test mar- in the wax, it cleans as ‘t waxes. As easy to 
kets! Specially formulated to keep today’s use as a liquid. Packed 12 to a case~ and for 
beautiful new care new-looking, Du Pont a limited time you pay for only 11. Use the 
New Car Wax gives you terrific sales possi- free can for easy quick demonstration and 


bilities. It waxes with paste wax weather sale 


E. 1. du Pont de Nemours & Co. \Inc-,) Specialties Sales, Wilmington, Del. 


Buy It-get ONE F 





DU PONT N° ‘7’ PRODUCTS 


From Chemical Research ... For Easier Car Care pris 


BETTER THINGS FOR BETTER Living 
. THROUGH CHEMISTRY 
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TIME SAVERS 











Wiring Headlight Switch ay to mount the circuit breaker on off the circuit breake: 
On Chrysler Models the instrument panel flange and — accessory terminal to 


vire it as shown in sketch. In many terminal with a 1” 
— older-model Chrysler-built Case the accessory connection about 12” wide, the 
cars and trucks used a fuse wire must be extended in addi old switch wires in the 
type headlight switch. The replace tion to installing according to in- ner they were before 
ment uses a circuit breaker. truction Conley, Jordan Motor 
Instruction with the new witch To peed the job, I aw the ea! Jentk n Kent if j 


ACCESSORIES CONNECTIONS —————*~ ~~~ | Correcting the Bumps 
__ 
COPPER STRAP ie In ‘55 Chevrolets 
ACCESSORIES CONNECTIONS — |- z. 
CIRCUIT 


O* 55 Chevrolets with stand 

/ | mil Oo BREAKER ard transmission a heavy 
lo ae Ye bump i ometimes heard when 
; AKE ° the car goes over a rolling bump 


AMMETER BRACKET EARS ” l and the motor is pulling the cai 








especially when passengers are in 
the rear seat 


a To remedy this, remove the drive 
lJ haft and take the front yol 


yoke out 





yndreds of 


TIME SAVERS 
MONEY MAKERS 


When you have a sery- No. 126 UNIVERSAL ADJUSTABLE 
SPRING CLAMP for late model cars. A 


quick and easy repair. Made for wide 
springs of late model cars. A permanent 
repair clamp. List .50 ea 


automotive parts especially , No. 673 SPRING LEAF SILENCING PADS 


-cyone » , ‘-k’’ for 1955 Chevrolet and 1949-55 Ford, 
designed tO help you lick Mercury and other cars. Made of a very 


fine grade of Solid Woven Webbing (Wax 
Impregnated). Stops squeaks—lasts longer 
—easier riding. 


WRITE FOR List .15 ee. (EEN 


1956 CHAMP-ITEMS CATALOG ORDER FROM CHAMP. ITEMS 
YOUR JOBBER 


CHAMP-ITEMS, INC, 6191 Maple Ave., St. Louis 14, Mo. 
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ice problem, turn to the 


Champ-Items catalog of 


tough service jobs. 


ey 


* 
Chnagest o 








ened down on the filed flat place. through a hole in the floorboard 


GOT A GOOD This will permit windows to be Then with the long shank thread 
rolled up and down.—Cecil Boling, the long bolt into the new switch 
IDEA? Southern Salvage, Vinita, Okla- This makes an excellent pilot to 

pull switch into place.—Monroe 
Hays, 4118 Lamont Street, Corpus 
Christi, Texas 





homa 
will be paid for every 


Tame = SEVET OF Onn Replacing Stoplight Switch 








ch > . eur “nHrTe 

nelle Pogeses Yo Without a Helper . 

fF publication , Assembling the Generators 
A photo or rough sketch wil | r 1S almost impossible to replace To Eliminate Binding 
make your idea more valuable. a late-model G. M. stoplight 
Only original item t prev switch without a helper, but here _ assembling Delco gen 
usly published, offered for our is a way it can be done erato! you will often find 
ex ve use can be consid Use the long 10-32 screw from the ball-bearing retaine! plate 
ered Send Tnem To: utherr an old heater motor and put it lightly off center after the crew 
la tive Journal, 806 Peach 

ce St N, E. A rianta ‘ ? — 











» = 
of front U joint Braze the plug t ' eur e re) r |e] r 4 ay g 
in the end of the yoke to make sure 
Cap Inspection 
: s 


it will stay in under pressure 
Compre a Buick inner valve 


pring in a vise, measure it and 


. 


grease and install it in the yoke oe. “Ne i a 
7 * ¢ 


between the brazed plug and the 
end of the transmission main shaft 
This will aid in cushioning the 
thump that occurs in the spline 
between the yoke and main shaft 

Vincent G. Sourbeer, Route 2 
Box 220 M, Jacksonville, Florida 


cut off all over 78” Pack with : — » 
— 


co. 
rs 


To Repair Nash Vent Pipe 
Without Removing 


i ie crankcase ventilator pipe on 
the Nash 10 and 40 series i 
inclined to work loose and rattle 
around against the engine block 





tie rod and front-end K-brace Radi . ; , ‘al ; 
wk ‘ Xi é é - - é i ( reps ’ C3 
lo repair one of these quickls adiator cap examination is an essential part of preparing cars 
without removing and weldin; and trucks with pressurized cooling systems for summer .. . to 
put the pipe in its proper position prevent overheating and water loss. It's as necessary to good 
and — - — n cg agente engine operation as thermostat service. Install the proper Stant 
puncn or aw etween the pipe . "i ; ‘ 
on tie ten al thee tthe tn Gen EV RSEAL Pressure Cap if the customer's cap is broken, worn 
cover plate in two or three plac or the wrong cap. Insist on Scant... built to quality standards 
Thread snug-fitting metal screw not tO a price... engineered in co-operation with automotive 
into the holes and the job is done engineers for original equipment at the car factories. 


Victor McGee, L. E. Dick Motor 


Company, 419 N. 70h Street, Mav- | wagggnized standard 


field, Kentucky 














32 years of original equipment experience 


Replacing Door Glass on filler caps for cars, trucks, tractors and 
On GMC Trucks direct to radiator manufacturers. Stant has 


been the com plete line source for a genera 


W' OFTEN find when replacin tion! Write today for catalog on Stant radi 
door glass on 1947-54 Chevy ator caps, oil filler caps, gas caps and the 
rolet and GMC trucks that the Cap Merchandiser . . . perpetually-working 
window regulator handle spline silent salesman, naming your jobber. 

or splines on the regulator shaft STANT MANUFACTURING CO., INC. 





have been stripped Connersville, Indiana 


When parts are not readil) 
sii tam nani tae atinee ae Used on America’s Finest Automobiles 
the edge of a flat file. The set screw 


that holds the window regulate as Standard Equipment for a generation 


handle on shaft can then be tight- 
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are tightened. This will cause it to 
bind against the inside spacer and 
there will be a hang or tight spot 
during armature rotation 

To eliminate this condition, slip 
the end plate on the armature shaft 
backward before the screws are 
lightened. Install the inside spacer 
haft and in position inside 
plate and tighten 
plate and 


on the 
the retainer 
Remove end 
haft and replace in 
yroper order Victor McGee, L. E. 
Dick Motor Company, 415 N. 7th 
Street, Mayfield } 


CTEeW 


pacer from 


Kentucky 


Replacing Chevrolet 
Stoplight Switch 


W' HAVE found an easy, time- 
saving way to replace the 
lever-type toplight switch on 
Chevrolet trucks and passenger 
cars, Here is the way we make a 
one-man job of it 

Cut the head off a 3/16” x 1” 
SAE-thread bolt and run a small 
amount of solder near the middle 
Screw the bolt into the hole in 
witch until it tightens against the 
solder. 





HYDRAULIC VALVE TREATMENT 


For Top Engine Performance 


CORRECTS! 
Frees hydraulic valve lifters 
Permits valve lifters to operate quietly 
Dissolves engine sludge and varnish 


Increases power and gas mileage 


——— 


OL 


TOP CYLINDER , 
wemcarior 


DO YOUR CUSTOMER A FAVOR! TELL HIM ABOUT THIS 
EASY Two-Step Treatment — He'll show his appreciation in 


repeat business! 


Order from your jobber, or write to Dept. 163 


EMEROL MANUFACTURING CO., INC. 


242 WEST 69TH STREET, NEW YORK 23, N. Y. 
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yormat 
HYDRAULIC VALVE 
TREATMENT 


one ware 
pemarentet 


MAINTAINS! 
Keeps valves and lifters free 
Cools as it lubricates 
Protects engine parts 
Increases the life of your car 





Put switch in place by letting 
bolt come through hole in floor- 
board. Then by holding bolt with a 
pair of pliers, line up the other 
hole in switch and fasten it with 
regular bolt. Remove bolt used to 
align switch and screw in and 
tighten other bolt Frank Roberts, 
Young Motor Company, 119 Co- 
lumbia Street. Chester South 
Carolina. 


Installing the Fuel Pumps 
In '55-'56 Chevrolets 


~~ a fuel pump in a ’55 
or ’56 Chevrolet is usually a 
painstaking job because the pump 
push rod will not sta ip long 
enough to get the pump in prope 
position. 

The push rod will 
meared with 


tay up out of 
the way if heav' 
wheel grease and the 
pump can be installed in five 
minutes C. T. Essie, Modern 
Chevrolet Company, 800 W. 4th 
Street, Winston - Salem 

Carolina 


bearing 


North 


Stopping a Rattle 
Inside Muffler 


HEN the inner shell break 
loose inside a muffler and the 
muffler appears to be still in good 
condition, I stop the rattle in thi 
way: 
Punch a 14” hole in each 
the muffler. Shove a piece of 14” 
rod through each hole tight against 
hell. Braze to muffler on 


end of 


inner 
outside and 
with a hacksaw 
Sr., Service Manager 

Motor Company, 519 W 
Street, Savannah, Georgia 


burn off rods or cut 


John W Eas on 
Edenfield 


serrian 


Remedying Glass Runs 
On Chrysler Doors 


HE door glasses on many Chry 
ler-built car including new 
are loose in the runs. New 
condition 


ones, 
runs seldom remedy thi 
and customers complain of rat 
tles, wind noise and even gla 
breakage 

After removing the 
and garnish molding, I loosen the 
remove 


doo! panel 
vent glass top screws and 
the bracket screws, Then I pry the 
retainer back until the door 
glass rolls snugly in the runs, drill 
new bracket holes and_ install 
screws. It takes about 15 minutes 
and works every time.—Oris F 
Conley, Jordan Motor Company, 
Jenkins, Kentucky 


vent 
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Correcting Switch Trouble 
In Chevrolet Overdrive 


started 
trouble 


customers 
occasional 


NE of our 

having 
getting his car to go into overdrive 
After making a stop and then 
starting out on the road again, the 
car would attain overdrive speed 
but would remain in regular drive 
Also, the generator telltale light 
would show red. 

After cold weather arrived and 
he said that his heater motor 
would not run at the same time the 
overdrive would not work, I knew 
the trouble must be in the switch 

The spring in the switch would 
not return the switch to running 
position but would barely spring 
back enough to stop the starter 
from operating. Unless the driver 
would instinctively twist the 
switch back to running position, 
then he would have overdrive 
trouble. 

The remedy 
switch.—P. C 
Company, 


was to replace the 
Cain, Jordan Chev- 
rolet Kosciusko, Miss 
Repairing Dynaflow Units 
Leaking at Pump 


q)* FIRST-TYPE Dynaflow unit 
leaking at primary pump by 
original gasket, we find that cov- 
ers and pumps warp from expan- 
contraction. This causes 
letting the gasket 
oil out 


ion and 
bolts to loosen 
come apart and force 

Here is our remedy: 

We purchased heets of 
10/1000ths soft copper and, using 
an old primary pump as a pattern, 
had it cut out and holes punched 
at a tin shop. The material and 
labor cost about $2.75 each 

This shim can be used on all the 
1949-40-50 through 1951- 
40-50 first jobs and also on the 
1948 through 1951-70 first 
jobs. The first jobs are those before 
the change point when the primary 
pump “O” ring was put into pro- 
duction 

We have of these cars in 
service that have passed the 100,- 
000-mile mark since this shim was 
installed.—G. V. Hanna, parts 
manager, Sitton Buick Company, 
38 Westfield, Greenville, S. C 


some 


series 


series 


some 


Relocating Intake Screen 
. 

On Ford Automatics 
()* Forp and Mercury 

with automatic transmission, 
the air intake sucks in leaves and 
trash. Where the screen is situated 
it act da a trap for leave and 
traw 


model 
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SCREEN 


AIR 


SCREEN HERE 


WRONG 


I 


against the 
weld or 


side 


remove the screen from 
conveyor housing and 
solder it on the end out- 
This way trash will be blown 


7 CONV. HOUSING END 


ten 


INTAKE 


WELD—+ 


a. 
RIGHT 
—_—_—_— 
off by the This also keeps 
heating down Clyde Kenning- 
ton, Holley Motor Company, Aiken, 
South Carolina 


wind, 








K-D's 


ss Sede Pes ene Sy 
mS “hg 
om A hi 


eos 


ile: 


better light 


for the loading area 


KD 529 WITHOUT SWITCH 


There are no dark spots 
Oversize 5” 


lens desiqned to give an even 


of light in all directions 


pattern without shadows facil 


tates loading and unloading day or 


night. Flush type 


one source for 


KD 530 decora r as we 
Moonstone 


designed for co 


e 2k," 
spread 


The Complete Line = Truck Mirrors, Stop 
Lites, Turn Signa we representative of K-D's complete single-source 


with KD 529 
shatterproof clear plastic 
ntensity 


a smooth 


mounting ° no 


1s usefyl 


ond Rear 


KD 529SW WITH SWITCH 


no panel opening 
hold lens rubber 
prevent dropping screws 2icp 


Heavy 


disassembly 
three screws 
washers 


bulb 


yauge be 


six or twelve volt 
nderized stee! baked 
fin sh M nmmoury 


Flange diameter: 57/,”. 


gray enamel depth 


only 15 Pa 


interior lights 


KD 528 


KD 528 nted on any flat sur- 
face. Moor ne semapho ” lens with 


or without 


e Marker 


service, 


[cD [DAW COMIPAMY 


10 ELM STREET - CINCINNATI 10, OHIO 


WAREHOUSES, BOSTON 
NEW YORK - PHILADELPHIA . 


ras’ ve" 


» CHICAG 


- 10S ANGELES 


TILE . TORONTO 


8 ea 
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Automotive NEWS BRIEFS 


{Continued from page 15) 





Thompson Products, Inc. Addresse 
by W. J. Davis, manager 
Automobile Theft Sureau, and 
Edward Ford, editor, Motor Maga- 


Shop 


National 


ine, the latter speaking on 


Vode rnization 
Attendes 
on their own for lunch 


Saturday noon 


Address by 
Hard 


Saturday 1:30 p.m 
lL. Andes, sale 
ware Mutuals, report by 
Executive Director Ralph H 
James of IGOA and an address on 
public relations by Frank P. Tighe 
editor of Motor Age. Officers will 
antic! 


managel 


progre 


be nominated and rece j 
pated by 5 p.m 

Saturday 7:30 p.m.—Banquet. At 
8:30 p.m. Ralph H. James will in 
troduce William C, “Bill” Herbert 
editor of SOUTHERN AUTOMOTIVE 
JOURNAL, who will be master of 
Holaday, vice 
president and manager of the serv 
ice division of Ramsey Corp., St 
Louis, Mo., will speak on “How It 
Will Benefit the Independent 


ceremonie Zs ¢ 


Chain of Distribution to Work To 
gether Through an Association 
Officers will then be installed, fol 
lowed by introduction of digni 
tarie 

Sunday 8:30 a.m 


ing for members only 


Board meet 


All independent garage opera- 
tors have been invited to attend the 
convention. A registration fee of 
$7.50 will be charged, carrying 
with it the right to attend all gen 
eral meetings and the banquet 

Advance registrations can be 
made by contacting E. R. Welborn, 
P, O. Box 1106, Wichita, Kan. 

The Automotive Wholesalers A 
ociation of Wichita is sponsoring 
the entertainment at the banquet 


MORE FACTORIES JOIN 


During the Pacific Automotive 
Show at San Francisco, Calif., Ex- 
ecutive Director James revealed to 
editors of this publication that 
three more manufacturers had ad- 


wanted to affiliate 
is associate membe! They aré 
Grey-Rock and Raybestos Divi 
ions of Raybestos-Manhatta 
Inc., and Wilkening Mfg. Co. Thi 
brought to 26 these associate 
bers, who pay $250 for this cla 


fication 


Elvin Day Is to Manage 
Ford Alabama Foundry 


NLVIN W. Day ha been named 
ipso manager of Ford Moto: 
Co.'s new aluminum Castings plant 
which will be constructed nea! 
Sheffield, Ala 

The appointment wa 
from Dearborn, Mich by D 

{ 


- manufactu 


innounced 
Davis, vice-president 
ing 

Preparation of the site for the 
foundry will begin late this spring 
The 250,000-square-foot facility 
will be completed late in 1957. Of 
fices of the new plant will remain 
in Dearborn until early next year 





 COLE-HERSEE SWITCHES 


GUARANTEED FOR QUALITY AND 
RUGGEDNESS. 

ENGINEERED FOR PERFORMANCE 
AND DEPENDABILITY 


MEETS THE SPECIFIC REQUIREMENTS 
OF LEADING CAR MANUFACTURERS. 


BUILT IN AMERICA’S MOST 
MODERN FACTORY 


Here's the inside story of Cole-Hersee superiority... 


Each Cole-Hersee unit is engineered to more than meet the electrical 
load it is designed to carry. Long life and excellent performance 
are guaranteed. If it is @ 6-, 12-, 24-, of 32-volt switch that you 
require, Cole-Hersee has a unit specifically designed for that current. 


Do not use ao unit unsuited to present day current 
characteristics. All Cole-Hersee switches are individually 
tested prior to shipment. You can count on Cole-Hersee when 


you want the best 


Specify and insist upon receiving quality Cole-Hersee 


products from your jobbing source. 


COLE-HERSEE 


Send for Our 
D.134 Catalog 


20 OLD COLONY AVENUE, BOSTON 27, MASS 
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MANUFACTURERS OF 
Headiamp Switches 
Starter Switches 
Heater Switches 
Panel Switches 
Directional Switches 
Toggle Switches 
Push Pull Switches 
Foglight Switches 
Windshield Wiper Switches 
Backup Light Switches 
Dimmer Switches 
Door Switches 
Momentary Switches 
Mechanical Stop Light Switches 
Hydraulic Stop Light Switches 
Neutral Setfety Switches 
ignition Lock Switches 
Rheostat Switches 
Master Disconnect Switches 
Pius: Plugs, Seckets, Fuse 
& Terminal Biecks, etc. 
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1000 « year 


selling COLUMBUS Shock Absorbers 


WESTIGATE 


the big new 
COLUMBUS Shock Absorber 
method of operation 


Ask your jobber for the necessary materials “= F 


and the “M.0.” booklet ‘ 
which gives complete details. 
if he can’t supply you, 

write today to 


Soles Department 

COLUMBUS Shock Absorbers 
Heckethorn Manufacturing 
& Supply Co. 

Littleton, 

Colorado 


YY, 
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Kentucky and National Bills Slap 
Factory Coercion of Dealerships 


A NOTHER Southern legislature 
and the national] senate and 
house are considering bills intro- 
duced last month which would pro- 


tect franchised car from 
any unfair trade practices by au- 


dealers 


tomobile manufacturers and dis- 
tributor 
Last month two identical bills 


designed to “prevent automobile 
manufacturers from coercing au- 
tomobile dealers to purchase un- 
wanted merchandise” were intro- 
duced in the national senate and 
house. Meanwhile, the Kentucky 
house passed, 46 to 1, and sent to 
the senate a measure to outlaw co- 
ercion to force a dealer to accept 





Represented in the Southeast by: Max Yaras, 6 Treasure Drive, Tampa, Fla. 


In the Southwest: Sam Giller Sales Co., 2614 Main Street, Dallas, Texas 


In Virginia, Maryland and Delaware: Merv Neal, 706 Gorsuch Avenue, Baltimore, Md. 


In West Va. and Kentucky: Frank Dwyer & Associates, 1943 Glenn Avenue, Columbus, Ohio 
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delivery of any motor vehicle he 
did not order. Restrictive laws are 
now effective in Louisiana, Ten- 
nessee, Arkansas and some othe! 
Southern states. 

The Kentucky proposal: 

Prohibits any manufacturer from 
coercing any dealer to enter a sales 
agreement under threat of losing 
a franchise. 

Makes it illegal for a manufac- 
turer or distributor “to induce or 
attempt to induce o1 
dealer to assign any 


coerce OI 
coerce” a 
sales contract to a specified finance 
company 

Makes it illegal for any 
pany to induce or coerce any 
tallment 


com- 
deal- 
er to transfer any in 
sales contract 

Prohibits a manufacturer from 
giving anything of value to any 
sales finance company in the state 

Require: 
salesmen and manufacturers. (Li- 
would be set at $10 
$5 for manufacture! 


licensing of dealer 
cense fee 
for dealers, 
and $2 for salesmen.) 

Licensee could be suspended fo 
proof of financia] or moral unfit- 
ness, filing a false income tax re- 
turn, wilfully defrauding any au- 
tomobile buyer or for makin 
a fraudulent sale 

Senator John M. Butler (R-Md), 
who introduced the senate bill 
said his measure “accords to an 
automobile dealer whose franchise 
is terminated in violation of thi 
statute, the right to sue in ou! 
federal district courts for injune 
tive relief and damages.”’ 


Kentucky U-C Dealers 
Elect Sid Ferree 


S” Ferree of Louisville was re 
elected president of the Ken 


tucky Independent Auto Deale: 
Association recently 

Vice-presidents named were 
Carl Wagner, Morgan Rogers, Ver 
non Simmons and C. Gay Hatfield 
Charles F. Squires was elected 
secretary and E. L. Merzwiler wa 
reelected treasurer 

The association was formerly the 
Kentucky Used-Car Dealers A 


sociation 


Panama City Elects 


Panama City (Fla.) Automobile 
Dealers Association has elected W 
F. Harrison, Jr., Harrison Moto: 
Co., Inc. (Oldsmobile-GMC), pres- 
ident; H. N. Tillman, Tillman 
Chevrolet Co., vice-president. and 
H. W. Summerford, Summerford 
Motor Co., secretary-treasure! 
(More News Briefs on page 176) 
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*Q” investment makes 30 profit 
with new MOOG ALUMINUM 
COIL SPRING SPACERS 


BME 8 BE ES PET 


MOOG POPULAR 
ASSORTMENT #3 


contains 6 kits (2 spacers 
per kit)... gives 90% 
coverage. 


mG os eo os » OU 


Dealer’s Net . 





Profiton Spacers. 8.10 
Labor ($7 perpair) 42.00 
TOTAL PROFIT . $50.10 

















No service 
operation is more 
profitable for the time involved than install- 


ing Coil Spring Spacers. And here’s a Spacer CAUTION: Moog Coil Spring Spacers have been 


; - : , road-tested and approved by Moog engineers 
you can install with confidence: Available in *4", !." and °,” thickness, Spacers 


— » teed te Gt deste fo raise vehicle approximately 3 times their thickness 
SEOOG CPOs Se awe P ay However-——if auto has sagged more than 2 inches 


the A-frame seat... and are designed with or if there is evidence of “Coil Clash’’ (marks 
a Built-in Stop, exactly like the ‘‘stop” in indicating that coils are hitting together under 
, 7 ‘ 

os os rebound), the use of Coil Spacers is not recom 

the A-frame recess, to hold coil in original 
hi mended. In these cases, install a matched pair of 

factory position. Results: greater stability Moog Coil Springs. 
and no chance of “‘spring squeak.”’ 


Moog Flange-Type Compensators for front coils with GHO for Chassis and 
flat ends are also available. See your Moog Jobber. Suspension Parts 


MOOG INDUSTRIES, INC. + ST. LOUIS 14, MISSOURI 
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LL energy of 


BOWES fori 


Note these 


BIG Advantage* 


7 We trouble making nuts of bolts 
2 Guranteed corrodeler® 

J Can't slip or we 
@ Lenger battery lite 

5 Reod tested in hundreds of cort 


wk loose 


an two years 


ect performance record 


uily 50% of Cables 
now in use ore faulty 


al or chect 


Get New Customers 
and increased sales 
and profits with the 
new BOWES 
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with 
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can 
your battery 
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there are ™ 
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yle nut and bolt t 
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your battery 
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hus assured 1 


contact enabling yo" 
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Terminal Battery Cable 


avy duty tempered 
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wes Tension Lock 
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ved or applied 
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corromon but also 
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iar battery to 


ot only 
deliver ita 


of your cor 
guaranteed to provide full 
of your battery at all times 


ontario CANADA” 1onoonw anGiane 


CALIFORNIA 


DEALERS 
BATTERY CABLE 
Headquarters 


Increase Your Sales! 


ry’ . 
This ¢ — 
s advertisir : 
. ig IS VO P — 
tomers . . your advertising, beamed 
’ é squarely at 
é your cus- 


. the standi 
a outstanding national adv i 
| nal advertising on batt 
vattery cables 


Be a servi 
a service leader i 
wnt: i ader in y . 
ment in battery cables | your community with the 
Have you wd 7 since invention of the ohne ap tener improve- 
7 *n selling bs storage battery! 
tomers? You can do it. battery cables to 50% of pact 
< . a < 
corrodeleass Tension h . and do them a favor f your regular cus 
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Lock Ter eased sales and profits wi 
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y Cable ithe new Bowes Ti 
4 ; *s Tension 


BOWES "SEAL 
FAST"’ CORPO 
RATION, | 
, INDIANAPOLIS 7, INDIANA « HAMILTON 
, ONTARIO e« 
LONDON, EN 
' GLAND 


BOWES PAC 
IFIC CORPORATION, RIVERSIDE, CALIFORNIA 
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crs U eade 
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Ye customers witt BE 


ubiog f* 


THE NEW 


onsen 
TERMINAL 
BATTERY CABLES 


<7 


Because of these 
BIG Advantages 








No bolts or nuts to corrode and 
cause trouble—guaranteed com- 
pletely corrodeless. 


Can't loosen under vibration or 
wear. 


No breaking of battery because 
of stubborn, corroded terminals. 


Guaranteed for life of car and 
guaranteed to provide full capac- 
ity of battery at all times. 











Bowes National Advertising 's 
PP factual story to 
endless thousands of car owners 


Radical Improvement in Battery Cable Terminals 





Will make old style trouble-making bolt 
and nut type terminals obsolete 


Save your time, save your temper, and save your customers from 
needless battery troubles. The new Bowes Tension Lock Terminal 
Battery Cable fits the battery post snugly . . . under constant ten 
sion of a tempered spring steel loop die cast in the corrodeless alloy 
terminal, providing constant, perfect contact. Yet, the cable is 
instantly installed or removed with simple reverse grip pliers. No 
terminal lifters, wrenches, or other tools needed. 


YOUR SALES OPPORTUNITY... 


There is a tremendous replacement market for battery cables, and 
Bowes national advertising on this radical improvement is getting 
Bowes Dealers the BIG share of the replacement market. 


BOWES “SEAL FAST’ CORPORATION, INDIANAPOLIS 7, INDIANA « HAMILTON, ONTARIO « LONDON, ENGLAND 
BOWES PACIFIC CORPORATION, RIVERSIDE, CALIFORNIA 
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PEAR CLUTCH PRESSURE PLATE 
KICKDOWN BAND 
(TERMEDIATE SUPPORT ASSEMBLY 
OVER Pe CLUTCH a50iemy 
(Ow #EVERSE BAND 
| | LOW PEVERSE BAMO OPUM 
: REVERSE AP@HAUS GEAR 
er Do nicte ‘, TRANSAMISSION CASE 
Ne. Wide sh. “s . | | | MCKDOWN anennus Ctan 
_ at. | OUTPUT SHAFT SUPPORT 


TUBELESS TIRE 
PROBLEMS 


when you use 


AUGLYDE fl ig 


: OUTPUT SHAFT DRIVE HOUSING! nan SpAmE ASSEMBL) 
with 


OEAP CLUTCH PISTON 
TRAINER 


C / ] | 
PEAR CLUTCH ASSEMBLY ‘ 
ontrolled Friction YES that mend 
TORQUE COMVERTER PEACTION SHAFT JW PEVERSE PLANET PEON CARRIER ASSEMELY 
FRONT O48 PUMP VALVE BODIES AND TRANSFER PLATE ASSEMBLY 
Follow the advice of leading tire TORQUE CONVERTER STATOR FRMEDIATE SHAFT ASSEMBLY 


manufacturers Use RuGLYDE 


TORQUE COneverTeR Tyuenedt rune 


Rubber Lubricant and the handy 
BuGLYDE Service Kit fer safer This cutaway view shows the principal parts of Chrysler Corp.’s new 
three-speed PowerFlite automatic transmission, along with the ar- 

faster, easier tubeless tire rangement of the push-button controls (lower right). Push-button con 
mounting and demounting! trols are located at the left end of the instrument panel, as with the 
present PowerFlite transmission, Major components of the new trans- 

Ta Tiled hd +) os PT mission are: torque converter, planetary gear set, overrunning clutch, 
: —s [ee ee 19 hyradulic valves, two multiple disc clutches, and two bands or fric- 
tion elements. The transmission provides improved acceleration in the 
low and middle speed ranges, better fuel economy by permitting use 
sured of proper lubrication for sate of lower rear axle gear ratios, and greater braking on down grades. 


trolled Friction feature, you're as 


easy bead seating—and protection 





against damage to sealing ridges lit ff 1 | th ’ 
ciiitie are otrterec )\ 1@ Nearvdy 


caused by tire tools. Yet. after in News Briefs Hualpai mountains, with long 
flation, the tire will stay in position (Continued from page 172) steep, rocky roads rising to 7,000’, 
and in an abandoned stretch of old 
highway pitted with chuck-hole 
New tubeless tire instruction folder Arizona Proving Ground as jolting as any engineer could 
gives full details—write us for your Dedicated by Ford have devised 


Main feature is an oval, high- 





won't slip 


free copy today a 
pees Motor Co.’s new Arizona peed test track which is five mile 
proving ground, one of the around, has one-mile straightway 


largest and most modern vehicle and 2,500’ radius curves, and ji 


testing facilities in the automotive built of asphaltic concrete to a 


industry, was dedicated Feb. 29 width of 36’ 


in public ceremonies at the 3,840- Also in the test area are two 
t area 25 mile outh of long, rutted runways of the a- 


acre te 
Kingman, Ariz bandoned air base, and a network 
Completed last year, the proving of gravel, rock and dust road 


ground provides Ford engineering Headquarters is a combination 


staff with its first year-’round fa- administration building and ga 
cility for testing passenger ca! rage covering 20,000 square feet 
and trucks under punishing desert The two-story, air-conditioned 
conditions. Together with another employee service building contain 


large proving ground to be com a lounge room, dining room, kit- 


pleted near Romeo, Mich., late thi chen, rest room leeping quar- 
vear, it boosts to more than 8,000 ters for visiting engineers, and an 
acres the amount of highly-devel apartment for a caretaker and 
oped test space available to Ford cook 

The 80’ by 160’ garage, also air- 


engineect 
equipped with 


The proving grounds are im conditioned, i 


portant segments of a facilities ex hoists, wheel alignment and lub- 


° r is the reais! 2 ; 
REGIS te De eupeeeree pansion and modernization pro rication pits, car and truck scales, 
| 


! overhead lubricating systems and 
exhaust ystem fo! 


trade-mark of gram on which Ford has spent o 
PRODUCT committed more than $3,750,000,- a floor-type 
000 since the end of World War II ventilation. Also in the building 
AMERICAN GREASE pale 4 co The proving ground i situated are a test laboratory, photographi 
in a hot. dry basin. about 2 000° dark room, machine hop and stock 


above ea level. Further test fa- room 


Muskegon, Michigan 
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The NewFormula that 
cuts lacquer work and 


cost by half! 


— 
Out of the Zac-Lac laboratories comes a new lacquer 
solvent developed after long research by our chemists 
and analysts. Here’s exactly what it will mean to you: 


—, ‘ 
1 } 
|= ONE GALLON CONTAINER 








[JB [le.. 


LACQUER 
SOLVENT 


ad 





TAC-LAC 


350 SIMPSON STREET, N. 


@ ENAMEL ACCELERATOR 


MANUFACTURERS OF: } 
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@ Only two coats of lacquer reduced with Hi-Lo are 
required for a complete quality finish, whereas 4 to 6 
coats of lacquer are required with a regular lacquer 
thinner. 


@ Use it half and half, instead of two or three to one. 
Hi-Lo’s rich properties reduce mixing ratio. 


@ Hi-Lo blends with original finish, makes panel and spot 
work easier. 


@ Hi-Lo’s special formula gives greater depth of color 
thru and thru, results better finish. 


@ Hi-Lo minimizes sand scratches occurring in old 


lacquer surfaces, because Hi-Lo is Hi-Solvency. 


@ Requires little or no polishing for used car work. 
Apply two wet coats of lacquer color reduced with 
Hi-Lo, then wet entire surface. That's all. 


NOOK AT rms oURES! 


Estimated average costs 
of your present method 


$12.00 
$ 4.20 
$16.20 


Labor cost—spraying and polishing 


Material cost—regular lacquer thinner 


Zac-Lac Hi-Lo method 


« 


spraying and polishing $ 5.50 


Labor cost 


Material cost—Zac-Lac Hi-Lo Lacquer 


$ 2.20 
YOU CAN'T BEAT THESE SAVINGS— = $7.20 


THEY AVERAGE $9.00 PER JOB! 


Solvent 











SEE YOUR JOBBER AND START 
TO SAVE TIME AND MONEY NOW! 


or ee ee ce en mene 


@ SYNTHETIC ENAMELS © PRIMER-SURFACERS @ PRIMERS 


@ LACQUERS @ THINNERS @ COMPLETE AND ACCURATE COLOR MIXING EQUIPMENT 
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“Boss” Kettering Is 
Screwdriver Man 


HE research genius of General 
Motors, Charles F. “Boss’’ Ket- 
tering, is primarily a screwdrive1 
man or so he declared last 
month 
After accepting National Busi- 
ness Publications’ Silver Quill a- 
ward, he confessed in his addre 
that he was the kind of person who 
worked with a screwdriver instead 
of a pen, Studies and reports, he 
said, just put off the day when an 
individual has to face facts and 
make decision 
“If I had been able to read bet- 
ter,” he asserted, “I probably would 
have been so involved reading hi 
tory that I wouldn’t have had time 
to get anything done.” 
He was honored by the associa 
tion of the nation’s leading busi- 
nm publications “for distinguished 
oncinesr a a -* | — ae These officials were on hand for the presentation of the 1955 Silver 
> . Quill award to Charles F. “Boss Kettering of General Motors (Il. to 
included more than half of Presi- r.): L. L, “Tex” Colbert, president of Chrysler Corp.; Robert E. Harp- 
er, president of National Business Publications; Rufus Choate, chair- 
mong the 1,200 persons also were man of the NBP board, and GM’s research genius, “Boss” Kettering. The 
many of the country’s leaders of presentation was at Washington, D. C., last month. William J. Rooke, 
’ pa chairman of the board of Southern Automotive Journal, is a vice-chair- 
the business world, The award wa man of NBP, an organization of the nation’s leading business papers. 
presented by L. L. Colbert, pre 
ident of Chrysler Corp 


dent Eisenhower's cabinet and a- 


Said Kettering 

“There are two kinds of people 
in the world: Those who work at 
desks with pens and paper and 
those who work at benches with 
screwdrive! and plier I’m a 





screwdriver and plier man 
“I’ve been an inventor all my 
life, and inventor! as you know, 
known as longhairs or screw- 


EASILY AND SAFELY ball Well, nature has taken me 
CLEANS AND RESTORES COLOR out of one of these categories. But 


the reason why we're called screw- 


HEADLININGS balls is a very simple thing The 


only difference between people 


FLOOR MATS and screwballs is that people are 


only interested in where they came 


DOOR PANELS from. Screwballs are interested in 


where they are going 
SEATS ae *‘Most people are so afraid of go- 
= ing through the iron curtain of 
tomorrow that we come up and 
FOR hit it and turn around and go back 
F Cc the other way. We read a little 
L R more history. I have been trying 
& PLASTICS to get a word for years that means 
the exact opposite of history, be- 
cause I am interested in the fu- 
SOME AREAS STILL ture, very much interested, be- 
cause that’s where I expect to 


OPEN FOR JOBBERS spend all the rest of my life,” he 
said 
JENSEN “The only suggestion that I have 
products 41:19 sroanpway KNOXVILLE, TENN had for that word yet has been 
R TTERHEAD FOR FREE SAMPLI ee 
AMPLE the right word.” 
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Michigan Hi Therm engine bearings for profit /| 
Michigan Hi Therm engine bearings for profit 
Michigan Hi Therm engine bearings for profit 


Michigan Hi Therm engine bearings for profit 


Michigan Hi Therm engine bearings for profit 
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In your sale of engine bearings for replacement, there’s only one 
key to profit—MICHIGAN HI THERM. Make us prove it. 


DETROIT ALUMINUM & BRASS CORPORATION 


DETROIT 11, MICHIGAN 


MANUFACTURERS OF ENGINE BEARINGS FOR ORIGINAL EQUIPMENT SINCE 1925 
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Kaiser Quits Cars, 
Continues Jeeps 


— J. Kai er, who dreamed 
of operating a new automobile 


empire to compete with General 
Motor Ford and Chrysle ha 
finally gone out of the automobils 
busine officially, but will con 
tinue manufacturing jeep 

In a proxy statement to stock- 
holder Kaiser and hi 


aid that the corporation “has en- 


on Edgat 


tirely discontinued the production 
of passenger car 
in the busine Ford 
Chrysler, Amer- 


and Studebaker-Pack- 


compan 
Genera] Motor 
ican Motor 
ard 

The company was begun in 1945 
when Kaiser and Jo eph Frazer, a 
former General Motors executive, 
took over the Willow Run bombe: 
plant in Inter- 
est was high in the car, but part 


uburban Detroit 


hortagves in the early years ham- 
pered production, Increased pro- 
duction came with the low-priced 
Henry J in 1950, but the car proved 
unpopular 

Willys Motors wa 
March, 1953, and there wa 
hope that the new concern would 


acquired if 
again 
be among the largest manufac- 


turers. However, production fell on 


leaving five 


both Kaisers and Willyses in 1954 
and at a New York howing of ’55 
models most of the time was de- 
voted to the jeep and uses of the 
various kinds of jeep commercial 


vehicle 


Thunderbird Club Forms 
To Bridge Group Gap 


Meo" than 100 drivers of Thun- 
derbirds met recently at the 
Henry Ford “Fairlane” estate in 
Dearborn, Mich., to organize ‘‘The 
Thunderbird Club of America.” 

The group voted to apply for a 
charter under the laws of Michi- 
gan 

Acting Chairman Jack K. Mce- 
Lean in outlining the purposes of 
the club said, “Our club will bridge 
the area between such groups a 
the Sport Car Club of America 
and such classic organization 
the ‘Continental Club 


Holley Dies in Aiken 


Henry E. Holley, Sr., 62, founde: 
of Holley Motor Co. (Ford), Aiken 
S. C., died suddenly of a heart at- 
tack last month at hi 
He was a past president of the 
South Carolina Automobile Deal- 


el A 


residence 


ociation 





Here’s a 


Money Saving 


Service 


on Camshafts 


e Satisfaction 
Guaranteed 


Standard’s exclusive camshaft service recondi- 
tions worn camshafts — good as new in specifica- 
tions, performance, and service — at a considerable 
saving to you. A Mack Model 672, for instance, is reconditioned for about $30.00. 


Standard’s “Chromaloy” process and technique have been thoroughly tested 
and proven on hundreds of thousands of camshafts of all sizes. Some of America’s 
largest truck transportation firms have been using this service without a single 


failure of any kind. 


Let us give you full details and prices, or send us a worn camshaft to recondition. 


Standard Crankshaft & Hydraulic Co., Inc. 


2917 Roxxells Ferry Road, Charlotte, N.C., Phone: FR 6-2374 
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Ford Lists Net for ‘55 
At $437 Million 


N ET earnings of $437 million on 
1 total sales of $5,594 million in 
1955 was reported by Ford Mo- 
tor Co., equal to $8.19 a share com- 
pared with $227,800,000 net in ’54, 
or $4.31 a share 

The company produced a record 
2,614,558 cars in 1955, compared 
with the previous yeal 1,990,020 
units. Production, sales and earn- 
ings were the highest in the com- 
pany’s 53-year history 

Publication of the earnings, the 
first in the nearly 40 years the 
company has been sole property of 
the Ford family, 
tory when part of the Ford stock 


was placed on public sale several 


became manda- 


weeks ago 


Studebaker Offers First 
Police-Taxi Packages 


— police car and taxicab 
equipment packages will be of- 
fered for the first time by Stude- 
baker, General Sale Manage! 
William A. Keller announced 

Set up following extensive sur- 
veys of needs in both operations 
the equipment package is planned 
to provide power combined with 
economy for police cars, and 
heavy-duty equipment with econ- 
taxicab A number of 
and special equipment are 
in the package 


omy fo! 
“extras” 
offered as option 


Mercury Constructs First 
Station Wagon Plant 


A* INCREASE of 760° in sales 
of Mercury station wagons 
since 1947 has resulted in Mercury 
Division’s start of construction of 
a separate station wagon plant, 
the only one of its kind by any 
manufacturer. 

Located immediately west of the 
present Mercury plant in Wayne, 
Mich., the plant will contain 352,- 
000 square feet of floor area 


Nash Transfers Tuckwell 
To St. Louis Post 


R L. TUCKWELL, former zone 
e manager for Nash Motors 
Division in Denver, has been 
transferred in the same capacity 
to St. Louis, it has been announced 
by John W. Raisbeck, sales vice- 
president 

Tuckwell began his career with 
a dealership in 1935, Before join- 
ing Nash in 1947 he had been a 
mechanic, service manager and re- 
tail salesman 
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NOW AVAILABLE 


CROWN OVERHEAD VALVE PAD FOR FORD Y-BLOCK V-8 AND CHEVROLET Y-8 


SILENCES AS 
IT LUBRICATES 
LUBRICATES AS 
IT SILENCES 


— / 

The pad is made of cot- ma Wy 

ton wicks sewed togeth- 

er and enclosed in a 

porous duck cover with 

round metal eyelets 

which hold pad in place 

when installed. 

Crown presents the latest achieve- 
ment in the overhead valve pad 
field—the YF 54! This pad per- 
forms the same important functions 
on the 1956 Ford as previous Crown 
pads, in the best possible way. 


CROWN OFFERS COMPLETE LISTING FOR POPULAR CARS AND TRUCKS 


The Crown Valve Pad was designed to accomplish Four important functions—First, it stops valve clicking on 
motors with overhead valves—Second, it aids greatly in proper lubrication of the rocker arms—Third, it pro- 
tects condensation drip from the valve stems—Fourth, it strains dirt picked up by fan and backlash through 
breather. Soak in regular motor oil before installation until the pad becomes saturated. When placed over the 
valve mechanism the pad forms a flexible cushion which lubricates and silences valve clicking NOISES. Crown 
pads are available for these models: 
MODEL PART NUMBER YEAR MODEL 





PART NUMBER YEAR MODEL SERIES 
1952-1956 v8 


MODEL 
CADILLAC CA.-900 


SERIES 


CHEVROLET 


BUICK 


PLYMOUTH 
PONTIAC 
DE soToO 
MERCURY 
WILLYS 
LINCOLN 


C-500 
C-504 
C-506 


8-60 and 8-70 
8-600 

8-700 

PL-55 ENG 29 
PO-55 

0S-80 

M-19 

W-26 

L-38 


1930-1953 
1954 
1955-1956 
1955-1956 
1936-1954 
1936-1954 
1955-1956 
1955-1956 
1955-1956 
1954- 1955-56 
1952-1953-56 
1952-1956 


6 Cylinder 
v8 
v8 


4060 
60-70-80.90 





OLDSMOBILE 68 98 
NASH NA4? 


STUDEBAKER $-1000 


FORD F-26 
YF 


GMC TRUCKS: G-200 
INTERNATIONAL IH-2000 
TRUCKS 
11-3000 


14-4000 


19 -1986 
1949, 1960-53-66 


19 -1986 


1952-1956 
1954.1956 


"“CROWN—THE ORIGINAL AND LEADING OVERHEAD VALVE PAD" 


EARLE ESTES MFG. CO. 


68.96 Model Engines 
49, ‘SO, ‘53, ‘56 Ambassador 


The Commander and 
Land Cruiser V4 

6 Cylinder 

Y-Block Engines 


228, 236-248.266-270 
Silver Diamond Engines 
L-110 to 165 


Biue Diamond Engines 
K-47 L-170.176 


Red Diamond Engines 
34! 372-401 450 


roi, 





UNION CITY, GEORGIA 
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Tire Association Plans 
Southern Sessions 


()' THE 22 regional spring meet- 
ings scheduled by the National 
Tire Dealers and Retreaders Asso- 
ciation, Inc., nine will be held in 
Southern state 

An over-all attendance of more 
than 2,500 is expected by associa- 
tion official: 

The meetings, which began in 
Pittsburgh, Pa., March 6, are de- 
igned to bring the latest informa- 
tion on management, sales, person- 
nel relations and business opera- 
tions to the local level of the in- 
dustry 

Meetings will be held in Char- 
lotte, N. C., March 16, at the Bar- 
ringer Hotel; Atlanta, Ga., March 
20, at the Henry Grady Hotel; 
Montgomery, Ala., March 22, at 
the Dinkler-Jefferson Davis Hotel; 
Daytona Beach, Fla., March 26, 
at the Daytona Plaza _ Hotel; 
Memphis, Tenn., April 3, at the 
King Cotton Hotel; Dallas, Texas, 
April 6, at the Baker Hotel; Hous- 
ton, Texas, April 9, at the Rice 
Hotel; New Orleans, La., April 12, 
at the Jung Hotel, and Kansas City, 
Mo., May 2, at the Muehlebach 
Hotel 


U-C Dealers to Meet 
In New York City 


{ - National Independent Auto- 


mobile Dealers Association has 


chosen October 21-23 as the date 
of its tenth annual convention, it 
has been announced by President 
Stacy Rowell of Miami, Fla. 
Convention headquarters will be 
the Hotel New Yorker in New 
York City. Harry Gottlieb, presi- 
dent of the New York Used Car 
Dealers Association and treasurer 
of NIADA, will be the convention 


chairman. 


Genuine Parts Reports 
Big Gain in 1955 


B IG jumps in sales and net prof- 
its for 1955 were reported Feb. 
27 by Genuine Parts Co., Atlanta. 

Sales last year were $34,000,000, 
compared with $30,600,000 in 1954, 
an increase of 11%, Chairman of 
the Board Carlyle Fraser informed 
stockholders. Net profits were 
$901,629, compared with $777,818 
in 1954, a climb of 16%. 

He said: 

“1956 should be another good 
year. During the year we plan to 
build a new warehouse in Atlanta 





an under-dash 
instant-cooling 


Mobilette Auto Air Conditioner 


Here is the fast-rising automobile air conditioner with up-front 


cooling that reaps rewards in customer appreciation as well as 
profit. Because it can be transferred easily, economically from 


car to car, it means that depreciation on the line is on the run. 


It can mean future new car sales, a “clincher” in many fleet 


coptracts and a premium that means no great cash outlay. Your 
letterhead or post card will bring you full information. 


~ 3 AUTO AIR CONDITIONERS 
(6) @ (2 with the Warner Magnetic Clutch 





MOBILAIRE MANUFACTURING COMPANY 


A Division of the National Gas Equipment Co., Inc. 
Box 122 * Denison, Texas 
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Ted Nelson, formerly of Berner- 
Pease, Miami, Fla., and the first 
president of the Florida Automo- 
tive Wholesalers Association, has 
just opened his own business as 
an automotive wholesaler — Ted 
Nelson Auto Supply, 2765 N.W. 
79th Street, Miami. He had been 
representing several manufactur- 
ers for the several months since 
leaving Berner-Pease. His present 
three-man operation includes car- 
rying a full line of parts with a 
small machine shop. He was one 
of the kingpins who brought the 
association into being in June, 
1954. 


to provide more adequate facilities 
for our business, which has long 
since outgrown our present quar- 
ters. 

“We are also planning a new 
building for our Memphis opera- 
tion, although we may postpone 
actual construction for another 
year. We have just completed mov- 
ing into new quarters in Columbia, 
S. C., and East Point, Ga. We plan 
to improve our physical facilities 
where necessary to keep our op- 
erating costs as sound and eco- 
nomical as possible.” 


Dimmick Succeeds Farr 
In Louisiana Group 


Automotive 
Association of 
Louisiana last month elected Ira 
C. Dimmick of Dimmick Supply 


IRECTORS of the 
Wholesalers’ 


Co., Inc., Lake Charles, to succeed 
A. S. Farr of Alexandria, who re- 
signed Feb. 10. 

At that meeting Jules Lamothe 
was employed as executive secre- 
tary to replace Herbert R. Witty, 
who resigned in January 

The association has 
mately 60 members 

Sam Grayson of Shreveport is 
vice-president, M. Charbonnet of 
New Orleans is secretary and Wil- 
liam Eberhart of Baton Rouge is 
treasure! 


approxi- 
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Has triggermatic control and 2 spot- 
lights. Heats in 5 seconds. Complete with 
wire brush to clean parts, solderer's aid 
for twisting wire, and Kester solder—all in 


handy storage case. A $7.95 value 


QS 


WELLER INSTANT-HEAT 
SOLDER GUN 








with 3 cases of Du Pont Spring Drain-out Chemicals! 








1 case new DU PONT FAST FLUSH; | 2 cases DU PONT LIQUID ANTI-RUST 


—the 10-minute radiator cleaner —protection every car needs 


@ A fast way to sell the new ; e Prevents rusting in the cool 
SPRING DRAIN-OUT SERVICE. iT ing system Complete a your 


Liquid Du Pont Fast Flush profitable DRAIN-OUT SERVICE 


cleans out rust and grease j Du Pont Liquid Anti-Rust sim 
in a few minutes... drains ply pours in and stays in—pro 
out with the old anti-freeze tects the cooling system through 


solution, earns profits fast! out the summer 


To get your free solder-gun kit, worth $7.95 at retail, order two cases of OUT 


Du Pont Liquid Anti-Rust and a case of Du Pont Fast Flush from your jobber — 
now. In addition, you can get free DU PONT SPRING DRAIN-OUT window banners BETTER THINGS FOR ert ER LIVING 


THROUGH CHEMISTRY 




















that tie in with the national advertising! 


OU PONT N? "*7”" PRODUCTS 
From Chemical Research... for Easier Car Care 
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Your REPUTATION rides 
with the engines you install 


Assure your customers and 
yourself only the finest re- 
built engines. Install Dyna- 


mometer-tested ... 











DYNAMOMETER-TESTED is proof an engine is perfect — before 
it’s installed! Top manufacturers of new engines rely on this 
rigid test. Insist that the rebuilder supplying you with engines 
Dynamometer-test them for the protection of your reputation. 


Write, wire or call the following distributors for Dynamometer-tested engines. 


ALABAMA 
ply Co 


f t i 


MISSISSIPPI 


NORTH CAROLINA 
A Haye , 


SOUTH CAROLINA 


h 


FLORIDA 


TENNESSEE 


GEORGIA 


Aut t kney’s Aut 


JOHN ROGERS co. 300 Hunnicutt St., N. W., Atlanta, Ga, 


. 





Americans Average $325 
Yearly to Operate Cars 


IX out of every ten American 

families own automobiles, and 
they spend an average of $325 a 
year to operate them, according to 
a study released by the Division 
of Marketing of the American Pe- 
troleum Institute 

Of that $325, roughly 60°. or 
$200, is spent on service station 
items, such as gasoline, motor oil, 
tires, batteries, accessories and 
ervices. The lion’ hare of each 
dollar, 43.2¢, goes for gasolines, 
while motor oil represents 4.2¢ 
new tires, 5.3¢, and batteries, 2.1¢. 

The study, entitled “Urban Con- 
umer Expenditures for Transpor- 
tation,” contains information con- 
cerning variations in consumer ex- 
penditure patterns for transporta- 
tion among high-income families; 
families who live in suburbs versu 
families who live in large cities 
and families in the North versus 
families in the South and West 

Division Director A. J. Rum- 
oshosky pointed out that the stud 
was based on 1950 figure com- 
piled by the Bureau of Labor sta 
tistics, but that the patterns es- 
tablished were expected to stand 
up for a considerable period of 
time because customs and habit 


change lowly 


Oklahoma U-C Dealers 
Form Organization 


{ g~ Oklahoma Independent Au- 
tomobile Dealer Association 
has been issued a charter by the 
tate and soon after May 15 Bill 
Shipley of Okmulgee will assume 
the duties of its first full-time sec- 
retary-Manael 

A compvehensive program fol! 
protection against discriminator 
legislation has been planned fot 
the next se ion of the legislature 


Kentuckians Set Date 


The Kentucky Automobile Deal- 
ers Association’s annual conven- 
tion will be held Nov. 11-13 at 
the Seelbach Hotel in Louisville, 
Managing Director Le Ullrich 
announced. C. E. Brents of Leban- 
on is president 


Dodge Appoints Graves 


Appointment of Harlan te 
Graves as national fleet sales man- 
ager for Dodge cars and trucks has 
been announced by E. P. Letscher, 
general sales manager, Dodge Di- 
vision, Chrysler Corp 
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Projituble 
SMALL ENGINE SERVICE 


~ 


is Simple and Speedy 
with this 
Compact and Complete 


Carbureter 
Parts Assortment 
No. CA-389 


Here’s your chance to become 

‘“*headquarters”’ for small engine service 
Everything needed to tune-up carbureters 

on most makes of power mowers, chain saws, 
motor generator sets, etc., is included in the 
compact CARTER Carbureter Parts Cabinet. 


The metal cabinet itself is handsome and 
rugged. The drawers contain individual 
corrugated cartons with part numbers clearly 
labeled to save you time. An up-to-date 
service manual and complete price list are 


included with every cabinet assortment 


Get Started Now! 
Call your CARTER supplier today. 


CARTER CARBURETOR CORPORATION, St. Louis 7, Missouri 
Division of ACF INDUSTRIES, INCORPORATED 
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YOUR JOBBER 
about the 30 
day trial offer 


HAND CLEANER 


Use WITH or WITHOUT water 


Gentle on Hands 
Tuff on Grime 


Scientifically formulated cream 
bd 1 mee Ole Oi delaliclial Malo ine] slae 
sives or harsh alkalies yet 
with amazing effectiveness it 
removes grease, grime, paint 
ink, cements and other stub 
born soil! NTelel lalate Mm Go laleliia 
eIViclaol Molelolal ime iola alt} Mi dale] >) 
ping, skin irritation! 


1-SHOT DISPENSER 
=. Cuts Hand 


—" g 
50% 
AND MORE 


Automatic feed dis 
penses exact 
amount of soap 
needed to clean 
hands. No more 
No less! Uses con 
venient throw away 


can 


GOJER, Inc.- Box 991+ Akron 9, 0. 


World's Largest Manufacturers 
of Cream-Type Hand Cleaner 
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over ewe a dream? 


*'56 PONTIAC... 


Mm BRAMBLET-LANE 
PONTIAC 


2563 SUMMER AVE 


This won an award for Bramblet-Lane Pontiac at Memphis. 


Memphis Pontiac Dealer 
Receives Ad Award 


eee LANE Pontiac, Inc., 
Memphis, Tenn., has won third 
award in the rotary painted bulle- 
tin campaign division of the fourth 
annual local outdoor advertising 
contest 

From a record number of more 
than 300 entries, 30 local adver- 
tisers who made outstanding use 
of outdoor advertising during 1955 
were selected for first, second, o1 
third awards in ten contest divi- 
sions. 

The nation-widé.contest was es- 
tablished as an annual event in 
1952 by the Outdoor Advertising 
Association of America, Inc., to 
give recognition to local adver- 
tisers who make exceptionally 
good use of the outdoor medium 
Any local outdoor advertising cam 
paign or design of 1955 was eli- 
gible for the past year’s compe- 
tition. Outdoor advertising plant 
members of the association from 
all over the country submitted en 


trie 


Buick Dealers Recruit for 
“Thrill-A-Minute" Club 


A NATIONAL campaign to recruit 
more than two million mem- 
bers in Buick deale1 “Thrill-A- 
Minute” demonstration driving 
club is underway this month, Al 
bert H. Belfie, general sales man- 

ager, announced 

“Every Buick salesman is urged 
to give a minimum of six demon- 
stration rides daily during the 
month of March,” Belfie said. ‘The 
market is becoming increasingly 
competitive and our salesmen are 
emphasizing the old tried and true 
technique of selling cars by dem- 
onstrating them 


pring, Bit- 
will be on 


how rooms, 


Two new colors fo: 

weet and Apricot 

display soon in deal 
Belfie said 


Louisville Teeners Steal 
845 Cars in 1955 


~ peg automobiles has reached 
7 the “fad” stage among Louis- 
ville, Ky., teen-agers, according to 
Police Chief Carl Heusti He 
called Louisville “the worst city 
of its size in the nation’ for cal 
thefts. 

Thefts by juvenile 
380 the year before to 845 last 
year, and the first two months of 
this year they were 125% over 
those months last year, he said 
last month 


mped from 


Borg-Warner Reports 
"55 Is Largest Year 


eg eles reported 1955 to 
\F be the largest year in sales and 
earnings before and after taxes in 
the entire history the corpora- 
tion 

Sales in 1955 totaled $552,192,- 
of $380,- 


of 


430, compared with sal 
317,341 in 1954, an increase 
45.2%. Earnings before taxe in 
1955 amounted to $84,775,784 
compared with $48,910,075 in 


1954 
Keck Retires at Borg-Warner 
Retirement of Mathew Keck a 


vice-president of Borg-Warner 
36 


ral 
has been 
years of 
ation and a predecessor company 
He served as secretary-treasure! 
from 1928 until 1950. He has been 
a member director since 1932 and 
November, 


announced 


that 


service with 


a vice-president since 
1950 
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Make $18.88 PROFIT for an hours work* 





*$3.72 profit plus $1.00 labor per shock 
Sell BRIGGS HYDRO-MUSCLE ride control 


Call your BRIGGS shock absorber jobber today. Learn 
NATIONAL ADS LIKI about the BIG profits you can make selling BRIGGS 
THESE TO HELP YOI HYDRO-MUSCLE RIDE CONTROL. Just think $18.88 
és ese 6 e+ +e ' 
for an hour's work or less! It's the biggest profit story in 
the after market for dealers. Don't wait! Call today! You'll 
PLUS sell Briggs shock absorbers more quickly and easily 
DEALER HELPS TO SELI because they're the finest shock absorbers built 
YOUR CUSTOMERS IN , 
YOUR PLACE OF BUSI 
NESS a Display rack and 3 Attractive counter 


assortment to sell or window dis 
90% of your cus play 


tomers 
REMEMBER — your customers wil! insist on 
BRIGGS HYDRO-MUSCLE RIDI ; Decal that identi 
CONTROL “for the ride of your life Handout sales fies your place of 


for the life of your car.” literature that business as 


sells BRIGGS to < BRIGGS head 
your customers : quarters 


and many others including tape! tags, steering wheel tags 

wall chart, etc write today for complete information 

SHOCK ABSORBER COMPANY 
1148 Euclid Ave., Cleveland 15, Ohio 
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(“I've quit searching \ 
for tools since 
I've had my 


HUOT 








/TULDEX” 


. says Henry Rigelhof, 





Assistant Service Manager 
for Whitcomb 
and Blick, 
Minneapolis’ 
oldest 
Pontiac 


‘ dealer. 


feature sure beats 


for storing tools. They’re al 


"The pull-out 
drawers 
ways orderly and at finger-tip reach,” 
according to this practical mechanic 

Since its introduction, the ‘Tuldex 
has become the hottest item in the 
tool chest line. An entirely new idea 
for protecting and locating tools, it 
puts the master mechanic on a pro 
fessional basis 

Six tool holding panels, 12” x 18", 
Holes 
drilled in the pegboard hand each tool 


swing out on separate tracks 


on its separate mounting. There are 
more than 24 square feet of storage 
twice as much as the average tool 
chest! 

The heavy steel cabinet is fitted 
with top and bottom locks and the big 
drawer is just the right size for power 


tools. 29” x 26” x 134," overall, 


Warehouse Stocks 
Carried in Dallas. 





HUOT MANUFACTURING CO. 


587 No. Wheeler Si. 
St. Paul 4, Minn. 


Pronounce 
it “Hew-ot" 
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Director Mock is shown seated at the right going over some projects 
with other members of the fuel systems engineering staff at Bendix. 


An Engineer Looks at Tomorrow: 
Gas Turbine? Not Quite So Soon 


By FRANK C. MOCK* 


Director, Fuel Systems Engineering, Bendix Products Division 
of Bendix Aviation Corp., South Bend, Ind. 


A’ THE engineers’ meeting in De- 
troit there was much talk a- 
bout the gas turbine as the com- 
ing thing, as the one way of get- 
ting a 300 to 400 hp and faster, 
lower car. I personally am not too 
ure that this 1 

I can remember the electric, the 


coming soon 
team car, the various air-cooled 
efforts, all of which had their good 
points. Then in the 1930 
Vincent Bendix, along with a lot 
of others, was sure that the diesel 
replace everything 
else for both automobile 
enthusiasm 


my bo 


engine would 
and air- 
planes, so temporary 
does not mean much 

The big point is that we are no 
having a gas turbine 
powerplant as a practical, usable 
reality today, in spite of the spe- 
cial models made up for public 
display. When the jet engine wa 
first proposed for aircraft, one of 
its big points was that it would 
implify things by eliminating the 
carburetor; but today there are 
more parts in the fuel control sys- 
tem alone of an aircraft Jet engine 
than in a whole eight-cylinder au- 
tomobile engine! 


where neal 


The jet engine also appears to 


*Excerpts from an address before 
the annual convention of Motor 
and Equipment Wholesalers As- 
sociation at San Francisco, Calif., 
Feb. 21. He expressed the belief 
“we will have fuel injection by 
1958 on the more expensive cars.’ 


have either high fuel consumption 
or else requires a heat exchange! 
which might be as large as the 
underhood boiler of an old White 
team car (though engineers are 
trving to get around this) 

Our biggest problem with the 
jet engine, however, is the exhaust 
For the 
ton engine, the jet engine uses a- 
bout 2'2 time a 
it can’t stand 
o that the exhaust tailpipe of a 
motor car jet engine would be 9” 
to 13” Also 
know where to direct the exhaust 

rearward into the following 
driver’s air intake and windshield, 
idewise against the trousers, silk 
tockings and Bermuda shorts on 
the side walk. or upward at eye 
level 

The combustion of jet 


ame horsepower as a pis- 


much air, and 


any DacK pre ure 


in diameter we don’t 


engines 
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is none too good. Some of you may 
have had the opportunity to smell 
the exhaust of aircraft jet 
tailpipe, or their black 
smoke trails in a climb. Can you 
imagine a freeway full of jet en- 
gines at the 5 p.m. rush hour? 

If the piston engine stays with 
us, we believe that it will 
quipped with fuel injection, which 
is better than the carburetor in 
many details beside those of in- 
creased power and smoother oper- 
ation. This is a tougher job than 
is popularly believed, as many ex- 
perimenters are finding out to 
their cost, but it is working beau- 
tifully our big airliners, and 
will quite certainly come in on ou 
more expensive cars by 1958. Par- 
ticularly, it offers us the chance 
of cleaning up the exhaust and re- 
ducing smog contamination 

Once its good points have been 
demonstrated on passenger 
I expect that injection will 
“must” for heavy trucks and buse 
and that the smoking diesel trucks 
will be legislated off the highway 
to be replaced by spark ignition 
with fuel injection 


an 
observe 


be e- 


on 


cars, 


be a 


engines 
Enaine to Stay Up Front 
At the 


heard quite a bit about mounting 
the the 
order to eliminate propelle 
shaft tunnel and get 
er, but I don’t think this will come 
The average driver likes to have 
the engine bulk weight a- 
head of him; he a thi 
with both 


case of a 


engineers’ meeting we 


rear of car, in 
the 
the car 


engines in 


low- 


and 
sociate 
power and security. In 
skid, the 
rear-engine 
get 


heavier real! 
will al- 
in the 


end of a cal 


way want to around 
front 

If, on the other hand, 
to put the engine transmi 
axle drive all in front, 
too much weight on the 
o that this combination 
tinue to be limited to 
of the European type 

A to 
will 
mand for 


you tr’ 

ion and 
you have 
front tire 


will 


mall ca 


Corl 


bodie air conditioning 


urely come into common de 
the medium- and bette! 
There is even much 
improvement in 
heating 


today in all price range 


grade cal 


room fo! irrange- 


ment and control of 


many Cal 
Have 
the 


Cal 


you gentlemen from 
tate 
heating, a 


blowing 


any of 
Northern 
with floor 
pared to hot 


fac e? 


ever used a 

com 
all up a- 
round your 

As to powered 
the body, we think these 
erally electrical, in 
to make 
the 


accessorie for 
will gen- 
remain order 
integral installation 


when 


an 


on body unit the car 
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plug for current 
input from the chassis and some 
sort of protection so that a short 
circuit in the body will still leave 
the battery able to start the en- 
and generator. Also, the de 
luxe bodies may some day have 
plug-in sockets ac- 
cessories of 
generator capacity. 
Power brakes 
power steering are already in uni- 
versal demand. Just as we believe 
the body power will be electrical, 
we expect the chassis power to re- 


built, with one 


gine 


powered 
with extra 


for 


course 


and hydraulic 


main hydraulic, again with indivi- 
dual for the different 
units 


We 


protection 


have 
driv- 
with a 


anyone to 
of oul 


don't want 
the experience of one 
ers who was testing a cal 
ingle common hydraulic pre 
source. His hydraulic pressure 
went off and he found himsellf 
going over curbs and across lawn 
he could neither steer stop 
The desire for tend 
to bring about automatic spring 
adjustment, like that introduced 
this year by Packard, This feature 


ure 


nor 


lower cars 








HIGHER COMPRESSIONS 
BETTER VALVES 


Play it safe 
with 


‘Onpinal Engine Engineered, © 


VALVES 


< 


SS A 
R=} N= 


j 
| 
4 , 


Guides and Seats Springs and Locks 





| 
| 
| 
| 
| 


Today's Shorter Strokes, larger 
bores and higher compressions 
are rough on valves —tend to 
shorten valve life. 

rmc two piece valves with 
Austenitic steel heads are engin- 
eered and built to stand the gaff 
—giving better performance and 
greater mileage. 


rmec Valves for 

Air-Cooled Engines 

Need Lawnmower and other Smell 
engine Valves? rm™mc can supply them 
Ask for catalog and prices. 


“SERRATED”’ 
Valve Spring Inserts 


¢ s ¢ s 
‘\ —<—s ad 
A must for every Valve grind job 
Compensates for Torsion relax and 
restores Spring tension. Recommended 
by car and truck manufacturers 


NATIONALLY WAREHOUSED IN ALL PRINCIPAL CITIES 


PIONEER WAREHOUSE CO AUTOMOTIVE 
(Herman Shields) 

2314 Front S., Meridian, Miss. rt 
DISTRIBUTOR'S WAREHOUSE 
2436 Dennis %& 
Jacksonville, Fia 


RICH MAW UFACTURING 


BATTLE CREEK 
MICH. U.S.A 


WAREHOUSE, 
325 Fifth Avenue $., Nashville, Tenn 


FRANK J. MERRYMAN CO 
419 Peachtree St., N. E., Atiente, Ge 


Inc NEAL GREENFIELD SALES 
509 E. Third St 


Fort Werth, Texas 


KIDD COMPANY 
123 Shumen Avenue, Charlotte 3, N. C 


NEAL GREENFIELD SALES 
2916 Main 
Detlas, Texas 


BASIC VALVE MANUFACTURER 
FOR ORIGINAL EQUIPMENT 


SINCE 1908 
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with 


eo ® 
* 
® 


ABSORBENTS 


the modern, economical oil 
and grease absorbents that 
keep your floors dry, clean 
and safe, and reduce main- 
tenance costs. 


WRITE TODAY FOR FREE 
60-SECOND DEMONSTRATION 


Now Available! 


DISPENSER 


Located on spot 
where needed 
Slot-type re 
lease automat 
cally del 
absorbent 
floor of « 
er Easy 


pen 


AVAILABLE AT YOUR WHOLESALER 


€ ae 
~ r CORPORATION 
j | OF AMERICA 


520 North Michigan Avenue 
Chicago 11, Illinois 
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is also a natural characteristic of 
the compressed air spring suspen- 
s10n recently introduced on Gen- 
eral Motors buses. With the present 
spring 
three to four inches room between 
frame and axle for the effect of 
heavy loading in the car. in addi- 
tion to the space necessary for 
Automatic 
pring adjustment may allow the 
whole body to be lowered quite a 


uspension we must allow 


normal spring action 


bit, or in some cases it may per- 
mit a much needed addition to the 
thickness of the rear seat cushion 

As to brakes, there hasn’t reall) 
been a major change for quite a 
smaller wheel 
will make the problem more diffi- 
cult. However, the introduction of 
cero-metallic and other new fric- 
tion materials offers considerable 
promise and may give the improve- 
ment needed, Otherwise the more 
expensive disc brake may come 
in, but these have their problem 
also; in particular they must be 
better controlled and better pro- 


number of years; 


tected from mud and moisture 
than some of the designs first pro 
posed 


Where They Are Killed 


From some figures by the state 
of Indiana: In one year 11% of 
the automobile fatalities were pe- 
destrians on city street anothe: 
1l°o were car occupants in the 
city; 18° were on 
county roads and 60° were on the 
highways. In a third of these last 
only the occupants of the speeding 
car were killed, usually a curve 
taken too fast 

In two-thirds of the cases, oc- 
cupants of another slower cai 
were killed. This two-to-one ratio 
indicates that the time may come 
when the gain in sales from of- 
fering the fastest car on the mar- 
ket may be offset by the loss in 
sales to people who don’t care to 
drive so fast but are afraid to go 
out on the road. 

This is a matter of concern to 
all of us, because the accident rate 
will tend to increase with traffic 
density as well as with average 
driving speed. Here are a few 
Goldberg suggestions which may 
amuse as well as stimulate you! 
imagination, for I think we need 
the help of your brains on this 
problem 

] The present-day engines 
run so smoothly that the unskilled 
or weekend driver just isn’t a- 
ware of whether he is going 55 or: 
80 miles per hour, How about hav- 
ing a continuous pleasant sound o1 
tone that will change with increas- 


uburban 0: 


ing speed so that the driver will 
have a natural or a subconscious 
appreciation of how fast he is go- 
ing without having to look at the 
speedometer? A spot of changing 
color well within his forward vi- 
ion might accomplish the same 
thing 

2 -We might also borrow from 
aircraft instrumentation and pro- 
ject at some convenient point in 
the driver’s straight-ahead vision 
a shadowy outline of the rear view 
of a car, the size of which should 
decrease with the speed of the car 
being driven so that at 40 mile 
per hour the shadow outline would 
represent the size of a car say foun 
car-lengths ahead 

A "Goldberg" Idea 

As the car speed increased, the 
image would get smaller and the 
unskilled or Sunday driver might 
oon learn to match the shadow 
size to the view of the car ahead of 
him and thereby keep his over- 
taking distance up in proportion 
to his speed. 

3.—Another point from aircraft 
practice: On large airplanes the 
landing wheels are so heavily load- 
ed that if the brakes are locked 
the tires may be worn to a bad flat 
pot on even a single landing. An 
effort is being made to develop 
a device that will release the 
brakes slightly the moment a wheel 
tarts to skid. Actually the airplan¢ 
tops more quickly this way 

If we could develop a similai 
function for automobile brakes, 
this might prevent a number of 
accidents, dangerous skids, etc 

4.—Another thing we need, fo! 
city even more than for country 
driving, is a rear-view mirror a- 
bout 18” wide in the front of the 
body above the windshield, that 
will give all the occupants a clear, 
unlimited view of everything be- 
hind the car. Something like thi 
has already been done with a tele- 
vision device, but it seems that it 
could be accomplished with much 
less expense if a channel were 
formed for it along the center of 
the roof of the ca! 

The foregoing are typical of the 
many ideas that can occur to all 
of us to promote driving safety, 
and are offered only as a stimulus 


and suggestion 


Pulliam Dies In Dallas 


C. E. Pulliam, 50, sales manager 
of American Clutch Products Co., 
Dallas, Texas, died recently en- 
route to a hospital following a 
heart attack 
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Mr. DL’says: “NEVER clean 
hands with SOLVENTS or 
ABRASIVES! Be SAFE, reach 
for DL HANDI-CLEANERI/” 


REESE | 
Solvents and abrasives irritate 
even the toughest skin... cause 
infections that can lead to Der- 
matitis. When grime and grease 
defy soap and water use DL 
HANDI-CLEANER... watch 
stubborn grime and grease dis- 
solve with or without water. 
Fortified with Lanolin and Hexachlorophene DL 
keeps hands soft, guards against infection and 
prevents the speed of Dermatitis. 








USE IT! SELL IT! 
FOR THOSE 
EXTRA PROFITS 


DL DISPENSER 
NO WASTE 


Pockoged in 14 oz, 3ib., 4'2 and 5 ib 
\ oR muss 


dispenser sizes, and 5 gal. containers 


BANITE CO. strato ins 





Every Auto, Truck, 
Tractor Needs.. 


FILTO-REC 


TRADE MARK 


FUEL PRESSURE REGULATOR 
U 5, Vetent Mo & FUEL FILTER 


FILT-O-REG cuts fuel waste, prevents stalling, stops flood- 
ing. It feeds the full and correct amount of filtered fuel to 
the carburetor at minimum pressure under any load, at 
all speeds and extreme weather temperatures. Guaran- 
teed to exert a maximum of 2 lbs. P.S.I. constant fuel pres- 
sure on the carburetor float valve and seat. This provides 
the proper float level under all driving conditions. FILT-O- 
REG fits in the fuel line between the fuel pump and the 
carburetor. Factory set ..no adjustment is ever necessary. 


Complete Satisfaction Guaranteed 


SOLD ONLY THROUGH AUTOMOTIVE JOBBERS 
Alondra Sales, inc., 959 Crenshaw Bivd., Los Angeles 19 











A 


DEPENDABLE 
VOLUME BUILDER 
for 1956 
....or ANY year! 


HAVILAND 


PORISIMAIN 


THE ORIGINAL 
FIBERGLAS PACKED MUFFLER 


Mufflers and exhaust system accessories 
are one of the top seven volume items in 
the automotive replacement field. Improve 
your own sales volume by stocking 
SPORTSMAN . . . the leading Fiberglas 


packed muffler line. 


SPORTSMAN, the original Fiberglas 
packed muffler, with exclusive Haviland 
V-slotted nipples, fits right for easy in- 
stallation. Their low exhaust back pressure 
offers greatly improved engine perform 
ance, too. Write for details. 


QUALITY—TESTED AND ACCEPTED 


Arnold Haviland Company Defiance 7, Ohio 
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Air Conditioning Offered 
For Sixes by Chevrolet 


A* ACCESSORY air-conditioning 
unit, designed for either six- 
cylinder or V-8 cars, and marking 
its first offering of this equipment 
for sixes, has been announced by 
Chevrolet. Three different version 
will be available as dealer-in- 
talled accessorie 

The three choices, accommodat- 
ing either engine, include a unit 
with built-in heater, another with- 
out the heater and a third for a 
car already equipped with a heat- 


er. Prices range from about $400 Appointment of Jack W. Minor as 


to $425, plus installation. Air con- general sales manager for Dodge 
passenger cars and trucks has been have been announced by 


ditioning for V-8’'s will continue to 
announced by Vice - 


nationally during that period, it 
was reported last month by R. C 
Woodhouse, general truck sales 
manager for that division of Gen- 
eral Motors 

Domestic deliveries show the 
V-8s accounted for 24.4% of the 
total number of GMC gasoline 
models delivered from March, 
1955, the month in which the V-8s 
were introduced, through last 
month 


United Motors Offers 
Complete Parts Kits 
— parts kits covering 


many popular applications 
Edward 


President L. Lape, United Motors Service 


be offered as a factory-installed ; ‘ 
option, _— J. Nichols. Minor, who was general sales manager. 

ormerly advertising and merchan- The kit plications fot 

e kits cover applications fo 


The unit is contained completely dising sales manager, is a native 
requires no of Kansas City, Mo. chassis and 


under the hood and 
space-robbing ducts for the car 

compartment or trunk, the an- fe 
nouncement said, Airplane-type 

outlets and controls are dash- 

mounted. Nozzles may be swiveled GM'S V-8 Trucks 
to direct the flow to any chosen di- Prove Popular 
rection. The cooling equivalent of 
3,600 pounds of ice can be obtained 
at normal highway speeds, it was ¥V-8 trucks became 
said, and the unit cleans, cools and 
dehumidifies all the air 


once every minute GMC gasoline models 


in a car they constituted one-fourth of all 


engines on GM cars 
and trucks. A simplified, easily 
understood catalog with many il- 
lustrations makes the correct kit 
easy to order. 


Salley of Orangeburg Dies 


MC Truck and Coach Division’s Julian McQueen Salley, secre- 


so popular tary-treasurer of D. D. Salley and 


in their first year of existence that Co. (Dodge-Plymouth), Orange- 


burg, S. C., died last month after a 
marketed sudden illness. 





ARTIC-KAR 


AUTOMOBILE AIR CONDITIONING 


Automatic magnetic clutch 
with thermostat 
Ys more cooling coils 
4-cylinder compressor unit 
Dehumidifies and circulates air 
Built for ‘Texas Heat" 
Instant cooling, within 2 blocks 
Unique distribution 
UNDER DASH AND DE LUXE TRUNK UNITS 


To Retail as 00 as 


DEGREASER! 


engine shampoo 
‘a= __ WV. SIZE CONCENTRATE 
. MAKES 2 GALLONS 


Takes cling out of oil and grease—emulsifies it so 


all dirt may be hosed off as easily as you rinse hands under 


2 85° (pi n that i j i 
plus installation) 
water faucet. Launders engines faster, more completely and safer than 


“MADE BY PIONEERS OF AUTO AIR CONDITIONING” 


DEALERSHIPS OPEN — Send for Details 


ARTIC-KAR 
Gunked engines run cooler. 
better automotive wholesalers everywhere. 


tained at WESTERN AUTO STORES AND ASSOCIATE STORES. 


3922 Kalloch Drive + Dallas, Texas 
Send information about Artic-Kar Auto Air Conditioning 


dealership to 


NAME 
ADDRESS 


city 


Kind of Accessory of Automotive Business 


ATTACH COUPON TO YOUR BUSINESS LETTERHEAD 
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steam cleaning (warm the engine). 
factory new appearance — provides accurate visual inspection — 


Self scouring action brings out 


Genuine Gunk is sold in BULK sizes at 


Retail sizes may be ob- 
Try it today! 


CUR 
1 Pin 7 AN CORP. 
TANK CAR Rm gre 2 LAWRENCE sha ce 
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BEAR TELALINER 
Styled in the spirit of 
greater soles appe 

mognetic clinement > 
even faster operotion 


models, including ‘54 


os litle os $51.79 px 


SfAR wEAVY C 


BEAR 

FRAME STRAIGHTENER 
Greatly improved to handle mor 
frame jobs, including "56 car 


Get started for $64.49 per month* 


faster. Mow tacks simelify enere 


BEAR ON-A-CAR 

BALANCER 

Now, balance any cor wheel 
anywhere on the hoist or on the 
floor! Enjoy new ease of operation plus 


greater accuracy at lower-than-ever cost] 


@s little os $1 1.46 per month* 





BEAR TIRE TRUERS 


For fost, occurote tire & 


or. New contro 


ot of pressure 


domes end perfect 


es little os $15.93 ox 


qouge dx 


on tire bes 


wing 


eo 


th* 


Y —-s, BEAR 


R-1172UTS %0n your Bear Jobber’s convenient Poy-Out-Of-Profits pi 


4 2 


med 1956 


core seevee | Wo aS 


- 
a 


a = 2 - 
iE " Operators 
MEMO to: Shop \ 
I ia who want to MAKE MORE MONEY! 


a o rreater 
More sales, faster operatl = <n n you 
) _ Besar goodwill are yours = poo new 
cust¢ ab old equipment with a le 
“_ . _ ad “€ » 
eo sls. They're econ 
; 1956 mode ls. . ce more 
Bear i to save you MOre time, —_ “_ 
signed to sé . mogineerea to WC 
$ > iginec 
— up-to-date en . letely 
BEAR WHEEL A money - - ars... completes. 
Nothing like - ne wer prea ere on even latest-model Somme and trucks. 
cote on $10.82 aah celal ; equipped to handle al cars < a: 
Pp © f 3 business v 
; ‘ou can be in . . 
all, ¥¢ rvice equipme nt, 
fits on your 


replace 


»st of . 
BEAR HEADLIGHT TESTER Best « . vord in 1956 se 
Equipped to handle new seclbeom lomps! the last = for it out of pro \ k 
litt 1 month® while paying * me an. ASK 
@s little as $10.68 per month B - Jobber’s time pay ment = > see all 
ear « ask to > ‘ 
him about it today.. = 1956 Bears .-- 
Stroight rims ore a must with new tubeless tires! the improvements ay : at money 
> es: . 
@s litle os $9.64 per month* more than ever, ee + Mfg. Co.» 
. F ; shop- - 
akers in any § Ss. 
ss De pt. S-1 Rock Island, [illinois 


BEAR WHEEL TRUER 
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0S FOR Chrysler President Tells Senators: 
Overproduction May Be Underselling 
1s 


ee r ‘ — : ae 
W HAT to a less vigorous com- industry have gone through pro- 
petitor might appear to be gressive evolution, Colbert said, 


f 


overproducing is to others under- noting that this evolution has not 
by ‘n-ToOO| 5 elling,” the president of Chrysler been identical among the differ- 


EN-TOOL Corp. said March 1 ent manufacturer: 


L. L. “Tex” Colbert told a sen- J _ re anie lave 

HAND- FORGED FROM ate commerce subcommittee in Privomay — Rn again ent 

CHROME NICKEL Wa hington that bootlegging of his Colbert pointed out that ince 

ALLOY STEEL mone } Car last year was “negli- 1938, Chrysler Corp.’s dealer a- 

71Ipie J 2 , ava _ 

FOR EXTRA STRENGTH Colbert said that Chrysler Corp. date on which they would. then 
AND EXTRA LONG LIFE knows of only 964 of the 746.000 expire. , 

€ : = ~- now 1955 Plymouths produced that “‘We have gone on the premise,” 

T-1X 18” Straight Spoon ta Dine ntsc ee of is enkl “Chat tin gaietion between 

Buse i ie 746,000 the dealer and the factory is es- 





a - sentially permanent, subject only 
T-2X 18” Curved Spoon , to the ability of the parties to get 
along successfully and operate, 
each in its sphere, to the benefit 
of both. 
“We do not say our agreement 
is perfect,”’ Colbert continued. “But 
whatever changes may occur in 





18° Drop Center Tool —elimi- 


i 
| nates slipping and tube pinching . - — it will be predicated on the fact 
i 
4 
i 
! 
i 
f 
t 
i 
j 


that Chrysler needs a vigorous and 
4 therefore prosperous dealer body 


all over the United States ... to 


® Z = a carry on the competition it has 
ae T- “ee 4 Fd consistently helped spark in this 
New Lifet 4 re industry.” 
ow eGuar if 
Tube Remover 
Tarheel Wholesalers Set 


guaamean a Raleigh Convention 
17” All-Purpose Tire , 
T-5B 100l—famous favorite total Plymouths produced last sige third annual convention of 
for all-around work year, the 964 is a “minute num- the North Carolina Automo- 
ber,’ Colbert observed. He added tive Wholesalers Association will 
that the numbers of other Chrys- be held April 22-24 at the 5ir 
ler-built cars similarly reported Walter Hotel in Raleigh, Executive 
were even smaller, and that, in the Secretary Jesse F. Jones, Jr., an- 
majority of cases, there were no nounced March 5 
, conclusive indications that deale At least an hour will be devoted 
Universal Hub Cap Remover for all knowingly sold them into irreg- to showing slides and movies tak- 
cars— prevents marring—keeps cap ular channel en during the convention cruise of 
from dropping — satisfaction guaranteed Competition among car manu- the association last November to 
facturers to keep good dealers i Bermuda. 
as energetic as in any other phase Registration will begin at 2 p.m 
of the automobile business, Col- Sunday, April 22. A fellowship and 
T-10 bert declared get-acquainted hour will begin at 
° dhe ss 
Bead Spreader for cas We compete for markets, we 4 p.m. The first busine ession 
compete for supplies and we com- will open at 12:30 p.m. the next 
pete for men. We distribute our day and the annual banquet and 
SEE YOUR JOBBER on the complete products through our respective dance will begin that night afte 
Feces eras teen on waa pcan dealer organizations. The compet- a cocktail hour starting at 6 p.m 


ing inspection and repair 


{ facturer of top-quality Tire-changing ing goes on in the showrooms of The convention will adjourn at 
Tools and Equipment. THE KEN the nation’s 40,000 dealers. We are 12:30 p.m. Tuesday. Prominent in- 


+ TOOL MFG. CO., AKRON 5, OHIO. as dependent on their ability to dustry officials are to appear on 
compete and willingness to com- the program 


VOB-OESIGNEO pete as they are on ours E. L. Brown of Hicko: Auto 
“We can no more afford to of- Parts, Inc., Hickor president 

s fend our customers our deale! R. E. Kirkland of Barn Motor 

than the dealers themselves can & Parts Co., Wilson, is vi pres- 


TIRE.CHANGING ” mh , F 

a TOOLS KNOWN, USED afford to offend their customers ident and L. T. White, Jr., of Mo- 
« ; ; ; 

AROUND THE WORLD Relations between manufactur- tor Bearings & Part ( Raleigh 


rs and dealers in the automobile is treasurer. 





ee ee eee ee ee es es es 
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American Motors Offers 
$25,000 Insurance Plan 


A $25,000 personal automobile 
accident insurance’ policy 
will be given at no extra cost to 
purchasers of 1956 Rambler, Nash, 
Hudson and Metropolitan cars, ef- 
fective March 7, it was announced 
by American Motors Corp 

The policy provides $25,000 cov- 
for purchaser and spouse In 
the event of fatality to both, o1 
$12,000 in the event of fatality to 
driving or riding in the 
American Moto! 


erage 


one, while 
privately-owned 
cal 

The insurance is in effect for the 
entire year following original pur- 
chase of the car and can only be 
cancelled within that period by 
transfer of ownership. The Amer- 
ican Casualty Co., Reading, Pa., 
is the insuring firm 

Under the plan, 
tors will hold a maste: 
gainst which individual certificate 
for each new car sold will be i 
sued and serviced by the Detroit 
Insurance Agency 

Roy Abernethy, vice-pre 
of automotive marketing and di 
tribution for American Moto! 
said that inspiration for the pro 
gram came from the frequent let- 
ters of owner of American Mo- 
tors cars who credited the saving 
of their lives to the built-in safety 
of single-unit constructed cars in 
accidents which they described a 
“otherwise fatal.” 
looked for 


American Mo- 


policy a- 


ident 


being 


“When we fatality 


Roy E. Davis of Atlanta, Ga., who 
has frequently established sales 
records during his 15 years with 
Toledo Steel Products Co., an- 
nounced March 5 his resignation. 
His plans for the future will be 
announced later, he said. He was 
at one time southeastern regional 
manager and later the western 
manager, but subsequently re- 
quested his old territory out of the 
Atlanta office. 


SOUTHERN AUTOMOTIVE JOURNAL for March, 1956 


tatistics to evaluate the exper! 


of our company and our cu 
Abernethy said, “we di 
that the 


reports make it 


ence 
tomers,”’ 
covered varied forms ol 
accident 
ible to 
t 


bigure by 


Impo 
accurate fatality, 
automobile makes fo! 
whole. However, 
in one large state from which data 
available Massachusetts, the 
afety superiority of the single-unit 
strikingly demonstrated.’ 
Of 1,556 
that state during the six-year peri 
od, 1949-1954, he said, only 16 
American Motors car The 
nparative total would have 
14 
He pointed out that because th: 
small 


obtain 


the nation as a 


Car 15 


occupant fatalities in 


Wore 


been 


relatively 
projected for the 


sample ij 
it would not be 
nation as a whole 

The insured needs only 
his purchase of the car to be eligi 
ble for policy benefit 


atistical s 


proof of 


AAA Reorganizes 
Contest Board 


A COMPLETE reorganization of 
l the contest board and na 
tional technical committee to pro 
vide the industry and motorin 
with uthent 


publi unbiased au 


and testing ser é 
American Automo 
ident An 


timing 
announced by 
bile Association Pre 
drew J. Sordoni 
The contest 
erved as the body of 
automobile racing in the 
withdrew at the 


board which had 
governing 
big-time 
United State 
end of 1955 
concluded that 
materially contribute 
to producing better cars or 
for cars.” At the time of withdraw 
al AAA said that with if 
peed, 


when the executive 


committee racing 


no longe! 
part 


racing, 
emphasis on power and 
human endurance, wa 


patible t 


not com 
with its day-to-day pro 
motion of street and highway safe 

ty 

letters to top 
executives in the automobile and 
petroleum — industrie that the 
withdrawal “has caused confusion 
future in 


Sardoni stated in 


not only regarding ou! 
tentions but also in the 
the authenticity of record 
and other elements which are re 
quired internationally to give sub 
tance to the 
ture! 

The contest board, he 
definitely t 
other than 
this industry 


matter of 
timing 


claims of manufas 


aid, will 
continus activits 


competitive racing in 








Here is a truly fine instrument. Featuring 
oa rugged molded modern grip design, 
it will add style and prestige to the 
finest shop. The attractive three-color 
dial is calibrated 0-3 volts in white letter 
ing on o block background. Zoned red 
bod, block-weok, and green-good, it is 
designed for easy reading, and demon 
strates directly to cUstomer the need for 
oa new battery. Eliminates the guesswork 
usually encountered with unloaded volt 
age test 


$ 


AREAL “SELLING TOOL” FOR YOU 


New adjustable leg fits all batteries. 
Indicates directly the ability of the bat- 
tery to deliver power 

Locates corroded battery cables, loose 
connections, etc. 

Includes easy-to-follow instructions 
HARVEY £. HANSON CO. Pow Pow, Michigen ° 
Send by return mail free illustrated literature 
covering Basic Automotive Test Equipment 


NAME__. 
ADDRESS 
city. 
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Jobber News 


(Continued from page 71) 


at the Rice Hotel will be 
tained as ladies’ headquarters. At 
this headquarters, social hours have 
already been arranged for the first 
three days of the show, at 10 a.m. 
on Thursday, Friday and Saturday 
Refreshments will be available 
throughout the day at this 
quarters, which will be open from 
9 a.m. to 6 p.m 

Another related activity which 
is expected to draw additional at- 


main- 


head- 


tendance is the spring conven- 
tion of the Independent Garage- 
men’s Association of Texas. Al- 
though the garagemen do not elect 
this meeting, they 
business and mak- 
with 


officers at 
transact much 
ing their convention coincide 
the Southwest Show meets with 
their hearty approval. Their con- 
vention is scheduled for May 12 
and 13 with the Texas State Hotel 
as headquarter! 

Meanwhile, the most vigorou: 
promotional plan in Southwest 
Show history was launched follow- 





NEW! merit’s 
INNER-RIBBED SHELL 
SILENCES SHELL VIBRATIONS 


een mma 


Merit's muffler shell is 048% thick. The magnified cr 


section of the ll thickness illustrates its 55Y, heavier 


Attractive display rack has wheels—easy t 


out even when fully loaded 
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New this year, the exclusive inner-ribbed 
Cushion-Aire® shell quiets at last all shell 
noise produced by high compression engines, 
and insulates against heat. 

Ihe addition of the new shell to all Merit 
ovals is One more reason why Merit is the 
top-quality line. Individual engineering and 
the finest craftsmanship go into Merit’s onc 
third heavier construction—heavier gauge 
hells, heavier heads. Controlled range tun 
ing chambers give maximum silence without 
power-robbing back pressure. And rigid in 
spection is maintained throughout manufac 
ture. No wonder Merits last 33'44% longer 

With Merit, you can sell every car, truck 
and tractor that comes down the pike. It 
gives you a complete line—factory dupli 
cates, Hollywood types, duals and headers 
und heavy duty truck systems. Merit’s labor 
aving muffler tool will cut your installation 
time to less than 30 minutes. You'll make 
about $9.00 on every Merit muffler and pipe 
combination you install 

And Merit helps you with smart advertis 
ing aids—electric signs, inspection tags, en 
velope stuffers, decals, display racks 

Merit is easy to sell, easy to install, lasts 
longer. Be a Merit Muffler Merchandiser 
Get in touch with your Merit wholesaler or 


write us direct —today 


“as better 


MUFFLERS AND PIPES 


Dept. 5-C, 619Smith St., Toledo 1, Ohio 





ing a meeting of officers and di- 
rectors in Houston last December. 
This includes the greatest amount 
of magazine advertising space eve! 
devoted to a Southwest Show, and 
strips, invoice stuffers 
counter cards and pen- 
these latter items hav- 
distributed widely to 


bumper 
stickers, 
nants, all 
ing been 
wholesalers 

The sticker, or emblem, is in two 
colors, black and green, on gummed 

ticker stock, 142” by 11%”. It fea- 
tures an outline map of the South- 
west, show title, date, location, a 
drawing of the Sam Houston Coli- 
seum and the show theme, “Show- 
case of Automotive Merchandis- 
ing.” 

John Patrick of the 
Parts Co. of Houston is president 
and ranking officer thi: with 
the first vice-president, J. R. Law- 
Proto Tools, Hous- 


Mountjoy 
yeal 
son of also of 
ton 

Two 
Dallas 
second 
Gear and 
Frazier, treasurer, 
Co 

Directors are John Bales, John 
Bales Auto Supply, and Eric Hy- 
den, Fritz Keller Co., both of Fort 
Worth; Ken Stout, Unit Parts Co., 
and H. J. Vanhook, Van’s Auto 
Supply, both of Oklahoma City; 
W. F. Barbee, Voss-Hutton-Barbee 
Co., Little Rock; W. Y. Caldwell 
Champion Spark Plug, Dallas; R 
F. Caslin, Thor Power Tools, Hous- 
J. N. Greiner, Greiner Auto 
Parts, New Orleans; Elmer T. Mil 
ler, Straus-Frank Co San An- 
tonio; R. L. Sande: Automotive 
Supply, Amarillo, and B. T. Sco- 
field. Johns-Manville Co., Hou 
ton 

Scofield also occupies the 
being hairman of 


other top officers live in 
They are Hubert Braden, 
vice-president, American 
Parts Co., and Walter 
Hirsig-Frazier 


ton 


» uniqut 
distinction of 
both the 


the now 


committee and 
committee. The latte: 
as additional Hou 
ton membe! Karl Pendleton, B 
& D. Auto Supply; Dan Pettit, 
Thompson Products; A. J. Schoell- 
Part J 
mirovsky, Stewart 
venson Distributing Co 
Wagner, Moore Brothe: 
Additional members of the 
committee Frazier, 
Patrick 
show 


executive 


committee ha 


Service 

and St 
and E A 
Electric 
ex- 


kopf, Automotive 


M. V« 


ecutive 
Miller 

This 
experiment in management, 
termed highly successful by offi- 

rs. Instead of employing a man- 
ager, all details of management 
are handled by Helen Bumpus, sec- 
retary, with supervision by the 
members of the executive commit 


year’ represents an 


tee 
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New officers of the Association of 
Independent Manufacturers of 
Tire and Tube Repair Materials 
are (1, to r.): E. L. Kline of West- 
ern State Mfg. Co., Sioux City, 
Iowa, secretary-treasurer; T. H. 
Darnell of Rite-Way Products Co., 
Memphis, Tenn., president, and 
Earl R. Beard of Monkey Grip 
Sales Co., Dallas, Texas, vice-pres- 
ident. 


Tire-Tube Repairers Plan 
Manual for the Trade 


A TRADE manual on the prope 

repair of tubeless tires is be- 
ing prepared by the Association 
of Independent Manufacturers ol! 
Tire and Tube Repair Materials 

The announcement came afte! 
an association meeting at Kansa 
City, at which new officers were 
elected. The manual will cover all 
generally accepted methods of re- 
pairing tubeless tires and will be 
available to all tire repairmen on 
request. Its availability will be an- 
nounced at a later date 

Retiring officers are Ray T. Leh- 
man of H. B. Egan Mfg. Co., Mus- 
kogee, Okla., president, and the 
late R. N. Benedict of Ace Rub- 
ber Co., Dallas, Texas, secretary- 
treasurer. T. H. Darnell was moved 
up from vice-president to presi- 
dent 


Sealed Power Appoints 
Ingersoll and Wood 


| geowcte~qpet of Everett J. In- 
gersoll and Thomas A. Wood 
as district manager of the west 
central territory and midwest te! 
ritor respectively of Sealed 
Power Corp. has been announced 
by Charles H. LeFevre, sales man 
ager, replacement sales division 
Ingersoll’ territory include 
Colorado, Missouri, Kansas and 
part of Iowa Nebraska and 
Wyoming, while the area covered 
by Wood includes Illinois, Indiana 
Kentucky and parts of Ohio and 


Wi consin 


Oklahomans Will Hear 
Roosevelt and Steed 


| Pierre N Jame Roosevelt 
A of California and Tom Steed 
of Oklahoma were to addre the 
annua! convention of the Automo 
tive Wholesaler of Oklahoma at 
the Biltmore Hotel, Oklahoma City 
March 11-12 
Both have been active in legi 

lative efforts to protect small busi 


ness 
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Get this handsome rack 
with each order of 

the 661-D Kool Kooshion 
Merchandiser Package 
It's the rack that 


make s Ventilate dl 








Cushions an ippealing 
impulse” purchase 

for every dealer Available 
only with Genuine 

Kool Kooshion. Contact 
your Kool Kooshion 
jobber or 


contact Kool Kooshion 


Manufacturing Co., 
_ ; . = J 1742-1742 N. W. Sth Se 
ANOTHER QUALITY *HECO> PRODUCT Oklahoma City, Okla 


," tt SS wr i” 


™ 
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Southerners predominate among the new principal officers of Motor and 
Equipment Wholesalers who were announced at the annual convention 
at San Francisco last month. In picture above are (Il. to r.): Seated, 
Virgil C. Smith of Ann Arbor, Mich., elevated to the presidency from 
the vice-presidency, and the retiring president, John F. Creamer of 
New York; standing, Russell Loock of R. J. Loock & Co., Baltimore, 
Md., retiring treasurer; Albert S. Hatcher of A. S. Hatcher Co., Ma- 
con, Ga., a past president and now a retiring director, and Jay T. 
Davis of The Motor Parts Co., Corpus Christi, Texas, elevated from 
secretary to vice-president (and under frequent procedure might be- 
come president next year). The latter is a past president of the Au- 
tomotive Wholesalers of Texas. At right are (top) Bruce Cameron of 
MacMillan & Cameron Co., Wilmington, N. C., who was moved up from 
a director to secretary, and Marshal G. Luce of Electrical Equipment 
Co., Inc., Miami, Fla., a former director and now made treasurer. 





EVERY GOOD MECHANIC 


Knows that he can count on tight, lasting seals 
with VELLUMOID on all oil, water and gasoline 
connections. 
Southeastern Representatives 
Lawrence M. Hirsig Co., Jacksonville 2, Florida 








WONDER SEAL 


—THE ORIGINAL— 
INSURES A WATER TIGHT JOB 
ON REBORE—REBUILD—RE-RING 


WET IGNITION LEADS! AND VALVE Joss 


FREES Why take a chance on comebacks. 


] FROZEN BOLTS! Whenever cylinder heads are removed 


use WONDER SEAL and charge it to 
. your parts cost. 
ae High pressure cooling systems demand 
Has no sated odor! we e ae SEAL. RE RS BLO 
f SEALS AND PAI LOCKS— 
, t Partner’ HEADS—WELDING LEAKS. 
The Mechanic pda 
Money-back & Miller Mfg. Co. 


Ask your Jobber. Dept. S. Camden 5, N. J. 


ond 1000 other uses! 


PETROLEUM SOLVENTS CORPORATION. NW Y 17, 6 ¥ 
in Canada, Montreal, Que 
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Mrs, Sue E. Dannenburg, president 
of Standard Parts Co., Tulsa, Okla., 
is really not down to having to 
“repair” her hat with automotive 
tools, but she joined in this fun 
for the benefit of a San Francis- 


Vanzo Heads Auto-Lite's 
East Central Sales 
PPOINTMENT of Fred Vanzo as 


A manager of The Electric Auto- 


Lite Co.’s newly established 
central ha an- 
nounced by Smith, general 
sale 


east 
sales region been 
M. H 
manager, replacement 
Included in the eight-state area 
which the region will serve are the 
District of Columbia, most of Ken- 
tucky, Virginia Maryland 
Cleveland is headquarters, This i 
the of five regional sale 
organizations to be established un 
der Auto-Lite’s ale 
reorganizational 


sales 


and 
econd 


replacement 


progran 


Warehouse Group Plans 
For Yearly Meetings 


Y 


VCal 
at the convention of The Automo 
tive Warehouse Distributors A 
ciation at San Francisco 


EARLY meetings in Chicago, to 
be held toward the last of the 


were decided upon last month 


affiliate members will present the 


plans and programs for the ensu- 
ing yeal 

Elected to affiliate 
during the San Francisco st 
were Cloyes Gear Works, General 
Automotive Specialty Co., Imperial 
Brass Mfg. Co., Lisle Corp., Plomb 
Tool Co., Pratt Industri Rite 
Way Products Co., Shurhit Prod 
uct Stewart-Warner Corp 

A. P. Walter of Gabriel Distrib 
uting Co., Chicago, 1 ident, 
Thomas S. Perry of Atlanta1 
sident Martin Fromm of 


xecutive secretal 


hip 
ion 


membe! 


and 


pre 


Vict 
pre and 


Kansas City is ¢ 


Texan Enlarges Shop Space 


Part In 


eniargil 


W-W Auto 
Texas, 1 
hop to almost double pre 
der to accon 
equipment fol 


tonlo, it ma 


chine ent 


floor mo 
date 


handling 


pace in ol 
additional 
indu trial aces 


Texan Opens Lubbock Store 


Horn of 
opened a n 
Horn Auto Supp! at 
Ave., Lubbock. He sold 
interest n h he ne 


to Jack Blal 


co Call-Bulletin photographer dur- ‘ Jack 
ing the convention last month of 
National Standard Parts Associa- 
tion. She is the only woman mem- 
ber of NSPA‘s marketing and re- 
search committee and participated 
actively in this, one of the most 
important, committee assignment. 


The pattern for cooperative get 
togethers with affiliate 
turer members will 
the 1956 convention 
year-end meeting ‘ 
held at the 


na 
Kno 


1932 Texa 


manutar 
et 
During 


during wn a 
the 


will be 


be 


forme! 


Parts Co 


13,904 


In only 9% months 


SERVICING 
RADIATORS” 


McCain — Richards, Inc., 
Monroe, Louisiana 


INVESTIGATE THE HUGE PROFIT POTENTIAL 


ion 


manufacture! 


6 


which 





e MAKE YOUR 
PLANS NOW FORTHE 


SOUTHWEST 
AUTOMOTIVE 
SHOW 


Inland-equipped radiator department took tn $18,004.14 from April 1! 
the following January! Helps us maintain 100 percent service abheorp 
& radiator off « sell 

water pumps, end 


(mur 
through 
that And when we pw 
radiator hose, thermostats 
YOU CAN DO AS WELL! I"lerson Chevrolet Ce Vidalia 
Inland radiator repair department is the most profitable 
partment Robbins Motor ( Marlow Okie. say 
lepartment takes in $450 « mont 


car we have 6 good @unem te 


other related items 


SAM HOUSTON 


COLISEUM 
HOUSTON, TEXAS 


Pian now to participate in the “BIG SHOW!"’ 
Exhibitors, 
from this outstanding Automotive 
dising Event 


intand, wertd’s largest radiator servicing man 
wfacsturer, offers the complete package equip 
ment, reining and merchandising. Mall the eou 
pon for free new book Blueprint fer I’rofit 

Factory echoo!l trains 


INLAND Mfg. Co. 
you or your man quick 


Nebr ly. Hundreds of grade 
ates are now expert re 
diator repeirmen, Free 

caswmers 


TRAINING 
scHOoOOoL 


FREE 


will profit , 
Merchan- 


sponsors and visitors 108 Jackson St., Dept. SA-5, Omaha 


“Geld Exclusively By Mail 
te iniand 


WRITE 





FOR INFORMATION 


SOUTHWEST AUTOMOTIVE SHOW 
617 FIDELITY BLDG., DALLAS, TEXAS 


1108 Jeckson S$t., Omoehe 2, Nebr 
ueprint for Profit 
BY 


Please send free book Lb 


TITLE 
OITY STATE 
Have Hadiator Shop 


Pieeee Paint 


SHOWCASE OF AUTOMOTIVE MERCHANDISE 
Dealer, Oar Seld 
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vice-president; Ralph Neal of Kansas City, Mo., and 
(below) John M. Yantis of Fort Smith, Ark., directors. 
The convention at San Francisco attracted hundreds. 


NSPA‘s new officers include (1. to r.): Hal Miller, 
Lexington, Ky., president; Edward Gammie, senior 
vice-president; John Reynolds of Houston, Texas, junior 


Hal Miller of Kentucky to senior vice-president, and se- 


Heads Up NSPA lection of John Reynolds of Straus- 


H* Miller, general manager of 
Womwell Automotive Parts 
Co., Lexington, Ky., was elevated 
from senior vice-president to pres- 


ident of National Standard Parts 


Association last month 

Other elections held at San 
Francisco during the annual con- 
vention included the advancement 
of Edward Gammie of Victor Mfg 
& Gasket Co., Chicago, from junio: 


Frank Co., Houston, Texas, as jun- 
ior vice-president. Under usual 
procedure the latter would become 
president two years from now. Di- 
rectors elected included Ralph 
Neal of Myers Motor Equipment 
Co., Kansas City, Mo., and John M 
Yantis of Ozburn, Crow & Yantis 
Co., Fort Smith, Ark. 

The association’s directors voted 
to hold the next convention next 
spring at Boston, Mass. 





The PIONEER Too) 


FOR INSTALLING VALVE SEAT RINGS 


The Biggest ARE YOU READING SOMEBODY 


Seller ELSE'S COPY OF SAJ... ? 


Why not get your own subscription so you can always be 


sure of seeing each issue .. . the price is low and it's a// 


good reading. 


SOUTHERN AUTOMOTIVE JOURNAL 
Department A-11 

806 Peachtree Street, N.E. 

Atlanta 8, Georgia 


New Subscription 


Renewal 


Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 


3 years. 


THE FIRST... ae 
MOST PRA T | Al 


VER Al toc! € is kit 


P. O. Box or 
} made Street and No 


EVERLASTING 2. the fir 


«/ years apo are fill in 


K.O.LEE CO. 


ABERDEEN, SOUTH DAKOTA 


Sf it's made by Lee it's a Knock-Out" 
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Enclosed find $3.00 BILL me for $3.00 
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Wagner's Rigid Quality Control means BETTER BRAKEC..CAFER CARS 


YOU CAN DEPEND ON WAGNER QUALITY.. 


because Wagner Products 
are used as original 
equipment by car, bus, 
truck and trailer 
manufacturers 


These automotive manufacturers are 
familiar with Wagner's Rigid Quality 
Control policy. They know that every 
Wagner Lockheed Brake Part has been 
thoroughly tested and inspected for unt 


formity and dependability 


Engineers call it “quality control.” What 
it means is that Wagner brake experts 
check and check and check again to make 
sure that only top quality brake parts 


ever leave the Wagner plant 


This Wagner inspector deals in fine measurements down to millionths of an inch 
And Wagner does this for only one reason 


His comparascope, which enlarges inside surfaces to many, many times their 

Original size, tells him if cylinder bore surfaces are smooth enough for a positive that t| " 
: SO) ‘ Vo ¢ Ti wr cn CxAne 

sealing of the rubber cups against cylinder walls when brakes ore applied P Mal you ! ra repall pert, 


and the makers of fine motor cars and 
trucks can offer customers the finest and 


safest brakes available anywher 


The Wagner line of hydraulic brak 
is the most complete on the ma 
’ Every make and model vehicle ts cover 
: Parts are available individually « 
) factory sealed kit 
_ = BECOME “THE BRAKE SERVICE EXPERT” 
4 * aA IN YOUR COMMUNITY 


Join the Wagner Franchised Dealer Pro 


Le eS > gram. Bulletin AU-607 thoroughly explains 
‘ & 


the advantages to you. Ask your Wagner 


Jobber for a copy, or drop e 


us a postcard. 


EST. 
189] 
Wagner Electric @rporation 
.. The Leot known natne in brake service Somndites Go eueadiaad cinee 40% 6. anit te Aeneas 


LOCKHEED HYDRAULIC BRAKE PARTS and FLUID + NoRol + CoMaX BRAKE LINING + AIR BRAKES + TACHOGRAPHS + AIR HORNS + ELECTRIC MOTORS + TRANSFORMERS + INDUSTRIAL CRAME BRIDGE BRAKES 
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San Antonio Boosters 
Receive Charter 


CHARTER has been issued to 
Automotive Booster Club No 
48, San Antonio, Texas 
Many of the members were for- 
merly in B-30, Houston, which co- 
operated in organizing the new 
unit. Rowland W. Johnston, for- 
merly of B-30, was elected presi- 
dent. Other officers are J. R. Mea- 
dows, vice-president; A. A. Sneed, 
secretary, and H. M. Spear, treas- 
urer, 


Henry A. Nichols has been named 4 : 
midwest regional manager of The Choldun Names Gailzaid 


AP Parts Corp. He has had ex- For Eastern Sales 
tensive training in the jobbing 
field, at one time being sales man- HOLDUN Mfg. Corp. of New Ha- 
ager for a leading Alabama parts C ven, Conn., has appointed Mel 
wholesaler. His headquarters will ; : . 
be temperarily maintained in Gailzaid sales manager of the east- SGasbe this well-known whelsssl- 
Minneapolis, but will eventually ern division, according to Presi- er was just about to play “Stars 
be transferred to Kansas City. dent H. H. Charles. Fell on Alabama.” At any rate 
The territory was created to moe + tg ~y Oe — ae 
ihe : » gale a a am uto 
* handle more efficiently the sale ; — Co., ntaieen, iuskee tho 
of automotive equipment, Charles “Old Timers” celebration of Na- 
Motor Seal Names Copeland aid tional Standard Parts Association 
at San Francisco. 
Joe C, Copeland has been ap- Permacel Names DeNoia e 
pointed Southwestern sales man- 
ager for Motor Seal Division of John S. DeNoia has been ap- Johnson company. DeNoia joined 
Salsbury Corp., Los Angeles. Tex- pointed automotive sales manage! the company in 1940 as a general 
and Oklahoma are in his terri of the Permacel Tape Corp., New line salesman in the New York 
Brunswick, N. J., a Johnson & Division 


TIME IS. MONEY 


BOOST YOUR 
PROFITS WITH © te 
DUAL ACTION 


TWO SANDERS Model DA 
i me e)y | Air. 
SNUGL 


| we seats TOUGH JOBS MADE EASY 


»dard of the Trade,” de 
‘spdmotsrah ome | gave WINDSHIELD $$ — Surface 
scratches, rubs, frost quickly removed 
from auto glass without removing from 
Dncing the car. Unique action develops only 
Has been proved OK x by Tubeless Tire Mfrs mild surface heat even at speeds to 
Par te dh tepreven el ool Clip ts beveled for castor 6000. Simple to use. Safe @ FIBER- 
* - ; GLASS—Every job, patches to final 
SNUGL (Registered Trade finish. No Dust @ SAVE UP TO 80°%— 
‘ © of complete sotistoction On all sanding, rubbing, polishing, 
re ee ee ee “feather-edging”, scuffing jobs. FAST. 
“& SNUGL'S New Tubeless Tire Clip SEE YOUR 
AN Easy FOR EVERY JOB.DUAL— gary 


wists... eee te ACTION OR STRAIGHT LINE. Leo OR WRITE 


fit the rim the only tailor made 
clip on the market. It has been used FOR LIT 


a many ons and proved OK by Model 
ubeless Tire Manufacturers ode 
Model ERATURE 


JR Air. Electric. 
DETROIT SURFACING MACHINE CO. 


1245 E. Eight Mile Rd. — Detroit 20, Mich. 




















KOKOMO. INDIANA 
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the finest in 


KEM 1-PIECE [G2V(pmecumcs 
POINT SETS* TSS yp 


“A CINCH TO INSTALL “ 


FACTORY 
PRE-ALIGNEL 


7 


TENSION 
ONTROLLED . 


4 VA 
— | et 
. a 


=~ 


CONNECTING SCREW *PAT. PENDING 


for use on: 


BUICK, OLDSMOBILE, PONTIAC, 
CADILLAC, CHEV-V& and others. 


KEM MANUFACTURING CO., INC. 
FAIR LAWN, NEW JERSEY, U. S.A, 


Cable: Kemsales Fairlawnnewjersey 





FAMILY 
RATES 


DETROIT?S Bre chose 
best... Weits.| F@Mewumail, 


One of the country's most popular K A 
—_ TULLER $00 Been FOR NOVER-P LL 


... featuring convenience, comfort, WITH BATH REAR FLOORS OF ALL CARS... 


qeality! A cosmopolitan atmosphere io 

home-like aes’ to the center of all from $375 
downtown activities. Newly decorated. 

Ultra modern, confortable guest roems . . . 

excellent food at moderate prices in GARAGE and 
our modern coffee shop and cafeteris. PARKING LOT 


Redie and Television in room. 


Harry E. Paulsen 
General Manager ES, 


DETROMToecncan ferret Ea. 








SOUTHERN AUTOMOTIVE JOURNAL for March, 1956 Want more facts? Use Reader Service Card Page 144 





Virginias-Carolinas grandson of the firm's founder Auto-Lite Promotes 
Discusses Trends rhe company was founded in Aluminum Activity 
1869 by G. H. Schoellkopf, who 
§ Ippednee on trends in the after- came to Texas from New York HE Electric Auto-Lite Co. has 

tate to buy buffalo hides. It grew launched a $500,000 project at 
aired at the pring emi-annual to be the largest saddlery and har- Bay City, Mich., to provide its 
convention of the Virginias-Caro- ness house in the world, and began plant there with facilities to pro- 
linas Automotive Wholesalers As- taking on new lines as the siuto- duce stamped aluminum automo- 
ociation at the O, Henry Hotel motive age dawned bile grilles and trim 
Greensboro, N. C., March 14-15 The sum is being spent for new 


Topic chairman was Allen Lewi Fram Corp. Ups Four equipment and plant alterations, 
of MacMillan & Cameron Co., Wil- in the South according to H. E. Hasemeyer, 
mington, N. C., vice-president vice-president in charge of pro- 
Other officers are John F. Midy- grerteray of the following in- duction. 
ette of Standard Parts Corp., Rich- dividuals by Fram Corp. have The greatest single expenditure 
mond Va., president, and N been announced by Howard E will be for anodizing equipment, 
Frank Alford of Alford Parts Co., Robinson, vice-president in charge which gives aluminum a decora- 
Florence, S. C., secretary-treasure! of sale tive and protective finish. Modern 
of the association Gordon W. Gifford, formerly buffing equipment, presses and 

district manager in Oklahoma, ha conveyors also will be purchased 


Schoellkopf Is Recognized been promoted to assistant sales Auto-Lite has set July 1 as the 


completion date in order to meet 


As Dallas’ Oldest Firm manage! Jobber Divi ion 
C. David Strong, formerly field car manufacture! requirements 


: ie 87-year-old Schoellkopf Co engineer in Alabama and Georgia, for 1957 model 

was recognized as the oldest ha been promoted to _ district Hasemeyer said the company’ 
Oklahoma move reflects a trend in the auto- 
motive industry toward the use of 


market industry were to be 


busine in Dallas, Texas, in con manager in 
nection with a recent commemor- James E. Stanton has been pro- 
ation of the 100th anniversary of moted to district manager in hi tamped aluminum for certain 
the granting of the charter to that present territory of Arizona, New parts because of it light weight 
cit Mexico and Texa and durability 

Special sections of Dallas new Thomas A. Ackerman, formerly Auto-Lite presently manufac- 
papers, published in observance of field engineer in Mississippi and tures horns, plastic peedomete! 
the event, were sent to supplie: Tennessee, has been promoted to cable, radio grilles, scuff plates, 
and dealers along with letters from district manager in Rhode Island switches, and lithographed and 
President George H. Norsworthy, and Connecticut etched nameplates and dial 








MAKE YOUR OWN WHITE TIRE 
MAXIMUM EFFICIENCY CLEANING LIQUID. 
“ap gt (It's a good leather and Plastic cleaner too) 
' You are probably now paying around 75c for a pint spray bottle. 
-_ = Maybe $3.50 for a gallon can. 
We can furnish the ingredients in one package to make one 
j gallon as needed. All you do is add one gallon of your water. 


Your Cost:—$1.00 a gallon 
all-steel about 12c a pint. 








Try it—you'll like it. 


TTT PR °o DUCT S Cut tire cleaning costs. 
1 gal. package $1.50 
: _ WP iediangss Case of 12 $12.00 ($1.00 a gal.) 











* Storage Shelving 
* Work Benches KY WASHMOBILE CO. 


218 Alcott Road Louisville (7) Ky. 
(Check for $1.50 for trial order we pay postage.) 














Frontier units adapt to expan 








sion of floor changes. They 

















increase space, save time, re 





| duce overhead, and are easy 


to move, to fit any change of 


floor plan. To operate at high : sensed tiaiiitenemneen 
est efficiency, with real econ BATTERIES 


omy, equip with Frontier. 
































Colors — standard 
or 
custom-made 


























¢ Bolter 


BOWERS BATTERY & SPARK PLUG CO., READING, PA 





P. O. Box 13266 Dallas, Texas 
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NEW HIGHLY ABSORBENT 
THE 


Santon) BIG WHEELS 


new extra-absorbent 


safe-dry floor low maintenance cost 


high efficiency . . . bigger profits! HAVE IT ! 
TS SENSE ANE 


|| %& PREVENTS ACCIDENTS 
RAPID-DRI, 
nase ansoneent * PROTECTION AGAINST FIRE 


, ’ 
Ep * PROMOTES EFFICIENCY { i\" / 
ees Oe ys | o- | =f ae 


co iS aa 


RAPID-DRI 


HAS been heat treated to increase its absorbent qualities 
of soluble oil and grease. There 1 ready market for 
RAPID-DRI waiting to increase your volume and make 
bigger profits for you. Stock up now! 











DISTRIBUTORSHIPS AVAILABLE 
For prices and literature write to 


QUAKER SUPREME CHEMICAL CORP. 
MONTGOMERY, ALABAMA 





GUARANTEED 


ROTARY MODEL AV-20 
2.5 hp 4-cycle; 20 biade 
Geaniat 
LAKE This is the year to step customers UP to the BEST 
CELLULAR-TUBULAR power mower made—the BIG WHEEL YAZOO 
Master Mower 
You'll make more sales—-bigger profits--with Ya- 
zoo's complete line. You'll sell the city man, the 
farmer, the sportsman-—-the man who is proud of 
owning the best! 
The BIG WHEEL YAZOO gives unequalled per- 
formance—requires a minimum of service—is simple 
epai 


RADIATOR CORES 


Our New Core Catalog includes latest models 
YOUR VAZO0O JOBBER or Write Us Direct 


LAKE AUTO BADEASOR for Complete Detatis on the BIG WHERE 


LIN LOW STER MOWERS! 
WE BACK YOU UP WITH BIG NATIONAL 
ADVERTISING - MERCHANDISING PROGRAMI 
VE Ohtain all your air horn requirements from one Cases 0 & 
source — automotive, industrial, marine, etc. magazines, leading 
trade publications 


sare Nelmsiel ri, GROVER QUALITY @ Complete advertising 
ey years of Sound Dependability and merchandising 
program for you 
@ Sales Shot Bulletin to 
your salesmen. 


Fazoo 














VYAZOO MANUFACTURING CO 
Bos 2636, 3607 Livingst Road 
Jackson, Mississippi 


Grover Products Co. 
1221 S. Hope St. 
Los Angeles 15, Collf. 
Richmond 97633 
An Affiliated C. A. Roesch Concern 


' 
' 
A HORN FOR EVERY PURPOSE : 
! 
' 
' 





‘ 
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Thta Uating of Advertisers and Manufactureraxn Agents te published as a convenience, and not as a part of the advertising contract 
Livery care will be taken to indew correctly. However, no allowance can be made for errora, or for failure to insert. We vill apprectate 
your calling to our attention any corrections or omissions promptly. Only manufacturers’ agents are listed on opposite pags 


A Detroit Aluminu 


Lrass Corp 


Acn Air Appliance Cor; Detroit Surfacir 
Acme Quality Paints, In Ditzler Color Div 
Spark Plug Division Dixie Tallyho, In 
Auto Lamp Div ; Doan Mfg. Co 
tadiator Pressure Caps 5 Dodge Division ‘ Rajah Cs 
Valve Lifters Du Pont de Nemours and Cs D Lamp tamsey Cory 
Chem, Specialties Car Wash 

’ ' Kem Mfg. Co Ir 03 Rh bestos Di 
a : No. 7 Line pe = ms , 
Ibertaon & (xc } Tor 

pom Finishes Division TT ° en-Tool 
Alemite Division ‘ . Kentucky Washmol ‘ Rich Mfg. ¢ 

Radiator Cleaner ’ 

Rochester VP 


Airtex Automotive Dig 
Mfg. Co Rebuilders, Ir 


Allied Hattery Co rodu 


Rogers C« J 


Rust Mast ( 


Ktubber Dressing 
Alondra Sales, Ine Sevene-Zerex Ti ‘ L 
Aluminum Industries, I: 4 

ther Battery 


American Hrakeblok Div 
her Indu 


Prod 
tries 


American Grease Stick Co 

American Hammered Diviat ae eS ON 
Ammeo Tools, In chlin Mfg. Ce . prreeelh—orny terre 

Andrews Mfg. © gan Mfg. Co., H. B a 2 eS 

Anthes Force Oiler Co Automotive Cory 16 sake Auto Radiator Mfg Signal-Stat 
lectric Auto-Lite Cx 4 ary Brake Products ¢ Snugl Wheel 


merol Mfg. Co Tee Co K oO Southwest 


Mfg. Co In¢ 
Associates Investme ) , ” 0 sonar ; 


Aro Equipment Cory 
Arrow Armatures (< 
Artic Kar Lee Filters Cory 
Auto Lite Hatter | - ’ 
lo ' tandard ¢ 
A ! s I Hydraulic ¢ 
ito-T's iY : 
FF & B Mfg. Co . Standard Motor 
Federal.Mogul Service Stant Mfg. Co 
5 ) ) Ze 
B BOA Division Star Machine & Tool ( 


tower Bearings, In Manley Division Stewart-Warner Cor 
r ‘ 


ae ‘ ee Engine Mank y Valve Cory Storm-Vulean Ir 
Sear Mfg. OCompar { Felt Producte Mfc : Mark IV Div. of Je 
Mitchell Co 

Kee-Line Compatr d Five Star Mfg. Co Marshall-Eclipse Div 
Bell Oo., In 97 Ford Motor Co 10% Martin-Senour C« 
Bingham Herbrand ¢ I Fram Corporation econd Cove acl Mian lala. 
Black & Decker Mfg ' Frigikar Cory 1h McQuay-Norris Mfg. C« T 
Blackhawk Hand To Vrontier Mfg. Co, . ae Merit Mufflers Di 
Blackhawk Mfg. Co aia Ginidinitiiion 


Studebaker Cc 
Supceo Divisior 


Supreme Au 


Texas Compan) 

rhermoid Compar 

Thor Power Tool Ci 

Timken Roller Bearing ‘ 
of America 


to satte ! pi , 
wers attery & park S Midwest General Corp 


Oo 


Miller Mfg. Co 
Breeze Corporation, Inc. . Sanries Compe ane os . Triplex 
General ] ( ' Miro Flex Co 
Div Mobilaire Mfg Co 
Gio Jer Co ? Monkey Grip Sales Co 
Grand Automotiy Monroe Auto Equipm 
Grey Rock Division 2 Moog Piston Ring Di 


Bowes ‘‘Seal Fast Cory 

Cort 

Brigge Shock Absorber Tung-Sol El r n 
Div 

Buick Moto Ii 


Buxbaum Compan 


Griffin Lamp Co Mustang Engines 


4 Grizzly Mfg. Div 2 
Grote Mfg. Co N 


ame! Patches Grover Produ 
umsco, In 
naco Products Cor} H — nna tive 1’ Vv. M. ¢ 
association 7 an 
Casite Division re 19 20. 21 ys : Van Nort 
J Vellumoid 


Harv ) National Motor Bearing : Victor Mfg 


arter Oarburetor Cory 


Cha » ite ] r 
amp- Item In Hanson a 
ne 


Champion Spark Plug Co 
Chevrolet Motor Division 14 


: Harrison Radiator Divisio e 
arrison 4 le r sow Beltein Wachles Os Vitali Batt 
Hastings Co. The The : 


Chisholm Industries, In« 1 
Hastings Mfg. Co " Or ( | 
Chrysler Division l Piston Kings) P oe Niehoff & W 


Ohrysler Motor Parts y . (Filter Diviison) O 
Clevite, Service, In Haviland Co., Arnold Wagner 
Coats Company Heckethorn Mfg. & pply Ce Oil-Dri Corp, of An Walker Mfg. ¢ 


Cole-Hersee Co ( Kool Kooshion Div | Oldsmobile Division Warner-Pattersor 
Weaver Mfg 


ia Wilkening 


Cordomatic Division Hirsig & Co., Lawrence ” Wix Cory 
, P & D Mfg, Co 5 W oost Rul 
Curran Corporation llolmes Co Ernest ; poster hu 
Packard Electric Di 


Commercial Credit C« 4 Heller Bros. Co 
Continental Piston King Ileyer Industries, In 
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Packard Motor Car 
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Hotel Tuller Permatex Co., In: 
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Petroleum Solvents 
D & V Mfg. Co Pick Mfg. Co 
Deleo Battery Division Pontiac Motor Di 
Delco Remy Division Ingersoll-Rand Co 110, 111 Proto Tools 
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You can 
depend on the 
lines in this 


folder... 


and on the men who carry it! 


They are Automotive lines that give you finest 


quality, greater value and quick turnover. They are 
produced by basic manufacturers and backed 
up by outstanding merchandising programs. The Hirsig 
Organization is made up of a total of 43 men 
and women trained and experienced in the automotive 
industry—prepared to render a complete 
automotive sales service in the South. 


Want more facts? Use Reader Service Card Page 144 SOUTHERN AUTOMOTIVE JOURNAL for March, 1956 








SEATS <9 TO 


TIMES FASTER 


THAN OTHER CHROME RINGS! 
HASTINGS 


2-C OIL RING 


Note beveled shape 


See how Hastings beveled rail of 
fers extra chrome on oil-wiping 
surfaces. Even as ring wears, solid 


chrome meets the cylinder wall. 





'Fineline” wall contact 
assures fast seating 


See the Difference! 


Makes 


BEVELED CHROME RAIL 
fineline contact with cylinder wall less 


area to wear-in—less time to break-in! 


Another Hastings first 


CONVENTIONAL CHROME RAIL— 
Originally developed by Hastings 
now replaced by fast seating Beveled 


Chrome, which only Hastings has 











HASTINGS MANUFACTURING 


Ad 


1g Gentle on cylinder walls 


Tough on oil-pumpir 


Another Hastings first! Beveled Chrome-Vent Piston Rings that seat 


3 to 4 times faster than ordinary 
Here S 


beveled chrome 


chrome! 


rails are 


a ring set with a revolutionary typ I he 


a patented ° feature that a [ sill finecline 


bored 


per 


ound, of 


veled desivt 


oOutl-« 


wall tapered 


And becaus 


spring, you alway 


contact with any cylinder 


Oil control starts right now 
mits using a lighter innes 
gentle on cylinder walls 
With Hastings torsional design, high-graphiti 
the same “Motor Beveled Chrome 
the fastest seating, best performing ( 
Next ring job the 


seat fast, and stop oil-pumping tron the start 


pee 


COMmMp! Tel 


| 

I 
Engineered cl Vent 7 
ombination there 
heveled to 


Beveled 


hrome 


rings that are 


Install Hast 


install only chrome 


made by replacem« nt alist 


( hrome Vents 
"PATENT WN 
TORONTO 


HASTINGS LTO 


rk Plugs 


HASTINGS, MICHIGAN - 


Reducer, il Fi 


COMPANY - 


Wear ters, Spa 


Beveled, ChrormeVent 
PISTON RINGS 


Piston Riv g site, 


NG 











for Older Engines ... Today’s Engines 
.-- lomorrow’s New Family of Engines 


Mere’s what you get: 


, venue without _ ” 
pINEST aie tenen Sateen sich we 


© Peapeacgonary High Vacuum Oil Control 
FIN by top and bottom oil ring sealing 
ES Continuing Compensation for Wear 
FIN that keeps engines running like new longer 
£6] vonuer Service Life because of Ramco’s 
fl years ahead precision engineering 
Ran 


ICO Means more power longer! Regardless of the engine 
ir, make or set 
a vears ahead ring combination in the Rameo Line to Do 
the Job Right! See your Rameo Jobber for the INSIDI 
FACTS BOOKLET explaining scores of advanced Rameo 


features. including those above, Or write Ramsey ¢ orporation 








we requirement, you can depend on it 


if 
ca 
be 
: y ni 


PasTaoN BRIinGags 


thats AU there és To 7#/ 








